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PREFACE

Toward the mid-1980s, as international markets and production were becoming more global in scope and
outlook, Canada was in danger of being pushed to the margin of the world economy. We were not equipped
to expand our participation in global markets, and we were in danger of losing our own markets. Moreover,
with over two-thirds of our exports destined for the United States and the share steadily climbing, we were
highly exposed to rising U.S. protectionist sentiments. In essence, our past prosperity had made us
complacent about the precarious position we faced as a trading nation. 

It was in such a climate that the government undertook the steps necessary to renew and strengthen
the economy, rather than resist the forces of global change. The government’s approach was to make the
private sector the driving force of this economic renewal. Policies were adopted to encourage and reward
entrepreneurship and facilitate adaptation to the changing economic environment. 

As a trading nation, getting our trade relations with the United States right was an obvious goal. It
was decided that a free trade agreement was needed in order to forestall protectionist tendencies in the
United States, enhance Canada’s security of access to the American market and improve the predictability
of trade relations with our neighbour to the south.

The Canada-United States Free Trade Agreement (FTA) was implemented in 1989. Five years
later, in 1994, the North American Free Trade Agreement (NAFTA) came into effect and basically
extended the FTA to the fast-growing Mexican market.

These free trade agreements were expected to increase prosperity in Canada by raising the
efficiency and productivity of Canadian businesses. Such agreements are known to be mutually beneficial
to the economies of the parties involved, and are particularly beneficial to the relatively small economies,
such as that of Canada. They first expose domestically protected firms to international competition.
Second, they reward innovative and productive firms by giving them access to larger markets. This
increases trade flows between participating countries and improves the overall efficiency of their
economies. The FTA and NAFTA were no exception; they were signed in the hope of obtaining those
benefits for the Canadian economy after an initial adjustment period. Yet concomitantly, there were
legitimate concerns about possible plant closures and job losses in Canada.

More than ten years have passed since the implementation of the FTA — enough time to reliably
assess the implications of the agreement for the Canadian economy. In this context, the Micro-Economic
Policy Analysis Branch has asked a group of experts to examine the Canadian economy in light of the
FTA. The six papers coming out of this exercise are now being published under the general heading of
Perspectives on North American Free Trade. These papers analyse a broad spectrum of issues ranging
from the impact of the FTA on interprovincial trade flows to its impact on the productivity performance of
the Canadian economy. In addition, the viability of the Canadian manufacturing sector is assessed, as is the
relationship between outward foreign direct investment and trade flows. The papers also explore the
implications of trade for the evolution of Canada’s industrial structure and skill mix along with an
assessment of Canada’s migration patterns with the United States.

The paper by John Helliwell, Frank Lee and Hans Messinger assesses the impact of the FTA on
interprovincial trade.  More specifically, it examines the possibility that the FTA may have created more
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trade between Canada and the United States, in part by diverting trade away from interprovincial channels. 
The authors use two types of evidence in their approach.  First, they develop a gravity model to explain
interprovincial and province-state trade flows.  Then, they analyse new industry-level data to estimate the
extent to which tariff changes in Canada and the United States help explain inter-industry differences in the
growth of interprovincial trade.

At the aggregate level, their results show that the FTA increased north-south trade relative to east-
west trade.  After adjusting for appropriate factors, the gravity model suggests that in 1996, interprovincial
trade would have been 13 percent higher than it actually was if the 1988 trade structure had remained
unchanged. However, because the FTA also affected the provinces general economic growth, it is hard to
calculate the FTA’s net effect on the overall 15 percent increase in interprovincial trade between 1988 and
1996.

The disaggregated results suggest that the FTA-related reduction in Canadian tariffs led to
increases in imports from the United States and to reductions in interprovincial trade.  On the other hand,
reductions in U.S. tariffs led to increases in exports to the United States and to increases in interprovincial
trade. Overall, the authors calculate that FTA-induced tariff cuts led to reductions in interprovincial trade
by about 7 percent, only about half of the total reduction previously calculated with aggregate data.



EXECUTIVE SUMMARY

In this paper, two types of evidence are used to assess the impact of the FTA on interprovincial trade. First
we use a gravity model to explain interprovincial and province-state total flows of merchandise trade from
1988 through 1996. The results show clearly that the FTA increased province-state trade relative to
interprovincial trade. However, even after adjustment to the FTA, interprovincial trade intensities remain
twelve times higher than those of trade between provinces and states, down from around eighteen to twenty
times higher before the FTA was introduced. The same model was used to predict what the 1996
interprovincial trade flows would have been had the trade structure remained the same as in 1988, but
taking account of economic growth in both countries. After adjusting for economic growth, and for the
increasing share of services in GDP, the model predicted that 1996 interprovincial trade would have been
13 percent higher than it actually was. This 13 percent reduction in interprovincial trade is one estimate of
the effects of the FTA on interprovincial trade, since it took place at the same time as the FTA was bieng
introduced. 

We then used disaggregated data recently prepared by Statistics Canada to estimate the extent to
which tariff changes in Canada and the United States help to explain inter-industry differences in the
growth of interprovincial and international trade. The results suggest that the FTA-related reductions in
Canadian tariffs led to increases in imports from the United States and to reductions in interprovincial
trade, while the reductions in U.S. tariffs led to increases in exports to the United States and to increases in
interprovincial trade. For the 47 commodity classes studied, the net FTA-related reductions in
interprovincial trade were estimated to be 7 percent, or about half the total shortfall calculated previously
using aggregate data.  

Finally, we compared the post-FTA industry-by-industry changes in trade between Canada and the
United States with those that were predicted by the general equilibrium model used to assess the FTA in the
late 1980s. The industrial pattern of trade increases is correlated with the predicted pattern, but the actual
increases are much greater than predicted, even after accounting for general economic growth.





1.  INTRODUCTION

Ten years have passed since the signing of the Canada-United States Free Trade Agreement (FTA).1  This
accord was followed by the North American Free Trade Agreement (NAFTA), which has been in effect
since January 1, 1994. These two free trade agreements were expected to create a more competitive
economy in Canada through increased competition and open access to a larger export market. Canada was
not alone in forming preferential trade agreements (PTAs). France, West Germany, Italy and the Benelux
established the European Community (EC) in 1957. One objective of the EC was to form a common market
within Europe, which was finally realized in 1993. Between 1957 and 1993, there were a series of
developments, such as the formation European Free Trade Association (EFTA) in 1960, to facilitate and
strengthen economic linkages within Europe.2 Moreover, there are other regional trading blocs such as
MERCOSUR (“Mercado Comun del Sur” or “Common Market of the South”) formed by Argentina,
Brazil, Paraguay and Uruguay, which has been in effect since November 29, 1991. As with other PTAs,
one goal of this regional trading block is to facilitate movements of goods, services and factors of
production within the region. 

Aside from any political considerations, one objective common to all PTAs is to raise the economic
welfare of participating countries. Therefore, it is natural for one to ask whether the FTA or NAFTA has
indeed benefited Canada. Aggregate economic indicators appear to show that the U.S. economy has been
the primary beneficiary of these agreements. The U.S. economy has been outperforming that of Canada
despite improvements in “macro” fundamentals in Canada even after the implementation of the 1988 FTA.
For instance, Canada’s productivity gap with the United States has continued to widen in every major
manufacturing industry since 1985. An unemployment gap between Canada and the United States opened
up in the early 1980s and has persisted to the present discrepancy of over 4 percentage points. Canada’s
share of the world’s foreign direct investment (FDI) inward stock has declined by roughly 50 percent over
the 1985-96 period. At the same time, there is a concern that skilled Canadians may be migrating to the
United States, attracted by lower taxes, higher wages and better weather. But these economic indicators
cannot simply be used to assess the impact of the FTA on the Canadian economy since Canada had to face
a number of problems at the same time. The recession of the early 1990s in Canada and the United States,
coupled with the introduction of the GST and a tight monetary policy, left little room for the aggregate
economy to expand in the early part of the 1990s. Another reason for the seemingly ineffective impact of
the FTA may be that the U.S. and Canadian economies were already fairly integrated as a result of
previous GATT rounds and the 1965 Auto Pact (Holland, 1994). In any case, it is risky to attempt to judge
the effectiveness of the FTA on the basis of aggregate economic indicators. Wonnacott (1994) argues that
the 1990-91 recession could have been worse had it not been for the FTA. In fact, one bright side of the
Canadian economy since the implementation of FTA has been its export sector. For instance, Canadian
exports to the United States increased to 79 percent of total exports in 1996 ($ 281 billion), from 73
percent ($ 144 billion) in 1988. At the same time, the share of Canada’s imports coming from the United
States increased from 69 percent in 1988 to 76 percent in 1996. A Statistics Canada study (1993) showed
that trade flows between Canada and the United States increased in those industries most liberalized by the
FTA.

Since the implementation of the FTA, interprovincial trade linkages appear to have weakened as
evidenced by the relative decline of interprovincial trade. As shown in the next section, and in Table 1,
interprovincial merchandise trade volumes grew at a rate of 2 percent per annum slower between 1988 and
1996 than would have been expected in light of the growth of provincial GDP over that period. The
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unexplained shortfall drops to 1 percent per annum when account is taken of the increasing share of
services in GDP, and this remaining gap needs explanation. One possibility is that the FTA may have
created more trade between Canada and the United States in part by diverting trade away from
interprovincial channels. If this is indeed what happened, and if the trade diversion effect of the FTA is
greater than its trade creation effect, it could have a major influence on judgements about the net economic
benefits of the FTA. The principal objective of this study is to examine the extent to which FTA-induced
increases in Canada-U.S. trade were linked to changes in interprovincial trade. That is, to what extent were
the post-FTA increases in Canada-United States merchandise trade due to the FTA itself?  Did the extra
trade between Canada and the United States induce additional interprovincial trade, or was interprovincial
trade diverted to the United States? Alternatively, was interprovincial trade largely unaffected by the FTA-
induced increases in North-South trade?

 The study first reviews some previous work on the effects of trading blocs on trade volumes.
Section 3 contains aggregate evidence about the links between post-FTA movements in interprovincial
trade and province-state trade. Section 4 presents and analyzes new industry-level data designed to show
whether the post-FTA changes in trade mix are consistent with interprovincial trade creation, trade
diversion, or neither. Finally, Section 5 summarizes the two strands of evidence and sets some objectives
for future research. While the initial results from the industry-based data are interesting, they also suggest
that to fully explain the linkages between tariff changes and interprovincial trade it will be necessary to
move to a finer level of classification, since the level of aggregation used here may involve too much
averaging of commodity groups with quite different pre-FTA tariff rates. 



 

2.  LITERATURE REVIEW

There have been many studies analyzing the effects of trading blocs on trade among bloc members, and
between bloc members and other countries. This has been an important focus of international trade theory
as well, and of computable general equilibrium (CGE) models of international trade. The theoretical
literature shows that the formation of free-trade areas, customs unions, or other preferential trading blocs
has uncertain effects on economic welfare. While there is a general presumption of gains from increased
trade, based on a fuller specialization to achieve economies of scale and to match comparative advantage,
there is always the possibility that trade diversion may reduce trade with non-members in such a way as to
offset the otherwise expected gains from increased trade among member countries. 

