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NOTICE 
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Wholesalers, 254 
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Wholesalers, 254 
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3 Operating Results of Hardware Wholesalers. 254 
4 OperatIng Results of Plumbing and Heating Supplies 

Wholesalers, 254 
5 Operating Results of Household Appliance &'Electricai 

Supply Wholesalers, 254 
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E - General Review—(Discontinued) 
F - Retail Trade, 504 
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- Operating Results of Independent Clothing Stores, 254 

M - Operating Results of Independent Hardware. Furniture, Ap-
pliance and Radio Stores. 254 

- Operating Results of Filling Stations & Garages. 25* 
• 0 - I Operating Results of Independent General Stores, 254 

2 Operating Results of Independent Restaurants. 254 
3 OperatIng Results of Independent Fuel Dealers, 25* 
4 Operating Results of Independent Drug Stores, 254 
5 Operating Results of Independent Jewellery Stores 254 
& Operating Results of Independent Tobacco Stores. 254 

P - Retail Consumer Credit 

Part ill - Services and Special Fields 

Q - Laundries, Cleaners and Dyers, 254 
R. - Motion Picture Theatres. Exhibitors and DistributorS. 254 
S - Hotels. 254 
T - Sales Flnancing,254 
U - Farm Implement and Equipment Sales, 254 
V - New Motor Vehicle Sales and Motor Vehicle FinancIng. 254 
W - Advertising Agencies (Memorandum), 104 
X - Motion Picture Production (Memorandum), 104 

The reports are punched to permit of filing In a ring binder. 

* Biennial reports - not issued for 1953. 
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OPERATING RESULTS OF DRY GOODS, PIECE GOODS 
AND FOOTWEAR WHOLESALERS 

1953 

INTRODUCTION 

The following explanatory notes describe certain features of the operating 
results series contained in this report. 

Scope 

This study is confined to wholesale merchants, i.e. those wholesalers per-
forming the full selling, warehousing and delivery functions.Agents, brokers, drop 
shippers and other specialized types of wholesale distributor are not included. 
Three separate trades are covered— dry goods, piece goods and footwear. 

Content 

Most emphasis has been placed on the presentation of profit and loss statis-
tics. Average gross and net profits and detailed operating expenses are shown for 
the most suitable sales-size classes. Operating expenses appear separately for 
selling, warehouse and delivery, and administrative and general departments. The 
customary profit and loss details are supplemented by information on other related 
operating features including inventories, rate of stock turnover, credit sales and 
receivables, and floor space used. Wherever possible, a table showing regional 
figures has been prepared although reports from Newfoundland wholesalers are not 
Included. Proprietors' salaries were included with administrative salaries. An in-
come tax tabiijatjon was made for incorporated companies only.Middle range figures 
for gross and net profits, and for the three main functional divisions of expense, 
introduced in 1949, are contained in this report. Results for one-hall of all firms 
fell within the range shown for each item, while one-quarter of the firms fell on 
either side of the range limits indicated. (Because each item was treated singly, 
the sum of net profit and the expense Items does not necessarily equal gross 
profit in those tables showing middle range data.) 

Purpose 

The primary purpose of the operating costs surveys is to provide averages on 
the different phases of business operations against which firms in the same trade 
may make direct comparisons with their own operating results. They also provide 
useful Information to others interested in the cost of distribution of consumer 
goods. 

Period Covered 

This report deals largely with 1953 operations and is the fourth biennial 
publication in a series begun in 1947. CertaIn summary tables show identical firm 
results for 1951 and 1953. The charts show the gross profit components for 1949, 
1951 and 1953 by suitable sales-size classification for each trade. 





SUMMARY OF 1953 RESULTS BY TRADES 
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The following summary table shows the princi-
pal operating results figures for three components of 
the food wholesale business. In analyzing the per-
formance of an individual food wholesale company, 
reference should be made to the detailed tables in  

the appropriate sections of this bulletin. In these 
sections (grocery, fruit and vegetable, and tobacco 
and confectionery) operating results figures for 
typical sales-size classifications and geographic 
locations are revealed. 

Operating Results of Dry Goods, Piece Goods and Footwear Wholesalers Compared, 1953 

I Item 	 Dry goods 	liece 
goods 	Footwear 

Numberof firms ...................................................................................... 
Average net sales per firm ....................................................................$ 
Stock turnover (times per year) ............................................................ 

Gross profit .............................................................................................. 

Operating expenses: 
Selling.................................................................................................. 
Warehouse and delivery ...................................................................... 
Administrative and general ................................................................ 

Total Operating expenses ...................................................................... 
Netoperating profit ................................................................................ 
Non-trading income ................................................................................ 
Non-trading expense .............................................................................. 
Net profit before Income tax deduction ................................................ 

Creditsales ............................................................................................ 
Sales to retail stores .............................................................................. 

	

56 57 
	

23 
1784. 628 	451, 151 

	
550, 191 

	

4.64 	3.92 
	

5.08 
(1-er cent of net sales) 

	

16.01 I 	 16.10 	I 
	 13.51 

	

4.93 
	

4.75 
	

3.94 

	

2.59 
	

2.18 
	

2. 10 

	

6.85 
	

7.97 
	

6.40 

	

14.37 
	

14.90 
	

12.44 

	

1.64 
	

1,20 
	

1.07 

	

0.82 
	

0.57 
	

1.31 

	

0.41 
	

0.19 
	

0.22 

	

2.05 
	

1.58 
	2.16 

	

96.70 
	

95.26 
	

98.03 

	

89.79 
	

41.01 
	

95.55 

Extreme caution should be observed to avoid 
comparing absolute dollar values (average sales, 
cost of goods etc.) published in this report, with 
corresponding items of individual establishments 
or firms. These values are averages of items re-
ported by both single and multiple establishment 
firms and are "firm" averages, not "establishment" 
averages. consequently, a concentration of multiple 
establishment firms In a specific trade will result in 
an abnormal average for that trade. Ratios, however, 
may be used with a high degree of reliability when 
applied to either an establishment or a firm. The 
survey was designed primarily to obtain operating 
ratios to which single and multiple establishment 
firms might compare their operating results.Absolute 
values are shown only for the purpose of assisting 
the wholesaler to place his firm in relation to the 
average in the appropriate sales-size category. 

