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OPERATING RESULTS OF FOOD WHOLESALERS 
1955 

INTRODUCTION 

The following explanatory notes describe certain features of the operating 
results series contained in this report. 

Scope 
This study is confined to wholesale merchants, I.e. those wholesalers pei' 

forming the full selling, warehousing and delivery functions. Agents, brokers, 
drop shippers and other specialized types of wholesale distributors are not in-
cluded. Three separate trades are covered— grocery, fruit and vegetable and 
tobacco and confectionery wholesalers. 

Contert. 
Most emphasis has been placed on the presentation of profit and loss statis-

tics. Average gross and net profits and detailed operating expenses are shown 
for the most suitable sales-size classes. Operating expenses appear separately 
for selling, warehouse and delivery, and administrative and general departments. 
The oustomary profit and loss details are supplemented tor information on other 
related operating features including inventories, rate of stock turnover, aetht 
sales and receivables, and floor space used. Wherever possible, a table showing 
regional figures has been prepared although reports from Newfoundland whole-
salers are not included. Proprietors' salaries were included with administrative 
saiarivs. A tohi' showing incunn tt.x as male for Inc flrat ii I .imparii '5 onlY,  

I'urpose 
The primary purpose of the operating results surveys is to provide averages 

on the different phases of Ixisiness operations against which firms in the same 
trade may make direct comparisons with their own operating results. They also 
provide useful information to others Interested in the cost of dlstitbetion of con-
sumer gr)oth. 

The average - i • e., arithmetic mean - operating results of all wholesalers 
classified under "Wholesalers Proper" would be, however, misleading as, by 
definition, "Wholesalers Proper" includes subsidiary companies performing the 
wholesaling function of parent companies whose marketing policies with regard 
to profit and expense ratios may be atypical of the trade. In addition, "Whole-
salers Proper" includes those firms whose revenues are derived in part from a 
type of activity - e.g., manufacturing, retailing - which may be uncommon to 
the trade. Consequently, It is thought that average operating results of the more 
typical establishments within a trade would be of superior value in view of the 
purposes for which the series on operating results is designed. Firms with 
atypical policies and/or activities have, therefore, been excluded from the com-
putations of the average operating results published herein. 

Period Covered 
This report deals largely with 1955 operations and is the fifth biennial Pub-

lication in a series begun in 1947. Certain summary tahles show identical firm 
results for 1953 and 1955. The charts show the gross profit components for 1949, 
1951, 1953 md 1955 by suitable salesize classification for each trade. 
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SUMMARY OF 1955 RESULTS BY TRADES 

e itil lowiug summary Lable 61iows the prin-
ijal operating results figures for three components 

of the food wholesale business. In analyzing the per-
foimance of an individual food wholesale company, 
reference should be made to the detailed tables in  

the appropriate sections of this bulletin. In these 
sections (grocery, fruit and vegetable, and tobacco - 
and confectionery) operating results figures for 
typical sales-size classificaticxs and geographic 
locations are revealed. 

Operating Results of Grocery. Fruit and Vegetable, and Tobacco and Confectionery Wholesalers 
Compared, 1955 

Fult 	Tobacco 
Item 	 Grocery 	and 	and 

vegetable 	confectionery 

Numberof firms ........................................................................................ 
Average net sales per firm .....................................................................$ 
Stock turnover (times per year).............................................................. 

Grossprofit .............................................................................................. 

Operating expenses: 
Selling.................................................................................................. 
Warehouse and delivery ...................................................................... 
Administrative and general ........ ......................... 

total operating expenses ............................ .......................................... 
Net operating proilt ................................................................................ 
Non-trading income .................................................................................. 
Non-trading expense ................................................................................ 
Net profit before Income tax deduction ................................................ 
Creditsales ............................................................................................ 
Sales to reta.il stores ....................................... ...... 

	

108 	 78 	132 

	

3,708,416 	1,094, 466 	1,236,942 

	

11.45 	38.78 	16.33 

(Per cent of net sales) 
7.20 11.50 7.33 

1.37 1.96 2.18 
2.25 4.92 1.79 
3.20 3.99 2.78 
6.82 10.81 6.75 
0.38 0.63 0.58 
0.68 0.13 0.21 
0.12 0.06 0.07 
0.94 0.70 0.72 

84.16 79.64 / .77.72 
91.33 72.49 97.95 

Caution should be observed to avoid comparing 
absolute dollar values (average sales, cost of goods 
etc.) published in this repert, with corresponding 
Items of individual establishments or finns. These 
values are averages of items reported by both single 
and multiple establishment firms and are "firm" 
averages, not "establishment" averages. Conse-
quently, a concentration of multiple estabLishment 
firms in a specific trade will result in an abnormal 
average for that trade. Ration, however, may be 
used with a high degree of reliability when applied 
to either an establishment or a firm. The survey was 
designed primarily to obtain operating ratios to 
which single and multiple establishment firms might 
compare their operating results. Absolute values are 
shown only for the purpose of assisting the whole-
saler to place his firm In relation to the average in 
the appropriate sales-size category. 

Operating ratios were generally higher for fruit 
and vegetable wholesalers than for the other two 
food trades showa here. This is to be expected 
be cause of the perishable nab.ire of the gr,ods, which 
entail faster turnover, more handling, more frequent  

delivery, spOilage etc. To cover higher operating 
expenses, fruit and vegetable wholesalers operated 
on an average gross profit of 11.50 per cent of net 
sales In 1955 compared to approximately a 7 per 
cent margin for grocery and tobacco and confec-
tionery wholesalers. Total expenses of 10.87 per 
cent for the fruit and vegetable trade reflect a high 
warehouse and delivery cost of 4.92 per cent when 
compared with the other trades. The rate of stock 
turnover, as expected, was almost three times as 
fast as for the more non-perishable commothtles 
handled by grocery  and tobacco and confectionery 
tio lesalers. 