Empirically-based CGE models have been used frequently to resolve the theoretically ambiguous
effects of trading blocs, and to assess their likely net costs and benefits, usually from the perspective of
potential members, but sometimes from a global perspective as well. There were several such studies before
the FTA was passed, followed by several applications to the subsequent North American Free Trade
Agreement (NAFTA). Most of the ex-ante CGE studies of the FTA showed net gains, although there were
substantial differences depending on the assumptions made about the nature of competition and the degree
of unexploited economies of scale.3 Although most CGE models are static in nature, researchers are
beginning to consider the dynamic effects of trade. For instance, McKibbin (1994) considers dynamic gains
through capital accumulation in his study.  His results suggest that higher productivity in participating
countries will dominate trade diversion effects thereby increasing income for all countries in the long run.

There have been several ex post studies of the effects of the FTA. Gaston and Trefler (1997)
examine the impact of the FTA on ex post earnings and employment in Canada using reduced form
employment and earnings equations. While they find the net employment effects of the FTA to be negative,
they estimate that FTA tariff cuts account for no more than 15 percent of the 390,600 jobs lost over the
1989-93 period in the Canadian tradables sector. Moreover, tariff reductions are estimated to have a
smaller impact on real earnings, a reduction of no more than 1.7 percent. They conclude that the effects of
the FTA on employment and earnings in Canadian manufacturing were negative, but modest in scale.

Head and Ries (1997) studied a matched sample of manufacturing industries in Canada and the
United States and found that post-FTA declines in production and employment were greater in Canadian
than in U.S. industries. What was more surprising to them and to others was the failure to find increased
output per worker in the wake of these rationalization efforts. Their data sample shows that falling
Canadian tariff rates led to drops in relative employment in Canadian industries that had previously
operated with higher tariff protection, but shows no parallel increases in output per worker. These results
are based on a cross-section analysis of cumulative changes in relative output, employment, and output per
worker among more than 100 Canadian manufacturing industries, with all variables measured relative to
what was happening at the same time in matching U.S. industries. These studies, however, do not deal with
the trade creation and diversion effects of the FTA, which are the focus of this study.

One popular model used to assess the impact of PTAs on trade creation and diversion is the import
demand model. For example, Balassa (1989) assesses the impact of the formation of the European
Economic Community on trade flows by comparing intra-area and extra-area ex-post import demand
elasticities between the pre-integration and post-integration periods. He finds that the income elasticities of
import demand for members increased while it did not change significantly for non-members between the
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two periods. Thus, he interprets this as evidence that the Common Market created trade without much
indication of trade diversion. Likewise, Gondwe and Griffith (1989) estimate income elasticities of import
demand to assess the effects of the Caribbean Free Trade Association (CARIFTA). They find net trade
creation as a consequence of the CARIFTA. In a similar fashion, Wylie (1995) studies the implications of
the NAFTA for trade creation between NAFTA partners and trade diversion between North America and
the rest of the world. His findings suggest that exports from non-NAFTA members are likely to be diverted
away from NAFTA members. But NAFTA-induced growth effects on trade are likely to dampen the static
effect.

Another model that has been used widely to assess the impact of trading blocs is the gravity model.
It assumes that trade (attraction) flows depend on physical distance and the product of economic size
(mass), proxied by real GDP, similar to the gravity equation used in physics (Bayoumi and Eichengreen,
1995). The gravity model has always been the most empirically successful framework for explaining
bilateral trade flows (for instance, Tinbergen, 1962; Pöyhönen, 1963, and Aitken, 1973). However, the
model was initially treated as suspect because of a lack of well-understood links to the various theoretical
models of trade flows. The earliest tight derivations from theoretical models were for trade in differentiated
products, as by Anderson (1979), Helpman (1984) and Bergstrand (1989), but subsequent research has
shown the gravity form to be consistent with the classical Heckscher-Ohlin model as well, as illustrated by
Deardorff (1995). The theoretical ubiquity and empirical robustness of the gravity equation combine to
make it the natural choice for evaluating the trade volume effects of preferential trading arrangements.

There are a number of empirical papers that assess the impact of PTAs in Europe on trade flows
based on the gravity model. Aitken (1973) finds that both the European Economic Community (EEC) and
European Free Trade Agreement (EFTA) have experienced a cumulative growth in gross trade creation
although the trade creation effect of the EEC was substantially greater than that of the EFTA. Similarly,
Bikker (1987) finds that preference to trade among EEC members increased by 76 percent between 1959
and 1974 based on the gravity model. Bayoumi and Eichengreen (1995) use a modified gravity model to
examine the formation of the EEC and of the EFTA. They find that both arrangements increased trade
among members. In the case of the EEC, this appears to be accompanied by trade diversion, whereas it is
less clear for the EFTA. Frankel and Wei (1993) find evidence of trading blocs in Europe, the Western
Hemisphere, East Asia and Pacific based on the estimated results of the gravity model. These empirical
findings suggest that PTAs do affect trade flows between countries. However, after controlling for distance
and other relevant factors, home country residents still prefer to purchase goods produced at home. For
instance, Wei (1996) extends a simple gravity model to examine the home country bias in purchasing goods
among OECD countries. He finds that an average OECD country prefers to purchase more than twice as
much goods produced at home even when the international trade is between two EC countries sharing a
common language and a common border. Helliwell (1997, 1998) applies a similar approach with extended
and revised data, and finds that within-country trade in OECD countries is ten times denser than between
OECD countries who do not share a common language and border, even after adjusting for the generally
greater distances of international trade.

De Grauwe (1988) considers exchange rate variability as another determinant of the long-run
growth rates of international trade in addition to real income growth, relative price change and trade
arrangements. He finds that the existence of the EC increased the growth rate of members’ trade. However,
during the flexible exchange rate period (1973-84), exchange rate variability was negatively associated
with the growth rate of trade. Frankel and Wei (1993) also find a weak negative relationship between real
exchange rate variability and trade volume. Kumar and Whitt (1992) review a number of empirical papers
dealing with exchange rate variability and international trade. They conclude that there is evidence that
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exchange rate fluctuations tend to have a negative effect on international trade, but argue that these effects
may not be large enough to offset the benefits of the flexible exchange rate regime.

The gravity model has also been applied to the Canadian economy. McCallum (1995) estimates a
simple gravity model using 1988 interprovincial trade flows and Canadian provinces-U.S. states trade
flows to analyze the importance of the border on trade between the two countries. Based on his estimates,
he finds that in 1988 a Canadian province traded 20 times as much with another province than with a U.S.
state of equal size and distance. Helliwell (1996) uses data for 1988, 1989 and 1990 and confirms
McCallum’s (1995) results.4  Helliwell, however, finds that the border effect in fact rose from 1989 to 1990
for all provinces except New Brunswick. Engel and Rogers (1996) test the importance of border and
distance for price dispersion across 14 North American cities. They confirm that distance and border are
important in explaining price differences in North America, and estimate the implicit width of the Canada-
United States border to be 2,000 miles. Furthermore, the estimated border effect is shown to be larger in
the 1989-94 period than in the 1978-88 period.

So far, there have been only a few studies that attempted to link the FTA with interprovincial trade.
One of them is Helliwell (1997), which uses OECD trade data to examine whether trade linkages in 1990
between Canada and the United States were stronger than those between other pairs of countries. The
results5 show that trade between the United States and Canada in 1990 was no greater than would be
expected between any two countries of the same size and distance, sharing a common language but not in
any special trading relation with one another. Thus, after adjusting for differences in size and distance,
trade between two EU countries sharing a common language, such as France and Belgium, is found to be
greater, by the amount of the EU effect, than is trade between Canada and the United States. Despite the
importance of the Auto Pact, and the low average tariffs between the two countries, even before the
implementation of the FTA tariff reductions, the large 1990 trade flows between the two countries are no
greater than would be expected on the basis of the large size and close proximity of the two countries. Thus
the large post-1990 increases in trade between the two countries, to be studied in the remainder of this
paper, started from a base where trade flows between the two countries were typical of those between any
two countries sharing a common language.  

Most empirical studies mentioned above rely on aggregate trade data. These studies may not be
adequate in assessing the implications of PTAs in that trade agreements often do not treat all industries or
commodities equally (for example, special exemption clauses). Therefore, it is necessary to analyze the
impact by detailed commodity category (or industry) to reflect the reality accurately. Clausing (1996)
analyzes the consequences of the FTA for Canada- U.S. trade by examining Canada-U.S. commodity trade
flows from the late 1980s to the early 1990s, at the level of detail of approximately 1700 commodities.6

She found that the commodities with the largest tariff reductions also had the largest post-FTA increases in
value of shipments. By aggregating her results, Clausing concludes that a substantial fraction of the post-
1988 increases in trade between Canada and the United States was due to tariff changes under the FTA.
She also attempted to assess the extent to which the increased trade with the United States represented
diversion of trade with other countries, finding only modest trade diversion effects.

Clausing's estimates of the trade-creating effects of the FTA are obtained by using the results of
equations estimating, separately for the United States and Canada, the extent to which imports grew faster
in industries with the largest reductions in import tariffs. Her U.S. import equation showed an approximate
11 percent increase in imports for each drop of 1 percentage point in the average tariff rate. In the
Canadian import equation, the estimated effect was almost exactly half as large. In both cases, the effects
were estimated with some precision, having t-values of about 6.0. Since the reductions in Canadian tariffs
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were about twice as large as those in U.S. tariffs, the results seem to be suggesting that the post-FTA
adjustments in trade volumes were about the same for U.S. imports from Canada as for Canadian imports
from the United States. One might therefore be tempted to conclude that the changes were in response to the
FTA itself, and not particularly related to the size of the tariff reductions. However, that inference would
probably be false, as the estimates in both cases are mainly cross-sectional, explaining the relative growth
of imports of different commodities in terms of their tariff reductions. Thus, in both countries, there is
evidence that growth of imports was markedly larger in commodities whose tariffs have been reduced the
most.  We still need to explain what appears to be a much larger response elasticity for U.S. imports than
for Canadian imports. It is probably more than coincidental that the country with the lowest import tariffs
had the largest proportionate import increase per percentage point decrease in tariff rates. One simple way
of reconciling the two results would be to hypothesize that both countries had the same proportionate
response to the same proportionate (rather than absolute, as assumed by the Clausing estimates) reduction
in tariffs, although this would still imply quite different price elasticities in terms of tariff-inclusive prices,
since the elimination of tariffs in both countries cuts the U.S. consumer price by a smaller proportion than
the elimination of Canadian tariffs reduces Canadian consumer prices, given the higher average rate of
Canadian tariffs.

Whether one looks at the Canadian or the U.S. import equation, the price elasticities of import
demand implied by the coefficients on the tariff variables are strikingly higher than is usually found in time
series estimates — 11 for the United States and 5.5 for Canada. One must regard these effects, as does
Clausing, as reduced-form estimates involving a large element of supply response. One possible way of
thinking about these very large responses is to view the FTA as triggering a rationalization of production
facilities, with increased concentration on one side of the border than the other. Alternatively, or
additionally, the FTA might have triggered more cross-border intra-firm trading at intermediate stages of
production, as was seen during the adjustment of the auto industry to the 1964 Auto Pact.

