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NOTICE

The annual reports prepared by the Industry and Merchandising Division of the Bureau
of Statistics are divided into 3 volumes, as follows: Volume I — The Primary Industries,
including mining, forestry and fisheries; Volume Il — Manufacturing; Volume I -~ Merchan-
dising and Services.

Volume III consists of the following parts with individual trade reports listed under
each:

Part I — Wholesale Statistics

A — Wholesale Trade, 25¢
B — Operating Results of Food Wholesalers, 25¢
C — Operating Results of Dry Goods, Piece Goods and Footwear
Wholesalers, 25¢
D — 1 Operating Results of Automotive Parts and Accessories
Wholesalers, 25¢
2 Operating Results of Drug Wholesalers, 25¢
3 Operating Results of Hardware Wholesalers, 25¢
4 Operating Results of Plumbing and Heating Supply
Wholesalers, 25¢
5 Operating Results of Household Appliance & Electrical
Supply Wholesalers, 25¢

Part II — Retail Statistics

E — General Review — (Discontinued)
F' — Retail Trade, 50¢
G — Retail Chain Stores, 50¢
H — Operating Results of Food Store Chains, 25¢
1 — Operating Results of Clothing Store Chains, 25¢
J — 1 Operating Results of Variety Store Chains, 25¢
2 Operating Results of Drug Stores Chains, 25¢
3 Operating Results of Furniture Store Chains, 25¢
*K — Operating Results of Independent Food Stores, 25¢
*L. — Operating Results of Independent Clothing Stores, 25¢
*M — Operating Results of Independent Hardware, Furniture,
Appliance, Radio and Television Stores, 25¢
*N — Operating Results of Filling Stations and Garages, 25¢
*O — 1 Operating Results of Independent General Stores, 25¢
2 Operating Results of Independent Restaurants, 25¢
3 Operating Results of Independent Fuel Dealers, 25¢
4 Operating Results of Independent Drug Stores, 25¢
5 Operating Results of Independent Jewellery Stores, 25¢
6 Operating Results of Independent Tobacco Stores, 25¢
P — Retail Credit, 25¢

Part Il —- Services and Special Fields

Q — Laundries, Cleaners and Dyers, 25¢

R — Motion Picture Theatres, Exhibitors and Distributors, 25¢
S — Hotels, 25¢

T - Sales Financing, 25¢

U — Farm Implement and Equipment Sales, 25¢

V — New Motor Vehicle Sales and Motor Vehicle Financing, 25¢
W — Advertising Agencies (Memorandum), 10¢

X — Motion Picture Production (Memorandum), 10¢

The reports are punched to permit of filing in a ring binder.

* Biennial reports — not issued for 1955,
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OPERATING RESULTS OF DRY GOODS, PIECE GOODS
AND FOOTWEAR WHOLESALERS

1955
INTRODUCTION

The following explanatory notes describe certain features of the operating
results series contained in this report.

Scope

This study is confined to wholesale merchants, i.e. those wholesalers per
forming the full selling, warehousing and delivery functions. Agents, brokers,
drop shipvers and other specialized types of wholesale distributors are not
included.

Content

Most emphasis has been placed on the presentation of profit and loss statis-
tics. Average gross and net profits and detailed operating expenses are shown
for the most suitable sales-size classes., Operating expenses appear separately
for selling, warehouse and delivery, and administrative and general departments.
The customary profit and loss details are supplemented by information on other
related operating features included inventories, rate of stock tumover, credit
sales and receivables, and floor space used. Wherever possible, a table showing
regional figures has been prepared although reports from Newfoundland whole-
salers are not included, Proprietors’ salaries were included with administrative
salaries, A table showing income tax was made for incorporated companies only,

Purpose

The primary purpose of the operating results surveys is to provide averages
on the different phases of business operations against which firms in the same
trade may make direct comparisons with their own operating results, They also
provide useful information to others interested in the cost of distribution of
consumer goods.

The average — i.e., arithmetic mean — operating results of all wholesalers
classified under ‘‘Wholesalers Proper’” would be, however, misleading as, by
definition, ‘‘Wholesalers Proper’’ includes subsidiary companies performing the
wholesaling function of parent companies whose marketing policies with regard
to profit and expense ratios may be atypical of the trade. In addition, ‘‘Whole-
salers Proper’’ includes those firms whose revenues are derived in part from a
type of activity — e.g., manufacturing, retailing — which may be uncommon to the
trade. Consequently, it is thought that average operating results of the more
typical establishments within a trade would be of superior value in view of the
purposes for which the series on operating results is designed. Firms with
atypical policies and/or activities have, therefore, been excluded from the com-
putations of the average operating results published herein,

Period Covered

This report deals largely with 1955 operations and is the fifth biennial pub-
lication in a series begun in 1947, Certain summary tables show identical firm
results for 1953 and 1955. The charts show the gross profit components for 1949,
1951, 1953 and 1955 by suitable sales-size classification for each trade.
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SUMMARY OF 1955 RESULTS BY TRADES

The following summary table shows the princi-
pal operating results figures for three components of
the clothing wholesale business, In analyzing the
performance of an individual clothing wholesale
company, reference should be made to the detailed

tables in the appropriate sections of this bulletin.
In these sections (dry goods, piece goods, and
footwear) operating results figures for typical sales-
size classifications and geographic locations are
revealed,

Operating Results of Dry Goods, Piece Goods and Footwear Wholesalers Compared, 1955

Item Dry goods Piece goods Footwear
NUMBERIOL RIS - o caeecssssssssssusonsesenisses oo bonacdass asssbitds s sasotiisess soesossasnassr 60 61 25
Average net sales per firm $ 1,438, 684 457,240 799, 967
Stock turnover (times Per YEAr) ....ccimivirinnirrieenreesieemesarasanennns 4.41 3.64 5.09
(Items expressed as per cent of net sales)

GIOSS PIOMIL -ooceioieicenicncienicemetcirsastasaestraam snemna e aremansass sescssacsssaseness 16.43 16.44 16.40
e N SRR R 5.18 4.85 4.5