Due to the peculiarities of the individual 
trades, 1953 average sales ranged from $451,151 
for piece goods wholesalers to $550,191 and 
$1,784628 for footwear and dry goods wholesalers 
respectively. Piece goods wholesale merchants 
with the smallest average sales, reported the high-
est gross profit ratio of 16.10 per cent and also the 
highest total operating expense ratio of 14.90 per 
cent of net sales. Footwear wholesalers averaged 
the lowest gross profit ratio of 13.51 per cent as  

well as the lowest total operating expense ratio of 
12.44 per cenL Dry goods wholesalers ranked in 
the middle position with a gross profit of 16.01 per 
cent and operating expenses of 14.37 per cent, but 
netted the highest operating profit of 1.64 per cent 
of net sales. Piece goods wholesalers obtained a 
net operating profit of 1.20 per cent and footwear 
wholesalers reported a net operating profit of 1.07 
per cent of their respective net sales. The inteN 
relationship of stock turnover rates changed from 
the 1951 order and showed footwear wholesalers to 
have the greatest 1953 rate of 5.08 times per year, 
when compared to dry good wholesalers and piece 
goods wholesalers with rates of 4.64 and 3.92 times 
per year respectively. 

Comparison of the credit sales relationship to 
total sales Indicated that each of the three trades 
sold extensively on a credit basis. Footwear whole- - 

salers reported 98.03 per cent of total sales to be 
credit sales, and dry goods and piece goods whole- - 
salers reported rates of 96.70 per cent and 95.26 
per cent respectively. Sales to retailers represented 
95.55 per cent of total sales of footwear wholesalers 
and the proportion for dry goods wholesalers was 
89.79 per cent for 1953 operations. Piece goods 
wholesalers continued to sell a comparatively small 
(41.01 per cent) proportion of toti'l sales directly to 
retailers. 
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Of the 56 firms reporting, 43 were incorporated, 
and the remaining 13 were corrprised of four individ-
ual proprietoships and nine partnerships. Only 
seven firrrs operated more than one establishment. 

Sales to retail stores made up 89.79 per cent of 
total sales; the remaining 10.21 per cent was almost 
entirely to other wholesalers and large users. 

Description of Reporting Firms 

Item 

Firms with 1953 sales of 
Total 

Under $2,000 $1,000,000 
_____ - 

000000 
- $250,000 gggg $2.999.999 and over szs 

Number 	of 	firms .......................................................... 16 13 19 8 56 
Form of organization: 

3 1 - - 4 
4 3 2 - 9 
9 9 17 8 43 

Number of firms operated as: 
Incorporated company 	........................................... 

16 

. 

13 17 3 49 

Individual proprietorship ....................................... 
Partnership............................................................. 

- - 2 5 7 
Distribution of sales: 

Single establishment ............................................. 
Multiple establishment 	......................................... 

89.23 95.59 92.14 87.38 89.79 To retailers 	.............................................................. 
To other wholesalers and large users 10.51 4.26 6.99 10.41 8,70 
Toothers .................................................................. 0.26 0.15 0.87 2.21 1.51 

£EV1ES 01. 1933 OPLhATING RESULTS 

Profit and Ei'pense Ratios 

Profit and expense ratios represent portions of 
the average net sales dollar. Pecause average profit 
and expense figures per firm are expressed as per-
centages of average net sales per firm, it is neces-
sary to take into account the rate of change of these 
average net sales when comparing ratios applicable 
to different surveys. Vhen comparIng 1953 results 
with 1951, a. period of increasing prices, the in-
crease of average net sales per firm has a decreas-
ing effect on profit and expense ratios. If a decrease 
occurs in the profit or expense ratios, it does not 
necessarily mean the amount of profit or expense is 
less; but does mean the average profit or expense 
did not increase at as great a rate as average net 
sales. That is, if net sales increased lO'/c from 
$1,000.000 in 051 to $1,100,000 in 1953. and 
rent showed a proportionate increase from $5,000 to 
$5,500, the rent expense ratios for the two years 
would be identical. However, if rent remained un-
changed. or increased less than 10%, the rent ex-
pense ratio would show a decrease. To interpret a 
change in ratios between two years correctly, it Is 
therefore necessary to note changes in net sales. 
During this phase of analysis the utmost caution 
should he taken to avoid interpreting the average net 
sales per firm as typical of an establishment. Aver-
ages are shown only to indicate central tendency in 
sales-size ranges as a guide to individual whole-
salers wishing to compare their results. Ratios re-
duce the effect of multiple establishment firms and 
may be used with a high degree of accuracy as typic-
al of the trade. The effects of normal sales variations 
and changes in price levels also tend to be elim- 

mated when results are expressed as ratios. There-
fore, ratios of two surveys may be compared, but 
the rate of change of average net sales per urn' 
should be noted. 

On 1953 operations dry goods wholesalers ob-
ta.ined a gross profit or margin of 16.01 per cent of 
net sales, only slightly below the 1951 ratIo. This 
indicated that although the absolute gross profit was 
greater in 1953, It did not increase to the same 
extent as did net sales. This condition was coramon 
to all sales-size categories except the smallest 
which showed a ratio increase from 17.22 per cent 
to 18.37 per cent. Total operating expenses for all 
firms increased from 13.86 per cent in 1951 to 
14.37 per cent in 1953. The lower gross profit ratio 
together with the increased expense ratio resulted 
In a substantial proportionate decline in the average 
net operating profit ratio on 1953 operations. Selling 
expenses remained at approximately the same level 
in 1953, when expressed as a proportion of net 
sales. Increased warehouse and delivery expenses 
contributed greatly to the increased costs of oper-
ations while administrative and general expenses 
contributed to a lesser extent. Non-trading income 
and expense netted an increase to the net operating 
profits of each size group  which resulted in a ratio 
of net profit before income tax of 2.05 per cent for 
all dry goods wholesalers. Within size groups, this 
ratio ranged from 0.78 per cent in the smallest to 
2.35 per cent in the second largest sales-size 
categories respectively. 
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TABLE 1. Operating Results of Dry Goods Wholesalers, 1953, by Size of Firm 

Item 

Firms with 1953 sales of 
Total 

an $250,000 $1,000,000 $3000000 
$999,999 $2,999,999 and over 

16 13 19 8 56 
Average net sales 	per firm 	................................................$ 169,937 518.006 1,996, 104 6,570,039 1,784,628 
Average cost of goods sold ................................................ 	$ 138,718 445,843 1,671,057 5,521,447 1,498,874 
Stock turnover (times per year) .......................................... 45 4.89 4.80 4.57 4.64 

Average beginning inventory .............................................. 	$ 37,027 83,804 338,478 1,139,832 307,707 
Per cent of average net sales ........................................ 21. 79 16.18 16.96 17.35 17.24 

Number of firms reporting ................................................... 

Average ending inventory 	..................................................$ 43,471 98,688 357,485 1,274,972 338,758 
Per cent of average net sales ........................................ 25.58 19.05 17.91 19.40 18.98 

PROFIT AND Loss DATA 
(Per cent of net sales) 

. 

