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I. GENERAL 

Area and Geography 

China, the third largest country in the world, encompasses an area of approximately 3.7 million 

square miles. Western China is dominated by the high plateau of Tibet and Chinghai, "the 

rooftop of the world." To the north lies the desert and semi-arid areas of Sinkiang and Inner 

Mongolia. Moving northeastward, the dry steppe gives way to heavily forested mountains. 
Between these great barriers and the Pacific Ocean lie the major areas of China's settlement 

and civilization. 

Population 

China's population is estimated at more than 850 million, 94 per cent of whom are ethnic 

Chinese or Han. The remaining six per cent comprises a variety of people living mostly in 

autonomous regions in southwest and northwest China. The overall population density is about 

200 persons per square mile (versus 940 in The Netherlands, 620 in Britain and 320 in India) and 
while the northwest is virtually unpopulated, the eastern region has an average density of 400 

persons per square mile. 

The major centres of population and economic activity are Liaoning Province in the northeast, 
the Great North China Plain (which stretches from Peking to Shanghai), the Yangtze River 

Valley, Szechwan Basin and low lying areas along the southeast coast. 

Major Cities, Ports and Industrial Centres 

The capital of China is Peking with a population of about eight million. Shanghai, with a 

population exceeding 10 million, is the largest city and principal port. Other main ports 

handling cargo to and from Canada are Tientsin, Tsingtao and Lu-ta (Dairen) in the north and 

Swatow and Kwangchow (Canton) in the south. The main industrial cities are Shanghai, Peking, 

Wu-han, Shen-yang, Ch'ang-Ch'un and Tientsin. Major industry is concentrated in the 

northeastern provinces where the largest iron and steel as well as heavy industries are located. 

Industrial centres in this area (formerly known as "Manchuria") are Harbin, Shen-yang, An-shan 

and Lu-ta. 

Climate 

In a country of this size, great climatic variations can be found. Traditionally, an imaginary east-

west line drawn 150 miles north of Shanghai divides the subtropical south from the temperate 

north. January temperatures in Peking average -4°C (24°F) rising to an average of 26°C (79°F) in 
July; for the same two months, Shanghai temperatures average 3°C (38°F) and 27°C (81°F), 
while temperatures in Kwangchow average 13°C (56°F) and 29°C (84°F) respectively. 

Annual rainfall increases from north to south. In Peking, annual precipitation averages 25 
inches, whereas Kwangchow experiences nearly three times as much. 

Language 

The national language is Mandarin Chinese, traditionally spoken in most areas of north, central 
and western China. Due to government policies aimed at linguistic unity, Mandarin is becoming 
increasingly more common throughout the country. The Chinese written language consists of 
characters that convey meaning rather than sound and is common to all dialects. 
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Most Chinese businessmen will either speak English or have interpreters on hand. French 
language interpreters are also available. 

Governmental System 

On October 1, 1949, the establishment of the People's Republic of China was formally 
proclaimed. The socialist republic's administrative structure consists of two parallel hierarchal 
chains of command: party and state. The dominant element is the party as the channel of 
command runs from party to state. 

The country is divided into 21 provinces, five autonomous regions and three municipalities 
(Peking, Shanghai and Tientsin). Local jurisdictions are further divided into some 2,000 counties 
and 75,000 townships. The constitution provides for a National People's Congress with 3,000 
representatives elected by universal suffrage. The congress elects the chairman and vice-
chairman of the republic and approves the appointments of the premier and the members of the 
State Council (the cabinet). 

Local Time 

The entire country is eight hours ahead of Greenwich mean time. Chinese time can be 
calculated from the following: 

St. John's plus 11 1/2  hours; Halifax plus 12 hours; Montreal and Toronto plus 13 hours; Winnipeg 
and Regina plus 14 hours; Edmonton plus 15 hours; Vancouver plus 16 hours. 

China does not observe daylight saving time. Therefore, during spring and summer, one hour 
should be subtracted from the above figures. 

Currency and Exchange Rates 

The currency used in China is the renminbi, which translates literally as "the people's currency" 
and is normally refèrred to in English as "RMB." The basic unit is the yuan, which is roughly 
equivalent to Canadian $.50. RMB is not traded on international money markets and 
consequently, the rate does not fluctuate daily as do other currencies. The rate is set by the 
Bank of China and is altered from time to time to reflect market trends. RMB has been relatively 
stable during the last 10 years. Chinese currency is being used increasingly often to determine 
the value of import and export contracts. 

Foreign visitors must declare all foreign currency, traveller's cheques and valuables upon 
entering China. Exchange declaration slips must be retained for presentation when leaving the 
country in order to exchange Chinese for foreign currency. No Chinese currency may be taken 
out of the country. 

Electricity 

Electricity is supplied at 220 volts, 50 cycles, single phase and 380 volts, 50 cycles, three phase. 
All major cities have electricity and considerable progress toward electrifying rural areas has 
been made. 

Weights and Measures 

The metric system and domestic Chinese system are both used. Foreign trade is conducted in 
the metric system and the Chinese measuring system is limited to agricultural accounting and 
shopkeeping. 
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Official Public Holidays 

The public holidays observed by Chinese government departments are: 

January 1 — New Year's Day 
January or February — Spring Festival or Chinese New Year (three days) 
May 1 — Labour Day 
October 1 and 2 — National Days 

Note: The date of the Spring Festival varies from year to year and falls on the first to third day 
of the first month of the lunar calendar. 

II. ECONOMY AND FOREIGN TRADE 

The Chinese economy is essentially agrarian and it is therefore understandable that the current 
Five-Year Plan places top priority on development of the agricultural sector. China is, however, 
making impressive headway in industry. Small factories of all kinds are being built throughout 
the country, and while much of China's economic planning and industrial production is directed 
towards supporting agriculture, considerable attention is focused on the expansion of the 
country's iron and steel, mining, transportation (air, sea and rail), communications, chemical, 
construction and petroleum industries. 

Agriculture, Fisheries and Forestry 

Major crops in north China are wheat, millet, sorghum and soyabeans, while in the south, rice, 
sweet potatoes, sugar cane and tea head the list. In addition, barley, corn and cotton are grown 
extensively in various parts of the country and agricultural produce including rice, sugar, beans, 
tea and a variety of canned fruits and vegetables, forms a significant part of the country's total 
exports. 

China has a large fishing industry as well and a deep-water fishing fleet is developing rapidly. 
The country is self-sufficient in marine products, and in fact, some varieties are available for 

export. 

Only 10 per cent of China's total area is forested and many of the better forests, located in the 

rugged north mountain areas, are still inaccessible. It is necessary, therefore, to import pulp, 

liner board and hardwood to supplement production. The central authorities devote 
considerable attention to timber resources and afforestation progress has been made in north 
and northeast China. 

Industry 

China is rapidly industrializing and establishing large-scale complexes in major cities; at the 
same time, the country is developing a small and medium-scale rural industrial sector 
dependent entirely upon local resources, manpower and technology. There has been 
considerable diversification of industry with a variety of new industrial complexes being 
developed and expanded in the interior. Shanghai and the area around Shen-yang (in northeast 
China) remain the largest industrial centres. The central authorities are concentrating 
particularly on the iron and steel, chemical, petroleum, transport and shipbuilding sectors. 