Warehouse and delivery ........... 2,96 2.33 2.85

Administrative and general 6.95 8.55 1522
Total Operating eXPenSeS . .....oocvweieerinsiormecaamae e comeeccisnsnaaisnns 15,09 15.73 14,52
Net operating PrOfit ..ot e 1.34 0.7 1.88
NOD-Lrading INCOME ecocececrcecerreeccoriirirnincmsescanseraesnsssenaesaansssensssanss 0.95 0.59 0.77
NOR-TAAING EXPBISE woovrieriaeeeie e oo e rees cor st ana s sen s 0.40 0.11 0.26
Net profit before income tax deduction .....ccooooenieiniciiies 1.89 1.19 2.39
(7200 | (IR ()OO U | S 00 = R R R % 95.70 96.09 89.74
Sales Lo retail SLOreS ...coorvceccrieiarcrerecrereicsrereersseassacsassanaressssnnsnnas % 90,66 35563 93,10

Extreme caution should be observed to avoid
comparing absolute dollar values (average sales,
cost of goods etc,) published in this report, with
corresponding items of individual establishments
or fimns, These values are averages of items re-
ported hy both single and multiple establishment
firms and are ‘‘fim’*® averages, not ‘‘ establishment’’
averages. Consequently, a eoncentration of multiple
establishment firms in a specific trade will result in
an abnomal average for that trade. Ratios, however,
may be used with a high degree of reliability when
applied to either an establishment or a firm. The
survey was designed primarily to obtain operating
ratios to which single and multiple establishment
firms might compare their operating results. Absolute
values are shown only for the purpose of assisting
the wholesaler to place his firm in relation to the
average in the appropriate sales-size category.

Due to the peculiarities of the individual
trades, 1955 average sales ranged from $457,240
for piece goods wholesalers to $799,967 and
$1,438,684 for footwear and dry goods wholesal ers
respectively. Piece goods wholesale merchants
with the smallest average sales, reported the high-
est gross profit ratio of 16,44 per cent and also the
highest total operating expense ratio of 15.73 per
cent of net sales, Footwear whalesalers averaged
the lowest gross profit ratio of 16.40 per cent as

well as the lowest total operating expense ratio of
14,52 per cent. Dry goods wholesalers ranked in
the middle position with a gross profit of 16.43 per
cent and operating expenses of 15,09 per cent, but
netted the second highest operating profit of 1,89
per cent of net sales, Piece goods wholesalers
obtained the lowest net operating profit of 1.19 per
cent and footwear wholesalers reported the highest
net operating profit of 2.39 per cent of their respec-
tive net sales. The interrelationship of stock tum-
over rates did not change from the 1953 order and
showed footwear wholesalers to have the greatest 1955
rate of 5.09 times per year, when compared to dry
goods wholesalers and piece goods wholesalers with
rates of 4.41 and 3.64 times per year respectively.

Comparison of the credit sales relationship to
total sales indicated that each of the three trades
sold extensively on a credit basis. Footwear whole-
salers reported 89.74 per cent of total sales to be
credit sales, and dry goods and piece goods whole-
salers reported rates of 95.70 per cent and 96.09
per cent respectively. Sal es to retailers represented
93.10 per cent of total sales of footwear wholesal ers
and the proportion for dry goods wholesalers was
90.66 per cent for 1955 operations. Piece goods
wholesal ers continued to sell a comparatively small
(35.53 per cent) proportion of total sales directly to
retaiiers,



DRY GOODS WHOLESALERS

Returns of 60 firms were used in this 1955
study, of which 50 were incorporated and 10 unin-
comorated companies. Four firms with multiple
establishments reported as operating 18 establish-

Description of Reporting Firms

ments. Sales to retail stores made up 90.66 per cent
of total sales, 9.18 per cent to other wholesalers
and large users and the remaining 0,16 per cent

to others.

Firms with 1955 sales of
Item =
Y all
Under $25t()0,000 $1.0(t)g,000 $3,000,000 = N
$250,000 | ¢999,999 | $2,999,999 | 8nd over
Number of fIPMS .ooooe i cieeenear ceccneree e e ee e 17 20 15 8 60
Form of organization:
Individual proprietorship 3 1 - - 4
Partnership 4 1 Is - 6
INCOEPOratadr e OMDADY e otse stsecstsecsrncsseaesmsianusasas 10 18 14 8 50
Number of firms operated as:
SinglerestabliShment, . 1. o cocovsiiio 2o osmiviacine 17 20 15 4 56
Multiplie 'e STRBBIISHMBAL. <. oo caooevoniimsdoiaitiionicia.e. - - - 4 4
Distribution of sales:
T OMELA E T e oo B e B 520 e seedienenss % 82.23 93.71 91.14 90.19 90.66
To other wholesalers % 2.83 1.82 1.96 4.86 3.56
To large users’ ............ e % 12.40 4.39 6.89 4.79 5.62
T OROHIBLST:. .. . - o Po s bt o 4TEs s THERETTS 47 S8 o o555 59 % 2,54 0.08 0.01 0.16 0.16

1. Industries, hospitals, institutions, etc.

REVIEW OF 1955 OPERATING RESULTS

Profit and Expense Ratios

Dry goods wholesalers realized a gross profit
on their 1955 operations of 16.43 per cent of net
sales. The smaller businesses showed slightly
higher gross profit ratios than the two largest sales-
size groups, ranging from 17.78 per cent to 16.35 per
cent. Total operating expenses of 15.09 per cent
left a net operating profit of 1.34 per cent. Other
income and expense increased this to a net profit
of 1,89 per cent before income tax deduction.

Generally operating expenses decreased in
ratio as sales size increased. The smallest size
class operated at a loss in 1955 while the other
three groups were almost identical in ratio of final
net profit.

Inventories and Stock Turnover
Average inventories, expressed as ratios of

average net sales of responding firms increased
from 18.85 per cent at the beginning of the year to

19,06 ner cent at the end of the year, This was due
to the increases registered in the two largest sales-
size categories, which counteracted the decreases
of the two smallest sales-size groups. The rate of
stock tumover-average of beginning and ending
inventories divided into cost of goods sold — was
4,41 times per year for all wholesale dry goods
merchants, slightly below the 1953 rate of 4.64
times per year.