The net operating profit ratio was highest for 
fruit and vegetable wholesalers, but other income 
less other expense netted a final profit before In-
come tax of 0.94 per cent for grocery wholesalers, 
0.12 per cent for tobacco and confectionery and 
0.70 per cent for fruit and vegetable wholesalers. 
Due to the presence of large multiple organizations 
the average net sales of grocery wholesalers were 
greater than the other two trades. The purpose of 
showing this item is mentioned In a preceeding 
paragraph. 
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GROCERY WHOLESALERS 

Description of Reporting Firms 

Item 

Firms with 1955 saes of 
Total 

	

$1,000,000 	85,000.000 	810.000,000 	all $1,000,000ner 	 and 	SIZeS 

	

$4,999,999 	$9,999,999 	over  

34 61 6 7 108 

Form of organizatiOfl 
8 1 - - 9 

Partnership - - 10 

Number of firms ......................................................... 

21 55 6 7 89 

Number of firms operated as: 

Incorporated company ........................................... 

34 51 3 2 90 

Individual proprietorship 	..................................... 

Single establishment ............... .............................. 
- 10 3 5 18 

Distribution of sales: 

Multiple establishment ......................................... 

85.65 87.98 92.04 94.10 91.33 
To 	wholesalers 	....................................................% 5.63 3.03 - 0.28 1.48 To retailers 	............................................................ 

7.67 8.89 7.96 5.62 7.10 To large users 1  ......................................................
To 	others 	......................................... . ..... . .............. 	% 1.05 0.10 - - 0.09 

1. Industries, hospitals, institutions, etc. 

Of the 108 firms reporting, 89 were Incorporated 
and the remaining 19 were comprised of 9 individual 
proprietorships and 10 partnerships. Eighteen of the 
reporting firms operated more than one establish- 

ment. Sales to retail stores made up 91 per cent of 
total sales. Of the remaining sales, wholesalers and 
large users, accounted for almost nine per cent. 

REVIEW OF 1955 OPERATING RESULTS 

Profit and Expense Ratios 
The average gross profit ratio for grocery whole-

salers was 7.20 per cent in 1955, ratios for sales-
sizes declining as sales increased. The range for 
the sales-size groups was from 6.71 per cent for the 
"$10,000,000 and over" group to 7.92 per cent for 
the "Under $1,000,000" category. The smallest 
ratio for total operating expenses of 6.58 per cent, 
was in the sales-size "$10,000,000 and over" and 
the highest ratio of 7.66 per cent in the "Under 
$1,000,000" category, the same trend of smaller 
ratios in the larger businesses as held for gross 
profit. The "$10,000,000 and over" group had the 
lowest net operating profit at 0.19 per cent followed 
closely by the "Under $1,000,000' category ratio 
of 0.26 per cent. The middle size grosps showed the 
group "$1,000,000 to $4,999,999" with the highest 
ratio of 0.64 per cent and the "$5,000,000 to 
$9,999,999" group with 0.51 per cent. The non 
frading operations in each case increased the net 
operating ratios to a new range of 0.47 per cent for 
the smallest sales-size to 1.12 per cent for the 
largest group. The "total all sizes" ratib increased 
from a net operating profit of 0.38 per cent to a net 
operating profit before income tax of 0,94 per cent. 

Inventories and Stock Turnover 
Average inventories, expressed as ratios of the 

average net sales of responding firms, Increased 
from 8.01 per cent at the beginning, of the year to 
8.20 per cent at the end of the year. This was a 
continuation of the pattern of the 1953 ratios which 
increased from 8.75 per cent to 8.95 per cent. The 
rate of stock tornover - average of beginning and 
year end inventories divided into the cost of goods 
sold - averaged 11.45 for all grocery wholesalers, 
continuing the normal increase each year in direct 
contrast to the yearly decrease of the Inventory 
rates to sales. 

Credit Sates and Receivables 
Credit sales of wholesale merchants accounted 

for 84.16 per cent of their net sales in 1955, slightly 
higher than the 1953 rate of 85.51 per cent. The 
highest ratio of 86.65 per cent was inthe "$5,000,000 
to $9,999,999" sales-size and the smallest per cent 
of 79.81 in the "Under $1,000,000" category, at -
counts receivable at the year end were 5.48 per cou, 
of credit sales for all grocery wholesalers and rano-
ed inversely with sales-size from 4.31 per cent t 
7.11 per cent. 
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OPERATING RESULTS OF GROCERY WHOLESALERS 
BY SIZE OF FIRM 

GROSS PROFIT = NET PROF IT + SELLING +WAREHOUSE AND DELIVERY + ADMINISTRATIVE EXPENSES 
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TABLE 1. Operating Results of Grocery Wholesalers, 1955, by Size of Firm 

Iteni 

Firms with 1955 sales of 
Tota 1  
aU Under $1,000,000 $5.000,000 00 000 

$1 000 000 to 
$4,999 999 

to an 	over sizes 

Number of firms reporting ........................................ 34 61 6 7 108 
Average net sales per firm ...................................... 	$ 604,349 2,272,817 6,958,858 28,509,444 3,708,416 
Average cost of goods sold ....................................$ 556,480 2,100,049 6,432,092 26,578,133 3,441,322 
Stock turnover 	(times per year) .............................. 8.50 

. 

9.62 10.67 13.99 11.45 

Average beginning inventory ..................................$ 67,388 216,538 581,367 1.869,091 296,961 
Per cent of average net sales ............................ 11.15 9.53 8.35 6.56 8.01 

Average ending Inventory ........................................$ 63,502 220,060 624,598 1,929,358 304,035 
Per cent of average net sales ............................. 10.51 9.68 8.98 6.77 8.20 

PROFIT AND Loss DATA 
(Per cent of net sales) 

Gross profit 	............................................................... 7,92 7.60 7.57 6.77 7.80 

Operating expenses: 
Selling expense: 

1.12 0.98 1.20 0.68 0.86 
0.30 0.33 0.29 0.24 0.28 
0.06 0.07 0.26 0.11 0.11 
0.07 0.09 0.28 0.11 0.12 

Salaries ............................................................... 

Total salhing expense ................................... 1,55 1,47 2.03 1.14 1.37 

Travelling........................................................... 
Advertising......................................................... 
Other selling expense....................................... 