Science and Technology 

China's industrial output ranks highest among the developing countries. The country produces 
most basic commodities in quantity as well as an increasing variety of modern technological 
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products such as electronic computers, numerically controlled machine tools, large diesel-
electric locomotives, oceangoing ships, complete plants for the chemical and petroleum 
industries, synthetic fibres and power-generating equipment. In addition, China has exploded a 
thermonuclear device and put a satellite into orbit. 

Telecommunications 

Under current planning, improvement of the country's communications system is of top 
priority. The most significant aspect of this program is the purchase of telecommunications 
equipment and the establishment of satellite communications stations in Shanghai and Peking. 

Transportation 

One of the major constraints to economic growth in China is the lack of a good transportation 
system. There are only about 55,000 miles of rail currently in operation, approximately 600,000 
miles of road (of which more than half are earth and a large portion gravel) and 100,000 miles of 
inland waterways (of which only 25,000 miles are capable of taking motorized vessels). Chinese 
industry depends primarily on railroads and to a lesser extent on roads, rivers and canals to 
move commodities. Therefore, efforts are being made to upgrade these sectors. 

Energy 

China's energy resources are sufficient to support a major industrialization program. Coal 
reserves and hydro potential are large, comparing favourably with the United States and the 
U.S.S.R. Petroleum reserves are adequate to support substantial increases in production and a 
significant export capability is developing. 

The development of petroleum resources is another high-priority project. Although coal 
continues to supply more than 85 per cent of the country's primary energy, the importance of oil 
in the supply pattern has been steadily increasing. By world standards, production is not high, 
but China has changed from a negligible producer to self-sufficiency status and currently 
produces about one third as much as Canada. About 60 per cent of China's oil is consumed by 
the transportation sector and 30 per cent is used for industry. China ranks twelfth in proven 
reserves. 

Foreign Trade Policy 

China's foreign trade is a state monopoly and, consequently, questions of import regulations, 
exchange control regulations and taxation are not relevant. China does, however, have a two-
column tariff schedule. The average rate of the general tariff is 15 to 20 per cent, while the most-
favoured-nation rate is about five per cent lower. Since the signing of a bilateral trade 
agreement (October 13, 1973), goods of Canadian origin are accorded the lower most-favoured-
nation rate. 

The principle of economic self-reliance has considerable influence on Chinese trade policy and 
as a result, China's imports are limited to sophisticated capital goods, essential technological 
processes and goods required to compensate for shortfalls and bottlenecks in domestic 
production. The four major features of China's trade policy are: 

— balancing of imports and exports 
— importation of essential goods only 
— equality and reciprocity in trade (but not necessarily bilateral balancing) 
— linking of politics and economics 
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Recent developments suggest, however, the traditional Chinese trade policy is placing greater 
emphasis on the international sector. These developments include: 

— the Chinese decision to redefine economic self-reliance from a short-term goal to a 
long-term objective and to accept short and medium-terni credits to finance 
imports 

— the Chinese decision to reduce the gap between Western and Chinese technology 
and to incorporate an increasing amount of imported know-how into China's indus-
trial base 

— the decision to strengthen trade relations with Japan and the United States 

Long-range import plans are based on the new Five-Year Plan, which began January 1, 1976, and 
are formulated by the Foreign Trade Ministry in consultation with other economic ministries. 
Directives are carried out after approval has been given by the State Planning Commission. 
Annual, semi-annual and quarterly import plans are also devised by the Foreign Trade Ministry. 
These plans establish target import figures according to commodity group and supplying 
nation (specific import items are, however, not identified). The provisional indices are 
determined after consideration has been given to demand estimates, overseas supply 
capabilities and the availability in China of foreign exchange. China does not disclose the 
content and priorities of its various import programs, although reference may occasionally be 
made to a specific import requirement. 

The responsibility for negotiating the import and export of particular commodities devolves 
upon nine state trading corporations, each of which manages a particular range of related 
goods. These corporations and respective product areas are listed in Section VIII. All 
corporations have head offices in Peking and operate branch offices in major industrial areas. 
Import needs are inevitably assessed with respect to the explicit requirements of end-users. 

In addition to the nine trade corporations, four organizations provide support services to the 
external trade sector: the China National Chartering Corporation, the China National Foreign 
Trade Transportation Corporation, the People's Insurance Company of China and the Bank of 
China. The first two are responsible for shipping services while the remaining handle insurance 
and banking arrangements respectively. The China National Chartering Corporation and the 
People's Insurance Company are both represented by agents in Canada. 

Imports and Exports 

Historically, trade has not played a major role in China's overall economic activity and its value 
has followed closely the movements of the Chinese economy — increasing to $4.3 billion by 
1959; dropping to $2.7 billion in 1962 in the aftermath of the disastrous Great Leap Forward; 
recovering to $4.2 billion by 1966; and decreasing to $3.7 billion in 1968, during the Cultural 
Revolution. 

Since the Sino-Soviet rift in 1958, China has avoided becoming overly dependent on any single 
trading partner and has re-oriented its trade from the U.S.S.R. to noncommunist countries 
(which now account for more than 80 per cent of total trade). Although this radical shift was a 
result of political factors, China's trade is primarily concerned with commercial considerations. 

Trade has traditionally been based on the exchange of foodstuffs, textiles and light industrial 
goods for iron and steel, nonferrous metals, chemicals, manufactured fertilizers and wheat. 
However, the evolution of China's trade policy, together with the launching of large-scale 
programs aimed at increasing industrial output and upgrading infrastructure, has resulted in an 
escalation of imports of machinery, equipment, complete plant and technology. 

An offshoot of the Cultural Revolution in the mid-1960s was a moratorium on the purchase of 
complete plant and technology. However, the China National Technical Import Corporation was 
re-established in November, 1972, and has since become active in negotiating the purchase of 
industrial hardware, including plants for the production of petrochemicals, fertilizer, power and 
steel. 
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By the end of 1976, the Technical Import Corporation will have taken delivery of 26 complete 
plants, worth approximately $2.0 billion, from Japan, Western Europe and the United States. 
Most of the contracts involved medium (five-year) deferred payment terms. 

The most recent breakdown of China's global trade is summarized in Table A. 