Credit Sales and Receivables

The proportion of credit sales to net sales
decreased from 96,70 per cent in 1953 to 95,70
per cent in 1955. This was consistent for each
sales-size group which also showed ascending
rates with sales sizes, from 92.06 for the smallest
group to 96.65 for the largest category., Accounts
receivable at the year end when related to their
respective credit sales for each sales-size class
averaged a higher proportion in 1955, (17.30 per
cent compared to 15.26 per cent in 1953),



OPERATING RESULTS IN WHOLESALE TRADE C-9

TABLE 1. Operating Results of Dry Goods Wholesalers, 19553, by Size of Firmm

Firms with 1955 sales of
Total
Item all
Under | $250.000 | $1,000,0001 g3 000,000  sizes
$250,000 | ¢999 999 | $2,999,099| 2nd OVer
Number of firins e POTLANE «.ooeeouceeiniireiercrnierrorenessnasssans one 17 20 15 8 60
Average net sales per firm .....coceccmmmimermcrneees 9 132,538 453,384 (1,840,321 |5,924,425 |1,438,684
Average cost of E00ds SO1d .cocoveecreecicirimnionnie s O 108,974 377,597 1,539,349 |4,955,607 |1,202,327
Stock turnover (times per year) 3.08 4.73 4.53 4.37 4.41
Average beginning inventory ........ e 35,704 80,777 336,817 |1,124,152 271,133
Per cent of average net sales ..........ociiieeinnecennns 26.94 17.82 18.30 18,97 18.85
Average ending inventory .............. S PO S $ 35,123 18,766 342,963 |1,142,511 274, 282
Per cent of average net sales .......ccicecineciiniciennnen 26,50 175317 18.64 19. 28 19.06
PrROFIT AND Loss DATA
(Per cent of net sales)
GIOSSIDIOIAL o e morre eI v et e e 17.78 16,71 16,33 16.35 16.43
Operating expenses:
Selling expense:
SHUATLES! -......ccv0mcemmamnsrasassmnasssaneebescasomnesse sanssnanss anasssasre 4.58 4.37 3.81 3.81 3.89
SRR vellinpiie. s Serans ety S S 24425 0.61 n0.79 0.63 Q78
A B RIS Bl o= ozoemmaacaaasaabetuess Sovassire sevmassvmsrasses 021 0.23 0.30 0.43 0.36
Other 5elliNg EXPENSE - c.cccecirrirmmicamnrriie e rnarnaeeeeennanes 0.07 0.34 0.15 0.22 0.20
Total SelliNg eXPenSe oo occremmreeiimac e cenesicenenee (/80 )t 333 3.05 5.09 5.18
Warehouse and delivery expense:
Salaries and WAREES coovoeeeooe it e 2.71 1.84 2.14 2.45 2.29
Maintenance of delivery equipment. 0.44 0.11 0.11 0.09 (1] )|
Outward freight ...t 0.31 0.25 0.25 0.34 0.30
Warehouse SUpPles........ccvimmrincccicannneee 0.28 0.15 0.16 0.18 0.18
Other warehouse and delivery expense ................ 0.05 0.16 0.05 0.09 0.08
Total warehouse and delivery expense ............ 3.79 2.51 2.71 3.13 2.96
Administrative and general expense:
SAIATABS. 5vcciavaestoassusasnssussvisessassssmns sae=o s ntoiasataasasnensvatil 4.68 3.44 3.54 3.66 62
Employees’' benefits . 0.11 0.20 0.24 0.26 0.24
OCCUPBNCY ooeieneieeivres canemssmses snsmeeneare e e cmmsemsasasranessases 281 1P 122 1.08 0.86 1..0i
Taxes® ... - M 0.23 0.13 0.16 0.13 0.14
INSUPBNCE 1 oo ierienre oo isisassensenssesonss et esmseeeeeenaseenn 0.52 0.21 0.13 0.09 0.13
OfilEe ISUPPIIBS) osiiirtvisnsicivieosonioraissnssramsamannasasasas 0.42 0.27 0.18 0.19 0.20
COMMUNICALION . coeeeieee e eecre e s erveeenacsncsanessamaseasenenn 0.39 0.29 0.26 0.26 0.26
Bad debts — amount written off ......cooenveieiimennneas 0.68 0.49 0.38 0.17 0.29
All other expense ............ ES. - 1.28 1.05 1.12 1.02 1.06
Total administrative and geneml expense -......... 10,62 7.30 7.09 6.64 6,93
Total Operating eXPenSes ..........ccvoowimimenrieimiiiiescineninne 21.52 15.36 14.85 14.88 13.09
NetIBPERAtINE Profiti. .. ..ccoccoessrosassamactessonass isassnaadazssnassonssass 3.742 1.35 1.50 1.47 1.34
NOR-trading INCOME ..oooerirreieee e eaeeccees i cm cvcemae s cmncnns 1.96 1.28 0.83 0.91 .95
Non-tTading eXPeNSe ........cccoiiriicmesirnssursresrmsmesesensnees 0.29 0.59 0.31 0.41 .40
Net profit before income tax deduction ... 2,072 1.99 2,02 1.97 1.89
MISCELLANEOUS DATA
Credit sales:
Average per firm ..o =l 122,021 427,900 |1,745,195 |5,725,680 |1,376, 929
Per cent of average net sales 92.06 94.38 94,83 96.65 95.70
Accounts outstanding:
Average per firm ..... B T T N 24,334 84,717 332,603 899,304 238,191
Per cent of average credit sales .................................. 19.94 19.80 19.06 NG 17.30
Sales per 1,000 sq. ft. of floar SPACE .....ccoccrveriericicriene $ 39,546 45,380 52,232 54,957 52,458

1. Excludes amount attributed to real estate wiiich is in occupancy expense-.
2, Operating loss.
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Regional Results

The following table presents operating results
for the four selected areas, The average gross trad-
ing profits of dry goods wholesalers in ralation to
net sales ranged from 14,70 per cent in Ontario to
17,53 per cent in the Prairie Provinces, The highest
and lowest ratios for total operating expenses were

respectively 16,19 ner cent for Prairie Provinces
and 14.02 per cent for Ontario, The remaining and
resulting major item, net operating profit, showed
British Columbia with the highest ratio of 2.13
per cent and Ontario the lowest with 0.68 per cent.