Warehouse and delivery expense: 
Salaries and wages ........................................... 1.59 1.68 1.71 1.42 1.55 
Maintenance of delivery equipment 0.69 0.54 0.30 0.20 0.35 
Outward freight ................................................. 0.13 0.10 0.05 0.35 0.22 
Warehouse supplies ........................................... 0.05 0.05 0.04 0.07 0.06 
Other warehouse and delivery expense 0.05 0.07 0,13 0.06 0.07 

Total warehouse and dd.lvery expense .... 2,51 2.44 2.23 2.10 2.25 

Administrative and general expense: 
Salaries ............................................................... 1.97 1.54 1.57 1.58 1.58 
Employees' benefits ......................................... 0.10 0.10 0.08 0.19 0.14 

0.65 0.56 0.54 0.70 0.63 
Taxest 	............................................................... 0.08 0.05 0.03 0.03 0.04 

0.15 0.11 0.05 0.04 0.07 
0.09 0.10 0.10 0.11 0.11 
0.10 0.11 0.11 0.13 0.12 
0.14 0.13 0.09 0.05 0.09 

Insurance..........................................................
Office supplies .................................................
Communication ...................................................
Bad debts-amount written off........................... 

0.32 0.35 0.23 0.51 0.42 All other expense 	............................................. 

Total administrative and general expense 3.60 3.05 2.80 3.34 3.80 

Occupancy 	......................................................... 

7.66 6.96 7.06 6.58 6.82 

0.26 0.64 0.51 0.19 0.38 
0.30 0.33 0.44 1.02 0.68 Non-trading Income ................................................... 
0.09 0.14 0.29 0.09 0.12 

Net operating profit...................................................

Non-trading expense .................................................

Net profit before Income tax deduction 0.47 0.83 0.66 1.12 0.94 

Tot.aloperatlngexpenses 	.. .................................... 

MISCELLANEOUS DATA 

Credit sales: 
Average 	per 	firm 	..................................................$ 482,328 1,896,619 6,029,550 24,114,469 3,121,033 

79.81 83.45 86.65 84.58 84.16 

Aceounts outstanding: 

Per cent of average net sales .............................

Average 	per firm 	..................................................$ 34,275 129,120 360,664 1.039, 106 171,106 
Per cent of average credit sales 7.11 6.81 5.98 4.31 5.48 

Sales per 1,000 sq. ft. of floor space ....................$ 49,434 82,347 107,625 132,905 100.408 

1. Excludes amount attributed to real estate which is in occupancy expense. 
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Regional Results 

r:i 	or ii k -ups f 	ory wh1e- 
:ilers in the four selected regions of Canada did 
not vary too much from the Canada ratio of 7.20 per 
cent. Regional ratios in 1955 compared to 1953 
generally were lower except for Maritimes where an 
Increase is registered at 8.50 per cent in 1955 from 
8.20 in 1953. Relatively the ratios followed the 
same pattern as 1953, the lowest ratio being Quebec 
at 5.92 per cent and Maritimes with 8.50 per cent. 
The range for total operating expenses showed that 

the extremeties fell In the same region as gross 
profit. Quebec had 5.72 per cent and Maritimes 7.56. 
The composite ratio for Canada was 6.82 per cent. 
Maritimes wholesalers had the highest net operating 
profit. Quebec wholesalers who had the lowest 
ratios for gross profit and total expenses managed 
to get the second lowest net operating profit ratio. 
The lowest ratio of 0.15 per cent was experienced 
by the Prairie Provinces and British Columbia 
region. 

TABLE 2. Operating Results of Grocery holesa1ers by Regions, 1955 

Prairie 
Item 	 Maritimes 	Quebec 	Ontario 	Provinces 	Canada 

and B.C. 

Number of firms ........................................................ 

Average net sales per firm ......................................$ 

Gross profit .............................................................. 

Operating expenses: 
Selling .................................................................... 
Warehouse and delivery ...................................... 
Mministrative and general ................................ 

Total operating expenses ........................................ 

Net operating profit .............................................. 

	

30 	31 	31 	16 	108 

	

2, 048. 332 	1, 994, 295 	3, 175, 876 11. 173, 980 	3,708. 416 

(Per cent of net sales) 
8.50 	5.92 6,96 7.33 7.20 

1.42 	1. 30 1.44 1.34 37 
2.55 	1.85 2.28 2. 27 25 
3.59 	2.57 2.68 3.57 3.20 

7.56 	5.72 6.40 7.18 6.82 

0.91 	0.20 0.56 0.15 0.38 

Incorporated Companies 1955 

Comparison of the çroflt and expense ratios of 
the incorporated firms only, with all firms, indicated 
that the differences in the ratios were negligible. 
Net  profit before income tax, expressed as a pro-
portion of net sales, was 0.95 per cent and 0.94  

per cent for "Incorporated firms" and "all firms" 
respectively. Income tax reduced the incorporated 
firms' ratio to 0.60 per cent, a decrease of 36.84 
per cent. 

TABLE 3. Operating Results of Incorporated Grocery Viholesalers, 1955, by Size of Firm 

Finns with 1955 sales of 

Under 	$1,000,000 I $5,000,000 I $10,000,000 
to 	j 	to 	I 	and I 

	

$1,000,000 	 $9999,999 	over 
(Per cent of net sales) 

Grossprofit .................................................................... 	8.02 
	

7.66 
	

7. 57 
	

6.77 

Operating expenses ........................................................ 	7.70 
	

7.01 
	

7.06 
	

6.58 

Net operating profit ........................................................ 	0. 32 
	

0.65 
	

0.51 
	

0. 19 

Non-trading income ........................................................ 	0.41 
	

0.32 
	

0.44 
	

1.02 

Non-trading expense ...................................................... 	0. 10 
	

0. 15 
	

0.29 
	

0.09 

Net profit before Income tax deduction ...................... 	0.63 
	

0.82 
	

0.66 
	

1. 12 

Incometax ...................................................................... 	0.16 
	

0.24 
	

0.28 
	

0.44 

Finalnet profit .............................................................. 	0.47 
	

0.58 
	

0.38 
	

0.68 

Item 

7.20 
6.82 
0.38 
0.70 
0. 13 
0.95 
0.35 
0.60 

Total 
all 

sizes 
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Comparison of 1953 and 1955 Results 

Results shown In table 1 are not for identical 
firms and therefore not practical for comparison 
purposes. Consistency from survey to survey is 
practically Impossible to attain with new firms 
added and delinquency in the reporting of others. 
The best available operating results for 1955 are 
from the compilation of the 108 firms reporting for 
that year. Fol best comparison between years, 
however, only the results of finns reporting for both 
1953 and 1955 were used, results of which are pre-
sented in table 4. 