TABLE A 

CHINA'S MAJOR TRADING PARTNERS 

(Can. $ Millions) 

SOCIALIST COUNTRIES 
U.S.S.R. 
East Germany 
Poland 
Czechoslovakia 
Romania 

Chinese Imports 
(FOB Value of 
Partner's 
Exports) 

	

1973 	1974 

	

135 	143 

	

50 	69 

	

33 	39 

	

21 	29 

	

127 	166  

Chinese Exports 
(CIF Value of 
Partner's 
Imports) 

1975 	1973 	1974 	1975 
NA 	135 	139 	NA 
NA 	59 	77 	NA 
NA 	34 	41 	NA 
49 	24 	19 	50 

220 	137 	180 	220 

WESTERN EUROPE 
Britain 
Germany 
France 
Italy 
Netherlands 
Switzerland 
Sweden 
Belgium/Luxembourg 
Denmark 
Finland 
Norway 
Austria 

OTHER COUNTRIES 
Japan 
Singapore 
Australia 
Canada 
United States 
Hong Kongi 

* preliminary 
includes re-exports 

	

207 	175 	162 	114 	156 	120 

	

310 	421 	523 	147 	208 	224 

	

90 	160 	362 	139 	199 	166 

	

78 	105 	99 	128 	117 	112 

	

37 	42 	100* 	57 	97 	73* 

	

48 	55 	57 	25 	36 	31 

	

58 	64 	37 	25 	42 	43 

	

24 	27 	36* 	39 	39 	36* 

	

4 	14 	21 	19 	31 	20 

	

10 	21 	15 	18 	20 	22 

	

24 	78 	10* 	7 	10 	8* 

	

18 	7 	13 	12 	16 	29 

	

1041 	1988 	2211 	928 	1305 	1501 

	

60 	40 	50 	187 	207 	239 

	

161 	315 	278 	86 	121 	76 

	

288 	434 	376 	53 	61 	56 

	

812 	807 	304 	64 	115 	171 

	

10 	20 	6 	1009 	1474 	1360 



11 

TABLE B 

THE COMPOSITION OF CHINA'S TRADE 

(U.S. $ Millions) 

IMPORTS 

1971 	 1972 	 1973 

Categories 	 Value 	% 	Value 	% 	Value 	% 

Imports, total 	 2,305 	100 	2,835 	100 	4,975 	100 
Foodstuffs 	 290 	13 	455 	16 	1,000 	20 

— Grains 	 205 	9 	345 	12 	840 	17 

Crude materials (except 
mineral fuels) 	 438 	19 	539 	19 	896 	18 

— Rubber 	 55 	2 	 70 	2 	165 	3 

— Textile fibres 	 140 	6 	205 	7 	400 	8 

Mineral fuels and oils 	 23 	1 	 20 	* 	 25 	* 

Chemical products 	 325 	14 	360 	13 	445 	9 

— Fertilizers 	 200 	9 	190 	7 	220 	4 

Semifabricated materials 	 692 	30 	936 	33 	1,642 	33 

— Yarns and fabrics 	 40 	2 	 40 	1 	 70 	1 

— Iron and steel 	 465 	20 	510 	18 	930 	19 

— Nonferrous metals 	 150 	7 	235 	8 	400 	8 

End products 	 530 	23 	539 	19 	995 	20 

— Machinery and transport 
equipment 	 505 	22 	520 	18 	855 	17 

— Miscellaneous 	 23 	1 	 29 	1 	100 	2 

EXPORTS 
1971 	 1972 	 1973 

Categories 	 Value 	̀1/0 	Value 	% 	Value 	% 
Exports, total 	 2,415 	100 	3,085 	100 	4,895 	100 
Foodstuffs 	 740 	31 	955 	31 	1,595 	33 

— Animal meat and fish 	 275 	11 	335 	11 	485 	10 

— Grains 	 95 	4 	155 	5 	535 	11 

— Fruits and vegetables 	 155 	6 	180 	6 	225 	5 

Crude materials (except 
mineral fuels) 	 459 	19 	586 	19 	881 	18 

— Oilseeds 	 15 	1 	 15 	* 	 105 	2 

— Textile fibres 	 120 	5 	205 	7 	290 	6 

— Crude animal materials 	105 	4 	115 	4 	165 	3 
Mineral fuels and oils 	 24 	1 	 31 	1 	110 	2 
Chemical products 	 130 	5 	160 	5 	245 	5 
Semifabricated materials 	 628 	26 	771 	25 	1,224 	25 

— Yarns and fabrics 	 325 	13 	460 	15 	795 	16 
— Iron and steel 	 65 	3 	 65 	2 	110 	2 
— Nonferrous metals 	 42 	2 	 30 	1 	 50 	1 

End products 	 435 	18 	586 	19 	832 	17 
— Clothing 	 155 	6 	190 	6 	275 	6 

Columns may not add to totals due to rounding. 

Sources: Information from trade partners, OECD Series A, Overall Trade by Countries; UN 
Yearbook of International Trade Statistics; U.S. Joint Economic Committee, China: A 
Reassessment of the Economy. 

* Less than half of one per cent. 
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III. CANADA-CHINA TRADE RELATIONS 

Canada and China have been trading partners since the creation of the People's Republic. 
Under the terms of the Trade Agreement signed by Prime Minister Trudeau and the late Premier 
Chou En-lai on October 13, 1973, they accord each other most-favoured-nation treatment. 

Since the establishment of diplomatic relations in October, 1970, both Canada and China have 
intensified efforts to expand and develop bilateral trade. These have included reciprocal visits 
of trade ministers, the Canadian Trade Exposition in Peking, the Electronics Exhibition in 
Shanghai, the Chinese cultural and commercial exhibit at the Canadian National Exhibition, 
Prime Minister Trudeau's visit to China, ratification of the Canada-China Trade Agreement, 
which established the annual Joint Trade Committee and an active program of more than 40 
trade and technical mission exchanges. 

As a result of these and other initiatives, bilateral trade has reached unprecedented levels. 
Total trade more than quadrupled between 1965 and 1974 when the turnover reached almost 
$500 million. Despite growing competition from abroad, Canada continues to be among China's 
five largest suppliers. 

Much progress has been made toward achieving the basic objectives of Canada's market 
development program in China, i.e., to introduce its industrial and export capabilities to the 
Chinese and develop a long-term market for Canadian goods. New activities will be directed 
toward sectors offering the greatest potential for Canadian exports of fully manufactured 
products and will rely to an increasing extent upon smaller, more sharply focused missions and 
technical seminars. 

CANADA'S TRADE WITH CHINA 

(Can. $ Thousands) 

TABLE C 

LEADING CANADIAN EXPORTS TO CHINA 

1973 	1974 	1975 

VVheat, all kinds 	 186,791 	333,803 	307,118 
Aluminum pigs and ingots, shot, slabs, etc. 	 6,543 	- 	24,142 
Wood pulp, all types 	 1,119 	3,535 	18,257 
Lead pigs, blocks and shot 	 - 	- 	5,901 
Gas turbines and parts 	 - 	- 	3,802 
Steel scrap 	 5,752 	- 	3,598 
Sulphur, crude or refined NES 	 3,506 	95 	2,953 
Potassium chloride, muriate 	 1,368 	4,239 	2,894 
Tallow 	 2,856 	4,997 	2,268 
Nickel anodes, cathodes, ingots, rods 	 73,514 	65,446 	2,160 
Aircraft engines and parts 	 - 	 79 	962 
Shipping containers, textile 	 - 	218 	464 
Electric generators and motors 	 - 	3,700 	- 
X-ray and related equipment 	 501 	224 	110 
Geophysical prospecting equipment 	 61 	738 	27 

Subtotal 	 282,011 	417,074 	374,656 
Others 	 5,736 	20,796 	1,766 

Total Exports 	 287,747 	437,870 	376,422 
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TABLE D 

LEADING CANADIAN IMPORTS FROM CHINA 

	