TABLE 2. Operating Results of Dry Goods Wholesalers, by Regions, 1955

Maritimes Prairie British
Item and Quebec Ontario Provinces Columbia Canada
Number of ‘SiRINS Ea. . coter Mmoo seoo. sofeses Suse oo 18 22 16 4 60
Average net sales per firm ......_.............._.......... $| 2,001,256 1,100,8431| 1,322,200| 1,231,170 1,438,684
(Per cent of net sales)

Grossgprofit . o...dum.. b Bl b bl ... 16. & 14. 70 17.53 17.29 16.43
Operating expenses:

SEIMINE v e bk Eennenneabies o acsss 05es M s euseavansasonsvesssns 5.69 4. 39 5. 41 4,28 5. 18

Warehouse and delivery .........cccovniirnireicivaneenne 2.88 3.49 2.64 2.34 2.96

Administrative and general.........ccocoovviiinieniennnne 6. 59 6.14 8. 14 8. 54 6. 95
Total operating exXpenses ...................ccoceeneenne 15.16 14.02 16.19 15.16 15. 09
Net operating peofit ...............coeoiviiviiiieiiiiiiiee 1. 66 0. 68 1.34 2.13 1.34

Incorporated Companies 1955

Comparison of the profit and expense ratios of
the incomporated fims only, with all fims, indicated
that the differences in the ratios were negligible.
Net profit before income tax, expressed as a pro-
portion of net sales, was 1.92 per cent and 1,89 per

cent for ‘‘incorporated firms'’ and ‘‘all firms®’ re-
spectively. Income tax reduced the incorporated
fims' ratio to 1.29 per cent, a decrease of 32.81
per cent.

TABLE 3. Operating Results of Incorporated Dry Goods Wholesalers, 1955, by Size of Firm

Firms with 1955 sales of
L To%zlal
m a
Under 525?6000 $1 '0{22'000 $3,000,000 sizes
$250.000 | ¢999,999 | $2,999,999 | 2nd over
(Per cent of net sales)

Gross profit .......ccooooveiviiiiiiieiviiieeee 16. 98 16. 85 16. 16 16. 35 16.35
Operating exXpenses .....c..cccccviviinminierniiemieaiesineesennnns. 22,50 15. 52 14. 64 14. 88 14. 98
Net Operating Profit ...........cvooreeomesisosememsessseonsrns 5.521 1.33 1.52 1k47 1137
Non-trading inCome ................cccovvevirmrvcreorinerirnnees e 2. 98 1.35 0. 84 0. 81 0. 96
NOD-trading eXpPense ...........ccccoovvevveviareenemesereeseeaeen 0.18 0.65 0. 33 0. 41 0.41
Net profit before income tax deduction...................... 2.72! 2.03 2.03 1.97 1. 92
IMeome.taxi.. .8 0. L AL B s L cvreiirsrsrsisnosnssnsesld 0.12 0. 40 0.67 0.67 0.63
Final net profit...........c..cc.c..... 2.84! 1.63 1.36 1.30 1.29

1. Operating loss.
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Comparison of 1953 and 1955 Results

Results of the 60 fims reporting in 1955 are
the best available for that year, and are shown in
table 1. Firms reporting and used in 1955 were not
identical with the firms used in 1953, so consistency
was not attained; this partly accounts for changes
in ratios between the two surveys. For best com-
parison, however, results of identical firms are
used, numbering 47 in all and are presented in
table 4,

Profit and expense ratios represent portions
of the average net sales dollar, Because average
profit and expense figures per firm are expressed
as percentages of average net sales per fim, it
is necessary to take into account the rate of change
of these average net sales when comparing ratios
applicable to different surveys. That is, if net sales
increased 10% from $1,000,000 in 1953 to $1,100,000
in 1955 and rent showed a proportionate increase
from $5,000 to $5,500, the rent expense ratios for
the' two years would be identical. However, if rent
remained unchanged, or increased less than 10%,

the rent expense ratio would show a decrease. To
interpret a change in ratios between two years
correctly, it is therefore necessary to note changes
in net sales, Ratios reduce the effect of multiple
establishment firms and may be used with a high
degree of accuracy as typical of the trade., The
effects of normal sales variations and changes in
price levels also tend to be eliminated when results
are expressed as ratios. Therefore, ratios of two
surveys may be compared, but the rate of change
of average net sales per firm should be noted.

Average net sales decreased to $1,739,866 in
1955 from $1,925,741 in 1953, Average gross profit
ratio for dry goods wholesalers increased from
15.87 per cent in 1953 to 16.45 per cent in 1955.
The expense ratio also increased, but at a slightly
faster pace, from 14.36 per cent in 1953 to 15.03
per cent in 1955, The result was a decrease in net
operating profit in 1955 to 1.42 per cent of net sales
from 1,51 per cent in 1953,

TABLE 4. Operating Results of Dry Goods Wholesalers, 1953 and 1955 Compared

item 1953 1955
NUMDETL Of TIPMS ..iiiicereieeniricrrcrranereasanrassasaressssrsnnsranssasassssnsasos sososnessssssantssssranseses 47 47
Average net 581e8 DT fIIM ....c.coeccireeccorerconnsinnassnanssrennsessesensssssasnasissesssseses $ 1, 925, 741 1, 739, 866
(Per cent of net sales)

GIOBS PTOMIL ..ottt aremeeras s iereas s enasesn e asas s b s e sas s b et sne s areass ssensnss shesissnesass 15. 87 16.45
Operating expenses:

warehouse And QEHVELY .......cc.ccovecveeestoecsvasassasssssssacssnarsssssosesnosessssassessaasssranass 2. 65 2.97

Administrative and geNerBl.........c.ooiioeercrccienseriricrssincssnnisrsnrimransessossenisnacesarns 6.96 6.91
Total OPErating EXPENSES .......cccvviiiriiimriereiiarisnsrieaesieseier st ssssnassrtreassssanssninnes 14.36 15.03
Net operating Profit ..........ccoovimiiiiniiiiiieiiriscsseemscsis s ceiestes st ase s et s enssscres 15 1.42
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OPERATING RESULTS OF DRY GOODS WHOLESALERS
BY SIZE OF FIRM

GROSS PROF|T=NET PROFIT + SELLING + WAREHOUSE AND DELIVERY + AOMINISTRATIVE EXPENSES
4Y-—31 - 5388

% OF NET SALES % OF NET SALES
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PIECE GOODS WHOLESALERS

Of the 61 firns reporting in 1955, 45 were
incorporated and the remaining 16 were comprised
of 10 partnerships and 6 single proprietorships.