Profit and expense ratios represent portions of 
the average net sales' dollar. Because average profit 
and expense figures per firm are expressed as per-
centages of average net sales per firm, it is neces-
sary to take Into account the rate of change of these 
average net sales when comparing ratios applicable 
to different surveys. That Is, if net sales increased 
10 from $1,000,000 in 1953 to $1,100,000 in 1955, 
and rent showed a proportionate increase from 
$5,000 to $5,500, the rent expense ratios for the 
two years would be Identical. However, if rent  

remained unchanged, or increa.sed loss than 10 
the rent expense ratio would show a decrease. Ti 
interpret a change in ratios between two years cor-
rectly, it is therefore necessary to note changes In 
net sales. Ratios reduce the effect of multiple 
estlishment firms and may be used with a high 
degree of accuracy as typical of the trade. The 
effects of normal sales variations and changes in 
price levels also tend to be eliminated when results 
are expressed as ratios. Therefore, ratios of two 
surveys may be compared, but the rate of change of 
average net sales per firm should be noted. 

The average net sales per finn increased to 
$3,789,524 in 1955 from $3,352,506 in 1953. The 
gross profit ratio stood at 7.24 per cent of net sales 
in 1955 a decrease from 7.63 per cent in 1953. This 
decrease was partly compensated for by the total 
operating expense decrease from 7.15 per cent in 
the last survey to 6.89 per cent for 1955. The com-
bined effect is summed up in the net operating profit 
which showed a decrease in 1955, ratios being 0.48 
and 0.35 per cent for 1953 and 1955 respectively. 

TABLE 4. Operating Results of Grocery Wholesalers, 1953  and  1955  Compared 

Item 	 1953 
	

1955 

Numberof firms .................................................................................................... 
Average net sales per firm ................................................................................ 

Gross profit............................................................................................................ 
Operating expenses: 

Selling................................................................................................................ 
Warehouse and delivery .................................................................................... 
Administrative and general .............................................................................. 

Total operating expenses .................................................................................... 
Net operating profit .............................................................................................. 

97 

	

3.352.506 	 3.789.524 

(percent of net sales) 

	

7.63 1 	 7.24 

1.42 1.37 
2.42 2.27 
3.31 3.25 
7.15 6.89 
0.48 0.35 
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FRUIT AND VEGETABLE WHOLESALERS 
l)escriptlon of Reporting Firms 

Item 
Firms with 1955  sales of 

Total 
Under $500.000 $1,000,000 

$500,000 and over sizes 

21 24 27 78 Number of firms 	................................................................... 
Form of organization: 

Individual 	proprietorship ................................................ 11 2 1 14 Partnership...................................................................... 7 8 1 16 Incorporated company 	.................................................... 9 

. 

14 25 48 
Number of firms operated as: 

Single establishment ....................................................... 27 23 20 70 
- 1 7 8 Multiple establishment ...................................................

Dlsbibution of sales: 
79.81 88.12 66.78 72.49 To 	wholesalers................................................................ % 13. 19 10.86 27.39 22. 57 

To retailers.. .................................................................... ..
To large 	userst 	............................................................... 

. 574 0.98 5.60 4.65 Toothers .......................................................................... .1. 26 

. 
0.04 0.23 0.29 

1. Indusbies, hospitals, institutions, etc. 

Of the 78 firms reporting, 48 were incorporated 
and the remaining 30 were comprised of 16 panther- 
ships and 14 single pmprietorships. Only eight 
flrn- 	u.nited :nort ,  than one osuablishment. Cv.r 

72 per cent of total sales were made to retailers, 
and approximately 27 per cent to other wholesalers 
and large users. 

R1:%I1w Oj 1955 uPl:R ITINIi RF41 I IS  

Profit and Expen.se Ratios 
Fruit and vegetable wholesalers obtained a 

gross profit of 11.50 per cent of average net sales 
In 1955. Total operating expenses almost cancelled 
this marginal profit with a 10.87 per cent ratio. The 
difference between the items above, left a ratio of 
0.63 per cent as net operating profit. 

Both gross profit and total expense ratios 
showed the same trend, decreasing as sales-sizes 
inaeased. The first ranged from 13.40 per cent for 
the smaller firms to 11.15 per cent for the largest 
sales-size class of firms; operating expenses ranged 
from 13.20 per cent to 10,58 per cent for the same 
grjps. The "Under $500,000" group had the lowest 
net operating ratio after displaying the highest gross 
profit and expense ratios. The "$1,000,000 and 
over" category experienced a 0.57 profit ratio, while 
the medium size group benefitted the most, percent-
age wise, with a 1.02 per cent net operating profit. 
The non-trading operations did not change the rela-
tionship between sales-sizes but increased the 
ratios to 0.45, 1.10 and 0.61 per cent respectively 
for each sales size. 

lnve,tthes and Stock Tirnover 
Average inventories, expressed as a percentage 

of average net sales, Increased from 2.21 per cent 
at the beginning  of the year to 2.36 per cent at the  

end of the year. This Is significant as a reversal in 
trend of the 1953 ralios which decreased from 2.62 
per cent to 2.46 per cent. The slight Increased in 
the absolute dollar value of average inventories 
over 1953 with the sizeable increase In average 
net sales, had the effect of decreasing Inventory 
ratios In 1955. The rate of stock turnover - average 
of beginning and year-end inventories divided into 
cost of goods sold - amounted to 38.78 times per 
year, a higher rate than was reported for 1953 opera-
tions. This increase in stock turnover ls.Lo be ex-
pected with decreased Inventory ratios. 
Credit Sales and Receivables 