1973 	1974 	1975 

Pants, men's and boys', cotton 	 5,825 	4,105 	3,227 
Gloves and mittens, all 	 3,923 	4,305 	3,094 
Walnuts, shelled or roasted 	 4,151 	4,454 	2,918 
Towels, cotton, all 	 2,143 	1,991 	2,857 
Shirts, cotton except knitted 	 1,228 	2,702 	2,255 
Mushrooms, canned 	 885 	1,237 	1,986 
Sweaters, all types 	 1,496 	2,232 	1,731 
Cashew nuts, shelled or roasted 	 - 	 3 	1,398 
Broad woven fabrics cotton, all 	 975 	1,868 	1,397 
Corduroys, cotton, all 	 818 	1,709 	1,393 
Tin blocks, pigs and bars 	 2,081 	1,261 	1,367 
Peanuts, all 	 391 	612 	1,358 
Outdoor jackets, all 	 692 	1,369 	1,353 
Bathrobes, dressing gowns 	 422 	479 	1,251 
Overalls 	 1,028 	628 	1,245 
T-Shirts, knitted cotton 	 198 	364 	1,240 
Pile fabrics, broad woven cotton 	 442 	620 	999 
Pyjamas, sleepwear, all 	 1,111 	1,339 	826 
Print cloth and sheeting, cotton 	 2,218 	2,415 	820 

Subtotal 	 30,027 	33,693 	32,715 
Others 	 30,147 	36,280 	30,615 

Total Imports 	 60,174 	69,973 	63,330 

IV. DOING BUSINESS IN CHINA 

Opportunities for Canadian Exporters 

Most of Canada's exports to China have been wheat and a few other traditional commodities 
such as tallow, iron and steel scrap, nickel ingots and aluminum pigs. However, as a result of 
such initiatives as the Canadian Trade Exposition and numerous mission exchanges, a major 
trade obstacle is being rapidly overcome - namely, China's unfamiliarity with Canadian 
industrial capabilities. 

While continuing to buy traditional Canadian exports, China has begun purchasing Canadian 
potash, sulphur, tobacco and wood pulp, and is looking to Canada as a source of a wide variety 
of specialized equipment and machinery. Laboratory, medical, optical and scientific equipment, 
petroleum-exploration and production equipment, electronics, telecommunications, 
transportation and power-generating equipment are just a few items for which export 
opportunities exist. 

There are also indications that a large market for imported plant and technology is developing. 
In this connection, Canadian engineering consultants are advised to join forces with equipment 
manufacturers in order to take advantage of growing opportunities for international trade by 
presenting packages of complete plants. 

Note: Canada has signed a Trademark Agreement with China, although there is still no overall 
patent protection. The Chinese do study foreign models in order to improve or adapt them to 
local conditions, however this should not be considered a real problem for Canadian exporters 
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of modern technological products. The Chinese are agreeable to extending industrial property 
rights protection, but this must be negotiated on a contract-by-contract basis. 

Making Contacts 

When approaching the Chinese market, it is necessary to first identify the appropriate state 
corporation. (When in doubt, contact the Canadian commercial counsellor in Peking.) Proposals 
should be sent directly to this corporation. 

Since decisions on import and export procurement are made by officials of the corporation in 
Peking (unless specifically relegated to branch offices), any initiative should be directed to the 
head office of the appropriate corporation. This also applies to the importation into Canada of 
Chinese products, as it is the responsibility of the head office to obtain details, specifications 
and samples of the products you wish to import and to make them available to you. 

Your initial contact is obviously important for all future relations. Accordingly, your letter of 
introduction should be as comprehensive as possible and contain detailed information on your 
company, its activities and products. 

Note: Be sure that all mail is addressed to "The People's Republic of China". 

Company literature relating to your product line is essential and consequently, initial 
correspondence should include at least 15 sets of descriptive material for distribution among 
end-users and industrial experts. You should also express willingness to provide further 
details, to answer any questions and especially to meet with corporation officials in person 
should they be interested in pursuing negotiations. (It should be clear from the foregoing that 
initial emphasis should be placed on providing information rather than making a sales pitch.) 

After initial contact has been made, and if the corporation has shown some interest, 
consideration should be given to providing the Chinese authorities with samples. Exporters 
may arrange to send samples via the state trading corporations' principal export agent: China 
Resources Company, Bank of China Building, 2A Des Voeux Road Central, Hong Kong, or via 
the China Travel Service Ltd., 6 Queen's Road Central, Hong Kong. Samples weighing less than 
22 pounds can be sent directly to the corporations via parcel post; samples of more than 22 
pounds should be sent by air freight. Experienced carriers include CP Air, Air France and 
Pakistan International Airlines. It is best to inform the corporation and the Canadian Embassy, 
Peking, in advance. The trade commissioner in Hong Kong can assist in making the necessary 
arrangements. 

Canadian Expo rt  Controls Applicable to the People's Republic of China 

Under the authority of the Export and Import Permits Act, an export permit is required for the 
export of goods to the People's Republic of China. For purposes of Canadian export controls, 
goods are deemed to include technical drawings, design data and manufacturing techniques 
used in the design, production, operation or testing of equipment and materials described in 
the export control list. 

Inquiries concerning the availability of export permits to cover the shipment of goods to the 
People's Republic of China should be directed to the Export and Import Permits Division, 
Department of Industry, Trade and Commerce, Ottawa, Ontario K1A 0H5. 

Follow-Up 

Considering that nine central trading corporations handle all of China's import and export trade 
while simultaneously co-ordinating import demands and export programs for hundreds of 
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production units, it is hardly surprising that inquiries require some fime to be assessed and pro-

cessed. Indeed, replies may not be forthcoming in some instances. However, delayed 

acknowledgments or negative replies may only indicate lack of current requirements for the 
products in question. It is therefore advisable to be persistent and continually keep the trading 

corporation informed of your capabilities. 

If there are any questions regarding replies from China, the Canadian Commercial Office in 

Peking can be of assistance. In any event, keep the office informed of progress with trading 

corporations, i.e., forward copies of all correspondence. Also keep in mind that commercial 

officers meet regularly with corporation officials in Peking and Kwangchow and are therefore in 
a position to act personally on your behalf. 

Negotiations 

Once the Chinese express interest in your firm, communications become easier and the 
negotiating process begins. Negotiations are normally conducted by mail with the trading 
corporations' headquarters in Peking. It is at this point that the corporation will ask for a price 
quotation, which should be in Canadian dollars. 

China has an extensive fleet of charter vessels as well as a growing domestic fleet and in many 
instances will arrange its own shipping. Therefore, quotations should be FOB Canadian port as 
well as CIF Chinese port (Shanghai is the most used port of destination.) 

Visits to pursue negotiations take place at the initiative of the trading corporation involved. For 
those interested in importing goods from China, visits are directed to the twice-yearly 
Kwangchow Trade Fair (see Section V) at which an estimated 40 per cent of China's foreign 
trade is conducted. When complex industrial equipment is involved or when large contracts are 
to be concluded, invitations are usually extended for consultations in Peking during, as well as 
between, Kwangchow Trade Fairs. Therefore, since negotiations are inevitably enhanced by 
face-to-face contact with corporation officials, it is important that correspondence makes clear 
your willingness and interest to visit China. 