18,37 13,93 16.28 15,96 16,01 

Operating expenses: 
Selling expense: 

3.81 3.63 3.94 3.59 3.73 Salaries 	......................................................................... 
Travelling 	..................................................................... 2.14 0.59 0.80 0.58 0.71 

0.11 0.15 0.30 0.44 0.36 
Other selling expense .................................................. 0. 30 

. 

0.18 0.13 0.11 0.13 

6.36 4.55 5.17 4.72 4.93 

Grous profit ........................................................................... 

Warehouse and delivery expense: 
Salaries and wages....................................................... 2.62 1.32 1.61 2.33 1.99 

0. 28 0.15 0.08 0.12 0.11 
0. 29 0.20 0.22 0.31 0.27 

Total selling expense 	............................................. 

0. 26 0.12 0.14 0.18 0.17 

Advertising 	................................................................... 

0.02 0.04 0.05 0.06 0.05 
Warehouse supplies 	..................................................... 
Other warehouse and delivery expense...................... 

Total warehouse and delivery expense 3,47 1,83 2.10 3.00 2,59 

Maintenance of delivery equipment ........................... 
Outward freight ............................................................. 

Administrative and general expense: 
18 3.25 3.64 3,67 3.65 

Employees' 	benefits .................................................... 0.05 0.12 0.21 0.24 0.21 
Occupancy ..................................................................... 1.35 0.83 0.85 0.58 0.72 

Salaries 	......................................................................... 

0. 32 0.14 0.12 0.14 0.14 
0.29 0.13 0.12 0.09 0.11 

Insurance 1 	..................................................................... 0.31 0.22 0.12 0.11 0.13 
Office supplies ............................................................. .0.30 0.20 0.17 0.21 0.20 

0. 37 0.24 0.25 0.23 0.24 Communication 	............................................................. 
0.37 0.46 0.31 0.11 0.21 
1.13 0.81 1.00 1.48 1.24 

Total administrative and general expense 8.67 

. 

6.40 6.79 6.86 6.85 

18.50 12.78 14.06 14.58 14.37 

Bad debts-amount written off ................................... 

0. 13: 1.15 2.22 1.38 1.64 

All 	other expense ......................................................... 

1.48 0.77 0.36 1.12 0.82 

Light, heat and pow 	................................................. 

0.57 0.95 0.23 0,47 0.41 

Taxes' 	........................................................................... 

Net operating profit 	............................................................. 
Non.tradlng 	income............................................................... 
Non-trading expense............................................................. 

0.78 0.97 2.35 2.03 2.05 

Total operating expenses 	................................................... 

MISCELL.ANEOUS DATA 

Credit sales: 
Average 	per 	firm 	..............................................................$ 164,499 499,306 1,924,643 6,372,281 1.725,735 

Net profit before income tax deduction ............................. 

96.80 96.39 96.42 96.99 96.70 

Accounts outstanding: 

Per cent of average net sales.........................................

Average 	per 	firm ..............................................................$ 28, 508 79,689 348,553 800,358 263,347 
17.33 15.96 18.11 12.56 15.26 Per cent of average credit sales ...................................

Sales per 1,000 Sq. ft. of floor space ..............................$ 54,028 53,550 59,490 69,546 64,184 

Excludes amount attributed to real estate which Is in occupancy expense. 
Operating loss. 



C-iD 
	

MERCHANDISING AND SERVICES 

Inventories and Stock Turnover 

Average inventories, expressed as ratios of 
average net sales of responding firms increased 
from 17.24 per cent at the beginning of the year to 
18.98 per cent at the end of the year. This trend 
was common to all sale-size categories and was 
similar to the situation which occurred in 1951. The  

rate of stock t urnover- average of beginning and 
ending inventories divided into cost of goods sold-
was 4.64 times per year for all dry goods wholesale 
merchants, slightly above the 1951 rate of 4.33 
times per year. 

Credit Sales and Receivables 

Although the firms in the smallest and second 
largest sale-sizes reported an increase in the 1953 
proportion of credit sales to net sales, when com-
pared to 1951, the other two groups showed slight 
declines. The net result was only a slight increment 
in the ratio from 96.65 per cent in 1951 to 96.70 
per cent in 1953 for all firms.  However, firms of  

each sale-size averaged a higher proportion of 
customers' accounts outstanding at the year end 
in 1953 than in 1951 when related to their respective 
credit sales. The average relationship for all re-
porting firms was 15.26 per cent in 1953 compared 
to the ratio of 12.55 per cent derived from 1951 
results. 

Regional Results 

Gross trading profits of dry goods wholesalers 
in the four major regions of Canada ranged from 
14.65 per cent of net sales in Ontario to 16.97 per 
cent in the Prairie Provinces. Ontario and the 
Prairie Provinces also showed the lowest and  

highest total operating expense ratios of 13.44 
per cent and 15.24 per cent respectively. Maritime 
and quebec wholesalers obtained the highest net 
trading profit in relation to net sales with a ratio 
of 1.79 per cent. 

TABLE 2. OperatIng Results of Dry Goods Wholesalers, by Regions, 1953 

Maritimes 	Ontario 	Prairie 	British 
and Quebec 	 Provinces 	Columbia 	Canada Item  

Numberof firms .......................................................... 
Average net sales per firm ........................................$ 

Grossprofit .................................................................. 

Operating expenses 
Selling...................................................................... 
Warehouse and delivery .......................................... 
Administrative and general .................................... 

Total operating expenses .......................................... 

Net operating profit .................................................... 

	

19 	17 	15 	5 
	

56 

	

2,083,572 	1,635,760 	1,801.778 	1,103,392 
	1.784.628 

(Per cent of net sales) 

	

16.29 	1 	14.65 	I 	16.97 	1 	16.17 
	

16.01 

5.42 4.53 4.73 4.36 4.93 
2.30 2.63 3.10 2.00 2.59 
6.78 6.28 7.41 8.38 6.90 

14.50 13.44 15.24 14.74 14.42 

1.79 1.21 1.73 1.43 1.59 
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Range Figures 

The range figures, introduced in 1949, indicate 
to what extent the average Is typical for each sales 
size category. This allows an individual wholesaler 
to assess the operations of his business with the 
average more accurately. That is, if the ratios of a 
specific item for a group of wholesalers vary con- 

siderably, the range figures indicate the wide spread 
necessary to contain the middle 50'% of the firms; 
conversely, if the ratios tend to be clustered, the 
range figures would indicate the middle 509 of the 
firms grouped closely about the average. 