Most firms operated only one establishment. The
sales distribution ratios indicate that the greater
proportion of sales was made to industrial users,

Description of Reporting Firms

Firms with 1955 sales of
e
Item a
Under 52036000 550006000 $1,000,000 sizes
$200.000 | ¢499,999 | $999,999 | 8Rd over
Number of fimms ........cccvmivciiinrcnnineimresesiorennne 20 22 14 5 61
Form of organization:
Individual proprietorship .......cccoivevireevineennnns 4 1 - 1 8
Partnership ......ocovieiiiiciiicrere s s csresvscareeeeenn 3 4 3 - 10
Incorporated COMPANY ......ccccvveeeeieieirrcnerariaesvrarensen 13 17 11 4 45
Distribution of sales:
TO retAllers .....ooccciivieiiiiiirieriireerscerere e e renannns 49.62 40. 46 37.23 24. 40 35. 53
To wholesalers 8.58 11.26 28.92 4.91 14.90
To large users ! 41.45 4g. 23 32.83 70. 69 49.20
TO OLRBIS Loivvviiiveriereciinnncemeieeericereeraeeserebeaeannsvan 0.35 0.05 1. 02 - 0.37

1. Industries, hospitals, institutions, etc.

REVIEW OF 1955 OPERATING RESULTS

Profit and Expense Ratios

Wholesalers of piece goods reported gross profit
ratios ranging from 21.34 per cent for the smallest
sales-size category to 14.48 per cent for the firms
with annual net sales greater than $1,000,000, The
average gross profit of 16.44 per cent for all firms
was reduced to a net profit of 0.71 per cent by
operating expenses of 15,73 per cent, The smallest
sales-size group had expenses in excess of gross
profit with a resulting loss on operations of 0.11
per cent. Other income exceeded non-trading ex-
pense to give a net profit before income tax deduc-
tion of 1.19 per cent for total all] sizes.

Inventories and Stock Turnover

Average inventories, expressed as a percentage
of average net sales, increased slightly in 1955,
from 22,68 per cent at the beginning of the year to

23.22 per cent at the end of the year. The rate of
stock turnover for all firms — average of beginning
and end of year inventories divided into cost of
goods isold — was 3.64 times per year. This was a
drop from 3.92 times per year in 1953, As nomally
expected, rates of tumover increased with size of
fims, ranging from 3,00 to 5.01 times per year.

Credit Sales and Receivables

Average credit sales, expressed as a percentage
of average net sales was 96.09 per cent for all
piece goods wholesalers in 1955. The range was
93.58 per cent for the ‘‘$200,000 to $499,999"
sales-size class and 97.67 per cent for the next
largest group. Accounts receivable ratio (per cent
to credit sales) at the end of the year was 16.63
with a range of 14.71 per cent to 22,00 per cent for
the different categories. Both credit sales’ and
receivables’ ratios increased in 1955 over the 1953.



C-14

MERCHANDISING AND SERVICES

TABLE 5. Operating Results of Piece Goods Wholesalers, 1955, by Size of Firm

Firms with 1955 sales of

Total
Item all
Under | $200.000 | $509.000 | g1 900,000 sizes
$200,000 | <499 999 | $999,999 | 2Nd OVer
Number of firms FePOrtINE......cccverrerrecersimeeierecnsiraceirnaesisnnns 20 22 14 5 61
Average net sales per firm........ccoccomvieniiicicnniiaeionenen, $ 130,512 361, 7124 649,914 | 1,644, 933 457, 240
Average cost of goods s0ld .......cccmeiniiiiiiiienin e $ 102,659 303, 476 538,691 | 1,406,723 382, 048
Stock turnover (Limes Per YEAr) .........cccomeieromrersnnerieaesisranaes 3.00 3.06 3.54 5.01 3.64
Average beginning inventory ........cccviiviimmeininninsnneisnnnene $ 32,850 99,188 155, 285 262, 849 103, 727
Per cent of average net sales . 25.17 27.42 23.89 15.98 22.68
Average ending inventory.......c..eee.. 35, 530 99, 240 149, 098 298, 892 106,159
Per cent of average net sales ............. IR, Pt 27.22 27.44 22.94 18.17 23.22
PrOFIT AND LOss DATA
(Per cent of net sales)
Grossiprofill).......... s e i cnitnat o ot sl e 21.34 16.10 17.11 14.48 16.44
Operating expenses:
Selling expense:
S A RTINS e sk [eeBeb ot B st + s qeok o erassrsnaesans sunsiorassssnsssmnes 4.90 2.84 3.28 3.83 3.47
GAVEDIITES. oo R b 8 B B e eeniveseadensedins e ronsoearasd 1.07 0.83 0.74 0.80 0.81
i aie i St TR T DRI TS O S O S 0.19 0.22 0.12 0.22 0.19
Other selling expense........c..eeees 0.29 0.49 0.14 0.58 0.38
Total selling expense................ccococcriiinrersraeennne 6.45 4.38 4.28 5.43 4.85
Warehouse and delivery expense:
Salaries And WABEES .....ccccveeeemicinineinsciissaresrarressnsvinerses 2.26 1.22 1.55 1.28 1.45
Maintenance of delivery equipment.........cccccvervennnnnes 0.53 0.21 0.44 0.17 0.30
OUIWATAMTRE TEIE. ..o fare 50 ie e hoessene Dasaisassans ananss sarertos 0.25 0.23 0.29 0.37 0.2y
Warehouse SuUpPPlIeS ... .ccovirrrierecrinicrtinmresrnscennrsiessnonnne 0.14 0.15 0.17 0.21 0.17
Other warehouse and delivery expense........c.ccceene. 0.10 0.04 0.14 0.17 0.12
Total warechouse and delivery expense................ 3.28 1.85 2.59 2.20 2.33
Administrative and general expense:
SAlATIES .oovirvreneeireinsanes 5.55 4.49 3.97 3.37 4.09
Employees’ benefits ... 0.12 0.19 0.12 0.24 0.18
CCCUPANCY, .5v:.hcecesoms5wme 2.09 1.34 15121, 0.74 1.19
Taxes!........ 0.30 0.19 0.17 0.10 0.17
Insurancel........... 0.39 0.31 0.14 0.14 0.21
Office supplies... 0.35 0.27 0.18 0.15 0.21
Communication.....ccccerrecnieniareins 0.52 0.28 0.30 0.26 0.30
Bad debts —amount written off.... 0.52 *0.86 0.58 0.52 0.64
Al othBR eXEBOSEL 5. K. .ot eereosi s sanrechanectaces is 1.88 1.42 1.93 1.19 1.56
Total administrative and general expense............ 11.72 9.35 8.60 6.71 8.55
Total operating eXpensSes..........ccccevviinrisersesisasesressaraeaens 21.45 13.58 15.47 14.34 15.73
Net operating profit 0.113 0.52 1.64 0.14 0.71
Non-trading income 131 0.46 0.40 0.68 0.59
NON-Urading EXPENSE ...c.oviviriiriieririireisirnrisnnaressrsnsssrsseansisns - 0.19 0.19 — 0.11
Net profit hefore income tax deduction................ccoveveeeeens 1.20 0.79 1.85 0.82 1.19
MISCELLANEOUS DATA
Credit sales:
Aveamigerper FiRme . Db de L A $1 124,222 338,491 634,764 | 1, 596, 927 439, 386
Per cent of average Nt SAIES ......ccccivieivicicrariinisensaoas 95.18 93.58 97.617 97.08 96.09
Accounts outstanding:
Average per filffM........ccovecrarcennne g 27,334 56, 094 93, 388 273,983 73,084
Per cent of average credit sales... 22.00 16.57 14.71 17.16 16.63
66, 588 17,756 105, 371