Private Canadian business concerns sometimes invite corporations to send a team of 
negotiators abroad. Although replies are contingent on deemed importance of discussion, 
invitations are usually gratefully declined since the Chinese prefer to do business by mail or in 
their own country. However, China is sending technical and commercial delegations abroad at 
an increasing rate. The number of these delegations is expected to continue expanding in 
proportion to developments in China's foreign trade. What does persist, however, is the 
Chinese ability to drive a hard bargain and extract the best possible terms from any prospective 
seller or buyer. 

Contracts 

Contracts are most important in trade with the People's Republic of China and since the 
Chinese insist on using their own standard contract forms, it is to be expected that the terms 
contained therein are generally designed to provide maximum protection to the trading 
corporations. Accordingly, close attention should be paid to the language of the contract in that 
strict adherence will be required. However, the terms in both import and export contracts 
generally conform to normal business practices and are acceptable to most traders from 
Western countries. The addition of new terms or the deletion or alteration of existing ones can 
usually be negotiated. 

Payments 

For exports to China, payment is made by an irrevocable letter of credit. The letter is opened by 
the Chinese buyers or their principals through the Bank of China in favour of the sellers, advised 
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through a Canadian bank and payable on presentation of documents at the issuing bank, e.g., 
the Bank of China. Normally, it is not possible to obtain a confirmed letter of credit for exports 
to China because the People's Republic of China does not follow the accepted international 
practice of having its credits confirmed by a bank in the seller's country. The Bank of China, 
however, has a well -established reputation for scrupulousness in fully and promptly honouring 
its commitments. Documents are usually negotiated in China by the exporter's Canadian bank. 

For imports from China the terms generally specify payment by confirmed irrevocable letter of 
credit without recourse, with payment in a Western currency, generally pounds sterling or 
Swiss francs. The letter of credit may be negotiated through the Bank of China in China against 
presentation of documents. In some cases, the Chinese trading corporation will accept 
payment by confirmed letter of credit through the Bank of China in London or Hong Kong. 

Many contracts are negotiated in Chinese currency (RMB). All major Canadian chartered banks 
have made arrangements with the Bank of China to handle RMB accounts. 

Generally speaking, only the commercial invoice need be furnished as documentation. It should 
give FOB value with freight, insurance and other similar charges shown as separate items. 
Marking and labelling are straightforward and can be negotiated as a part of the contract. 

Financing 

Chinese policy in the past has been to negotiate important contracts on either a cash or 
deferred payment basis. Payment in cash usually involves a small percentage (10 per cent) on 
signing of the contract; the major portion (80 per cent) on presentation of shipping documents; 
and the remainder on commissioning of the equipment or expiration of the warranty. The 
Chinese have not, in the past, been prepared to make progress payments. 

China, as a general rule, will not accept buyer's credit extended by foreign governments or 
banks and consequently any contract involving deferred payments will require the exporter to 
arrange his own financing. In this respect, it is recommended that  ail  Canadian businessmen 
who have been invited to China for commercial discussions contact the Export Development 
Corporation prior to departure. 

Arbitration 

Wherever possible, the Chinese prefer to settle claims by consultation and agreement between 
the parties to a contract. In the event the parties fail to resolve their dispute through consul-
tation, the contract normally calls for the dispute to be referred to arbitration to be conducted 
by the Foreign Trade Arbitration Committee of the China Council for the Promotion of 
International Trade. 

Under certain conditions the corporations will accept arbitration in the country of the defendant 
or in a third country. Past experience has shown the Chinese to be fair with claims and while 
most claims take time, they can usually be successfully negotiated. In keeping with stated 
Chinese preferences, it is advisable and certainly more expeditious to negotiate a direct 
settlement of any claims with the appropriate state trading corporation. 

Agencies 

While the state trading corporations prefer to deal directly with foreign firms, it remains that 
some companies may feel they lack the time, resources or expertise to fully explore the market 
themselves. Accordingly, they may look to intermediaries with proven and established 
commercial relationships with Chinese trading entities. Since the trading enterprises of the 
People's Republic of China will not engage in agency arrangements with foreign exporters, 
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companies that do not wish to trade directly must look to commercial houses, primarily located 
in Hong Kong, that continually come in contact both with agents of the corporations in Hong 
Kong and directly with their functionaries via regular visits to the Kwangchow Fair, Peking and 
branches of the corporations in China. 

Additionally, a number of Canadian trading companies have demonstrated an interest in 
undertaking agency roles in respect of the China trade. Requests for information on these 
should be directed to the appropriate industry sector branch or the Asia Division of the Pacific, 
Asia and Africa Bureau, Department of Industry, Trade and Commerce, Ottawa, Ontario K1A 
0 H5, or, in instances concerning Hong Kong commercial houses, the Trade Commission in 
Hong Kong. 

However, since the initial approach and subsequent follow-up concerning your company's 
capabilities are all relatively inexpensive; since education in respect to particular products is 
the sine qua non of your marketing approach to the People's Republic of China, a process not 
greatly enhanced by any but the most technically competent agents; and since the corporations 
have demonstrated a market preference for direct dealings, you are advised, whenever possible, 
to avoid the agency approach. 

Hong Kong Agents of the State Trading Corporations 

Each corporation has an agent in Hong Kong who is primarily responsible for Chinese trade and 
interests in Hong Kong and Southeast Asia. The agents are also an important liaison between 
Western countries (including Canada) and trading corporations, even though the corporations 
prefer to deal directly with exporters from such countries. Many Canadians visiting Hong Kong 
call on these agents to discuss business prospects. Appointments are easily arranged by one 
of Canada's trade commissioners in Hong Kong. 

Note: Touching base with these Hong Kong agents is particularly advisable as invitations to 
visit China (apart from the trade fairs in Kwangchow) for discussions are only extended 
when the corporations have received authority to negotiate a specific contract. 

The agents explain the current situation and usually report fully to their principals in China. 
Therefore, this is a good way to establish contact. Canadian firms with representatives 
travelling in Southeast Asia and interested in doing business with the Chinese should advise 
their representatives to visit the Hong Kong agencies. 

In some cases, the local agents are authorized to purchase certain commodities on behalf of 
their principals. This has been the case with some forest products, minerals and agricultural 
products for which contracts have been signed in Hong Kong between Canadian firms and the 
agencies representing their principals in China. Most business with Canada, however, is 
developed directly with the trading corporations. The addresses of the Hong Kong agents are 
listed in Section VIII. 

V. THE CANTON TRADE FAIRS 

The most important business event for China traders is the Chinese Export Commodities Fair, 
held twice yearly in the south Chinese city of Canton (now officially known as Kwangchow). 
This fair runs from April 15 to May 15 in the spring and from October 15 to November 15 in the 
fall and attracts visitors from all over the world. It is a signal opportunity for Canadian exporters 
to meet face to face with representatives of China's trading corporations and engage in 
business negotiations. The Chinese negotiate as much as 40 per cent of their total foreign trade 
during these fairs and most businessmen trading with China make a point of attending. It is also 
an excellent opportunity for Canadian importers to have a firsthand look at products that may 
have a market in Canada. 
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How to Take Part 

To attend the Chinese Export Commodities Fair in Kwangchow, a businessman must be invited 
by one of the trading corporations. The Chinese trading corporations issue invitations only to 
firms with which they have already established contact, or which they feel have a possibility of 
concluding some business. 