There are other empirical studies that indicate that the FTA may have affected the North American
economy. Ensign (1997) shows that there was a significant increase in Canadian acquisitions in the United
States during the 1989-96 period, compared to a general decline from 1981-88. In addition, Hanson (1994)
argues that trade liberalization affects various regions differently. His analysis of the Mexican economy
indicates that Mexican manufacturing activities have been shifting towards the Mexico-United States
border since the implementation of the NAFTA.



3.  AGGREGATE EMPIRICAL RESULTS 

Our aggregate assessment of the impact of the FTA on interprovincial trade makes use of the gravity model
of trade flows. More specifically, the volume of trade depends in a log-linear fashion on the GDPs of the
two trading partners, on the distance between them, and on whether they are in the same trading bloc: 

(1)  lnSij =  "0 + "1ln(GDPi) + "2ln(GDPj) + "3ln(DISTij) + "4(BLOC) + ,ij

where Sij is bilateral merchandise trade flowing from i to j; GDPi and GDPj are the gross domestic products
of countries i and j; DISTij is the distance between them; BLOC is a variable that takes the value 1.0 for
pairs of i and j that are in the same trading bloc, and ,ij is a random error term usually taken to be normally
distributed. 

To get some idea of the possible aggregate effects of the FTA on interprovincial and province-state
trade, we use extended and revised versions of the data for interprovincial and province-state trade used in
earlier studies by McCallum (1995) and Helliwell (1996), using a slightly extended form of equation (1).
The main extension considered here, and also in Helliwell (1998), is the addition of variables designed to
measure the economic remoteness of both the importer and the exporter from other states and provinces.
The remoteness variable measures trade opportunities available for state or province j with states and
provinces other than the bilateral trading partner being directly considered. Thus, the summation covers all
of j’s n trading partners excluding i:

(2) REMjit = 3k  =  1..n, n…i (DISTkj / GDPkt)

The gravity model is fitted to merchandise trade for the period 1988 through 1996 among the ten
Canadian provinces and between each province and each of thirty states, comprising all the border states
plus other states in the lower forty-eight with the largest trade links to Canada. If intra provincial trade is
excluded from the data, as it is for the equations reported here, then the maximum possible number of
annual observations is 690, comprising 90 interprovincial flows7 and 600 ( = 2 x 10 x 30) trade flows
between provinces and the thirty states with the strongest trading links to Canada.8 The sample size is
further reduced to 676 observations per year by eliminating those trading pairs with zero trade flows in one
or more years between 1988 and 1996.9 The equations are fitted in two ways, first as separate equations for
each year, and second as a system of equations with income, distance, and remoteness effects constrained to
have the same values for each year, with the constant term replaced by separate variables covering
interprovincial and province-state trade.10 The variable HOME takes the value 1.0 for all trade flows from
one province to another, and zero elsewhere, The variable CUS takes the value 1.0 for all trade flows
between provinces and states, i.e. between Canada and the United States, and zero elsewhere. The results of
the first estimation are reported for most years in Tables 2.1 and 2.2 of Helliwell (1998). The coefficients
and t-values (in parentheses) for the second estimation are shown below for the constrained coefficients: 

(3)  lnSij = 1.18 (lnGDPi) + 0.957(lnGDPj) - 1.35(lnDISTij) + 0.219ln(REMi)
                       (42.2)             (33.7)             (23.6)      (3.2)

+ 0.179(lnREMj) + "4t(HOME) +"5t(CUS)
                             (2.6)
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The results of the constrained and unconstrained estimates are very similar in terms of their
implications for the implied levels and trends of interprovincial and province-state trade. This can be seen
most easily by comparing the first two columns of Table 1, which show the border effects implied by the
two versions of the model. The first column is calculated as the antilog of the coefficients of the HOME
variable ("4t) in the equations with unconstrained coefficients.11 The second column shows the antilog of the
differences between the coefficients of HOME and CUS in equation (3) above, i.e. exp("4t - "5t). Thus both
columns show, from different versions of the same gravity model, how large are interprovincial
merchandise trade flows as a multiple of province-state trade flows, after adjusting for differences in the
economic size, distance, and remoteness of the trading partners. Both estimates show interprovincial trade
flows to have been about 19 times larger than province-state trade flows in 1990, when the FTA was
coming into effect. Both estimates show a substantial drop between 1990 and 1993, followed by a
subsequent period of approximate constancy (1993-1996) at a level of about 12, punctuated by a rise to 14
in 1995.

Since the relevant parameters are estimated with considerable precision, statistical tests show than
the average value of the border effect from 1993 through 1996 is very significantly below that applicable
from 1988 through 1990. These results suggest very strongly that the FTA, or something else that occurred
at just the same time, was responsible for a significant increase in the provinces’ trade with U.S. states
relative to their trade with each other. 

Three other features of these results are noteworthy. First, the adjustment appeared to have been
concentrated in the period from 1991 through 1993, with little or no subsequent trend appearing, at least
through 1996. Second, the relatively small tariff reductions contained in the FTA appear to have increased
bilateral merchandise trade between Canada and the United States by more than the accumulated effects
over many years of the much larger tariff reductions among the EU countries.   Finally, even after a
substantial increase in province-state trade, interprovincial trade linkages remain twelve times as dense as
those between provinces and states.

These results can be pushed slightly further, even in the context of the aggregate data for
merchandise trade, by trying to assess whether the increase in province-state trade relative to
interprovincial trade was obtained by pure expansion of province-state trade, by diversion of interprovincial
trade, or by some combination of both. This question is easier to ask than to answer. A starting point is to
compute how fast interprovincial trade and province-state trade each grew from 1988 to 1996, relative to
what could have been expected given the growth of GDP over the same period.
 

The results are shown in the third and fourth columns of Table 1. The column labelled IPROV is
calculated by taking the antilogs of the coefficients of the HOME variable ("4t) in equation (3) for each
year, and then dividing each value by the 1988 value to get an index equal to 1.0 in 1988. The column
labelled CUS is calculated as the antilogs of the coefficients of CUS, ("5t), the dummy variable covering all
province-state trading pairs, and then multiplying the resulting series by 10.0 and dividing by the 1988
value for IPROV. The IPROV series shows that interprovincial trade actually fell, on average over the
1988-96 period, while some increase should have been expected given the growth of GDP over the same
period. The CUS series shows that province-state trade showed little evident trend, although it fell to a low
point at the beginning of the 1990s and rose thereafter by about 25 percent. Why does the series for
province-state trade show so little increase, given the much larger proportionate increase in the measured
values of merchandise trade between Canada and the United States? The simple answer is that nominal
GDP was growing fairly fast in the first half of the 1990s, especially in the United States, and the equation
estimates that trade flows grew on average 20 percent faster than the exporter’s GDP, and almost as fast as
the importer’s GDP. The same reasoning explains why interprovincial trade, which was in nominal terms
fairly stagnant during the first half of the 1990s, is shown to be falling by the IPROV series.
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Table 1
Trends in Interprovincial and Canada-U.S. Merchandise Trade

YEAR B     BSYS IPROV CUS IPROR CUSR M  

1988 16.91 17.02 1.00 0.59 1.00 0.59 0.43
1989 16.82 17.31 0.97 0.56 0.98 0.57 0.43
1990 19.52 18.92 0.89 0.47 0.92 0.49 0.42
1991 17.07 17.18 0.85 0.50 0.94 0.55 0.39
1992 15.24 16.09 0.83 0.51 0.96 0.60 0.37
1993 12.26 12.29 0.77 0.63 0.89 0.72 0.38
1994 11.43 12.13 0.82 0.67 0.90 0.75 0.39
1995 14.02 14.00 0.80 0.57 0.89 0.64 0.39
1996 11.93 12.24 0.78 0.63 0.87 0.71 0.39

B  Border effect estimated with all coefficients allowed to vary from year to year.
BSYS Border effect estimated from a set of nine equations estimated by Zellner SUR with all coefficients

except the border effect constrained to be the same in each year.
IPROV   Interprovincial trade volume relative to 1988 level, after adjusting for all growth due to changes in GDP

and remoteness.
CUS    Canada-U.S. trade, multiplied by 10, relative to 1988 interprovincial trade, after adjusting for the effects

of GDP, distance and remoteness.
IPROR   Interprovincial trade volume relative to 1988 level, after adjusting for the increasing share of services in

GDP, i.e. IPROR = IPROV/(M/M88).  
CUSR Same as CUS, after adjusting for the increasing share of services in GDP in the same manner as for

IPROR.
M The year’s average across provinces in the ratio of intra provincial sales of goods to provincial GDP.

Notes: The values of B are for 1991 through 1996 and are identical to those reported in Table 2.2 of Helliwell
(1998). The value for 1990 is the same as that in column (v) of Table 2. Values for 1988 and 1989 are
obtained from regressions using the 1990 adjustment factors for province-state trade, as explained in
Helliwell (1998). The values of BSYS are from the same data and specification as B, but with all
coefficients except those on the border effect variable constrained to have the same value in all years.
IPROV and CUS are obtained from the same data, but with the specification changed to exclude a constant
term, and to include instead two variables that sum to 1.0. The first is HOME, covering all observations
relating to trade from one province to another, and the other, CUS = 1.0-HOME, covering all observations
of trade between provinces and states. The antilogs of the coefficients of these variables are shown above
as IPROV and CUS, respectively, except that IPROV is divided by its own 1988 value, to give an index
with a base of 1.0 in that year, and CUS is multiplied by 10.0 and divided by the 1988 value of IPROV.
The 1990 value of CUS of 0.47 thus means that province-state trade flows were .i x 0.47 = 0.047 as large
as interprovincial flows, after adjusting for the effects of economic size, distance, and remoteness.
IPROR and CUSR are adjusted for increases in the share of services in GDP, as described above.

 A first look at these results suggests that whatever trade was induced by the FTA only served to
offset what otherwise would have been a drop in trade intensity between Canada and the United States, and
either left untouched or exacerbated the falling ratio of interprovincial trade to provincial GDP. However,
there is at least one adjustment that must be made before such a conclusion would be appropriate. It must
be remembered that the parameters used to estimate the relation between GDP and trade are based on
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cross-sectional variation among states and provinces, all of which have roughly similar per capita incomes
and economic structures. However, there have been changes over time in the structure of both the U.S. and
Canadian economies that affect the relation between GDP and merchandise trade. In particular,
merchandise trade by definition excludes services, while GDP includes services, which have been
increasing as a share of GDP. We would therefore expect, for a given degree of international economic
integration, that merchandise trade would grow at the same rate as total goods production, and hence at a
lower rate than GDP if services were becoming a larger share of total GDP. 

To give some idea of the possible size of this service-growth effect, the seventh column of Table 1,
labelled M, shows the average across provinces, for each year separately, of the ratio of within-province
goods sales to provincial GDP. This series has been falling, reflecting the increasing share of services in
GDP. To adjust the trade growth series for this change in economic structure, the columns labelled IPROR
and CUSR show the original series divided by an index of service intensity.12 The adjusted series for
interprovincial trade still shows some reduction, about 10 percent, rather than 20 percent for the unadjusted
series, over the period from 1988-96. For the province-state trade series, the adjustment converts the
trendless unadjusted series into one with an early slump followed by an increase of about 40 percent from
1990 through 1996. 