TABLE 3. Average and Middle Range Ratios of Dry Goods Wholesalers, 1953 

Firms with 1953 sales of 
Total 

all 

	

$250,000 	-J 	$1,000,000 	sizes 

	

Under 	 to 	 to Item 	 $250,000 	$999,999 	$2,99,999 

Average 	Middle 	Average  Middle 	Average Middle Average 	Middle 

	

range 	 range 	 range 	 range 

(1-'er cent oi net saies 

18.4 16.0 -19. 1 13.9 12.0-16.3 16. 3 14.4 -18.8 16.0 13. 5-18.4 
6.4 5.0- 7.1 4.5 3. 1- 5.2 5. 2 3.4- 8.0 4.9 3.9- 6.3 

Gross 	Profit ..................................... 

Warehouse and delivery expense.. 3.4 2.0 - 3.8 1.8 0. 9 	2.1 2.1 1. 1 	2.8 2.6 1. 2- 3.3 
Selling 	expense ............................... 

Administrativeandgenerslexpense 8.7 7.5- 9.6 6.4 5.2- 8,1 6.8 5.3- 7.6 6.9 5.6- 8.8 
Net operating profit ....................... 0.1 1  1. 	2.0 1.2 0.2- 1.6 2.2 0.8- 2.8 1.6 0.2- 2.5 

1. Operating loss. 

Incorporated CompanIes 1953 

Conparison of the profit and expense ratios of 
the incorporated firms only, with all firms, indicated 
that the differences in the ratios were negligible. 
Net  profit before income tax, expressed as a pro-
portion of net sales, was 2.04 per cent and 2.05  

per cent for "Incorporated firms" and "all firms" 
respectively. Income tax reduced the incorporated 
firms' ratio to 1. 15 per cent a decrease of 44 per 
cent. 

TABLE 4, OperatIng Results of Incorporated Dry Goods Wholesalers, 1953, by Size of Firm 

Item 
Firms with 1953 sales of Total 

all 
sizes Under $250,000 $1,000,000 $3,000,000 

$250,000 $999,999 $2,999,999 and over 

(Per cent of net sal es) 

16.87 15.62 16.14 15.96 16.03 Jrossprofit ..................................................................... 
16.94 14.42 13.99 14.58 14.40 Operating 	expenses 	....................................................... 

Net 	operating 	profit 	....................................................... 0.07 1  1.20 2.15 1,38 1.63 
0.74 0.35 1.12 0.83 

Non-trading 	expense 	.................................................... 1.18 0. 24 0.47 0.42 
Non-trading 	income 	.......................................................1.79 

Net profit before income tax deduction 1.30 0.76 2.26 2.03 2.04 
0.. 42 

0. 32 0.28 0.96 0.92 0.89 Incometax 	..................................................................... 
Final 	net profit 	............................................................. 0.98 0.48 1.30 1. 11 1.15 

1. Operating loss. 
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Comparison of 1951 and 1953 Identical Firm Results 

The following table serves as confirmation that 	average data of all responding firms apply as had 
the trends and conclusions deduced from comparing 	identical firm data been used. 

TABLE 5. Operating Results of Dry Goods Wholesalers, 1951 and 1953 Compared 

Item 
All respondents Identical firms 

1951 1953 1951 1953 

56 51 51 
Average net sales per firm ......................................$ .. 685,435 1,784,628 1.832,149 1,853,783 

(Per cent of net sales) 

Gross 	profit ................................................................ 16.96 16.01 17.00 15.94 

Operating expenses: 

Number of firms 	............................................................57 

4.94 4.93 4.93 4.81 
22 2.59 2. 18 2.61 

Selling 	..................................................................... .. 
Warehouse and delivery ......................................... .. 

6.70 

. 

6.85 6.71 6.97 Administrative and general ................................... ..

Total operating expenses ........................................ 14.37 13.82 14.39 

Net operating profit ................................................... 

13. .86 

10 1.64 3.18 1.55 
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CHART— I 

OPERATING RESULTS OF DRY GOODS WHOLESALERS 
GROSS PROFIT= NET PROFIT+SELLING+ WAREHOUSE AND DELIVERY+ADMINISTRATIVE EY -ENSES 

1949- 1951 - 1953 
% OF NET SALES % OF NET SALES 

20 

19 
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2 
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PIECE GOODS WHOLESALERS 

Of the 57 firms reporting, 34 were incorporated 
and the remaining 23 were comprised of 13 partner-
ships and 10 single oroprietorships. Only 3 operated  

more than one establishment. The sales distribution 
ratios indicate that the greater proportion of sales 
was made to industrial users. 

Description of Reporting Firms 

iirms with 1953 sales of 

Item 	 Under 	$200,000 	$500,000 	$1,000,000 to 

	

$200,000 	 and over 

Total 
all 

sizes 

15 23 13 6 57 
Form of organization: 

6 2 1 1 10 
2 9 1 1 13 
7 12 11 4 34 Incorporated company 	......................................... 

Number of firms operated as: 

Number of firms 	....................................................... 

15 22 13 4 54 

Individual proprietorship ..................................... 
Partnership........................................................... 

- 1 - 2 3 
Distribution of sales: 

Single establishment ........................................... 
,iultiple establishment 	....................................... 

42.80 60.76 42.95 21.27 41.01 To retailers 	............................................................ 
To other wholesalers and large users ..............% 56. 22 39.06 56. 33 78.73 58.64 
To 	others 	..............................................................% 0.98 0.18 0.72 - 0.35 

REVIEVv OF 1953 OPERATING RI SI I 1 S 

Profit and Expense Ratios 

Profit and expense ratios represent portions of 
the average net sales' dollar. Because average 
profit and expense figures per firm are expressed 
as percentages of average net sales per firm, it is 
necessary to take Into account the rate of change of 
these average net sales when comparing ratios 
applicable to different surveys. When comparing 
1953 results with 1951, a period of increasing 
prices, the increase of average net sales per firm 
has a decreasing effect on profit and expense ratios. 
If a decrease occurs in the profit or expense ratios, 
it does not necessarily mean the amount of profit 
or expense is less, but does mean the average pro-
f It or expense did not increase at as great  a rate 
as average net sales. That is, if net sales increased 
10%, from $1,000,000 in 1951 to $1,100,000 in 1953, 
and rent showed a proportionate increase from 
$5,000 to $5,500, the rent expense ratios for the 
two years would be identical. However, if rent re-
mained unchanged, or increased less than 107c, the 
rent expense ratio would show a decrease. To in-
terpret a change in ratios between two years correct-
ly, it is therefore necessary to note changes in net 
sales. During this phase of analysis, the utmost 
caution should be taken to avoid interpreting the 
average net sales per firm as typical of an establish-
ment. Averages are shown only to indicate central 
tendency in sales-size ranges as a guide to in-
dividual wholesalers wishing to compare their re-
sults. Ratios reduce the effect of multiple establish-
ment firms and may be used with a high degree of  

accuracy as typical of the trade. The effects of 
normal sales variations and changes in price levels 
also tend to be eliminated when results are express-
ed as ratios. Therefore, ratios of two surveys may 
be compared, but the rate of change of average net 
sales per firm should be noted. 