A Canadian businessman who has been corresponding with the Chinese for a certain length of 
time and who wants to go to Kwangchow can inform the trading corporation by letter of his 
desire to attend the fair. Since the Chinese prefer to deal with firms that are familiar to them, 
Canadian businessmen who have had no previous contacts with China are best advised to 
begin by making a routine business approach to the appropriate Chinese trading corporation. 
They may then follow up with a request for an invitation to the fair. 

Even when there are no prior contacts with the Chinese, an invitation may be obtained 
(particularly if the product offered is of real interest to the Chinese) by writing directly to the 
Chinese Export Commodities Fair, Kwangchow, The People's Republic of China. 

Visas 

Businessmen who have been invited to China may apply for their visas at the Chinese Embassy 
in Ottawa or at any Chinese diplomatic mission in the world. They should apply at least seven 
days prior to the date they wish to receive their visas if their visit to China does not exceed 60 
days, and 14 days in advance for a visit of more than 60 days. Those persons residing in a 
country where there is no Chinese visa-issuing establishment may apply in a nearby country or 
through the offices of the China Travel Service in Hong Kong. In special circumstances visitors 
who have been unable to apply for or obtain their visas in Canada or in their countries of 
residence before reaching Hong Kong may enquire about their visa at the China Travel Service 
in Hong Kong and, provided that their visa applications have been approved, obtain their visas 
there. 

Travel to the Fair 

By Air 

During recent fairs, Air France obtained landing rights in Kwangchow for twice-weekly service 
and this will likely be repeated. Pakistan International Airlines has two flights weekly from 
Karachi to Peking connecting with flights to Europe. From Peking to Shanghai travellers may 
proceed by domestic carrier to Kwangchow. Aeroflot and the Civil Air Administration of China 
both have once-weekly flights connecting Moscow and Peking and, again, you may proceed via 
domestic carrier to Kwangchow. 

Overland (from Hong Kong) 

The most popular route remains Hong Kong to Kwangchow by train. Rail tickets are purchased 
on presentation of valid passport, visa and fair invitation to China Travel Service (H.K.) Ltd. 
(CTS), Queen's Road Central, Hong Kong (Tel. H-224181) or Alpha House, 27-33 Nathan Road, 
Kowloon (Tel. K-667644). Both offices are open Monday to Saturday from 9:00 a.m. to 1:00 p.m. 
and from 2:00 p.m. to 5:00 p.m. The Kowloon office is also open on Sunday. 

At the Fair 

The fair is currently housed in new buildings situated across the street of the Tung Fang Hotel. 
Official business hours are from Monday to Saturday, 8:30 a.m. to 11:30 a.m. and from 2:30 p.m. 
to 5:30 p.m. 
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Once you have located the appropriate corporation, approach an official in the designated area 
to arrange for an appointment. 

A Canadian trade commissioner is normally in attendance. In the past years he has been 
located in room 548 of the Tung Fang Hotel. 

Further information on the fair is contained in the booklet "Your Guide to Kwangchow", a copy 
of which may be obtained on request from the Asia Division, Pacific, Asia and Africa Bureau, 
Department of Industry, Trade and Commerce, Ottawa, Ontario KlA 0H5. 

VI. YOUR BUSINESS VISIT TO CHINA 

Most foreign businessmen visiting China are those attending the Canton Trade Fair. While the 
majority of such traders remain in Kwangchow throughout their stay, a select few will be asked 
to travel to other cities for further discussions. The Chinese are beginning to invite an 
increasing number of foreigners to visit Peking, Shanghai and other centres between fairs. 

Below are listed a number of useful hints with which the would-be China traveller should 
become familiar. 

Advise and Consult the Trade Commissioner 

Contact the Commercial Division of the Canadian Embassy in Peking well in advance of your 
departure date. Advise the trade commissioner of the state trading corporation you have been 
dealing with and the objective of your visit. It is also helpful if you supply him with copies of 
your product brochures or other promotional literature. With this information at his disposal, 

the trade commissioner will be able to counsel you on how best to negotiate. 

Health Regulations 

A certificate of vaccination against smallpox and cholera is required for all visitors entering the 
People's Republic of China. When in China, satisfactory Western medical facilities are readily 
available. 

When to Go 

For most Canadians, the best times to visit are either spring or fall. Summer in the south is 
uncomfortably hot, while dust storms are frequent in the north. Northern Chinese winters are 
almost as severe as our own. 

How to Get There 

Canada and China recently signed an air agreement, and direct air service is being negotiated. 
Details on other routes are contained in Section V. 

What to Bring 

The weather during spring and autumn is generally warm, similar to Canadian summer weather. 
Visitors to the Canton Fair are therefore advised to travel lightly and dress casually. On the 
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other hand, any businessman visiting Shanghai, Peking or other northern cities after December 
should dress as he would in Canada during the same season. 

For those visitors who wish to bring their own cigarettes, the Chinese customs authorities 
allow each foreign visitor one carton; each visitor is also permitted to bring in two bottles of 

spirits although Chinese cigarettes, beer and spirits are readily available. Coffee fanciers 
should bring a supply of instant coffee. 

Urban Transportation 

Most Western visitors travel by taxi in the major Chinese cities. The charge can vary between 15 

to 40 cents per kilometre depending on the size of the taxi. It is virtually impossible to hail a taxi 
in the streets; therefore, most visitors prefer either to retain their taxi for short excursions or 

arrange with the hotel to be met by a taxi after outside dinner engagements and the like. Taxis 
are always available at the hotels. 

Hours of Business 

The usual hours of business are much the same as in Canada. The Chinese prefer to negotiate 
in the morning rather than during the afternoon. Business discussions tend to last longer than 
they do in Canada. 

Accommodation 

Hotel reservations as well as all other travel arrangements can be made through the China 
Travel Service. The hotels that generally house foreigners are: in Peking, the Hsin Chiao, the 
Peking Hotel, the Minzu or the Chian Men Hotel; in Kwangchow, the Tung Fang and Lui Hwa 
Hotels (where most Canadians stay), the Renmin (for overseas Chinese), the Shengli and the 
Kwangchow (for Japanese). In most other Chinese cities there is only one hotel that serves 
foreigners. The price of rooms varies between $15.00 and $25.00 per night. 

Restaurants 

In addition to hotels that serve both Western and Chinese food, major cities have many first-
class Chinese restaurants, some of which are famous and have a long history of fine cuisine. In 
Peking the best known are the Szechwan Restaurant, the Feng Tsu Uan, the Peking Duck 
Restaurant and the Mongolian Restaurant. In Kwangchow, there are half a dozen excellent 
restaurants that are very popular with visiting businessmen including the Friendship, North 
Garden, South Garden, Panchee and People's Restaurant. 