One preliminary inference from the adjusted series derived from the aggregate merchandise trade
data would be that the post-FTA period was marked by some increase in the intensity of province-state
trade, coupled with a reduction in the intensity of interprovincial trade. Whether these offsetting movements
reveal some combination of FTA-related trade creation and diversion or reflect the influence of some other
phenomena cannot yet be determined. The aggregate data may perhaps be further refined by attempting to
include some measures of cyclical variation in the constrained equations, since it is well-established that
merchandise trade is more cyclical than is GDP, and the first half of the 1990s displayed substantial
cyclical variance. However, the most promising avenue for an investigation of the existence of FTA-
induced trade creation and trade diversion effects involves the use of trade data disaggregated by industry.
The big advantage of using data disaggregated by commodity is that they offer at least the possibility of
enough cross-commodity variation in tariff reductions to show, for both province-state trade and
interprovincial trade, that sort of tariff-induced changes in growth patterns that were identified by Clausing
(1996) for province-state trade.  



4.  EVIDENCE FROM INDUSTRY-LEVEL DATA

This section employs newly developed matched disaggregated commodity detail for interprovincial,
Canada-United States and Canada-Rest of World (ROW) trade flows from 1989 through 1996. The new
data series, at aggregation levels that initially cover 67 commodities, include nominal trade flows and
average tariff rates. The tariff rates on Canadian imports have been compiled by Statistics Canada, and the
data for U.S. tariffs on imports from Canada were prepared by U.S. agencies at the request of Statistics
Canada. The industries and the tariff data are described in the Appendix. Initially, the data are split among
67 commodities, but not by individual provinces and states. Thus at this stage it is not possible to make
direct use of the gravity model applied above for the analysis of trade between individual provinces and
states. It may eventually be possible to disaggregate the data to include industry-level trade between
individual provinces and states. However, this would require considerable work to adjust the international
trade statistics to provide a more comparable distribution of trade to the provinces and states of origin and
destination. It would also mean more limitations on the feasible degree of commodity disaggregation, which
is limited by the need to protect the confidentiality of data sources when the number of firms involved in a
trade flow is very small. 

Our initial studies make use of a fairly high level of industrial aggregation. There are likely to be
substantial benefits from disaggregating to a greater extent, since tariff variation within commodity groups
at higher levels of aggregation can be considerable. This is probably a good part of the reason why our
research does not reveal as much tariff-induced changes in trade as was discovered by Clausing (1996)
using a much greater degree of commodity detail. 
 

Table 2 shows the growth of trade from 1989 to 1996, as represented by the ratio of 1996 trade to
1989 trade. The averages are shown across two groupings of merchandise trade, first for all 67 commodity
classes, and then for a sub-group of 42 commodity classes that exclude food, tobacco, alcoholic beverages
and crude materials. The quantitative results reported in this paper make use of the sub-group of 42
commodities, since they include all of the manufacturing classes that were the primary focus of pre-FTA
tariffs and of FTA-related tariff reductions. All equations were also run for the larger sample, but always
produced weaker results. The chief reason for the weaker results, and for excluding primary and
agricultural commodities from the main results reported here, is that the excluded categories were either
tariff-free throughout the period (as with crude materials), or were and are subject to additional or
alternative trade restrictions (as with most of the agricultural categories, tobacco and alcoholic beverages).
In addition, several of the excluded categories were subject to very large changes between 1989 and 1996
(e.g. an eighty-fold increase in imports of natural gas from the United States, starting from a base close to
zero). 
 

Table 2 shows trade with the United States doubling between 1989 and 1996, compared to
increases of about two-thirds for trade with the rest of the world, and almost no change for interprovincial
trade, in terms of the averages of the increases in the various commodity classes. Looking at the total trade
for the 42 commodity groups, exports to and imports from the United States were both about $83 billion in
1989. By 1996, exports were $163 billion and imports were $146 billion. Over the same period, for the
same trade total, exports to the rest of the world grew from $22 billion to $30 billion, while imports from
the rest of the world grew from $37 to $65 billion. Interprovincial trade in these same commodities actually
fell slightly, from $592 billion to $560 billion.  
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Table 2
Changes in Trade, 1989 to 1996

Growth of trade, 1996 trade/1989 trade, averages across 67 commodity classes

Mean Standard Deviation Minimum  Maximum   
Imports from US 3.20 10.37 0.30         86.58        
Exports to US 2.75      2.03 0.35 13.71        
Imports from ROW 2.68     7.24   0.00       59.43        
Exports to ROW 1.65     0.96 0.00         4.19        
Interprovincial trade 1.08    0.66 0.27         5.34        

Growth of trade, 1996 trade/1989 trade, averages across 42 commodity classes (27 through 69)

Mean Standard Deviation Minimum    Maximum
Imports from US 1.98 0.62 0.86           4.68
Exports to US 2.75 2.05 0.40 13.7        
Imports from ROW 1.61 0.58 0.40  3.20        
Exports to ROW 1.79 0.96 0.29    4.19        
Interprovincial trade 0.91 0.32 0.27 1.74        

Correlations of trade growth for 42 commodities

       Imports from US  Exports to USImports from ROW  Exports to ROW    Interprov.
Imports from US 1,00
Exports to US 0.35   1.00
Imports from ROW 0.45   0.30 1.00
Exports to ROW 0.13   0.44 0.09   1.00
Interprovincial   -0.22 0.12    0.05 0.09 1,00        

          

As a prelude to assessing the effects of tariff changes on these growth differences, Table 3 shows
the average tariff reductions between 1989 and 1996, and the level of the remaining tariffs.  Across the 42
commodities, average tariffs on imports from the United States fell from under 5 percent in 1989 to less
than 1 percent in 1996. For imports from the rest of the world, there were also substantial tariff reductions,
from an average of just over 5 percent in 1989 to 3.5 percent in 1996. Average U.S. tariffs on exports from
Canada to the United States, for the same 42 commodities, fell from 2.7 percent in 1989 to 0.6 percent in
1996. For all the averages, tariff levels were fairly low in 1989, and are much lower now. As shown by the
minimum and maximum values, and the standard deviations, there were significant variations across
industries in 1989, and these remain. However, the FTA has clearly reduced the dispersion as well as
lowered the average value of tariffs, while imports from the rest of the world still have some high-tariff
categories. The industry groupings that have had the largest tariff reductions under the FTA are the four
commodity classes dealing with textiles and apparel, where Canadian tariffs on imports from the United
States fell from the 12 to 20 percent range in 1989 to 4 percent or less in 1996. U.S. tariffs on the same
categories fell from the 5 to 18 percent range in 1989 to under 5 percent in 1996. These are also industries
with striking trade growth in both directions. For example, the value of trade each way for each of the four
categories more than doubled between 1989 and 1996, with the faster growth of southbound trade going
some way to making the 1996 flows of equal size in the two directions.
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Table 3
Changes in Average Tariff Rates, 1989 to 1996

Average changes in tariffs as a percentage of trade, 67 commodity classes

Mean Standard Deviation Minimum Maximum       
Canadian tariffs on imports from US -2.71 6.97 -28.5 40.6          
US tariffs on imports from Canada -1.43 3.11 -13.7 14.4          
Canadian tariffs on imports from ROW -1.84 3.43 -23.5 0.9          

Average changes in tariffs as a percentage of trade, 42 commodity classes

Mean Standard Deviation Minimum Maximum       
Canadian tariffs on imports from US -3.90 3.54 -15.60 0.00          
US tariffs on imports from Canada -2.06 2.51 -13.70 0.13          
Canadian tariffs on imports from ROW -1.66 1.67   -7.40 0.90          

Average 1996 tariff levels as a percentage of trade, 42 commodity classes

Mean Standard Deviation Minimum Maximum       

Canadian tariffs on imports from US 0.75 0.93 0.00 4.04          
US tariffs on imports from Canada 0.60 1.05 0.00 4.68          
Canadian tariffs on imports from ROW 3.48 3.17 0.00 18.30          
 
Correlation of Tariff Changes Across 42 Industries

Canadian imports from US US imports Canadian imports from ROW
Canadian tariffs on imports from US 1.00
US tariffs 0.83 1.00
Canadian tariffs on imports from ROW 0.46 0.37 1.00

Figures 1 to 7 describe the extent to which international and interprovincial trade and tariffs
changed from 1989 to 1996 based on the 67 commodities listed in the Appendix.  By any measure, the
Canadian economy has become more trade oriented.  Figure 1 shows that Canada’s trade (exports plus
imports) with the United States and the rest of the world (ROW) in relation to interprovincial trade peaked
in 1994.  The ratio of Canada’s trade with the United States to interprovincial trade increased from 0.7 in
1989 to 1.1 in 1996.  At the same time, the ratio of Canada’s trade with ROW to interprovincial trade
increased from 0.3 to 0.4 over the same period.  Figures 2, 3 and 4 show the growth rates of trade by
commodity class in trade with the United States, ROW and other provinces, respectively.  These figures
also indicate that trade with the United States grew fastest followed by that with ROW, between 1989 and
1996.  However, only one commodity category, pharmaceuticals, appears as one of the top ten fastest
growing categories in trade with both the United States and ROW.  Similarly, only one commodity
category, cigarettes & tobacco manufacturing, appears as one of the top ten fastest growing commodity
categories in trade with both ROW and other provinces.  Thus, these figures suggest that trade is becoming
more specialized geographically.
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Figure 1.  Ratio of International to Interprovincial Trade

Although there was a tendency toward geographic specialization in trade, the process is not
complete yet.  Figures 5 and 6 show the extent of specialization in 1996.  Five commodities (nickel
products, pulp, scientific equipment, other industrial machinery, and lumber and timber) are actively traded
with the United States and ROW in relation to interprovincial trade.  In other words, those five
commodities Canada trades actively with the United States are also actively traded with ROW.  On the
other hand, motor vehicle parts and motor vehicles were traded predominantly with the United States
suggesting the effects of the Auto Pact.  

Figure 7 illustrates that duties collected as a percentage of imports from ROW and the United
States and exports to the United States declined steadily since 1989.  However, the tariff rates remain
highest for imports from ROW and lowest for exports to the United States.  A comparison of Figures 8 and
9 shows that three commodities (alcoholic beverages; boilers, tanks  and  plates; fabrics) imported from the
United States that experienced drastic tariff cuts also underwent tariff reductions for imports from ROW. 
However, when we compare tariff changes for U.S. imports and U.S. exports, the impact of the FTA
stands out in that there are five commodities (hosiery  and  knitted wear; fabrics; clothing  and  accessories;
leather; boilers, tanks and plates) that experienced the largest tariff cuts by Canada and the United States. 