- 

Piece goods wholesale merchants obtained an 
average gross profit or margin of 16.10 per cent of 
average net sales on 1953 operations, slightly 
above the 1951 ratio of 15.19 per cent. This in-
dicates that although average sales declined, the 
average gross profit showed a slight increase in 
1953. Gross profit ratios of the typical sales-size 
categories ranged from 14.51 per cent to 17.50 
per cent and tended to vary inversely with sales. 
size. Total operating expenses which average 
14.90 per cent also showed a large range from 
13.23 per cent to 16.17 per cent of net sales for the 
largest and smallest size-groups respectively. As 
occurred in 1951, adminIstrative and general ex-
penses accounted for approximately half of total 
operating expenses for each size category. The 
increased gross profit ratio failed to offset the in-
creased operating expenses in 1953 with the result 
that the net operating profit ratio for all reporting 
firms, declined from 1.38 per cent in 1951 to 1.20 
per cent in 1953. Non-trading income and expense 
netted an increase which resulted in a ratio of net 
operating profit before income tax of 1.58 per cent 
of net sales for 1953 operations. 
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TABLE 6. Operating Results of Piece Goods Wholesalers, 1953, by Size of Firm 

Firms with 1953 sales of 
Total 

Item 	 I $200,000 	$500,000 	 all 
I 	Under 	 to 	$1,000,000 	sizes 

	

$200,000 	 I $999999 	and over 

d 

15 
113,714 
93,810 

3.92 

25,571 
22.49 

22,346 
19.65 

Number of firms reporting .................................................. 
Average net sales per firm ................................................$ 
Average cost of goods sold ..............................................$ 
Stock turnover (times per year) ......................................... 

Average beginning Inventory ............................................$ 
Per cent of average net sales ...................................... 

Average ending inventory ..................................................$ 
Per cent of average net sales ...................................... 

23 
325,424 
2'TO. 866 

4.25 

65,236 
20.05 

62,262 
19.13 

6 
1,405, 626 
1,201,700 

5.31 

213,357 
15.18 

239,226 
17.02 

13 
622.400 
517,592 

2.90 

171,446 
27.54 

184,909 
29.71 

57 
451,151 
378.525 

3.92 

94,613 
20.97 

98,358 
21.80 

PROFIT AND Loss DATA 

(Per cent of net sales) 

6rossprofit .......................................................................... 

Operating expenses: 
Selling expense: 

Salaries........................................................................ 
Travelling.................................................................... 
Advertising.................................................................. 
Other selling expense.................................................. 

Total selling expense ............................................ 

Warehouse and delivery expense: 
Salaries and 	wages 	.................................................... 1,63 1.67 
Maintenance of delivery equipment 	.......................... 0.31 

0. 28 0.31 
0.. 31 

0.08 

.. 

0.12 
Outward 	freight 	............................................................ 
Warehouse 	supplies 	..................................................... 

0. 23 0.06 Other warenouse and delivery expense ......................

Total warehouse and deLivery expense 2.53 2,47 

3.96 
	

3.53 
0.75 
	

0.93 
0.08 
	

0.10 
0.16 
	

0.34 

4.95 
	4.90 

3.81 3.35 3.59 
0.64 0.59 0.71 
0.24 0.11 0.15 
0.21 0.38 0.30 

4.90 4.43 4.75 

1,19 0.97 1.29 
0.48 0.19 0.32 
0.30 0,39 0.33 
0.12 	1 0.17 0.14 
0.09 	F  0.13 0.10 

2.18 1,95 2,18 

17.50 I 	16.17 1 	16,81 	14.51 1 	16,10 

Administrative and general expense: 
Salaries........................................................................ 
Employees' benefits .................................................... 
Occupancy.................................................................... 
Light, heat and power ................................................ 
Taxes 1 .......................................................................... 
Insurance 
Officesupplies ............................................................ 
Communication ............................................................ 
Bad debts - amount written off ................................ 
Allother expense ........................................................ 

Total administrative and general expense .......... 

Total operating expenses .................................................. 

Net operating profit ............................................................ 

	

Non-trading Income 	............................................................ 

	

Non.trading expense 	.......................................................... 

Net profit before Income tax deduction ............................ 

3.43 
	3.75 
	

384 
0.14 
	

0.21 
	0.14 

1.34 
	0.50 
	1.00 

0.08 F 
	 0.05 
	

0.10 
0.35 
	

0.09 
	

0.20 
0. 30 
	0.16 
	

0. 26 
0.12 
	

017 
	

0.18 
0. 36 
	

0.19 
	

0.28 
0.86 
	

0.90 
	0.88 

L26 
	

0.93 
	1.09 

8.24 
	

6,95 
	

7.97 

15,32 
	13.23 
	14.90 

1.52 
	

1.28 
	

1.20 
0.43 
	

0.48 
	0.57 

0.16 
	0.11 
	

0. 19 

1.79 
	1.65 
	1,58 

4.46 
	

4.26 
0.03 
	

0.08 
1.47 
	

1.07 
0.11 
	0.18 

0.23 
	

0.15 
0.30 
	

0. 3) 
0.30 
	

0.24 
0.30 
	

0.30 
0. 57 
	0.95 

092 
	

1.13 

8.69 
	8.66 

16,17 	16.03 

1.33 
	

0.74 
0.51 
	

0.83 
0.03 
	0.34 

1.81 
	1.23 

	

103,434 1 	312,765 
90.96 1 	96.11 

15,71250,730 
15.19 	16.22 

	

104,621 	99,189 

MISCELLANEOUS DATA 

Credit sales: 
Average per firm ..............................................................$ 
Per cent of average net sales ...................................... 

Accounts outstanding: 
Average per firm ..............................................................$ 
Per cent of average credit sales .................................. 