Travelling in China 

Besides Kwangchow, the cities in China most frequently visited by foreigners are Shanghai, 
Peking and Tientsin. There is regular air service from Kwangchow to both Peking and Shanghai. 
Some one-way air fares are: 

Kwangchow/Peking 
Kwangchow/Shanghai 
Peking/Shanghai 
Peking/Wu-han 
Kwangchow/Wu-han 

Y244.00 
Y155.00 
Y150.00 
Y142.00 
Y106.00 

Railways in China are comfortable and efficient, but the distances are great. It takes 24 hours 
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from Kwangchow to Shanghai and the fare for a soft seat with sleeper is Y83.40. The journey 
from Kwangchow to Peking takes 36 hours and the soft seat with sleeper fare is Y117.10. 

Social Customs and Etiquette 

When travelling in China never tip anyone, any time, anywhere. Tipping is strictly forbidden 
throughout the country. Instead, it is customary and courteous to thank hotel staff and other 
service people for their efforts on your behalf. It is usual business practice to exchange cards. 
Although not necessary, it is considered courteous if one side of your card is printed in 
Chinese. This can be done in Hong Kong. 

Canadian business visitors can expect to receive warm hospitality from their sponsoring 
trading corporation. Dinners are the usual form of entertainment and are quite informal by our 
standards. The more fortunate visitor may also be treated to tours of places not normally 
accessible to foreigners. 

Photography 

Common sense and discretion should be exercised When taking photographs in China. If in 
doubt as to the suitability of the subject, consult your travel guide or an official before taking a 
photograph. 

Be sure to have adequate supplies of film, keeping in mind that travellers usually underestimate 
their picture-taking enthusiasm. Popular brands of film are not available in China. 

Exporting Antiques 

The export of antiques more than approximately 150 years old is prohibited. This is true for 

embroideries and silks as well as porcelain, scrolls and other items. The major cities have 
antique shops where exportable antiques are marked with a red wax seal that should be left 
untouched for customs inspection at the port of exit, where it may also be necessary to produce 
a receipt for the item concerned. Antique shops will also arrange shipment of antiques directly 
to the visitor's address abroad. 

VII. POSTAL AND TELECOMMUNICATIONS INFORMATION 

Recent changes in rates and services have resulted in improved postal service between Canada 
and China. Rates are as follows: 

Airmail Letters 

First 10 grams, 26 cents; 10 to 20 grams, 41 cents; 20 to 30 grams, 63 cents; more than 30 grams, 
add 15 cents for each 10 grams. 

Letter Rate 

Letters airlifted at same rate up to 10 grams; for more than 10 grams, the postal guide should be 
consulted. 

Printed Matter/Priority (Via Air) 

Consult the postal guide for the exact rate, but as examples, the first kilo costs $8.35 plus a 
$7.50 surcharge per kilo. 
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Printed Matter/Non-Priority (Via Air Across Pacific) 

Again the postal guide should be consulted, but as examples, less than 20 grams costs 11 
cents; add 6.5 cents for each additional 20 grams. 

Ordinary airmail letters take five to seven days to reach China. Direct parcel post services have 
recently been introduced between Canada and China, and the maximum weight is 5 kilos for 
books and 2 kilos for ordinary printed matter. The following rates apply: 

Parcel Post 
Surface, $0.45 per kilo; air, $7.95 per kilo. 

Letter Packets 

This service will handle items including samples at full letter rates up to 2 kilos in weight. 

Cable Rates from Canada to China 
Full Rate 

64 cents per word (name, city address, message and signature are charged). Delivered same 
day. 

Overnight 

$7.04 first 21 words (everything charged); each additional word, 32 cents. 

There are excellent commercial telegraph facilities between Canada and China that are 
available for business visitors to the Canton Fair and other places in China. Cable rates to 
Canada are relatively expensive. Canadian businessmen may communicate directly with all 
trading corporations by cable. 

The telephone systems in the larger cities are automatic and most government offices, hotels 
and stores have telephones. Long distance calls to Canada can be made to and from principal 
towns in China and international long distance calls can be placed from Kwangchow, Shang-
hai and Peking. 

VIII. USEFUL ADDRESSES 

IN CANADA 

Chief, Asia Division 
Pacific, Asia and Africa Bureau 
Department of Industry, Trade and 

Commerce 
Ottawa, Ontario K1A OH5 

Export Development Corporation, 
110 O'Connor Street 
(Mail: P.O. Box 655) 
Ottawa, Ontario K1P 5T9 

Export and Import Permits Division 
Department of Industry, Trade and 

Commerce 
Ottawa, Ontario K1A OH5 

Embassy of The People's Republic 
of China 

415 St. Andrew Street 
Ottawa, Ontario K1N 5H3 

IN HONG KONG 
Canadian Government Trade Commissioner 
14/15 Floors, Asian House 
1 Hennessy Road 
P.O. Box 20264 
Hong Kong 
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Agents for Chinese State Trading Corporations 

China Resources Company 
Bank of China Building 
2A Queen's Road Central 
Hong Kong 
Cable: CIRECO HONGKONG 
Products: Textiles, chemicals, 

machinery, metals 
and minerals 

Teck Soon Hong Limited 
37-39 Connaught Road West 
1st and 2nd Floors 
Hong Kong 
Cable: STILLON HONGKONG 
Products: Native produce and 

animal by-products 

Ng Fung Hong Company 
115 Queen's Road West, G/F 
Hong Kong 
Cable: NGFUNG HONGKONG 
Products: Cereals, oils 

and foodstuffs 

Hua Yuan Company 
8 Stewart Road 
Hong Kong 
Cable: GYCOMP HONGKONG 
Products: Light industrial 

products 

IN CHINA 

Commercial Counsellor 
Canadian Embassy 
10 San Li Tun 
Peking, The People's Republic of China 

CHINA'S FOREIGN TRADE CORPORATIONS 

Their Principal Exports and Imports 

1. China National Cereals, Oils and Foodstuffs Import and Export Corporation 

82 Tung An Men Street 
Peking 
Cable: CEROILFOOD PEKING 

Cereals, edible vegetable oils and vegetable oils for industrial use, oil seeds, seeds, oil cakes 
and feeding stuffs, salt, livestock and poultry, meats and meat products, animal fats, eggs and 
egg products, fresh fruits and fruit products, fresh and dried vegetables, deep frozen 
vegetables, salted and preserved vegetables, aquatic and marine products, canned goods, 
sugar and sweets, wines and spirits, beverages, dairy products, rice products and condiments. 

2. China National Native Produce and Animal By-Products Import and Export Corporation 
82 Tung An Men Street 
Peking 
Cable: CHINATUHSU PEKING 

Native Produce 

Tea, coffee, cocoa, tobacco, bast fibre, timber, rosin, feeding stuffs, forest produce, spices, 
essential oils, nuts and dried vegetables, patent drugs and medicinal herbs as well as other 
native produce. 