Sales per 1,000 sq. ft. of floOr SPACE.......ccvteiiancniiirinian $

180, 762

1. Excludes amount attributed to real estate which is in occupancy expense,

2. Operating loss.

102,020
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Results of Firms Selling to Retailers and to Combined Wholesalers and Large Users, Compared

The differences in operating results of fims
selling primarily to retailers and firms selling
chiefly to wholesalers and large users combined,
are revealed in the following table of comparison.
Total all firms selling principally to retailers ex-
perienced Jlarger operating expenses and conse-
quently sold at a higher gross profit or margin.

Administrative and general expense generally ac-
counted for more than half of total expenses, selling
expense was approximately a third, and warehouse
and delivery expense comprised the remaining por-
tion, On the average, wholesalers selling to whole-
salers and large users obtained the higher net profit
ratio.

TABLE 6. Operating Results of Piece Goods Wholesalers, 19553
Firms Selling to Retailers and to Wholesalers and Large Users, Compared

Firms with 1955 sales of Total
Under $200,000 to $500,000 to | $1,000,000 o
$200,000 $499,999 $999,999 and over
Item Over 50% Over 50% Over 509 |Over 50% Over 50%
50% and [to whole-| 50% and |to whole- | 50% and |[to whole- |to whole~| 50% and | to whole-
over to salers over to salers over to salers salers over to salers
retailers jand lar§e retailers |and large retailers |and large and large | retailers | and lar§e
users users users users! users
(Per cent of net sales)
Gross profit ............c.ccoevneen, 19.88 22.83 18.59 14.48 16.32 17.47 14.61 17.17 16.03
Operating expenses:
SelliNg .ouveeicircreerecnernrnens 5.58 7.33 4.75 4.14 4.01 4.45 5.45 4.71 4.93
Warehouse and delivery .. 3.60 2.96 2.09 1.68 2.44 2.69 1.81 2.70 2.13
Administrative and 9.55 13.92 11.38 8.04 8.49 8.66 6.71 9.23 8.18
Total operating expenses.... 18.73 24.21 18.22 13.86 14.94 15.80 13.97 16.64 15.24
Net operating profit.......... 1.13 1.383 0.37 0.62 1.38 1.67 0.64 0.53 0.81

1. Large users: indusfries, hospitals, institutions, etc.

2. Operating loss.

Incorporated Companies 1955

Comparison of the profit and expense ratios
incorporated firms with all firms, indicated
that the differences in the operating expense
ratios were negligible. However, incorporated
firms operated with a slightly lower gross profit
ratio of 16.21 per cent as compared to 16.44 per
cent for all firms. Total operating expense ratio
showed a slightly larger decrease, increasing
the net operating profit from 0,71 per cent for

of

all firms to 0.88 per cent for incorporated com-
panies.

Although both forms of business netted a gain
from non-trading activities, the incorporated firms
realized a slightly smaller increase than the al}
fimms category. Income tax reduced the incorporated
fims® profit ratio before taxation of 1.09 per cent
to 0,77 per cent of net sales, a decline of 29,36 per
cent.

TABLE 7. Operating Results of Incorporated Piece Goods Wholesalers, 1955, by Size of Firm

Firms with 1355 sales of Total
it Under | $200,000 to | $500,000 to | $1,000,000 (T E
$200,000 $499,999 $999,999 and over
(Per cent of net sales)

Gross profit ............. 19.93 16.31 16.62 14.61 16 .21
Operating expenses 19.82 15.54 15.26 1897 15.33
Net operating profit.......cccoceveevemveeresceirescevecenens 0.17 0.717 1.36 0.64 0.88
Non-trading income............oveecmvvivireernnnenecronns 0.97 0.37 0.39 0.08 0.34
Non-trading expense.......ccccooveeiiiicmiiiccivneecceiens - 0.21 0.23 - 0.13
Net profit before income tax deduction ............ 1.14 0.93 1,52 0.72 1.09
IncomeRtax! . s S Ll B e L 0.37 0.26 0.46 0.20 0.32
Final net profit 0.77 0.67 1.06 0.52 0.77
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Comparison of 1953 and 1933 Results

The best available ratios for 1955 appear in
table 5, data being supplied by 61 firms, While the
information obtained gives reliable current ratios
it loses significance for comparative purposes with
the 1953 survey through inconsistency of reporting.
For best comparison, therefore, only the results of
firms reporting for the two survey years are used,
Table 8 shows the results of 44 identical fims.

Profit and expense ratios represent portions
of the average net sales’ dollar, Because average
profit and expense figures per firm are expressed
as percentages of average net sales per fim, it is
necessary to take into account the rate of change
of these average net sales when comparing ratios
applicable to different surveys, That is, if net sales
increased 10% from $1,000,000 in 1953 to $1,100,000
in 1955, and rent showed a proportionate increase
from $5,000 to $5,500, the rent expense rtatios for
the two years would be identical, However, if rent
remained unchanged, or increased less than 10%,
the rent expense ratio would show a decrease. To
interpret a change in ratios between two years

correctly, it is therefore necessary to note changes
in net sales, Averages are shown only to indicate
central tendency in sales-size ranges as a guide to
individual wholesalers wishing to compare their
results. Ratios reduce the effect of miltiple estab-
lishment firms and may be used with a high degree
of accuracy as typical of the trade, The effects of
normal sales variations and changes in price levels
also tend to be eliminated when results are ex-
pressed as ratios, Therefore, ratios of two surveys
may be compared, but the rate of change of average
net sales per firm should be noted.

Annual net sales decreased from $23,212,047
in 1953 to $21,228,348 in 1955. Gross profit ratio
decreased from 16.30 per cent 1n 1953 to 16.17 per
cent in 1955, This initial decrease in marginal
profit coupled with an increase in total operating
expenses from 14,99 per cent in 1953 to 15.66 per
cent resulted in a sizeable decrease in net operat-
ing profit, The net operating profit ratios were 1.31
per cent in 1953 and 0.51 per cent in 1955.