Sales per 1,000 sq. ft. of floor space ..............................$ 

	

556,799 1, 403, 517 	429,766 

	

89. 46 F 
	99.85 	95.26 

	

81,181 
	

197. 755 	64,078 

	

14.58 
	14.09 	14,91 

	

141,343 
	

123,572 	117,453 

1, Excludes amount attributed to real estate which Is in occupancy expense. 
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Inventories and Stock Turnover 

Average inventories, expressed as a percentage 
of average net sales, increased from 20.97 per cent 
at the beginning of the year to 21.80 per cent at the 
end of the year. This is a repetition of the 1951 
trend when inventories Increased from 24.02 per 
cent to 26.45 per cent. The rate of stock turnover-
average of beginning and end of year inventories  

divided into cost of goods sold-was 3.92 times per 
year for all firms combined. Normally, it would be 
expected that this ratio would increase with size of 
firm. However, firms in the second largest sales-size 
reported the lowest rate of 2.90. This was almost 
entirely due to the relatively large average Inven-
tories stocked by these firms. 

Credit Sales and Receivables 

Average credit sales, expressed as a percent-
age of average net sales was 95.26 per cent for all 
piece goods wholesalers in 1953. This ratio ranged 
from 89.46 per cent in the second largest to 99.85 
per cent in the largest sales-size category. Accounts  

outstanding at the year end amounted to 14.91 per 
cent of credit sales. The highest proportion, 16.22 
per cent, occurred In the second smallest size 
group, and the lowest, 14.09 per cent, in the largest 
sales-size category. 

Results of Fhnis Selling to Retailers and Large Users, Compared 

	

The differences in operating results of firms 	proportions of their respective total expense items. 

	

selling primarily to retailers and firms selling 	Administrative expense accounted for slightly more 

	

chiefly to industry, or other large users, are reveal- 	than half, selling expense was approximately a 

	

ed in the following table of comparison. In general, 	third, and warehouse and delivery expense comprised 

	

those firms selling to retailers experienced larger 	the remaining portion of about 151/c. In the larger 

	

operating expenses and consequently sold at a 	sales-size categories, those wholesalers selling to 

	

higher gross profit or margin. The functional divis- 	Industry, obtained the higher net profit ratio. 
ions of expense for each group were of similar 

TABLE 7. Operating Results of Piece Goods Wholesalers, 1953 
Firms Selling to Retailers and to Large Users, Compared 

Firms with 1953 sales of 
Total 

$200,000 	 $500Under 	 to 	I 	 1$1 .000.000 	sizes ,000 	 511 

Itern 	 $200,000 	$499999 	I 	$999999 	and over 

50% and Over 50% 50% and O 50% 50% and Over 50% Over 50% 50% and Over 50% over to to large over to to large over to to large to large over to to large 
retailers users retailers users I retailers I users I users retailers users 

(Per cent of net sales) 

Gross profit ........................... 17.62 1 	17.39 	18.77 	13.781 	16.95 1 	16.78 	14.51 1 	18.05 1 	15.22 

Operating expenses: 
4.87 5.01 5.47 4.05 5.95 4.39 4.43 5.57 4.38 

Warehouse and delivery.. 2.90 2.19 3.08 1.57 3.18 1.70 1.85 3.10 1.78 

Selling 	................................. 

Administrative and general 8.13 9,22 8.57 8.79 8.03 8.33 6.95 8.34 7,80 

Total operating expenses 15.90 16.42 17.12 14.41 17.16 14.42 13.23 17.01 13.96 

Net operating profit 1.72 0.97 1.65 0.63' 0.21' 2.36 1.28 1.04 1.27 

1. OperatIng loss. 
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Range Figures 

The range figures, introduced in 1949, indicate 
to what extent the average is typical for each sales 
size category. This allows an individual wholesaler 
to assess the operations of his business with the 
average more accurately. That Is, if the ratios of a 
specific Item for a group of wholesalers vary consi- 

derably, the range figures indicate the wide spread 
necessary to contain the middle 505i of the firms: 
conversely, if the ratios tend to be clustered, the 
range figures would Indicate the middle 500A of the 
firms grouped closely about the average. 

TABLE 8. Average and Middle Range Ratios of Piece Goods Wholesalers, 1953 

Firms with 1953 sales of 
Total 

Under 	$200,000 	$500,000 	 all 
to 	 to 	 sizes 

Item 	 $200,000 	$499999 	I 	$999.999 
I  

Aver- 
age 

Middle 
range 

Aver- 
age 

Middle 
range 

Aver- 
age 

Middle 
range 

Aver- 
age 

Middle 
range 

(Per cent of net sales) 

Grossprofit ..................................... 17.5 11.8-18.8 	16.8 10.9-22.1 16.8 13.4-21.0 	16.1 13.3-19.6 

Selling expense............................... 5.0 1.5- 	6.8 	4.9 3.0- 6.4 4.9 3.5- 6.3 	4.7 3.2- 6.0 

Warehouse and delivery expense 2.5 1.2- 	3.2 	2,5 1.1- 	3.8 2.2 1.0- 2.7 	2.2 1.2- 	3.2 

Administrative 	and general ex- 
8.7 6.7-11.6 	8.7 6.7-10.8 8.2 6.6-10.4 	8.0 7.1 -10.3 pense 	........................................... 

Net operating profit ....................... 1.3 1,7L 5.3 	0.7 1,1L 	3.6 1.5 0,2L 	3.5 	1.2 0 • 6L. 	3.3 

1. Operating loss. 

Incomorated CompanIes 1953 

Comparison of the profit and expense ratios of 
incorporated firms with all firms, Indicated that the 
differences in the operating expense ratios were 
negligible. However, Incorporated firms operated 
with a slightly lower gross  profit ratio of 15.68 
per cent as compared to 16.10 per cent for all firms. 
Because of the similarity of operating expense 
ratios, this difference takes on a larger proportion 
when net operating profit ratios, 0.79 per cent for  

incorporated and 1.20 per cent for all firms, are 
compared. Although both forms of business netted 
a gain from non-trading activities, the Incorporated 
firms realized a slightly smaller increase than the 
all firms category. Income tax reduced the incor-
porated firms' profit ratio before taxation of 1.01 
per cent to 0.61 per cent of net sales, a decline of 
40 per cent. 

TABLE 9. Operating Results of Incorporated Piece Goods Wholesalers, 1953, by Size of Firm 

Item 

Firms with 1953 sales of 
Total 

all Tt 	'i 	r $200,000 $500,000 oo" onn 
.P 	V,U'JV 

to 
$499999 

to ',, anu over sizes 

(Per cent of net sales) 

17.531 Gross 	profit ..................................................................... 15.99 16.84 13.90 15.68 
Operating expenses ....... 16.79 15.69 16.03 12.81 14.89 

0.74 0.30 0.81 1.09 0.79 
0.66 0.59 0.36 0.09 0.33 
0.07 0.15 0.20 - 0.11 

Net 	operating 	profit 	....................................................... 
Non-trauing income 	...................................................... 