Table 4 shows the results from regressions attempting a more systematic assessment of the
influence of tariff changes on the inter-industry differences in the growth of trade flows. The regressions
are cross-sectional, with each observation being the growth of trade from 1989 to 1996 in one of the 42
commodity groups, and the independent variable being change in average tariff rates for the same
commodity group. For each trade flow, the primary explanatory variable is the average tariff on that trade
flow, except for interprovincial trade, for which the explanatory tariffs are those applicable to trade with
the United States and the rest of the world.
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Figure 2.  Ratio of 1996 U.S. Trade to 1989 U.S. Trade
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Figure 3.  Ratio of 1996 ROW Trade to 1989 ROW Trade
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Figure 4.  Ratio of 1996 Interprovincial Trade to 1989 Interprovincial Trade
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Figure 5.  Ratio of U.S. Trade to Interprovincial Trade, 1996
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Figure 6.  Ratio of ROW Trade to Interprovincial Trade, 1996
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Figure 7.  Duty Collected as a Percentage of Imports

Table 4.  Effects of Tariff Changes on Trade Flows 

Equation No. (i) (ii) (iii) (iv) (v) (vi) (vii)         

Dependent variable dlmus dlxus dlip dlmrow i-iii ii-iii i-iv          

Independent variables
)CanTarUS -0.032 0.040 0.019 -0.045 -0.045         

  (2.8)  (2.1) (1.0)   (2.0) (2.4)         

)USTarCan   -0.117 -0.121
    (4.0)   (3.9)

)CanTarROW -0.083 0.056         
      (2.1) (1.5)         

dlxus    0.347
    (2.9)

RB2 0.141 0.270 0.142 0.057   0.069 0.261 0.091         
SEE 0.260 0.470 0.370 0.373   0.505 0.494 0.367         

Notes: Absolute values of t-statistics are reported below coefficients. The dependent variable is the logarithm of
the ratio of 1996 trade to 1989 trade, with each observation reflecting a different industry. The tariff
changes are the 1996 percentage average tariffs minus the corresponding values in 1989. Equations (i) to
(iv) are the ratios for the separate trade flows, while the dependent variables for equations (v) through (vii)
are differences, with (v) = (i)-(iii), (vi) = (ii)-(iii), and (vii) = (i)-(iv).
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Figure 8.  Collected Duty Rate Changes for Imports from ROW, 1989-96 
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Figure 9. Collected Duty Rate Changes for Imports from the U.S., 1989-96 
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Figure 10.  Collected Duty Rate Changes for Exports to the U.S., 1989-96 
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Figure 11.  Effects of FTA on Exports
Actual vs Forecast (r = 0.15)

The first equation shows a significant impact of changes in Canadian import tariff rates on the
growth of imports from the United States. The estimated effect is very substantial, since the change in tariff
rates is measured in percentage points, and the growth of trade is the ratio of 1996 to 1989 trade. Thus a
decrease of one percentage point in a commodity’s tariff rate is associated with a 3.2 percent cumulative
increase in trade between 1989 and 1996. Thus the average tariff cuts of 3.9 percentage points between
1989 and 1996 are estimated to have increased imports by 12.4 percent. The estimated effects of U.S. tariff
reductions on the growth of Canadian exports to the United States are even larger, as shown in equation
(ii), with the tariff cuts averaging 2 percentage points implying an average export increase of 24 percent ( =
0.117 x 2.06). In both cases the proportion of the inter-industry variance in trade explained is small,
showing that while the estimated effect of tariffs is substantial, it is far from the whole story.13 

Our primary attempt to estimate the effects of the FTA on interprovincial trade is shown as
equation (iii) in Table 4. The drop in Canadian tariffs is found to have a substantial trade-diversion effect.
The coefficient of 0.04 implies that each percentage point reduction in Canadian tariffs on U.S. imports
would decrease interprovincial trade by 4 percent. The total drop from 1989 to 1996, across the 42
commodities, was 3.9 percentage points, implying a reduction of interprovincial trade of over 15 percent
(0.156 = 3.9 x 0.04, and exp(0.156) = 1.15). Equations not reported show that there was no direct
interprovincial trade effect evident from the reductions in U.S. tariff rates, although there is some evidence
of indirect effects flowing from export volumes, as revealed by the negative sign on exports to the United
States in equation (ii). Combining the results of equations (ii) and (iii) implies that the drop in U.S. tariffs
created rather than diverted interprovincial trade. The size of this effect is estimated to be large enough to
offset about half of the interprovincial trade losses caused by the FTA-related reductions in Canadian
import tariffs. The proportionate increase in interprovincial trade is about 0.04 (0.117 x 0.347 = 0.0406)
for each percentage point drop in U.S. tariffs. The average drop of 2.06 percentage points would thus have
increased interprovincial trade by about 8 percent (2.06 x 0.0408 = 0.0836). 
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Figure 12.  Effects of FTA on Imports
Actual vs Forecast (r =  0.41)

The net effect of the FTA tariff changes on interprovincial trade is thus estimated to be a reduction
of about 7 percent (-0.156 + 0.084 = -0.077, and exp(-0.077)  =  0.93).  How does this compare to the total
shortfall of 1996 provincial trade relative to what the gravity model would have predicted? From the
service-adjusted calculations of Table 1, 1996 interprovincial trade was 13 percent less than would have
been expected. Our rough estimates suggest that slightly more than half of this shortfall may have been
directly or indirectly due to the FTA tariff cuts, with a 15 percent diversion effect from the Canadian tariff
cuts offset by a 7 percent trade-creation effect arising from the drop in U.S. tariffs.   

How can we explain that Canadian tariff cuts reduced interprovincial trade while U.S. tariff cuts
increased it? One possible reason is that there were many industries in which Canadian subsidiaries were
set up by U.S. firms to supply for the Canadian market, with shorter production runs and higher average
costs than the corresponding U.S. plants designed to service the larger U.S. market. When the FTA
provided for the phased elimination of most tariffs, at a time when many U.S. manufacturing firms were
already engaged in rationalizing and down-sizing their operations, the result may well have been the closure
of many Canadian branch plants of U.S. firms. The net trade effects of the closure of Canadian subsidiaries
would have been to increase imports from the United States directly to the province of consumption, thus
eliminating some interprovincial trade that previously linked the Canadian subsidiaries to their Canadian
customers. 
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Any FTA-induced increases in exports, by contrast, are likely to induce some increases in
interprovincial trade of intermediate or final products. If there were any closure of subsidiary plants in the
United States, this could have led to a drop in interstate trade; but there are no interstate trade data
available to assess whether this actually happened. In fact, given the much larger size of the U.S. market,
there are much less likely to have been scale-based reasons for Canadian firms to have closed their U.S.
subsidiaries, and there are in any event many more U.S. subsidiaries operating in Canada than Canadian
subsidiaries in the United States. This asymmetry also helps to explain why U.S. tariff rates influence
Canadian exports more than Canadian tariffs influence Canadian imports. As the various general
equilibrium models of the FTA emphasized, once the U.S. tariff is low enough to encourage the entry of
Canadian firms, the scale of U.S. sales can be large relative to pre-existing Canadian production, since the
U.S. market is ten times as large as the Canadian market.

 The Canadian tariff reductions on imports from the rest of the world are estimated to have had a
significant role in explaining the growth of imports from the rest of the world, as shown by equation (iv).
There is also a smaller, and insignificant, trade-diversion effect of the FTA-related reductions of Canadian
tariffs. The 1989-1996 reductions in import tariffs facing ROW imports to Canada, averaging 1.6
percentage points, are estimated to have increased imports from the ROW to Canada by about 10 percent
(0.065 x 1.6  = 0.104).

It is possible to combine the evidence from the equations for individual trade flows to ask to what
extent the changes in tariffs have influenced the relative growth of international and interprovincial trade.
Each of equations (v) through (vii) estimates the difference between the growth rates of two trade flows.
Equation (v) estimates the growth of imports from the United States less the growth of interprovincial
trade, and finds a significant effect, equal to the import-creating effect from equation (i) plus the diversion
effect from equation (iii). Equation (vi) shows a slightly larger effect than does equation (ii), suggesting
that, if anything, U.S. import tariffs have diversion effects on interprovincial trade, since the U.S. tariff
drops are estimated to have an implied negative effect on interprovincial trade. Finally, equation (vii) asks
to what extent the drops in Canadian tariffs influenced the differential rate of growth of imports from the
United States and the ROW. The effect of the FTA cuts are larger and more significant, with the estimated
size of the two effects, per percentage point change in tariffs, being similar, but of opposite sign. Since the
Canadian tariffs on imports from the United States were reduced by more than twice as much as those on
imports from the ROW, the net effect of the two sets of tariff changes was to increase the U.S. share of
total Canadian imports, while causing both import flows to rise relative to interprovincial trade flows.

Finally, we compare the actual post-FTA growth of Canada-U.S. trade by sector with what was
forecast before the event. Figure 11 and Table 5 compare the actual growth of exports to the United States
with what was projected by the general equilibrium model underlying the Department of Finance’s
evaluation of the FTA.14  Figure 12 and Table 6 show the corresponding comparison for Canadian imports
from the United States. In both cases, there is a positive correlation between the model forecasts and the
actual increases, although in most sectors the actual increases were far greater than those forecast by the
model.15 This shows once again how large have been the actual changes relative to what had been expected,
since the general equilibrium model embodied relatively high price elasticities for merchandise trade flows
(2.8 for imports and 4.4 for exports) and the tariff reductions used in the model calculations are, if
anything, greater than the average tariff reductions witnessed so far. Thus, the FTA apparently generated
much more north-south trade than had been forecast. A second and more troubling element of the puzzle is
that although trade increases have been much greater than forecast, the productivity gains that were
supposed to have been the motivation and the reward for the increased trade have not been evident. The
projected changes in the scale and pattern of manufacturing trade were projected by the model to have led
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to increases in scale economies sufficient to reduce average unit costs in manufacturing by 2.7 percent. The
much larger actual increases in trade should presumably have led to even larger productivity increases.
However, while there is substantial evidence, in this paper and in Clausing (1996), that industries with
larger tariff reductions have seen larger trade changes, there is no cross-industry evidence of corresponding
productivity improvements. One possibility, sketched more fully in chapter 7 of Helliwell (1998), is that the
degree of linkage between the U.S. and Canadian markets before the FTA was already great enough to
permit the major gains from comparative advantage and production scale to be realized. More research on
productivity in matched Canadian and U.S. industries is needed to see if this is a plausible hypothesis.
Alternatively, or additionally, some have argued that the pre-FTA measured productivity gap between
Canadian and U.S. manufacturing, which has shown no signs of closing despite the post-FTA increases in
trade, may comprise measurement error as much as potential for advantageous trade expansion. 

