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A stable resale market

The Quebec Federation of Real Estate Boards

In the Gatineau CMA, 1,527
existing homes were sold through
the Multiple Listings Service®

(MLS®) in the second quarter of
2008, the same volume as a year
ago. However, the number of
houses that have changed hands
since the beginning of the year has
dropped by 171, down 6.4 per cent
compared to the first half of 2007.

In the second quarter, listings
continued to decrease. Supply—
which has now been falling for four
quarters in a row—reached 2,673
units, down 7 per cent year-over-
year.

As demand stayed stable and supply
decreased, the market remained
favourable to sellers. The seller-to-
buyer ratio is now 6 to 1. Even
though the resale market tightened,
price gains slowed down and

moved closer to the inflation rate.
The average price recorded for the
12-month period ending in the
second quarter of 2008 was close
to $192,000, up 6.1 per cent over
the same period a year earlier.

Existing single-detached
houses lost ground

Buyers’ interest has gradually shifted
from existing single-detached
homes to multiples. While sales of
single-detached homes dropped
5 per cent in the second quarter of
2008, demand increased by 10 per
cent for condominiums and by
7 per cent for semi-detached and
row houses. Sales of plexes
(properties with two to five units)
remained stable. More affordable,
semi-detached and row houses sold



Economic Overview of the Gatineau Area
2nd Quarter 3rd Quarter 4th Quarter 1st Quarter 2nd Quarter

2007 2007 2007 2008 2008

Mortgage rate – 1-year (1) 6.8 7.1 7.3 7.3 6.7

Mortgage rate – 5-year (1) 7.0 7.2 7.5 7.3 6.9

Good time to make a major outlay for items such as a home
  (% of positive replies) (2) (3)

53.4 53.2 53.7 48.5 40.2

Job creation (or loss) (3) 4,100 300 6,800 9,400 13,000

Unemployment rate (3) 5.3 5.3 4.1 5.1 5.3

Personal bankruptcies (4) 854 N/A 850 870 959

Annual inflation rate (2) 1.5% 1.3% 1.9% 1.2% 3.1%

Sources: Statistics Canada, Conference Board of Canada, Office of the Superintendent of Bankruptcy
Notes: (1) Canada (2) Quebec (3) Seasonally adjusted data (4) CMA Ottawa-Gatineau
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during the past year ending in the
second quarter of 2008 recorded an
average price of about  $160,500, or
$58,000 less than the average for
single-detached homes. However,
condominiums posted the lowest
average selling price ($135,000).

The greater demand for more
affordable housing was coupled with
a reduction in supply, proof that the
market favours sellers. The seller-to-
buyer ratio was only 2 to 1 in the
semi-detached and row housing
segment during the period from July
2007 to June 2008. There were
slightly more sellers in the
condominium and plex market
segments (with seller-to-buyer ratios
of 6 to 1 and 7 to 1, respectively). In
the single-detached housing segment,
the market also remained favourable
to sellers (ratio of 6 to 1).

Increasing demand in
Aylmer despite high
prices

For a third consecutive year, sales in
the Aylmer sector increased in the
second quarter. In all, 300 homes

changed hands from April to June
2008, up 21 per cent over the second
quarter of 2007. However, supply
dropped by 15 per cent, helping to
keep the seller-to-buyer ratio at 6 to
1. The average selling price reached
$218,500, a 7-per-cent increase year-
over-year. Aylmer and the outlying area
($224,000) were the only sectors
where the average selling prices were
above the CMA average ($192,000).

In the Hull sector, resales dropped by
8 per cent in the second quarter, but
this decline followed two years of
strong growth on the market
(+15 per cent in 2006 and +12 per
cent in 2007). In addition to demand,
the volume of houses for sale also
decreased (22 per cent), putting
upward pressure on prices (+5 per
cent).
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With the exception of the Masson-
Angers sector, where sales of
existing homes jumped by 7 per
cent, market activity tended to slow
down in the more remote sectors.
Following a decrease in the second
quarter of 2007, the number of
houses sold in Buckingham remained
unchanged in the second quarter of
this year. In the outlying area, sales
fell by 16 per cent. It must be
mentioned, though, that the low
volume of transactions in this sector
can cause greater data volatility.
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Source: CIO (CMHC compilation)

