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NEW ZEALAND is a tradi-
tional market for a wide variety of
Canadian goods. A sound and ex-
panding economy, a rapid growth
in population, and a high standard
of living generate a consumer de-
mand large in relation to a popula-
tion of only 2% million. Although
local industry is satisfying an in-
creasing proportion of the demand
for consumer goods, large and ex-
panding imports are still necessary.
The demand for imported plant and
raw materials is growing in relative
importance and this is the field in
which Canadian exporters have
proved most competitive.

In the past, the rate of industrial
expansion and the level of imports
have fluctuated periodically and
these fluctuations are likely to con-
tinue because of the close relation-
ship between New Zealand’s foreign
earnings and the movement of prices
for primary produce in international
markets. After acute balance-of-
payments difficulties in the last two
years, recovery is now well under
way. Imports have been reduced
substantially and, though business
has moved at a slow pace since
mid-1958, prospects are consider-
ably brighter for 1960. The demand
for imported goods should increase.

Agriculture and Industry

Agriculture provides the basis of
economic activity and expansion in
the volume of farm output has more
than matched the growth of popula-
tion. An increasing surplus of farm
products for export is vital to a
high rate of economic development
because agricultural exports earn all
but a small fraction of New Zea-
land’s total foreign exchange.

Although New Zealand’s pros-
perity is and will continue to be
based on her highly productive
agriculture, the manufacturing in-
dustry, buying much of its raw
materials in foreign markets, has
expanded to the point where its net
output exceeds that of farming. Al-
though manufacturing associated
with the processing of primary prod-
uce has always been geared to
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growth in farm output, secondary
industry (occupied chiefly with the
finishing and assembly of imported
parts and materials and the produc-
tion of light consumer goods) is
providing jobs for an ever-increasing
number of workers. In 1958, five
people were engaged in manufactur-
ing to every three in farming.

Government Aids Industry

The New Zealand Government
tries to assist and encourage the
establishment and expansion of
soundly-based industries. By 1975,
it is estimated, the total labour force
will have increased by 335 thousand
and it is clear that a substantial pro-
portion of these workers will and
must be employed in manufacturing.
In general, the Government wel-
comes any interest shown by over-
seas manufacturers in undertaking
production or assembly in New
Zealand, or in licensing the produc-
tion there of branded or patented
goods. Some such arrangements al-
ready exist covering a number of
Canadian goods. Canadian ex-
porters who value this market
should bear in mind that it may
be necessary as New Zealand’s
industrial capacity expands to con-
sider local assembly or manufacture
or licensing arrangements. Con-
sumer goods and equipment for the
forest-products industry are of par-
ticular current interest. Planned
projects should be cleared with the
New Zealand Department of Indus-
tries and Commerce and the
Reserve Bank. The latter views
sympathetically applications for re-
patriation of profits and dividends
arising from projects that in its
view aid the country’s economic
development.

Foreign Trade Pattern

New Zealand is the world’s big-
gest international trader per capita.
One of the smallest countries in the
Commonwealth, it probably con-
ducts a higher proportion of its total
trade with Commonwealth members
than do any of its sister Dominions.
Last year 65 per cent of New

Zealand’s total sales abroad, valued
provisionally at £250 million,
(£NZ1=%$2.70 Canadian) were
made to Commonwealth countries.
The United Kingdom alone bought
56 per cent of its exports and easily
remained the biggest customer.
However, partly through necessity
following the serious fall in receipts
from sales of primary produce to
Britain, New Zealand’s export mar-
kets are becoming more diversified.
Because the United Kingdom was
offering lower prices last year, New
Zealand was thankful that it sold
substantially increased quantities of
beef to the United States. As a con-
sequence, it achieved a highly
favourable trade balance with the
dollar area in 1958.*

Imports represent over 40 per
cent of the total value of goods
available for use in New Zealand
and, despite rapid expansion in
manufacturing, the country’s great
dependence upon foreign trade has
not lessened.

About 80 per cent of all New
Zealand’s imports come from Com-
monwealth countries, and machin-
ery and transport equipment
comprise nearly one-third of total
foreign purchases. The other main
imports include base metals and
manufactures of metals, textiles and
clothing, food, beverages, tobacco,
chemicals and mineral fuels.

Controls to Be Relaxed

Full licensing of imports reintro-
duced at the beginning of 1958 as
a result of extreme balance-of-pay-
ments difficulties was even more
rigidly applied in 1959. Although
quotas for 1959 imports were in-
creased recently for a number of
categories, imports for the full year
may well be the lowest in three
years. In the first five months of
1959, imports had already fallen by
30 per cent compared with the same
period in 1958.