TABLE 8. Operating Results of Piece Goods Wholesalers 1953 and 1955 Compared

Item 1953 1955
Number of firms 44 44
a7 Y
Average net shles per-firmr $ 23, 212, 047 21, 228, 348

Gross profit

(Percent of net sales)

Operating expenses:

Selling

Warehouse and delivery

Administrative and general

Total operating expenses

16. 30 16. 17

4. 85 4. 83

2. 21 245

T7.93 8. 38

...... 14. 99 15. 66
1. 31 0.51

Net operating profit
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OPERATING RESULTS OF PIECE GOODS WHOLESALERS
BY SIZE OF FIRM

GROSS PROFIT=NET PROFIT+ SELLING+WAREHOUSE AND DEL IVERY + ADMINISTRATIVE EXPENSES
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FOOTWEAR WHOLESALERS

Fims reporting in this trade group numbered
25, all of which were single establishments, Unin-
corporated fims, 5 in all, appeared only in the two
smaller sales sizes, Sales to retail stores accounted

for 93.10 per cent of total sales; wholesalers and
large users accounted for the remaining sales, 6.90
per cent.

Description of Reporting Firms

Firms with 1955 sales of
Toﬁil
Item a
Under $20?6000 $500,002 sizes
$200,000 $499,999 end over
Number of fiFMS .....coeiverieiieieesrerere et et (| 14 4 25
Form of organization:
Individual proprietorship .... 2 2 =3 4
Partnership ......c.cccviiinnnn, - 1 - 1
Incorporated COMPANY ........ccccveerrrmrmreermmaseineisennans 5 11 4 20
Distribution of sales:
TO FetBIlErS . o e s % 98. 99 90. 99 93. 39 93. 10
T0o WhOIESRIErS .....oveviiiiiccicreeenr s cveneenasceecsnss P00 1.01 5. 51 6.11 5.76
To large USErs !l ..oooocviiicereeeeeccesseeterene e e % = 3. 50 0. 50 1.14

1. Industries, hospitals, institutions etc,

BEVIEW OF 19535 OPERATING RESULTS

Profit and Expense Ratios

The average gross profit for all sizes of foot~
wear wholesalers was 16.40 per cent of average net
sales, The total operating expense ratio of 14,52
per cent reduced the gross profit to a net profit of
1,88 per cent, The sales-size category ‘‘$500,000
and over'* had the highest net operating profit (2,25
per cent), this was due mainly to the lowest expense
ratio of the three groups (14.20 per cent) deducted
from 16.45 per cent gross profit. The $200,000 to
$499,999 sales category obtained the lowest gross
profit, 15.75 per cent, only 0.85 per cent larger
than the total expense ratio of 14.90 per cent. The
spread between the gross profit and total expense
ratios for the ““Under $200,000"" sales-size group
was even smaller, leaving a net operating profit
of only 0,75 per cent, between the ratios 19,00 and
18.25 per cent respectively, Non-trading activities
showed a profit for the larger sales-size groun,
increasing the 2.25 per cent net operating profit
to a net profit before income tax of 2,99, The same
activity for the other two sales sizes decreased the
net operating profit slightly.

Inventories and Stock Turnover

Average inventories, expressed as proportions
of average net sales of responding fimms, increased
in 1955 from 15.68 per cent at the beginning of the
year to 17,15 per cent at the end of the year. The
only group showing a decrease in inventories for
the period was ‘‘Under $200,000” with a 5.45 per
cent decline. The rate of stock tumover — average of
beginning and year-end inventories divided into cost
of goods sold — was 5,09 times per year. The stock
turnover rates increased with size classifications,
ranging from 3,88 to 5.56 times per year,

Credit Sales and Receivables

Credit sales, expressed as a percentage of net
sales, were 89,74 per cent for all footwear whole-
salers, a decrease from the 1953 survey ratio of
98,03 per cent. The range by size classes was from
87.48 to 96.38 per cent. Accounts receivable as at
the end of the year were 16.37 per cent of credit
sales, an increase from the 1953 ratio of 15.51 per
cent, The smallest sales-size category had the
highest ratio (23.48 per cent) while the largest
group had the lowest ratio (14.48 per cent),
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TABLE 9, Operating Results of Footwear Wholesalers, 1955, by Size of Firm
Firms with 1955 sales of
Tgﬁil
Item
Under g e $500,000 sizes
$200,000 $499,999 and over
Number of firms reporting i ( 14 4 25
Average net sales per firm ..........cccoceeiveemiviveeirnane 122, 390 314, 500 3, 684, 862 799, 967
Average cost of goods Sold .........ovieeveeeiiinmieninrenennes 99, 140 264, 980 3, 078, 680 668, 736
Stock turnover (times per year) ..........cccvceeverennns 3.88 4. 18 5. 56 5. 09
Average beginning inventory ..........cccccccvicvnienan 28, 901 59, 934 523,817 125, 466
Per cent of average net sales ...............coceeeene 23. 61 19. 06 14. 21 15. 68
Average ending inVentory ..........c.ccvvceerecniececrvnnine 22, 223 66, 819 584, 548 137, 169
Per cent of average net sales ........cccoecvreen.n. 18. 16 225 15. 86 17. 15
PROFIT AND LOSS DATA
(Per cent of net sales)
Gross Profit ... oo caeeans 19 00 15. 75 16 45 16 40
Operating expenses:
Selling expense:
SALATIES ....eoeeeier v cacre s e e ne et e s e eees e ermnne 3.75 2. 66 3. 51 3. 33
Travelling .... 1,13 1. 45 0. 50 0. 74
Advertising ............ 0.18 05 1% 0. 25 0.23
Other selling expense 0. 31 o1 (V19 |15} 0:416
Total selling expense ..............ccccoeviceicincens 88317 4. 39 4. 41 4. 45
Warehouse and delivery expe nse:
Salaries and wWages .........c..oeciicceiianeneossien. 1. 69 1«71 1. 39 1. 47
Maintenance of delivery equipment ... O 53 0. 30 0. 10 0. 16
Ontward (FRIBNL .........ccvcceeneeeer it eresesreneanes 0. 86 0. 25 1. 15 0. 94
Warehouse supplies .........cocccceniccoivesecieieneees 0. 11 0.13 0. 08 0.09
Other warehouse and delivery expense .......... - 0.09 0. 23 0. 19
Total warehouse and delivery expense . 319 2,48 2.9 2 8
Adniinistrative and general expense:
SAIATIES .....veieiicaeeicraecireestaresaansnsesansasranesessnas aase 5.19 4. 26 4. 36 4. 37
Employees’ benefits ..........ccceeieeeecneenn 0. 24 0.07 0. 09 0. 09
OCCUPANCY ..ooeccrcirccaaaennes o4 15 1. 46 0. 91 1. 06
Taxes ! ... cvreierereecnees 0. 36 0l 13 0. 06 0. 09
Insurance ! 0. 46 0. 26 0.18 0. 21
Office supplies ................ 0l 35 0. 15 0. 36 0. 31
ComMmMUNICALiONS ......coveverveenrremcnnne 0.18 0281 0.11 0. 16
Bad debts—amount written off ... 0. 68 0. 38 0:22 0527
Al]l Other € XPensSe .........ccocvvveererererararrenranereonas 0.62 1. 01 0. 55 0. 65
Total administrative and general expense 9, 69 8 03 6 84 %22
Total operating exXpenses ..........cccoccceveerecrmerenenecens 18 25 14. 90 14, 20 14,52
Net operating profit 05 0. 85 2.25 1. 88
Non-trading income 0. 59 0. 19 0. 95 0.77
Non-trading expense ............ 0. 64 0. 32 0. 21 0. 26
Net profit before income tax deduction .................. 0 70 {19 74 2. 99 2 39
MISCELLANEOUS DATA
Credit sales:
Average per firm ............ 11 5, 570 303, 128 3, 223, 548 n7, 819
Per cent of average net sales ...........cccccveeecuens 94. 43 96. 38 87. 48 89. 74
Accounts outstanding:
Average per fifm ..ot 27, 140 62, 987 466, 643 117, 5635
Per cent of average credit sales .........ceceveeeee 23. 48 20. 78 14. 48 16. 37
Sales per 1,000 sq. ft, of floor space ......ccoveevereenn 60, 333 58, 241 60, 907 60, 275