NOTES AND DEFINITIONS
Market zones

Aylmer : Gatineau sector corresponding to the former municipality of Aylmer.
Hull : Gatineau sector corresponding to the former municipality of Hull.
Gatineau : Gatineau sector corresponding to the former municipality of Gatineau.
Buckingham : Gatineau sector corresponding to the former municipality of Buckingham.
Masson-Angers : Gatineau sector corresponding to the former municipality of Masson-Angers.
Outlying area* : Cantley, Chelsea, Denholm, L’Ange-Gardien, La Pêche, Pontiac, Val-des-Monts.
Gatineau CMA : Gatineau census metropolitan area, as defined by Statistics Canada.
Outaouais rural part* : Alleyn-et-Cawood, Aumond, Blue Sea, Boileau, Bois-Franc, Bouchette, Bowman, Bristol, Bryson, Campbell’s Bay, Cayamant,
Chénéville, Chichester, Clarendon, Déléage, Duhamel, Egan-Sud, Fassett, Fort-Coulonge, Gracefield, Grand-Calumet, Grand-Remous,  Kazabazua, Lac-
des-Plages, Lac-Sainte-Marie, Lac-Simon, Leslie-Clapham-et-Huddersfield, L’Isle-aux-Allumettes, Lochaber, Lochaber-Partie-Ouest, Low, Maniwaki,
Mansfield-et-Pontefract, Mayo, Messines, Montcerf-Lytton, Montebello, Montpellier, Mulgrave-et-Derry, Namur, Northfield, Notre-Dame-de-Bonsecours,
Notre-Dame-de-la-Paix, Notre-Dame-de-la-Salette, Papineauville, Plaisance, Portage-du-Fort, Rapides-des-Joachims, Ripon, Saint-André-Avellin, Saint-
Émile-de-Suffolk, Sainte-Thérèse-de-la-Gatineau, Saint-Sixte, Shawville, Thorne, Thurso, Val-des-Bois, Val-des-Monts, Waltham, Wright.

*Note: Denholm and L’Ange-Gardien are no longer part of the Outaouais rural part but are taken into account in the area of Gatineau as established by Statistics

Canada in the 2006 Census.

Market classification types
BALANCED: Market where neither sellers nor buyers are favoured; sales volume steadily progressing over a long period; prices increasing at or
slightly above inflation.

BUYER’S: Market where buyers are favoured; surplus of listings; few sales; long listing periods; prices decreasing or increasing below inflation.

SELLER’S: Market where sellers are favoured; shortage of listings in relation to demand; short listing periods; prices increasing above inflation.

Indicator definitions
MEDIAN PRICE: The median is the middle value separating a group into two equal parts. For example, a median price of $100,000 means that half of
the properties sell for $100,000 or less and the other half sell for $100,000 or more.

RAW DATA: data observed for the current quarter.

SMOOTHED DATA: average for the last four quarters in order to reduce any major variations from one quarter to the next and provide a clearer
trend.

Notes
1 All data published in this publication is smoothed data, with the exception of sales and active listings.
2 The listing period may be underestimated. In fact, when a property is again listed for sale after the mandate has expired or when the real estate agent changes, the
  calculation does not take into account the previous listing period.

2nd Quarter 
2008

% Chg. from 
2nd Quarter 

2007

Year-to-
Date 2008

% Chg. from 
YTD 2007

Trend
for 2008

(number)

Trend
for 2007

(number)

Trend
for 2008

(number)

Chg. from 
2007 Trend

Total 1,254 -1 2,059 -7 9 10 136 -9
Under $100,000 34 -23 68 -18 9 9 212 42
$100,000 to $149,999 216 -16 383 -29 6 7 125 -6
$150,000 to $199,999 471 -9 781 -9 7 8 128 -9
$200,000 or over 533 18 827 13 15 17 144 -18
Total 92 0 151 -6 7 7 77 -10
Under $100,000 1 0 5 67 3 4 105 85
$100,000 to $149,999 16 -6 31 3 5 5 67 -15
$150,000 to $199,999 32 0 50 4 8 7 65 -31
$200,000 or over 43 2 65 -18 8 8 88 4
Total 181 10 288 -3 6 6 88 5
Under $100,000 10 -44 23 -50 4 4 84 10
$100,000 to $149,999 112 7 184 -4 5 6 84 1
$150,000 to $199,999 51 59 69 50 9 10 98 4
$200,000 or over 8 -20 12 0 22 17 120 17

Freehold

Plex

Condominium

Resale Market Conditions in the Gatineau CMA - 2nd Quarter 2008
Statistics by Price Range

Intended 
Market

Price Range
Raw Data Smoothed Data (trend for last 4 quarters)

Sales Sellers per Buyer Listing Period        



Don’t miss Canada’s leading
Housing Outlook Conference in
your area. CMHC’s Housing
Outlook Conferences are the best
venues to access timely, reliable 
and unbiased information.