Credit sales for 1955 amounted to 79.64 per 
cent of total sales, a slight drop from the 1953 
level. Within the sales-size classFficatlons, the 
proportions ranged from 70.12 per cent to 81.27 per 
cent and increased with size of firm. Average ac-
counts receivable at the year end were 6,16 per cent 
of average credit sales for all fruit and vegetable 
wholesale merchants, only slightly below the 1953 
proportion of 6.46 per cent. The smaller firms re-
ported an account receivable ratio of 7.21 per cent, 
a substantial increase from the 1953 figure of 4.93 
per cent. Middle-sized firms showed a reduction with 
a ratio of 6.40 per cent, whereas the larger finns' 
average accounts receivable decreased from 6.47 
per cent In 1953 to 5.96 per cent In 1955, expressed 
as proporticiis of their respective average credit 
sales. 
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OPERATING RESULTS OF FRUIT AND VEGETABLE WHOLESALERS 
BY SIZE OF FIRM 

GROSS PROFIT NET PROFIT + SELLING+ WAREHOUSE AND DELIVERY+ADMINISTRATIVE EXPENSES 
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TRTF S. Operating Results of Fruit and Vegetable Y.holesalers, 1955, by Size of Finn 

Firms with 1955 sales of 
Total 

Under 	$500,000 	 allsi.000.000 
$500,000 	to 	and over sizes 

$999,999 I 
27 24 21 78 Average net sales per firm 	..... . ................................................ 	$ 301. 751 744.980 2, 197,836 1,094.466 Average cost of goods sold 	................................................. 	$ 261.327 657,007 1. 952, 729 968.560 

37. 64 46.34 37. 12 38.78 

Number of firms reporting ............................................................ 

Average beginning Inventory 	......................................$ 7 . 184 14.729 49,504 24.155 
2. 38 1.98 2. 25 2.21 

Stock turnover (times per year) 	................................................ 

Average ending Inventory ........................................................$ 6,701 13.626 55.718 25.799 
Per cent of average net sales 	.............................................. 

Per cent of average net sales 	............................................. 2. 22 1. 83 2.54 2.36 

PROFIT AND Loss DATA 

..

3.40 

(Per cent of net sales) 

Gross profit........................ 11.81 11. 15 11.50 

Operating expenses: 
Selling expense: 

Travelling.......................................................................... 
1. 67 1.39 1. 53 1.51 
0 . 24 
0. 15 

0.21 
0.06 

0.30 
0.07 

0.28 
0.08 

0. 04 0.04 0.11 0.09 

Salaries............................................................................... . 

Total selling expense .................................................. 2. 10 1.70 2.01 1.96 

Warehouse and delivery expense: 

.. 
Advertising......................................................................... . 
Other selling 	expense 	....................................................... . 

3. 00 

. . 

2.50 2. 2. 81 
93 1.59 1.00 1. 21 utward 	freight .................................................................. 0.06 0.43 0.32 

t1arles 	and 	wages 	........................................................... . 

0. 25 0.35 0.34 0.34 

'laintenance of delivery equipment ................................. 1. 
arehouse 	supplies 	........................................................... 
ther warehouse and delivery expense ........................... 

0. . 11 

0. 13 0. 16 0. 28 0.24 
Total warehouse and delivery expense 5.42 4.66 4.94 4.92 

Administrative and general expense: 
2. 57 2. 13 1.46 1.70 Employees' benefits 	.................................................... 0.08 0. 10 0. 10 0.10 
1. 23 0.94 0.89 0.93 
0. 16 0.09 0.06 0.08 
0. 23 0. 13 0.09 0. 11 
0. 21 0. 14 0.11 0, 12 
0. 41 0.27 0.35 0.34 
0. 30 0. 18 0.12 0. 15 
0. 49 0.45 0.45 0.46 

Salaries................................................................................. 

Total administrative and general expense 5.68 4.43 3.63 3.99 

Occupancy.............................................................................. 

13. 20 10.79 10.58 10.87 

Taxes . .................................................................................... 
Insurance' .............................................................................. 
Office 	supplies ...................................................................... 

0. 20 1.02 0.57 0.63 

Communication 	..................................................................... 

0.38 0.09 0. 11 0. 13 

All other expense .................................................................. 

0. 13 0.01 0.07 0.06 

Bad debts - amount written off .......................................... 

Total operating expenses ............................................................

Net 	operating 	profit 	....................................................................... 

Net profit before inoome tax deduction .................................. 0.45 1.10 0.61 0. 70 

Non-trading 	Income 	..................................................................... 

MISCELLANEOUS DATA 

Non-trading 	expense 	................................................................... 

Credit sales: 
Average per 	firm ....................................................................$ 211. 603 585,466 1,786,150 871.673 Per cent of average net sales 	........................................... 

... 

70. 12 78.59 81. 27 79.64 
Accounts outstanding: 

Average 	per firm ....................................................................$ 15.260 37.489 106.479 53.675 Per cent of average credit sales .............. 7. 21 6.40 5.96 6. 16 
OieS per 	1,000 sq. ft. of floor space ....................................$ 74,956 116,324 141.904 125.435 

1. Excludes amount attributed to real estate which is In occupancy expense 
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Regional Results 
Gross profit ratios for the four selected regions 

of Canada showed Quebec with the lowest ratio of 
8.30 per cent increasing to 12.18 and 13.70 per cent 
for Ontario and Maritimes respectively. Prairie prov-
inces and British Columbia had the highest average 
ratio of 14.69 per cent. The same two regions also 
held the lowest and highest ration of total expenses 
with Quebec at 7,71 per cent and the Prairies and 

British Columhia 13.99 per cent. The Maritimes had 
total expenses of 13.11 per cent and Ontario 11.54 
per cent of their respective net sales. Once again 
the lowest and highest ratios for net operating profit 
belonged to Quebec (0.59) similar to the Maritimes, 
and Western Canada with 0.70 per cent. Ontario was 
almost identical to the Canada ratio of 0.63 percent. 

TABLE 6. Operating Results of Fruit and Vegetable Wholesalers, by Regions, 1955 

Prairie 
Item 	 Maritimes 	Quebec 	Ontario 	Provinces 	Canada 

and B.C. 

Numberof firms ........................................................ 
Average sales per firm ............................................$ 

Gross profit................................................................ 
Operating expenses: 

Selling.................................................................... 
Warehouse and deUvery ..... ................................... 
Administrative and general.................................. 