0.74 0.97 1.18 1.01 
Non-trading 	expense 	..................................................... 
Net profit before Income tax deduction .......................1.33 
Incometax 	...................................................................... 0.46 0.45 0.28 0.40 
Final 	net 	profit ............................................................... 

0. .59 
0.74 0.28 0.52 0.90 0.61 
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Comparison of 1951 and 1953 Identical Firm Results 

The following table serves as confirmation that 	average data of all responding firms apply as had 
the trends and conclusions deduced from comparing 	identical firm data been used. 

TABLE 10. Operating Results of Piece Goods Wholesalers 1951 and 1953 Compared 

AU respondents 	 Identical firms 
Item -  

1951 	1 	1953 	1951 	1 	1953 

b 

Numberof firms .......................................................... 

Average net sales per firm........................................$ 

Grossprofit. ................................................................. 

Operating expenses: 

SeUIng...... ................................................................ 

Warehouse and delivery ........................................ 

Administrative and general .................................. 

Total operating expenses ........................................ 

Net operating profit .................................................. 

	

66 
	

57 	 44 
	

44 

	

477,331 
	

451.151 	574.322 
	

489.456 

(Per cent of net sales) 

	

15.19 
	

16.101 	14.88 
	

16.42 

	

4.62 
	

4.75 
	

4.59 
	

4,85 

	

1.82 
	

2.18 
	

1.70 
	

2.16 

	

7.37 
	

7.97 
	

6.92 
	

8.20  

	

13.81 
	14.90 
	

13.21 
	

15.21 

	

1.38 
	1.20 
	

1.67 
	1.21 



p 
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FOOTWEAR WHOLESALERS 

Of the 23 reporting firms, 16 were incorporated 
and the remaining seven were comprised of four part-
nerships and three individual proprietorships.All but 
one of the reporting firms operated only one estab- 

lishment. Sales to retail stores made up 95.55 per 
cent of total sales. Of the remaining sales, other 
wholesalers and large users, such as institutions 
accounted for 3.95 per cent. 

Description of Reporting Firms 

Firms with 1953 sales of 	I 
Total 

all Item 	 $200,000 

	

Under 	 $500,000 	sizesto$200,000 	$499999 	and over 

Numberof firms ................................................................. 	 15 
	

23 

Form of organization: 
Individual proprietorship .............................................. 	 2 	- 	 3 
Partnership...................................................................... 	 3 	- 	 4 
Incorporated company ... ................................................. 	 10 	 4 	 10 

Number of firms operated as: 
Single establishment ...................................................... 	......4 	 14 	 4 	 22 
Multiple establishment .................................................. 	......- 	1 	- 	 1 

Distribution of sales: 
To retailers .................................................................... % 	100.00 	1.31 	98.01 	95.55 
To other wholesalers and large users ........................% 	- 	7.37 	1.99 	3.95 
Toothers .......................................................................... - 	1.32 	- 	0.50 

REVIEW OF 1953 OPERATING RESULTS 

Profit and Expense Ratios 

Profit and expense ratios represent portions of 
the average net sales dollar. Because average profit 
and expense figures per firm are expressed as per-
centages of average net sales per firm, it Is neces-
sary to take into account the rate of change of these 
average net sales when comparing ratios applicable 
to different surveys. When comparing 1953 results 
with 1951, a period of increasing prices, the in-
crease of average net sales per firm has a decreas-
ing effect on profit and expense ratios. If a decrease 
occurs in the profit or expense ratios, It does not 
necessarily mean the amount of profit or expense is 
less; but does mean the average profit or expense 
did not Increase at as great a rate as average net 
sales. That is, if net sales increased l0°7 from 
$1,000,000 in 1951 to $1,100,000 in 1953, and rent 
showed a proportionate increase from $5,000 to 
$5,500, the rent expense ratios for the two years 
would be identical. However, if rent remained un-
changed, or increased less than 109c, the rent 
expense ratio would show a decrease. To Interpret 
a change in ratios between two years correctly, it 
is therefore necessary to note changes in net sales. 
During this phase of analysis the utmost caution 
should be taken to avoid interpreting the average 
net sales per firm as typical of an establishment. 
Averages are shown only to indicate central tenden-
cy in sales size ranges as a guide to individual 
wholesalers wishing to compare their results. Ratios 
reduce the effect of multiple establishment firms 
and may be used with a high degree of accuracy as  

typical of the trade. The effects of normal sales 
variations and changes in price levels also tend to 
be eliminated when results are expressed as ratios. 
Therefore, ratios of two surveys may be compared, 
but the rate of change of average net sales per 
firm should be noted. 

- 

The average gross profit obtained by all foot-
wear wholesalers was 13.51 per cent of average net 
sales. Gross profit ratios for the three typical sales-
size categories ranged from 11.69 per cent for larger 
firms to 15.70 per cent and 18.47 per cent for the 
middle and smaller size firms. Total operating 
expenses averages 12.44 per cent and ranged from 
10.26 per cent to 15.05 per cent and 18.54 per cent, 
decreasing with sales-size. Net  profit before income 
tax was 2.16 per cent for all reporting firms. For 
the smaller firms, which reported the largest ratios, 
expenses exceeded the gross profit by 0.07 per cent 
of net sales. This operating loss was extended 
further to 0.12 per cent by the additional net loss 
which occurred from non-trading activities. Middle 
sized firms reported a net operating profit of 0.65 
per cent of net sales and obtained a net profit 
before income tax of 1.27 per cent after allowance 
was made for non-trading Income. The larger firms 
obtained the highest ratio of net operating profit of 
1.43 per cent which was augmented by net non-
trading income to 2.92 per cent, representing the 
net profit before income tax deduction. 
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TABLE 11. Operating Results of Footwear Wholesalers, 1953, by Size of Firm 

Item 

Firms with 1953 sales of 
Total 

all 
n er $500,000 sizes 

$200,000 and over 

Number 	of 	firms 	reporting .................................................. 4 15 4 23 
Average net sales 	per firm ................................................ 	$ 134,610 320,537 1,826,979 550,191 
Average cost of goods sold ..............................................$ 109.731 270,201 1,613. 329 475.880 

3. 59 3.82 6.64 5.08 

Average 	beginning inventory ............................................$ 28 ,587 

... 

68,174 202.553 84.659 
21.24 21.27 11.09 15.39 

Average 	ending 	Inventory .................................................. 	$ 
. 
2,497 73,282 283.325 102.718 

Stock turnover (times per year) ........................................... 