Table 5
Canadian Exports to the United States

Industry         Actual        Forecast
       1996-89  FTA/no FTA
     -dlnGDP

Agriculture 2.75 0.99
Forestry 1.29 0.93
Fishing and Trapping 1.56 0.95
Mining 1.63 0.97
Food and Beverages 1.79 1.23
Tobacco 1.07 2.53
Rubber and Plastics 2.11 1.38
Leather 1.58 1.58
Textiles 2.69 1.58
Knitting 4.83 1.67
Clothing 1.911.75
Wood 2.19 1.09
Furniture 2.20 1.28
Pulp and Paper 1.10 0.98
Printing and Publishing 1.52 1.22
Primary Metals 1.14 1.17
Metal Products 2.12 1.26
Machinery and Equipment 2.06 1.31
Cars and Parts 1.37 1.04
Other Transportation 1.62 1.03
Elect. Products 2.04 1.89
Mineral Products 1.42 1.68
Oil and Coal Products 2.05 1.04
Chemical Products 2.20 1.63
Other Manufactured Products 1.84 1.18

Average 1.92 1.33
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Table 6
Canadian Imports to the United States

Industry Actual Forecast
1996/1989 FTA/no FTA
-dlnGDP

Agriculture 1.00 1.09
Forestry 1.56 1.02
Fishing and Trapping 0.90 1.06
Mining 0.80 1.07
Food and Beverages 1.72 1.09
Tobacco 1.83 1.25
Rubber and Plastics 1.56 1.19
Leather 1.32 1.06
Textiles 1.83 1.19
Knitting 2.30 1.18
Clothing 1.55 1.02
Wood 1.25 1.07
Furniture 1.30 1.36
Pulp and Paper 1.94 1.15
Printing and Publishing 1.36 1.09
Primary Metals 1.39 1.18
Metal Products 1.60 1.13
Machinery and Equipment 1.44 1.10
Cars and Parts 1.25 1.05
Other Transportation 1.28 1.05
Elect. Products 1.49 1.16
Mineral Products 1.37 1.12
Oil and Coal Products 1.15 1.05
Chemical Products 1.88 1.17
Other Manufactured Products 1.46 1.09

Average 1.46 1.12



   

5.  CONCLUSIONS

The evidence from both aggregate and commodity-level data shows that interprovincial trade has grown
significantly less than Canada-United States and Canada-ROW trade from 1989 to 1996. Tariff changes,
and especially those associated with the Canada-United States Free Trade Agreement, are able to explain
slightly more than half of the shortfall of 1996 interprovincial trade relative to what the gravity model
suggests it should have been. The primary role of the FTA appears to have been to increase direct trade
flows between Canada and the United States, although the evidence suggest some contribution also from
trade diversion. The most likely locus of trade diversion appears to be a shift from interprovincial trade to
imports of manufactures from the United States. This pattern of results is likely to be more secure than are
the precise numbers, since the statistical power of the estimates is still quite low. To get a better idea of the
size and significance of the effects of the FTA on interprovincial trade, it would be desirable to supplement
the available data in two ways, first by disaggregating the commodities to allow a closer match with tariff
categories, and hence to provide more differences among the industries in the tariff-reduction experiences,
and second by adding a number of pre-FTA years to the data sample.

Although the disaggregated results are not yet strong enough to permit secure estimates of the
precise role of the FTA in determining the level of interprovincial trade, the aggregate results presented in
section 3 are extremely robust. Interprovincial trade linkages remain twelve times stronger than those
between Canada and the United States. The FTA did indeed have a border-reducing effect, since our best
estimate, strongly supported by the data, is that the pre-FTA border effect of over 18 fell to 12 between
1990 and 1993, and has remained on a plateau since. There may be some post-FTA effects on
interprovincial trade still to come, but the fact that the border effect has remained fairly constant for the last
four years suggests that at least the first round of trade adjustments is now complete. In the absence of any
appearance of a new downward trend, the post-FTA Canadian economy retains a strong national structure,
with interprovincial trade linkages more than an order of magnitude tighter than those between provinces
and states. 

Does this dense interprovincial trade network, relative to the international network, imply that
Canada is missing out on productivity improvements from expanded trade? Our research, combined with
that from post-FTA productivity studies, would suggest not. The sharp post-FTA growth in Canada-U.S.
trade, in part substituting for interprovincial trade, has apparently not led to strong productivity increases,
either in the aggregate or in the industries most subject to FTA effects. Thus it is plausible that the current
strength of trade linkages between Canada and the United States, and in general among the industrial
countries, is sufficient to permit access to internationally transferable technological progress, and to attain
adequate economies of scale. If this preliminary conclusion were to be supported by continued research,
then it is likely that national economies should continue to have much stronger trade and other economic
and social linkages than are found in the global economy.





 

NOTES

1 The FTA came into effect on January 1, 1989. 

2 See Holland (1994) for a detailed discussion.

3 Hazledine (1990) surveys most of the pre-FTA CGE models and results, several of which are
included in Whalley, ed. (1986), and emphasizes the extent to which the conclusions depend on the
assumed costs and competitive structures.

4 There are other studies suggesting that border may be an important factor in preventing full
integration. Thomas (1993) shows that there is no positive relationship between regional personal
savings and private investment in Canada suggesting that personal savings are perfectly mobile
within Canada. Bayoumi and Klein (1997) confirm his finding in that their results indicate full
capital mobility within Canada but only partial capital mobility between Canada and the rest of the
world.

5 The results are reported in equation (viii) of Table 2 of Helliwell (1997).

6 Following the Harmonized Classification System, Clausing uses the 6-digit level of commodity
detail, which includes approximately 5000 commodity groups. When commodity groups containing
less than $100,000 of annual trade are eliminated, her sample size drops in half (although the
commodities with annual trade flows smaller than $100,000 constitute in total only about 1 percent
of total trade). The sample is further reduced by removing those commodities for which the
liberalization status could not be ascertained. 

7 There are 90 interprovincial flows because each of the ten provinces exports to each of the nine
other provinces. In this study we do not consider intra-provincial trade flows.

8 These are the border states plus the largest non-border states, the same sample used by McCallum
(1995) and Helliwell (1998). These trading pairs undertake almost all trade between the United
States and Canada. We exclude the trade between provinces and the smallest states to reduce the
number of zero observations, and to minimize the risk that the log-linear results are overly
influenced by large proportionate changes in very small trade flows.  

9  Since this represents only 2 percent of the total observations, it was no surprise to find that
alternative ways of treating these zero observations made no material difference to the results.

10 The sum of these two variables takes the value of 1.0 for each observation, since we do not have
data for inter-state trade. Thus constant term must be excluded to avoid singularity in estimation. If
the coefficients of both variables are permitted to take different values from year to year, as they
are in our estimation, then the results are equivalent to those that would be obtained by including
the HOME variable covering interprovincial trade and then permitting the constant term to take a
separate value for each sample year.



32 Notes

11 For the years 1991 to 1996 these border effects are thus exactly the same as those shown at the
bottom of Table 2.2 in Helliwell (1998).

12 The index of service intensity is just the series listed as M divided by its 1988 value.

13 In view of the risk of reverse causation, a referee suggested using reverse regression of these and
other bivariate equations, with 1/$ from the reversed regression and $ from the original regression
being treated as likely bounds for the true $ in the original regression. 1/$ from the reversed
regressions is, in all the bivariate regressions, larger than the $s shown in the tables. This test
would suggest that the results shown in the table are more likely to underestimate than overestimate
the effects of tariff changes on trade.  

14 The sectoral projections are drawn from a January 1988 Finance Canada paper entitled “Modelling
the Free Trade Agreement in Finance’s General Equilibrium Trade Model”. The actual growth is
represented by the ratio of actual 1996 to 1989 trade minus the change in the logarithm of nominal
GDP between 1989 and 1996.

15 A cross-sectional regression for exports covering all 25 sectors is not significant, but becomes so if
the first six industries are removed, thus leaving out food, tobacco and the primary industries. The
simple correlations between the actual and predicted series are 0.13 for the 25 sectors, and 0.40 for
the smaller group of 19 sectors. As can be seen from Table 5, tobacco was forecast to be a big
export gainer, while this has not shown up in the export statistics. For imports the regression is
significant using either 25 or 19 sectors. The simple correlations in these two cases are 0.41 for all
25 sectors, and 0.33 for the smaller group of 19 sectors. 
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APPENDIX
LIST OF INDUSTRIES AND DUTY RATES

Table A1
Duty Rates on Imports to Canada from the United States 

(Based on Revenue Canada Customs Import Files)

CALCULATED RATES OF DUTY COLLECTED
ON CANADIAN IMPORTS FROM THE 
UNITED STATES 1989 1990 1991 1992 1993 1994 1995 1996

1 GRAINS 1,11 1.09 1.01 1.00 0.89 0.81 0.50 0,3

2 LIVE ANIMALS 1.20 1.40 0.99 1.07 0.51 0.37 0.29 0.16

3 OTHER AGRICULTURAL PRODUCTS 1.59 1.55 1.45 1.24 1.02 0.86 0.57 0,38

4 FORESTRY PRODUCTS 0.00 0.00 0.00 0.01 0.00 0.00 0.00 0

5 FISH LANDINGS 0.00 0.00 0.00 0.00 0.01 0.00 0.00 0

6 HUNTING AND TRAPPING PRODUCTS 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

7 IRON ORES AND CONCENTRATES 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0

8 OTHER METAL. ORES AND CONCENTR. 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

9 COAL 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

10 CRUDE MINERAL OILS 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

11 NATURAL GAS 0 0.00 0.00 0.00 0.00 0.00 0.00 0.00

12 NON-METALLIC MINERALS 0,2 0.17 0.15 0.08 0.05 0.05 0.02 0.00

13 SERVICES INCIDENTAL TO MINING 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

14 MEAT PRODUCTS 1.78 1.86 1.45 1.23 1.02 0.78 0.51 0.40

15 DAIRY PRODUCTS 4.14 4.26 4.85 3.43 3.09 2.90 1.69 1.51

16 FISH PRODUCTS 1.16 0.94 0.84 0.69 0.48 0.33 0.22 0.14

17 FRUITS AND VEGETABLES PREPARATIONS 5.00 5.62 5.52 5.01 4.13 3.43 2.60 1.82

18 FEEDS 1.07 0.48 0.11 0.12 0.07 0.07 0.06 0.04

19 FLOUR, WHEAT, MEAL AND OTHER
CEREALS 2.76 2.63 2.91 1.93 1.47 0.95 0.94 1.47

20 BREAKFAST CEREAL AND BAKERY PROD. 5.90 6.35 5.94 5.18 4.07 3.42 2.64 1.81

21 SUGAR 5.83 6.13 5.85 4.11 3.34 3.76 1.89 0.45

22 MISC. FOOD PRODUCTS 4.25 5.32 4.71 3.98 3.09 2.40 1.97 1.42

23 SOFT DRINKS 4.28 5.08 3.75 2.15 3.05 1.89 1.66 1.17

24 ALCOHOLIC BEVERAGES 25.28 16.31 12.47 11.22 10.92 9.63 11.01 10.06

25 TOBACCO PROCESSED UNMANUFACT. 4.90 4.71 3.50 2.76 2.20 1.50 0.87 0.50

26 CIGARETTES AND TOBACCO MFG. 10.16 9.40 18.32 9.39 8.86 7.41 6.63 4.29

27 TIRES AND TUBES 3.52 2.73 2.72 2.13 1.02 0.73 0.62 0.42

28 OTHER RUBBER PRODUCTS 5.16 5.06 4.65 3.80 2.99 2.58 1.80 1.36

29 PLASTIC FABRICATED PRODUCTS 7.66 8.05 7.24 5.90 4.50 3.74 2.75 1.92

30 LEATHER AND LEATHER PRODUCTS 10.66 5.87 5.86 4.59 3.46 3.31 2.60 1.86

31 YARNS AND MAN MADE FIBRES 6.64 6.28 4.49 4.24 2.82 2.15 1.67 1.19

32 FABRICS 14.67 13.73 11.73 9.83 7.10 5.31 4.04 2.62

33 OTHER TEXTILE PRODUCTS 13.05 12.64 11.83 9.56 7.67 6.21 4.32 3.00

34 HOSIERY AND KNITTED WEAR 20.24 12.11 9.53 9.01 7.79 6.91 6.03 4.13

35 CLOTHING AND ACCESSORIES 12.27 5.70 5.23 5.31 4.94 4.30 3.47 2,5

36 LUMBER AND TIMBER 0.01 0.00 0.00 0.00 0.00 0.00 0.00 0.00

37 VENEER AND PLYWOOD 8.53 6.91 7.22 4.82 2.71 1.45 1.33 0.95
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CALCULATED RATES OF DUTY COLLECTED
ON CANADIAN IMPORTS FROM THE 
UNITED STATES 1989 1990 1991 1992 1993 1994 1995 1996