Total operating expenses ........................................ 
Net operating profit .................................................. 

10 26 30 12 78 
724,205 1,170.379 933.344 1,641,347 1,094,466 

(Per cent of net sales) 
13.70 8.30 12.18 14.69 11.50 

2.56 1.44 1.94 2.55 1.96 
5.75 3.37 5.03 6.88 4.92 
4.80 2.90 4.57 4.56 3.99 

13.11 7.71 11.54 13.99 10.87 
0.59 0.59 0.64 0.70 0.63 

Incorporated Companies 193 

Comparison of the profit and expense ratios of 
incorporated firms, with all firms, indicated that the 
differences in the ratios were negligible. Net  profit 
before Income tax, expressed as a proportion of net  

sales, was 0.68 per cent and 0.70 per cent fr 
"Incorporated" and "all firms" respectively. Income 
tax reduced the incorporated finns ratio to 0.48 per 
cent, a decrease of 29 per cent. 

TABLE 7. OperatIng Results of Incorporated Fruit and Vegetable Wholesalers, 1955, by Size of Firm 

Item 

Firms with 1955 sales of 
Total 

all 
 sizes Unuer $500,000 

to ' 
1,000,000  

$500,000 and over 

(Per cent of net sales) 
Gross 	profit ............................................................................. 13.76 12.05 11.16 	11.41 

14.03 11.04 10.59 	10.81 0.27 1  1.01 0.57 	0.60 Non-trading 	income ................................................................ 0.53 0.11 0.11 	0.13 

Operating expenses 	............................................................... 

Non-trading 	expense .............................................................. 0.14 0.02 0.05 	0.05 

Net operating 	profit 	........................................................... 
.. 
.. 

0.12 1.10 0.63 	0.68 Net profit before income tax deduction ................................
lncometax.............................................................................. 0.31 0.19 	0.20 Final 	net 	profit ....................................................................... 

0. .08 
0.04 0.79 0.44 	0.48 

1. OperatIng loss. 

Comparison of 1953 and 1933 Results 

Data presented for previous tables are the 
results of all respondents to this 1955 survey. These 
are the best available results. Consiaency in repert-
ing Is not attained, as new finns are added to the 
survey and some old ones may be delinquent In 
reporting or out of besiness. For comparison pur-
poses, however, the results of identical firms report-
ing in both 1953 and 1955 were used. These results 
are shown in table 8. 

Profit and expense ratios represent portions of 
the average net sales' dollar. Because average 
profit and expense figures per firm are expressed dS 
percentages of average net sales per firm, it is ne-
cessary to take Into account the rate of change of 
these average net sales when comparing ratios 
applicable to different surveys. That is, if net 
sales increased 10% from $1,000,000 In 1953 to 
$1,100 .000 in 1955, and rent showed a propixtionate 
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increase from $5,000 to $5,500, the rent expense 
ratios for the two years would be identical. How-
ever, if rent remained unchanged, or increased less 
than 109i, the rent expense ratio would show a de-
rrease. To interpret a change in ratios between 
two years correctly, It Is therefore necessary to 
note changes in net sales. Ratios reduce the effect 
of multiple establishment flims and may be used 
with a high degree of accuracy as typical of the 
trade. The effects of normal sales variations and 
changes In price levels also tend to be eliminated 
when results are expressed as ratios. Therefore, 
ratios of two surveys may be compared, but the rate 

of change of avage net sales per firm should be 
noted. 

Average net sales for the 66 matched firms In-
creased from $1,006,142 in 1953 to $1,116,906 in 
1955. The ratios in general are very close, with 
hardly any changes between surveys • A glance at 
the gross profit showed a very slight decrease from 
11.91 per cent in 1953 to 11.87 per cent in 1955. 
On the other hand a decrease in the total operating 
expense ratio more than offset this marginal decline 
and resulted In a slight increase In the net operat-
Ing profit for 1955. The ratios were 0.68 and 0.69 
per cent for 1953 and 1955 respectively. 

TABLE 8. Operating Results of Fruit and Vegetable Wholesalers, 1953 and 1955 Compared 

Item 	 1953 	 1955 

Number of firms ................................................................................................. ....................66 
Average net sales perfirm ..............................................................................$ 	1,006,142 	1,116,906 

(Per cent of net sales) 

	

Gross profit ........................................................................................................ 	. 11.91 	 11. 
Operating expenses: 

	

Selling ............................................................................................................. .2.08 	 1.98 

	

Warehouse and delivery ................................................................................ 	 5 

	

. .06 	 5.09 

	

Administrative and general .......................................................................... 	.4.09 	 4.11 

. 

	

Total operating expenses ................................................................................. 1.23 	 11.18 
Net operating profit 	 . ................... ... ..... ................... .... 	 A. 68 	 n • fLq 
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TOBACCO AND CONFECTIONERY WHOLESALERS 

Description of Reporting Firms 

Item 
Finns with 1955 sales of 

Total 
all Under $500.000 $1,000,000 

$500.000 and over st zes 

24 52 56 132 

Form of organization: 
7 11 8 26 
8 9 8 25 

Number of firms 	..................................................................... 

9 32 40 81 
Number of firms operated as: 

Partnership . ..... 	 ............................... 
Incorporated company ....................................................... 

ngleestab1Ishment 	.......................................... 24 50 46 la) 

Individual proprietorship 	.............................................. 

- 2 10 12 Multiple establishment .....................................................

Distribution of sales: 
lb 	retailers 	..................................................................% 97 15 99.07 97. 64 97.95 
'lb 	wholesalers 	............................................................% 0.81 0.33 1.75 1.37 
To large users I 	......................................................... 	% 1.50 0.53 0.57 0.61 To others 	................... 0.54 0.07 0.04 0.07 

1. Industries, holtMs, institutions, etc. 

Of the 132 reportIng firms, 81 were lnccrporated 
companies, 25 were partnerships, and the remaining 
26 were individual proprietorships. A very large 
proportion (120) of these firms noted that they oper- 

ated only one establishment. Sales to retail stors 
accounted for 98 per cent of total sales, the remain-
ing sales were made almost entirely to wholesalers 
and large users. 