Animal By-Products 

Bristles, tail hairs, casings, hides, leathers, fur mattresses, fur products, bristle brushes, 
carpets, wool, goat hair, goat wool, camel wool, rabbit hair, feather and feather products and 
other animal by-products as well as animals for breeding purposes. 
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3. China National Textiles Import and Export Corporation 
82 Tung An Men Street 
Peking 
Cable: CHINATEX PEKING 

Raw cotton, cotton yarn, raw silk, tussah silk, wool, man-made fibres, grey sheetings, bleached 
sheetings, dyed goods, printed and yarn-dyed fabrics, various kinds of blended fabrics of 
polyester and other materials, worsted and woollen goods, plush interlining woollens, silk 
piece goods, rayon piece goods, mixed silk-rayon piece goods, tussah silk piece goods, 
synthetic fibre piece goods, spun rayon piece goods, garments for men, women and children, 
suits, overcoats, shirts, overalls, embroidered blouses, pyjamas, morning gowns, woollen 
sweaters, vests, cotton interlock singlets and trousers, cotton sweaters and trousers, 
swimming suits, socks, bath towels, bed sheets, woollen blankets, cotton blankets, kerchiefs, 
woollen knitting yarns, sewing threads, drawn work and embroidered tablecloths, pillowcases, 
handkerchiefs, gloves, table towels and woollen needlepoint tapestry. 

4. China National Light Industrial Products Import and Export Corporation 
82 Tung An Men Street 
Peking 
Cable: INDUSTRY PEKING 

General merchandise, paper and paper boards, building materials, electrical appliances, radio 
and TV sets, photographic and cinematographic equipment and supplies, stationery, musical 
instruments, sport goods, toys, leather shoes and other leather goods, pottery and porcelain, 
human hair, pearls, precious stones and jewelries, ivory and jade carvings, lacquer ware, 
cloisonné, plaited articles, furniture, artistic handicrafts and other handicrafts for daily use. 

5. China National Chemicals Import and Export Corporation 
Erh Li Kou 
Hsi Chiao 
Peking 
Cable: SIONCHEM PEKING 

Chemicals, rubber, rubber tires and other rubber products, petroleum and petroleum products, 
chemical fertilizers, agricultural chemicals and insecticides, pharmaceuticals and medicines, 
chemical reagents, medical instruments and supplies, surgical dressings, dyestuffs, pigments, 
paints and printing inks. 

6. China National Machinery Import and Export Corporation 
Erh Li Kou 
Hsi Chiao 
Peking 
Cable: MACHIMPEX PEKING 

Mechanical processing equipment, metallurgical machinery, mining equipment, transportation 
equipment, building machinery, agricultural machinery and implements, hoisting equipment, 
tools, ball and roller bearings, machinery for light industry, electrical equipment and materials, 
telecommunications equipment and devices, measuring and testing instruments and meters 
and other industrial equipment and supplies. 

7. China National Metals and Minerals Import and Export Corporation 
Erh Li Kou 
Hsi Chiao 
Peking 
Cable: MINMETALS PEKING 

Tungsten ore, antimony regulus, antimony sulphide (crude antimony), antimony trioxide 
(antimony white), antimony ore, tin, mercury, pig iron, steel products, cement, anthracite coal, 
bituminous cdal, borax, nonferrous metals, precious rare metals, ferrous and nonferrous 
mineral ores and hardware. 
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8. China National Complete Plant Export Corporation 
An Ting Men Wai 
Peking 
Cable: COMPLANT PEKING 

Complete plants and construction products. 

9. China National Technical Import Corporation 
Erh Li Kou 
Hsi Chiao 
Peking 
Cable: TECHIMPORT PEKING 

Import of complete industrial plants and technical know-how and organization of technical 
exchanges. 

ANCILLARY ORGANIZATIONS THAT PROVIDE SUPPORT 
SERVICES TO THE EXTERNAL TRADE SECTOR 

China National Foreign Trade Transportation Corporation 
Erh Li Kou 
Hsi Chiao 
Peking 
Cable: ZHONGWAIYUN PEKING 

(Arranges transportation of import and export goods) 

China National Chartering Corporation 
Erh Li Kou 
Hsi Chiao 
Peking 
Cable: ZHONGZU PEKING 

(Charters vessels and books shipping space) 

The People's Insurance Company of China 
P.O. Box 2149 
Peking 
Cable: 42001 PEKING 

(Underwrites marine, land and air transportation, postal, ship's hull and machinery insurance 
and reinsurance) 

Bank of China 
San Li Ho 
Peking 
Cable: CHONGKUD PEKING 

(Handles all types of foreign exchange transactions) 



REGIONAL OFFICES 
IF YOU HAVE NOT PREVIOUSLY MARKETED ABROAD, CONTACT THE NEAREST REGIONAL OFFICE 
OF THE DEPARTMENT OF INDUSTRY, TRADE AND COMMERCE IN YOUR AREA. 

NEWFOUNDLAND 	 Director 	 Tel: (709) 737-5511 
LABRADOR 	 210 Water Street 	 Telex: 016-4749 

St. John's, Newfoundland 
A1C 1A9 

NOVA SCOTIA 	 Director 	 Tel: (902) 426-7540 
Suite 1124, Duke Tower 	 Telex: 019-21829 
5251 Duke Street, Scotia Square 
Halifax, Nova Scotia 
B3J 1N9 

NEW BRUNSWICK 	 Director 	 Tel: (506) 454-9707 
Suite 642 	 Telex: 014-46140 
440 King Street 
Fredericton, New Brunswick 
E3B 5H8 

PRINCE EDWARD ISLAND 	Director 	 Tel: (902) 892-1211 
Dominion Building 	 Telex: 014-44129 
97 Queen Street 
Charlottetown, Prince Edward Island 
C1A 8C1 

QUÉBEC 	 Le directeur 	 Tél: (514) 283-6254 
Bureau 2124, Place Victoria 	Télex: 012-0280 
C.P. 257 
Tour de la Bourse 
Montréal (Québec) 
H4Z 1J5 
Le directeur 	 Tél: (418) 694-4726 
Bureau 620 	 Télex: 051-3312 
2, Place Québec 
Québec (Québec) 
G1R 2B5 

ONTARIO 	 Director 	 Tel: (416) 369-3711 
Commerce Court West 	 Telex: 022-1691 
51st Floor 
P.O. Box 325 
Toronto, Ontario 
M5L 1G1 

MANITOBA 	 Director 	 Tel: (204) 985-2381 
Suite 1104, Royal Bank Building 	Telex: 075-7624 
220 Portage Avenue 
Winnipeg, Manitoba 
R3C 0A5 

SASKATCHEWAN 	 Director 	 Tel: (306) 569-5020 
Room 980 	 Telex: 071-2745 
2002 Victoria Avenue 
Regina, Saskatchewan 
S4P OR7 

ALBERTA 	 Director 	 Tel: (403) 425-6330 
NORTHWEST 	 500 Macdonald Place 	 Telex: 037-2762 
TERRITORIES 	 9939 Jasper Avenue 

Edmonton, Alberta 
T5J 2W8 

BRITISH COLUMBIA 	Director 	 Tel: (604) 666-1434 
YUKON 	 P.O. Box 49178 	 Telex: 04-51191 

Suite 2743 
Bentall Centre, Tower Ill 
595 Burrard Street 
Vancouver, British Columbia 
V7X 1K8 
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