38 OTHER WOOD FABRICATED MATERIALS 4.65 4.76 3.82 2.73 1.79 1.44 1.04 0.61

39 FURNITURE AND FIXTURES 6.89 6.92 4.85 2.89 0.58 0.53 0.35 0.27

40 PULP 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

41 NEWSPRINT AND OTHER PAPER STOCK 3.72 3.62 2.33 1.31 0.16 0.12 0.08 0.03

42 PAPER PRODUCTS 6.01 5.39 4.13 2.53 0.94 0.71 0.41 0.29

43 PRINTING AND PUBLISHING 1.40 1.02 0.97 0.53 0.11 0.12 0.10 0.06

44 ADVERTISING, PRINT MEDIA 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

45 IRON AND STEEL PRODUCTS 4.01 4.37 3.98 3.29 2.57 2.30 1.85 1.17

46 ALUMINUM PRODUCTS 1.26 1.02 0.72 0.50 0.24 0.16 0.12 0.10

47 COPPER AND COPPER ALLOY PRODUCTS 2.96 3.56 2.44 1.57 1.41 0.97 0.54 0.36

48 NICKEL PRODUCTS 1.59 0.93 0.77 0.40 0.19 0.07 0.04 0.02

49 OTHER NON FERROUS METAL PRODUCTS 0.61 0.94 0.75 0.51 0.27 0.17 0.12 0.09

50 BOILERS, TANKS AND PLATES 8.23 6.90 3.56 4.23 1.86 1.76 1.03 0.84

51 FABRICATED STRUCTURAL METAL PROD 7.15 6.37 6.61 5.80 4.23 3.48 2.20 1.40

52 OTHER METAL FABRICATED PRODUCTS 4.91 4.83 4.13 3.14 2.07 1.49 1.18 0.81

53 AGRICULTURAL MACHINERY 0.15 0.15 0.11 0.09 0.05 0.05 0.02 0.01

54 OTHER INDUSTRIAL MACHINERY 1.82 1.65 1.33 0.90 0.54 0.48 0.29 0.21

55 MOTOR VEHICLES 1.65 0.48 0.45 0.55 0.51 0.49 0.48 0.31

56 MOTOR VEHICLE PARTS 0.51 0.46 0.42 0.26 0.18 0.18 0.11 0.10

57 OTHER TRANSPORT EQUIPMENT 1.13 1.23 0.87 0.87 0.39 0.32 0.23 0.14

58 APPLIANCES AND RECEIVERS, HOUSEHOLD 5.18 4.72 4.12 3.63 2.97 2.22 1.59 1.01

59 OTHER ELECTRICAL PRODUCTS 3.20 2.89 2.48 2.05 1.57 1.48 0.92 0.61

60 CEMENT AND CONCRETE PRODUCTS 1.49 1.30 0.92 0.67 0.18 0.08 0.03 0.03

61 OTHER NON-METALLIC MINERAL PROD. 3.95 3.90 3.14 2.57 1.66 1.21 0.85 0.56

62 GASOLINE AND FUEL OIL 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

63 OTHER PETROLEUM AND COAL PROD. 1.57 1.42 1.26 1.06 0.78 0.66 0.46 0.32

64 INDUSTRIAL CHEMICALS 3.18 2.63 1.83 1.09 0.34 0.27 0.15 0.12

65 FERTILIZERS 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

66 PHARMACEUTICALS 4.98 3.93 3.64 3.48 2.21 1.66 0.11 0.04

67 OTHER CHEMICAL PRODUCTS 4.89 4.65 3.68 2.31 1.23 1.16 0.86 0.59

68 SCIENTIFIC EQUIPMENT 1.58 1.31 0.99 0.72 0.54 0.44 0.32 0.25

69 OTHER MANUFACTURED PRODUCTS 5.47 4.93 4.46 3.82 2.99 2.52 1.71 1.09

78 ELECTRIC POWER 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

93 NON-COMPETING IMPORTS 0.06 0.01 0.01 0.01 0.01 0.01 0.01 0.00

TOTAL, PRIMARY GOODS 0.51 0.52 0.52 0.50 0.43 0.35 0.22 0.14

TOTAL, MANUFACTURED GOODS 2.57 2.31 2.09 1.78 1.22 0.97 0.68 0.50

TOTAL, PRIMARY AND MANUFACTURED GOODS 2.44 2.21 2.01 1.72 1.19 0.95 0.67 0.48

Note: Values for duties collected continue to appear for many commodities after the FTA tariff rates have been eliminated.
These amounts represent duties on goods imported from, but not produced in the United States, or goods that do not
meet FTA content rules.
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Table A2
Duty Rates on Canadian Exports to the United States

(Based on U.S. Customs Services Import Files)

CALCULATED RATES OF DUTY COLLECTED

ON CANADIAN EXPORTS TO THE 
UNITED STATES 1989 1990 1991 1992 1993 1994 1995 1996

1 GRAINS 0.81 1.37 1.08 1.49 1.00 0.82 0.37 0.14

2 LIVE ANIMALS 0.75 0.62 0.39 0.21 0.01 0.01 0.01 0.00

3 OTHER AGRICULTURAL PRODUCTS 1.54 1.39 1.39 1.31 0.81 0.52 0.42 0.28

4 FORESTRY PRODUCTS 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

5 FISH LANDINGS 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

6 HUNTING AND TRAPPING PRODUCTS 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

7 IRON ORES AND CONCENTRATES 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

8 OTHER METAL. ORES AND CONCENTRATES 0.00 0.00 0.00 0.00 0.01 0.00 0.01 0.00

9 COAL 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

10 CRUDE MINERAL OILS 0.34 0.21 0.17 0.09 0.00 0.00 0.00 0.00

11 NATURAL GAS 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

12 NON-METALLIC MINERALS 0.02 0.02 0.01 0.01 0.00 0.00 0.00 0.00

13 SERVICES INCIDENTAL TO MINING 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

14 MEAT PRODUCTS 0.60 0.52 0.36 0.10 0.09 0.05 0.04 0.03

15 DAIRY PRODUCTS 3.70 2.77 2.39 2.22 2.08 1.43 1.28 1.24

16 FISH PRODUCTS 0.38 0.28 0.21 0.14 0.10 0.09 0.07 0.06

17 FRUITS AND VEGETABLES PREPARATIONS 5.74 4.87 4.12 3.50 2.71 1.93 1.37 0.90

18 FEEDS 0.31 0.29 0.15 0.02 0.03 0.01 0.00 0.00

19 FLOUR, WHEAT, MEAL AND OTHER CEREALS 2.42 2.21 2.34 2.05 1.38 1.06 0.71 0.44

20 BREAKFAST CEREAL AND BAKERY PROD. 0.20 0.45 0.59 0.35 0.67 0.56 0.53 0.47

21 SUGAR 0.44 0.03 1.14 2.10 3.05 2.69 2.46 2.47

22 MISC. FOOD PRODUCTS 2.96 2.79 2.97 2.23 1.73 1.17 0.92 0.59

23 SOFT DRINKS 0.20 0.19 0.17 0.09 0.07 0.09 0.00 0.00

24 ALCOHOLIC BEVERAGES 0.80 0.93 0.93 0.66 0.65 0.55 0.32 0.24

25 TOBACCO PROCESSED UNMANUFACTURED 8.14 7.95 7.56 6.80 5.90 5.18 4.12 3.00

26 CIGARETTES AND TOBACCO MFG. 8.77 6.85 4.22 3.63 3.11 2.58 1.79 1.25

27 TIRES AND TUBES 2.82 2.56 2.21 1.85 1.50 1.12 0.83 0.57

28 OTHER RUBBER PRODUCTS 2.55 2.81 2.42 1.91 1.24 0.91 0.68 0.67

29 PLASTIC FABRICATED PRODUCTS 3.03 2.90 2.63 2.13 1.68 1.26 0.92 0.66

30 LEATHER AND LEATHER PRODUCTS 4.96 5.23 5.51 4.12 3.45 3.14 2.62 1.77

31 YARNS AND MAN MADE FIBRES 5.76 3.87 3.54 3.09 1.77 1.04 0.83 0.62

32 FABRICS 8.35 8.15 8.89 7.40 5.46 3.37 2.47 1.74

33 OTHER TEXTILE PRODUCTS 3.99 3.49 3.04 2.47 2.08 1.76 1.74 1.11

34 HOSIERY AND KNITTED WEAR 15.29 13.38 12.12 9.99 8.20 6.54 4.86 3.44

35 CLOTHING AND ACCESSORIES 8.45 9.33 9.15 7.86 5.99 4.99 4.36 3,6

36 LUMBER AND TIMBER 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

37 VENEER AND PLYWOOD 1.13 0.85 0.62 0.36 0.12 0.09 0.07 0.07

38 OTHER WOOD FABRICATED MATERIALS 1.38 1.33 1.25 0.78 0.26 0.20 0.15 0.13

39 FURNITURE AND FIXTURES 1.91 1.42 1.02 0.59 0.08 0.12 0.07 0.05

40 PULP 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

41 NEWSPRINT AND OTHER PAPER STOCK 0.18 0.17 0.12 0.07 0.01 0.01 0.00 0.00
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CALCULATED RATES OF DUTY COLLECTED