REVIE$ OF 1955 OPER.4TING RESULTS 

Prolit and Expense Ratios 
To1cco and conlectionery wholesalers ottain-

ed an average gross profit of 7.33 per cent of average 
net sales. Sales-size ratios ranged from 7.29 for the 
largest firms to 7.64 per cent for the smallest firms. 
The group "Under $500,000" had the highest total 
operating expense ratio and the lowest ratio of 6.66 
per cent, cecurred in the middle size group. The 
sales-size "$1,000,000 and over" with a ratio of 
6.75 per cent was Identical to the "total all sizes" 
ratio. The net operating profit ratios had a shorter 
range 0.54 per cent to 0.69 per cent with a Canada 
average of 0.58 per cent. Non-trading operations 
had the tendency of increasing the net operating 
profit for total all sizes t 0.72 per cent of net 
sales and ranged in descending order as sales 
sizes increased, from 0.82 to 0.68 per cent net 
profit before Income tax deduction. 

Inventeries and sock Tirnover 
Average Inventories, expressed as ratios of 

average net sales of responding firms, increased 
from 5.51 per cent at the beginning of the year to  

5.84 per cent at the end of the year. This followed 
the same trend from the 1953 ratios which increased 
from 5.14 per cent to 5.62 per cent. A sizeable In-
crease In dollar value of average inventories with a 
slight decrease in average net sales, had the effect 
of increasing inventory ratios in 1955. The rate of 
stock turnover - average of beginning and ending 
inventories divided into cost of goods sold - was 
16.33 times per year, a decrease from the 1953 rate 
of 17.16. 

Credit Sales and Receivables 
Average credit sales, expressed as a proportion 

of average net sales, decreased from 78.23 per cent 
to 77.03 per cent for 1953 and 1955 respectively. 
Within the sales-size ranges, the two smaller sales-
sizes showed an increase over 1953 and the 
'$1,000,000 and over' , sales-size decreased in 
1955. Average accounts receivable ratio at the year 
end, amounted to 8.29 per cent of average annual 
credit sales, and was higher than the 1953 propor 
tions. Only the smaller sized firms reported a dt 
crease in this ratio when 1955 and 1953 results 
were compared. 
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OPERATING RESULTS OF TOBACCO AND CONFECTIONERY WHOLESALERS 
BY SIZE OF FIRM 

GROSS PROFIT = NET PROFIT+ SELL ING+ WAREHOUSE AND OELIVERY+ ADMINISTRATIVE EXPENSES 

% OF NET SALES 	 1949-51-53-55 	
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TABLE 9. Operating Results of Tobacco and Confectionery Wholesalers, 1955, by Size of Firm 

Item 

Firms with 1955 sales of 
Total 

all 
under $500,000 j

to $i.000.000 
$500,000 and over 

4999.999  

24 52 56 132 
Average net sales per firm 	................................................ 	$ 363.251 743.862 2,069, 241 1,236.942 
Average cost of goods sold ....................................................$ 335,507 689, 140 1.918. 301 1,146,306 

15. 12 13.94 17. 43 16. 33 

Average beginning Inventory ..................................................$ 22. 103 48. 204 106.402 68. 149 
6.08 6.48 5. 14 5.51 

Average ending inventory 	....................................................$ 22,279 50.650 113.615 72,204 
6. 13 6.81 5.49 5.84 Per cent of average net sales ............................................. 

PROFIT ANDLOSSDATA 
(Per cent of net sales) 

7.64 ' 7.29 7. 33 

Operating expenses: 
Selling expense: 

Salaries 1. 54 1.58 1.69 1.66 ................... 
0 . 24 0.29 0.44 0.40 
0.10 0.06 0.04 0.05 

Number of firms reporting 	...................................................... 

0.06 0. 10 0.07 0.07 

Stock turnover (times per year) ...............................................

Per cent of average net sales ............................................. 

1. 94 2.03 2.24 2.18 

Warehouse and delivery expense: 
1. 19 1. 10 1. 17 1. 	1 

0.71 0.51 0.44 0. 
0.04 0.09 0.07 0.0 

0.05 0.03 0.04 0.011  

Travelling......................................................................... 

Other warehouse and delivery expense 0.05 0.03 0.06 0. 

Advertising 	....................................................................... 
Other selling expense 	..................................................... 

Total selling expense ................................................. 

Total warehouse and delivery expense 2.04 1.76 1.78 1.79  

Salariesand wages ........................................................... 
Maintenance of delivery equipment ............................... 

Administrative and general expense: 

Outward freight ................................................................. 
Warehouse supplies 	......................................................... 

1.71 1.58 1.42 1.47 
0.05 0.07 0.09 0.09 

Grossprofit ................................................................................ 

Employees' benefits ......................................................... 
0.46 
0.07 

0.41 
0.05 

0.41 
0.06 

0.41 
0.05 

Sa1arl............................................................................... 

occupancy......................................................................
Taxes1...............................................................................
Insurance ' 0. 13 0.10 0. 10 0.10 ......................................................................
Office supplies 	................................................................. 0.08 0.09 0.09 0.09 

0.08 0.07 0.08 0.08 
0. 25 0. 25 0.23 0.24 
0 . 18 0.25 0.25 0.25 

Total administrative and general expense 3.01 2.87 2.73 2.78 

6. 99 6.66 6.75 6.75 

0. 65 0.69 0.54 0.58 
0.21 

Communication................................................................. 
Bad debts-amount writen off........................................... 

0 . 23 
0.06 

0.18 
0.06 

0.21 
0.07 0.07 

Allother expense ............................................................. 

Total operating expenses 	.................................................... 

Net operating profit 	................................................................. 
Non-trading income ................................................................... 
Non-trading expense ................................................................. 

0. 82 0.81 0.68 0.72 
Net profit before Income tax deduction .................................

MISCELLANEOUS DATA 

Credit sales: 
Average per firm 	.............. 	 $ 275.717 583.916 1.585.588 952 832 

7. 03 Per cent of average net sales ............................................. 75.90 78.50 76.63 

Accounts outstanding: 
Average per firm ._ 	 $ ............................. 22,518 53,381 126.920 78.968 

8. 17 9.14 8.00 8.29 Per cent of average credit sales....................................