24. 14 22.86 15.51 18.67 

PROFIT AND Loss DATA 

Per cent of average net sales ....................................... . 

(Per cent of net sales) 

Per cent of average 	net sales ....................................... . 

18.47 15.70 11.69 13.51 

Operating expenses 
Selling expenses: 

Salaries ........................................................................ 3. 23 3.02 2.53 2.74 
Travelling .................................................................... 1.62 1.39 0.39 0.82 
Advertising .................................................................. 0.02 0.15 0.30 0,17 

0.09 0.35 0.10 0.21 

4.96 4.91 3.22 3.94 

Warehouse and delivery expense: 
Salaries and wages ..................................................... 1.93 1.54 0.90 1.19 

0.25 0.16 0.03 0.09 
Outwork freight 	........................................................... 0. 28 0.18 0.88 0.59 

0. 12 0.17 0.05 0.10 

Gross 	profit 	......................................................................... . 

Other warehouse and delivery expense - 0.12 0.16 0.13 

Total warehouse and delivery expense 2.58 

... 

... 

2.17 2.02 2.10 

Total selling expense ............................................. .. 

Administrative and general expense: 
Salaries......................................................................... 5.64 3.62 3.11 3.42 

Maintenance of delivery equipment........................... 

0.04 0.06 0.06 0.06 

Warehouse supplies..................................................... 

Occupancy 	................................................................... 1.74 

... 

1.31 0.61 0.92 

Other selling expense 	................................................ .. 

0.30 0.12 0.07 0.10 
0.20 0.23 0.05 0.13 
0.37 0.35 0.14 0.23 

Employees' benefits ................................................... 

0. 53 0.24 0.25 0.26 
0.51 0.24 0.09 0.16 
0.56 0.30 0.18 0.24 

Communication............................................................. 
Bad debts-amount written off ................................. 

1. 11 1.50 0.46 0.88 All other expense 	....................................................... 

Total admhilsUat1ve and genoral expense 11.00 7.97 5.02 6.40 

18.54 15.05 10.26 12.44 Total operating expenses ..................... .............................. 

0. 07 0.65 1.43 1.07 Net operating profit............................................................. 
0.05 0.70 1.81 1.31 

Light heat and power ................................................. 

0. 10 0.08 0.32 0.22 

Taxes' 	......................................................................... 
Insurance' 	................................................................... 
Ofce supplies 	........................................................... 

Non-trading Income ............................................................. 

1.27 2.92 2.16 

Nontradlng expense ........................................................... 

MISCELLANEOUS DATA 

Credit sales: 
Average 	per 	firm 	............................................................$ 129,535 308,325 1,813,277 539.352 

Net profit before Income tax deduction ............................. 

96. 23 96.19 99.25 98.03 

Accounts outstanding: 

Per cent of average net sales .......................................

Average 	per 	firm 	............................................................$ 16, 296 50,750 275,074 83.653 
12. 58 16.46 15.17 15.51 Per cent of average credit sales................................... 

Sales per 1,000 sq. ft. of floor space ..............................  $  112,550 54,409 73,446 65,057 

Excludes amount attributed to real estate which Is In occupancy expense. 
Operating loss. 
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Inventories and Stock Turnover 

	

Average inventories, expressed as proportions 	categories. The rate of stock turnover- average of 

	

of average net sales of responding firms, increased 	beginning and year-end inventories divided into cost 

	

from 15.39 per cent at the beginning of the year 	of goods sold-was 5.08 times per year. This ratio 

	

to 18.67 per cent at the end of the year. This trend 	increased with size of firm from 3.59 to 3.82 and 

	

was common to firms in each of the three sales-sIze 	6.64 for the three size-groups respectively. 

Credit Sales and Receivables 

	

Credit sales, expressed as a percentage of net 	the year end were 15.51 per cent of credit sales, a 

	

sales, was 98.03 per cent for all footwear whole- 	decline from the 1951 ratio of 17.21 per cent. The 

	

salers, an increase over the 1951 ratio of 95.34 per 	largest and smallest proportions, 16.46 per cent and 

	

cent. This trend was common to each of the three 	12.58 per cent, occurred in the middle sized and 

	

sales-size categories. Accounts outstanding as at 	smaller firm groups. 

Comparison of 1951 and 1953 IdentIcal Firm Results 

Because there were fewer small firms reporting 
to the 1953 survey than to the 1951 survey, the 
average 1953 results took on more of the large firms' 
characteristics. That is, average sales were greatly 
increased, both gross profit and total operating 
expense ratios were lower and the net operating  

profit ratio higher. Actually, the comparison of 
identical or matched firm results shows increased 
ratios of gross profit and total operating expenses 
with a net operating profit ratio of much the same 
order as obtained in 1951. 

TABLE 12. Operating Results of Footwear Wholesalers 1951 and 1953 Compared 

All respondents 	 Identical firis 

1951 	1953 	1951 	1953 

	

25 	 23 	 19 	 19 

	

369,552 	550,191 	435,720 	440,891 

(Per cent of net sales) 

14.07 I 	13.51 1 	13.97 I 	15.06 

4.55 3.94 4.41 5,02 

2.26 2.10 2.21 2.23 

7.01 6.40 6.77 7.21 

13.82 12.44 13.39 14,46 

0.25 1.07 0.58 0.60 

Item 

Numberof firms ........................................................ 

Average net sales per flrm ...................................... $ 

Grossprofit .............................................................. 

Operating expenses: 

Selling.................................................................... 

Warehouse and delivery ...................................... 

Administrative and general ................................ 

Total operating expenses ....................................... 

Net operating profit .................................................. 
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CHART -3 

OPERATING RESULTS OF FOOTWEAR WHOLESALERS 
GROSS PROFIT = NET PROFIT + SELLING+ WAREHOUSE AND DELIVERY+ ADMINISTRATIVE EXPENSES 

1949- 1951 - 1953 
% OF NET SALES % OF NET SALES 

6 ----.._ -- 	-- 16 

5 

4 
-. :•:. 14 

3 13 

12 - 2 

ADMISTRATIVE AND 
10- GENERAL EXPENSE 10 

9 9 

8 .::•.____ 

7 7 

WAREHOUSE AND 
. L DELIVERY EXPENSE 

6 S  6 

5 / 5 

4 5 

/ 5- 

SELLING EXPENSE 

: 

. NET PROFIT 

- 

194951 	'53 	1949'51 '53 	1949'51 '53 	 1949'51 '53 
U N DER 	 1200,000 	 1500,000 	 ALL 
20OOO 	 TO 	 AND 	 SIZES 

I 49,99 	 OVER 
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