ON CANADIAN EXPORTS TO THE 
UNITED STATES 1989 1990 1991 1992 1993 1994 1995 1996

42 PAPER PRODUCTS 1.40 1.07 0.76 0.44 0.18 0.14 0.09 0.08

43 PRINTING AND PUBLISHING 0.22 0.28 0.25 0.13 0.05 0.04 0.02 0.01

44 ADVERTISING, PRINT MEDIA 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

45 IRON AND STEEL PRODUCTS 2.80 2.53 2.46 2.10 1.59 1.22 0.90 0.60

46 ALUMINUM PRODUCTS 0.33 0.20 0.15 0.09 0.06 0.05 0.04 0.02

47 COPPER and COPPER ALLOY PRODUCTS 0.79 0.71 0.57 0.33 0.12 0.46 0.31 0.16

48 NICKEL PRODUCTS 0.01 0.01 0.01 0.01 0.00 0.01 0.00 0.00

49 OTHER NON FERROUS METAL PRODUCTS 0.88 1.01 0.94 0.40 0.43 0.36 0.24 0.19

50 BOILERS, TANKS AND PLATES 2.62 2.49 2.07 1.11 0.60 0.38 0.23 0.14

51 FABRICATED STRUCTURAL METAL PROD. 2.22 1.97 1.71 1.28 1.07 0.88 0.64 0.47

52 OTHER METAL FABRICATED PRODUCTS 2.36 2.34 1.88 1.49 1.04 0.75 0.55 0.42

53 AGRICULTURAL MACHINERY 0.07 0.07 0.10 0.06 0.08 0.07 0.02 0.01

54 OTHER INDUSTRIAL MACHINERY 1.04 0.92 0.69 0.44 0.18 0.13 0.10 0.10

55 MOTOR VEHICLES 0.00 0.03 0.06 0.06 0.04 0.02 0.02 0.04

56 MOTOR VEHICLE PARTS 0.28 0.48 0.15 0.14 0.12 0.20 0.31 0.35

57 OTHER TRANSPORT EQUIPMENT 0.59 0.34 0.18 0.11 0.05 0.14 0.14 0.12

58 APPLIANCES AND RECEIVERS, HOUSEHOLD 2.02 2.04 1.67 1.14 0.85 0.74 0.53 0.38

59 OTHER ELECTRICAL PRODUCTS 1.61 1.19 0.89 0.72 0.57 0.58 0.34 0.29

60 CEMENT AND CONCRETE PRODUCTS 1.05 0.72 0.65 0.23 0.02 0.00 0.00 0.00

61 OTHER NON-METALLIC MINERAL PROD. 1.54 1.20 0.94 0.77 0.53 0.53 0.44 0.32

62 GASOLINE AND FUEL OIL 0.28 0.18 0.16 0.08 0.04 0.01 0.00 0.00

63 OTHER PETROLEUM AND COAL PROD. 0.06 0.07 0.05 0.04 0.00 0.00 0.01 0.01

64 INDUSTRIAL CHEMICALS 3.82 2.36 1.55 0.84 0.13 0.12 0.09 0.07

65 FERTILIZERS 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

66 PHARMACEUTICALS 2.24 1.86 2.49 2.45 1.68 1.38 0.01 0.01

67 OTHER CHEMICAL PRODUCTS 3.03 2.51 1.96 1.12 0.76 0.62 0.46 0.29

68 SCIENTIFIC EQUIPMENT 1.96 1.33 0.95 0.72 0.63 0.43 0.38 0.39

69 OTHER MANUFACTURED PRODUCTS 2.11 2.04 1.77 1.54 1.20 0.98 0.58 0.44

78 ELECTRIC POWER 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

93 NON-COMPETING IMPORTS 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

TOTAL, PRIMARY GOODS 0.26 0.21 0.17 0.15 0.07 0.07 0.04 0.02

TOTAL, MANUFACTURED GOODS 0.77 0.70 0.59 0.48 0.34 0.27 0.21 0.19

TOTAL, PRIMARY AND MANUFACTURED GOODS 0.71 0.65 0.54 0.44 0.30 0.25 0.19 0.17

Note: Values for duties collected continue to appear for many commodities after the FTA tariff rates have been eliminated.
These amounts represent duties on goods exported from, but not produced in Canada, or goods that do not meet FTA
content rules.
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Table A3
Duty Rates on Imports to Canada from the Rest of the World

(Based on Revenue Canada Customs Import Files)

CALCULATED RATES OF DUTY COLLECTED

ON CANADIAN IMPORTS FROM ROW 1989 1990 1991 1992 1993 1994 1995 1996

1 GRAINS 0.22 0.09 0.17 0.60 0.04 0.19 0.72 0.10

2 LIVE ANIMALS 0.14 0.01 0.01 0.00 0.06 0.04 0,13 0.00

3 OTHER AGRICULTURAL PRODUCTS 1.38 1.26 1.26 1.33 1.49 1.47 1.34 1.20

4 FORESTRY PRODUCTS 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

5 FISH LANDINGS 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

6 HUNTING AND TRAPPING PRODUCTS 0.03 0.00 0.00 0.00 0.17 0.00 0.00 0.01

7 IRON ORES AND CONCENTRATES 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.03

8 OTHER METAL. ORES AND CONCENTRATES 0.00 0.47 0.00 0.00 0.00 0.00 0.00 0.00

9 COAL 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

10 CRUDE MINERAL OILS 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

11 NATURAL GAS 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

12 NON-METALLIC MINERALS 0.27 0.26 0.58 0.21 0.29 0.29 0.29 0.03

13 SERVICES INCIDENTAL TO MINING 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

14 MEAT PRODUCTS 1.64 1.78 1.76 1.69 1.19 0.86 0.68 0.56

15 DAIRY PRODUCTS 1.69 2.30 2.24 2.04 1.74 1.83 1.75 1.82

16 FISH PRODUCTS 3.81 3.18 3.09 2.39 2.14 1.94 1.60 0.96

17 FRUITS AND VEGETABLES PREPARATIONS 5.75 6.09 6.09 5.53 5.55 5.63 5.10 4.21

18 FEEDS 1.71 1.04 0.98 1.06 0.66 0.57 0.45 0.46

19 FLOUR, WHEAT, MEAL AND OTHER CEREALS 6.43 6.74 9.39 10.35 7.80 6.15 5.78 6.60

20 BREAKFAST CEREAL AND BAKERY PROD. 4.75 5.89 5.41 5.24 4.42 4.62 3.63 3.45

21 SUGAR 4.80 4.93 6.20 5.98 5.59 4.26 2.36 1.24

22 MISC. FOOD PRODUCTS 3.87 4.04 4.00 4.22 3.93 3.83 3.53 3.10

23 SOFT DRINKS 1.71 6.04 7.45 2.43 7.90 5.43 5.81 3.02

24 ALCOHOLIC BEVERAGES 39.95 18.61 17.33 15.18 12.20 14.13 14.00 14.06

25 TOBACCO PROCESSED UNMANUFACTURED 5.38 8.35 6.94 1.25 2.45 1.08 1.76 2.98

26 CIGARETTES AND TOBACCO MFG. 43.00 45.34 12.86 12.19 7.48 12.86 9.74 11.22

27 TIRES AND TUBES 7.82 9.53 9.54 9.36 8.46 8.50 7.37 6.94

28 OTHER RUBBER PRODUCTS 8.84 6.74 5.72 5.43 5.62 5.27 5.90 5.78

29 PLASTIC FABRICATED PRODUCTS 8.57 9.71 9.55 9.15 8.06 7.62 6.79 6.01

30 LEATHER AND LEATHER PRODUCTS 13.11 17.18 17.06 16.82 14.58 14.07 14.33 13.30

31 YARNS AND MAN MADE FIBRES 7.91 9.70 9.57 9.06 7.10 6.52 5.98 4.89

32 FABRICS 15.04 16.61 17.17 15.90 14.03 13.35 12.21 11.03

33 OTHER TEXTILE PRODUCTS 11.27 15.32 14.31 12.31 10.58 11.34 10.64 9.48

34 HOSIERY AND KNITTED WEAR 19.96 25.81 25.45 23.94 19.62 19.61 19.31 18.17

35 CLOTHING AND ACCESSORIES 13.93 17.14 16.84 16.08 14.59 14.43 13.93 12,68

36 LUMBER AND TIMBER 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

37 VENEER AND PLYWOOD 4.80 5.08 5.23 4.94 4.67 4.31 3.98 3.41

38 OTHER WOOD FABRICATED MATERIALS 4.55 4.24 4.01 3.50 2.70 2.94 2.53 2.27

39 FURNITURE AND FIXTURES 8.93 11.57 10.43 10.93 8.34 8.82 8.11 6.75

40 PULP 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

41 NEWSPRINT AND OTHER PAPER STOCK 3.51 3.95 3.41 3.80 3.96 4.03 3.02 1.42

42 PAPER PRODUCTS 7.54 7.92 7.63 7.32 7.18 6.75 5.09 4.06
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CALCULATED RATES OF DUTY COLLECTED

ON CANADIAN IMPORTS FROM ROW 1989 1990 1991 1992 1993 1994 1995 1996

43 PRINTING AND PUBLISHING 1.08 1.10 1.06 0.92 0.92 0.90 0.82 0.65

44 ADVERTISING, PRINT MEDIA 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

45 IRON AND STEEL PRODUCTS 3.79 5.25 5.12 4.14 3.97 5.25 3.91 2.78

46 ALUMINUM PRODUCTS 2.23 2.69 2.08 1.93 2.11 1.94 1.48 1.45

47 COPPER AND COPPER ALLOY PRODUCTS 2.94 3.39 3.33 3.08 2.94 2.12 1.20 0.76

48 NICKEL PRODUCTS 0.32 0.32 0.35 0.10 0.12 0.10 0.36 0.89

49 OTHER NON FERROUS METAL PRODUCTS 0.94 1.30 1.72 0.66 1.02 0.65 0.53 0.45

50 BOILERS, TANKS AND PLATES 9.82 9.54 7.83 6.61 8.00 6.45 4.72 2.83

51 FABRICATED STRUCTURAL METAL PROD 5.87 6.11 5.95 5.88 5.21 5.36 4.33 3.44

52 OTHER METAL FABRICATED PRODUCTS 5.56 6.69 7.12 6.40 5.62 5.08 4.45 3.41

53 AGRICULTURAL MACHINERY 0.13 0.16 0.16 0.17 0.10 0.11 0.13 0.09

54 OTHER INDUSTRIAL MACHINERY 1.86 1.99 1.87 1.66 1.31 1.26 0.87 0.65

55 MOTOR VEHICLES 13.86 15.74 12.78 11.54 8.56 6.54 5.09 4.50

56 MOTOR VEHICLE PARTS 1.38 1.60 1.65 1.03 0.84 0.69 0.63 0.65

57 OTHER TRANSPORT EQUIPMENT 0.87 1.32 1.18 0.56 1.02 0.72 0.36 0.17

58 APPLIANCES AND RECEIVERS, HOUSEHOLD 3.88 4.31 4.36 2.52 2.26 2.02 1.74 1.37

59 OTHER ELECTRICAL PRODUCTS 3.39 3.89 3.44 3.21 2.73 2.41 1.95 1.41

60 CEMENT AND CONCRETE PRODUCTS 1.37 1.27 2.00 1.04 3.49 2.09 2.41 2.15

61 OTHER NON-METALLIC MINERAL PROD. 7.47 7.82 7.99 7.26 6.34 6.19 5.42 4.50

62 GASOLINE AND FUEL OIL 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

63 OTHER PETROLEUM AND COAL PROD. 1.31 0.54 0.39 0.41 0.55 1.02 0.82 0.41

64 INDUSTRIAL CHEMICALS 3.22 4.02 4.09 4.23 4.15 4.07 1.58 1.04

65 FERTILIZERS 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

66 PHARMACEUTICALS 5.87 8.97 8.96 8.83 7.73 7.43 0.09 0.07

67 OTHER CHEMICAL PRODUCTS 5.41 6.17 6.03 5.74 5.82 5.93 5.21 4.33

68 SCIENTIFIC EQUIPMENT 3.20 3.42 3.42 2.88 2.66 2.32 1.99 1,58

69 OTHER MANUFACTURED PRODUCTS 4.98 6.22 6.14 5.90 5.28 5.40 3.94 3,17

78 ELECTRIC POWER 0.00 0.00 0.00 0.00 0.00 0.00 0.00 0.00

93 NON-COMPETING IMPORTS 0.35 0.57 0.90 0.96 0.34 0.22 0.19 0.04

TOTAL, PRIMARY GOODS 0.11 0.17 0.12 0.11 0.14 0.14 0.13 0.09

TOTAL, MANUFACTURED GOODS 5.81 6.54 6.17 5.77 4.85 4.39 3.64 3.13

TOTAL, PRIMARY AND MANUFACTURED GOODS 5.22 5.65 5.49 5.13 4.38 4.00 3.30 2,76
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