Housing Outlook Conferences:
■ Vancouver, October 30, 2008
■ Kitchener, November 4, 2008
■ Edmonton, November 5, 2008
■ Toronto, November 6, 2008
■ Hamilton, November 13, 2008
■ Montréal, November 14, 2008
■ Québec City, November 18, 2008
■ Calgary, November 18, 2008
■ London, Novmber 18, 2008
■ Ottawa, November 20, 2008

Housing Outlook Seminars:
■ Victoria, November, 2008

Enhance your decision-making with the latest information on Canadian
housing trends and opportunities.

Free reports available on-line:
■ Canadian Housing Statistics  
■ Housing Information Monthly
■ Housing Market Outlook, Canada
■ Housing Market Outlook, Highlight Reports - Canada 

and Regional 
■ Housing Market Outlook, Major Centres
■ Housing Now, Canada
■ Housing Now, Major Centres
■ Housing Now, Regional
■ Monthly Housing Statistics
■ Northern Housing Outlook Report
■ Preliminary Housing Start Data 
■ Renovation and Home Purchase
■ Rental Market Highlight Reports 
■ Rental Market Reports, Major Centres
■ Rental Market Statistics

Free regional reports also available:
■ B.C. Seniors’ Housing Market Survey
■ Ontario Retirement Homes Report
■ The Retirement Home Market Study, Quebec Centres
■ Housing Market Tables: Selected South Central 

Ontario Centres
■ Residential Construction Digest, Prairie Centres
■ Analysis of the Resale Market, Quebec Centres

Get the market intelligence you need today! 
Click www.cmhc.ca/housingmarketinformation to view, download or subscribe.

Stay on Top of 
the Housing Market

Subscribe today to CMHC’s Housing Research and 
Housing Technology eNewsletters.
Our electronic newsletters give you information on the latest socio-economic housing research
findings and events, and Canadian housing technology. If you work in the housing industry, these
eNewsletters are for you!

https://www03.cmhc-schl.gc.ca/b2c/b2c/init.do?language=en&z_category=0/0000000055
http://www.cmhc.ca/housingmarketinformation
http://www.cmhc.ca/od/?pid=61504
https://www03.cmhc-schl.gc.ca/b2c/b2c/init.do?language=en&z_category=0/0000000063
http://www03.cmhc-schl.gc.ca/b2c/b2c/init.do?language=en&z_category=0000000129
https://www03.cmhc-schl.gc.ca/b2c/b2c/init.do?language=en&z_category=0/0000000063
https://www03.cmhc-schl.gc.ca/b2c/b2c/init.do?language=en&z_category=0/0000000070
https://www03.cmhc-schl.gc.ca/b2c/b2c/init.do?language=en&z_category=0/0000000070
https://www03.cmhc-schl.gc.ca/b2c/b2c/init.do?language=en&z_category=0/0000000070
http://www.cmhc.ca/od/?pid= 61512 
http://www.cmhc.ca/od/?pid=65446
http://www.cmhc.ca/od/?pid= 64695
http://www03.cmhc-schl.gc.ca/b2c/b2c/init.do?language=en&z_category=0000000128
https://www03.cmhc-schl.gc.ca/b2c/b2c/init.do?language=en&z_category=0/0000000059
http://www.cmhc.ca/od/?pid= 64725
https://www03.cmhc-schl.gc.ca/b2c/b2c/init.do?language=en&z_category=0/0000000079
http://www.cmhc.ca/od/?pid= 64663 
https://www03.cmhc-schl.gc.ca/b2c/b2c/init.do?language=en&z_category=0/0000000098
http://www.cmhc.ca/od/?pid= 64651 
https://www03.cmhc-schl.gc.ca/b2c/b2c/init.do?language=en&z_category=0/0000000097
http://www.cmhc.ca/od/?pid= 64679 
http://www03.cmhc-schl.gc.ca/b2c/b2c/init.do?language=en&z_category=0000000112
http://www.cmhc.ca/en/inpr/enews/index.cfm
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