1. Excludes amount attributed to real estate which is in occupancy expense,
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Incorporated Companies 1955

Incorporated firns showed a higher gross
profit ratio and also a higher total operating expense
ratio compared to ‘‘all firms’® results. Total all
sizes for ‘‘incorporated’’ and *‘all firms** ratios were
very similar as a resultof the influence of **$500,000

and over’’ sales-size group which was comprised of
incorporated firms only. The ‘‘under $200,000%"
category after the exclusion of unincomorated firms
showed an operating loss.

TABLE 10. Operating Results of Incorporated Footwear Wholesalers, 1955, by Size of Fimm

Firms with 1955 sales of Total
Tl Under $200,000 to $500,000 Sl
$200,000 $499,999 and over
(Per cent of net sales)

Gross _proﬁt. .................................................................... 19. 63 16. 42 16. 45 16. 55
Operating expenses ..... 20. 23l 15. 86 14. 20 14. 69
Net operaliing Profil . .. oo oo s 0. 60 0. 56 2:925 1. 86
Non-trading income....... 0. 54 0. 23 0.95 0. 80
Non-trading €XpenSe.....cvcvcererereiasescensinans 0. 46l 0.43 0. 21 0. 26
Net profit before income tax deduction .... 0.52 0. 36 2 99 2 40
INCOMETBAN N 7%, SAFA S . oo oovissiva Madisidoasse 0.13 0. 20 1. 30 1. 06
Einal NCE ROy 255 2. . e s oo Tmomm i sasrees tha oo 0.65" 0:16 1. 69 1. 34

1. Operating loss.

Comparison of 1933 and 1935 Results

Combined resuits of 25 firms are presented in
table 9, being the best ratios available for 1955.
Consistency in reporting between years is not
achieved, and as a result data published for the
two years are not for identical firms. For bhest
comparison of changes between 1953 and 1955 the
results of 19 fimms reporting for both years were
tabulated, These comparisons appear in the following
table.

Profit and expense ratios represent portions of
the average net sales dollar, Because average
profit and expense figures per firm are expressed
as percentages of average net sales per fim, it is
necessary to take into account the rate of change
of these average net sales when comparing ratios
applicable to different surveys. That is, if net
sales increased 10% from $1,000,000 in 1953 to
$1,100,000 in 1955, and rent showed a proportionate
increase from $5,000 to $5,500, the rent expense
ratios for thetwo years would be identical. However,
if rent remained unchanged, or increased less than

10%, the rent expense ratio would show a decrease,
To intempret a change in ratios between two years
correctly, it is therefore necessary to note changes
in net sales, Ratios reduce the effect of multiple
establishment firmms and may be used with a high
degree of accuracy as typical of the trade, The
effects of nomal sales variations and changes in
price levels also tend to be eliminated when results
are expressed as ratios., Therefore, ratios of two
surveys may be compared, but the rate of change of
average net sales per firm should be noted,

Average net sales decreased in 1955 to $524,944
from $557,646 in 1953. The gross profit ratio was
slightly lower at 13.32 per cent in 1955 compared
to 13.36 per cent in 1953, This decrease coupled
with an increase in total operating expenses (12.06
per cent in 1955 from 12,00 per cent in 1953),
resulted in a smaller net profit. In 1955, the net
operating profit stood at 1,26 from 1,36 per cent
in 1953,

TABLE 11. Operating Results of Footwear Wholesalers 1953 and 1955 Compared

Item 1953 1955
Number ofi (irms LRI 18 1L . R L i reaneconandsnnsaenasess duon Bhothevunseoranees 19 19
Average net sales per firm . 557, 646 524, 944
(Per cent of net sales)

GrOSSIDEOIIIE ... e rvres e oo oreiseeteanerssuimnas o on e susEEreor gREsworTgue oa s+ oune oo on{EausaEamaEse oo viite 13. 36 13. 32
Operating expenses:

SEBADE .. % cedewe i Bans 5 1o iv 3.68 3.60

warehouse and delivery..... 2.08 2.42

Administrative and general .. 6. 24 6. 04
Total operating eXpPenses .......cc.cieeevmeriarenrosssins . ol 12 00 12 06
N T B E I T e e e R e e L 36 L 26




OPERATING RESULTS IN WHOLESALE TRADE C-21

OPERATING RESULTS OF FOOTWEAR WHOLESALERS
BY SIZE OF FIRM
GROSS PROFIT=NET PROFIT+ SELLING+WAREHOUSE AND DELIVERY + ADMINISTRATIVE EXPENSES
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