Sales per 1.000 sq. ft. of floor space 	..................................$ 161. 834 181.138 242.688 219. 195 

1. Excludes amount attributed to real estate which Is In occupancy expense. 

9. 
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Fteglonal Results 

I 	 fol- 
table by regions. The gross profit ratios of 

toba( co and confectionery wholesalers had a range 
of less than one per cent from 6.93 per cent in 
Quebec to 7.80 per cent in British Columbia. Prairie 
Provinces obtained 7.28 per cent and both Marltimes 
and Ontario regions obtaIned 7.46 per cent of 
av"raie net sales. Again Quebec had the lowest 
tital iiiierarjn expense ratio of 6.42 per cent and 

British Columbia retained the highest positiop with 
a 7.24 per cent ratio. The other three regions In 
order of ascending ratio were Prairie provinces 
with 6.81 per cent, Ontario 6.82 per cent and closest 
to the national average and Maritirnes with a 6.93 
per cent ratio. Net  operating profit ratios were very 
closely clustered around the Canada ratio and ranged 
from 0.47 per cent for the western provinces to 0.64 
per cent for Ontario. 

TABLE 10, Operating Results of Tobacco and Confectionery Wholesalers, by Regions, 1955 

Items Maritimes 	Quebec 	 prairie 	British I 
Provinces I Columbia 	Canada 

Number of firms ............................................ 
Average net sales per firm ..........................$ 

Grossprofit .................................................... 
Operating expenses: 

Selling........................................................ 
Warehouse and delivery ............................ 
Administrative and general ...................... 

Total operating expenses ............................ 
Net operating profit ........................................ 

7 	32 	65 	20 	8 	132 

	

613.703 1,257,100 1,282,949 1,271,583 1.241,238 	1,236,942 

(Per cent of net sales) 
7.46 6.93 7.46 7.28 7.80 7.33 

2.12 2.05 2.18 2.33 2.31 2.18 
2.01 1.75 1.84 1.60 1.99 1.79 
2.80 2.62 2.80 2.88 2.94 2.78 
6.93 6.42 6.82 6.81 7.24 6.75 
0.53 0.51 0.61 0.47 0.56 0.58 

tncorporated Companies 1955 
u: tJ. 	rlit :u: 	'nse ratios of 	sales, was 0.65 per cent and 0.72 per cent for 

	

the incorporated companies with all Grins indicated 	"Incorporated" and "all firms" respectively. 

	

that the differences in ratios were small. Net  profit 	Income tax reduced the incorporated firms' ratio to 

	

before income tax, expressed as a percentage of net 	0.47 per cent a deerease of 28 per cent.. 

TABLE 11. Operating Results of Incorporated Tobacco and Confectionery Wholesalers, 1955 
by Size of Firm 

Firms with 1955 sales of 
Tal 

Under 	$500000 	$1,000,000 	all
sizes a $500,000 	 nd over  

Item 

Gross profit 
Operating expenses .............................................................. 
Netoperating prof it .............................................................. 
Non-trading income .................................. ............................ 
Non-trading expense ............................................................ 
Net profit before income tax deduction ............................ 
Incometax ............................................................................ 
Finalnet profit .................................................................... 

7.50 7.62 7.28 7.36 
6.84 6.93 6.85 6.87 
0.66 0.69 0.43 0.49 
0.27 0.20 0.24 0.23 
0.07 0.07 0.08 0.07 
0.86 0.82 0.59 0.65 
0.19 0.17 0.18 0.18 
0.67 0.65 0.41 0.47 

Comparison of 1953 and 1955 Results 

In the ratios and averages of all other sections 
'1 this report all the firms that reported in 1955 are 
rilresented. The best available ratios for 1955 are 
litained from the combined results of the 132 firms. 
or best ccuiparison, however, only the results of 

ns reporting for hoth years under study are used. 

Profit and expense ratios represent portions of 
the average net sales' dollar. Because average 
profit and expense figures per firm are expressed 
as percentages of average net sales per firm, It Is 
necessary to take Into account the rate of change 
of these average net sales when comparing ratios 
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applicable to different surveys. That is, if net 
sales increased 107c from $1,000,000 in 1953 to 
$1,100,000 in 1955, and rent showed a proportionate 
Increase from $5,000 to $5,500, the rent expense 
ratios for the two years would be Identieal. However, 
If rent remained unchanged, or increased less than 
10% the rent expense ratio would show a decrease. 
To interpret a change in ratios between two years 
correctly, It Is therefore rcessary to note changes 
in net sales. Ratios reduce the effect of multiple 
establishment 'firms and may be used with a high 
degree of accuracy as tplcal of the trade. The 
effects of normal sales variations and changes in 

price levels also tend to be eliminated when result.-
are expressed as ratios. Therefore, ratios of tw 
surveys may be compared, but the rate of changv 1 

average net sales per firm shciJd be noted. 

Average net sales showed a small increase in 
1955 from $1,247,300 in 1953 to $1,287,134. The 
gross profit ratio decreased from 7.68 per cent in 
1953 to 7.38 per cent In 1955. This decrease 
coupled with an increase from 6.52 to 6.80 per 
cent in total operating expenses had the combined 
effect of reducing the 1953 net opemting profit ratio 
of 1.16 per cent by half, to 0.58 per cent in 1955. 

TABLE 12. Operating Results of Tobacco and Confectionery Wbolesalers, 1953 and 1955 Compared 

Item 	 1953 
	

1955 

Numberof firms ................................................................................................ 
Average net sales per firm ............................................................................$ 

Gross profit ...................................................................................................... 
Operating expenses: 

Selling.......................................................................................................... 
Warehouse and delivery .............................................................................. 
Adminstrative and general .......................................................................... 

Total operating expeies .............................................................................. 
Netoperating profit 	........................................................................................ 

116 1 	116 

	

1.247,300 	 1,287,134 

(Per cent of net sales) 

	

7.68 	 7.38 

	

2.23 	 2.20 

	

1.64 	 1.80 

	

2.65 	 2.80 

	

6.52 	 6.80 

	

1.16 	 0.58 