However, stronger demand and
better prices for wool and dairy

*See “New Zealand Meat Sales Boom” in
Foreign Trade of September 26, 1959.
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products as the year progressed
made possible a further relaxation
of import controls. This was an-
nounced in October, to take effect
on January 1, 1960. This revised
import program places Canadian
exporters on the same footing as
suppliers from all other currency
areas, with the two exceptions of
motor vehicles and lumber. The
New Zealand Government removed
controls altogether on many indus-
trial raw materials, such as sulphur,
lubricating oils, and explosives. In-
creased imports of more than 100
other products, up to a maximum
of 50 per cent above the 1959
figure, will be permitted. Emphasis
in this relaxation is on essential
materials that industry needs and
included are commodities that Can-
ada can supply, such as metals,
chemicals, textiles, sausage casings,
plastic moulding powders, and me-
dicinal preparations. For some 90
products, chiefly consumer goods, a
token import system has been
introduced,

Canada-New Zealand Trade

Traditionally, New Zealand has
had an adverse balance in her trade
with Canada. Only twice since 1945
has this balance been in New Zea-
land’s favour. However, the value of
sales to Canada has improved con-
siderably in the postwar years and
in 1958 New Zealand’s exports to
Canada were valued at £4.1 mil-
lion, down slightly from 1957.
Apart from abnormally high exports
in 1951 and 1952, when wool prices
were at an all-time high, exports
in each of the last four years have
been higher in value than in any
previous period since 1945. Canada
buys mainly lamb, beef, casein,
hides, wool and sausage casings
from New Zealand.

What Canada Sells

Although Canada is New Zea-
land’s third largest supplier in the
Commonwealth after the United
Kingdom and Australia, it provides
only 24 per cent of the value of
its total imports. Canadian sales to
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New Zealand in 1958 were valued
at £6.1 million, the lowest in four
years; the figure for 1959 is ex-
pected to drop even further, as the
value of our exports in the first
seven months of this year fell 30
per cent below the comparable
period a year ago. The decline has
resulted chiefly from import control
and expanding local production.
Motor vehicles, newsprint, canned
salmon and timber have been hard-
est hit. In addition to these principal
commodities, Canada sells industrial
raw materials and smaller quantities
of manufactured and semi-manufac-
tured goods—such as fine papers,
cotton and synthetic fabrics, pumps,
power saws, typewriters, artificers’
tools, and wire screening. The
revised import-control program
should mean greater sales oppor-
tunities next year.

Notes for Exporters

New Zealand is a highly competi-
tive market and some form of repre-
sentation is highly desirable, if not
essential, to secure business. The
customer has a strong preference
for working directly with the New
Zealand agents of foreign manufac-
turers and few show any interest in
dealing with export agents or whole-
sale merchants in other countries.

Most successful Canadian
exporters to this market are repre-
sented by true manufacturers’
representatives operating on a com-

mission; where necessary, New
Zealand firms act as stockists’
agents.

In the engineering and machinery
field, specialized importers are the
rule. They are in a good position
to cover such important outlets as
contracts with the Government and
local authorities and special indus-
trial projects. The specialized im-
porter may trade partly as purchaser
on his own account and partly as an
agent selling on commission.

When they buy from the dollar
area, importers like c.i.f. quotations
in United States dollars, but Cana-
dian dollar quotations are accept-
able. Much of New Zealand’s import

trade with the United Kingdom is
financed by sight drafts but presen-
tation of documents is often deferred
until the arrival of the vessel. In
contrast, imports from the dollar
area, except those made through
long-established trade connections,
are usually covered by a letter of
credit. This practice arose largely
because of historical dollar-ex-
change difficulties. It is customary
for many importers to seek terms
of thirty days or more and United
Kingdom and Continental suppliers
have been extending generous treat-
ment in that direction.

Mr. MacNaught, author of this
article, is now on leave in Canada
and will visit a number of Canadian
cities late in 1959 and early in 1960.
His itinerary appears on page 22.

Help for the Business Traveller

The businessman travelling abroad
will often find that Canadian Trade
Commissioners can do much to make
his trip pleasant and profitable—provided
that they have advance notice of the
date of the visitor’s arrival, his main
interests, and his itinerary. Too often
Canadian businessmen fail to take
advantage of a Trade Commissioner’s
hep by dropp'ng in on him without
warning.

If you are travelling abroad on busi-
ness and think the Trade Commissioner
m’ght ass’st you, you should give early
notice of your trip to the Trade Com-
miss'oner Service of the Department of
Trade and Commerce in Ottawa. Give
the Service your itinerary and say
whether you would like the Trade
Commissioners in the countries you will
vis't to collect information in advance
of your arrival, to arrange appointments,
or to assist in other ways. If you prefer,
you may write directly to these officers
at their posts asking for their co-opera-
tion. If you are planning to initiate new
business, it may be helpful to forward
samples and descriptions of your
products so that the Trade Commissioner
will have a chance to make a market
survey beforehand.
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Japan Sets

Import budget for October 1-April 1 is second largest since war, to
meet sharp rise in import requirements. Gradual liberalization of
imports, in line with international trend, is emphasized.

J. L. MUTTER, Commercial Counsellor, Tokyo.

JAPAN'’S publication on Septem-
ber 29 of the import budget for the
second half of the current fiscal year
was preceded by a number of an-
nouncements which suggest that
the country plans to move steadily,
if gradually, towards the freeing of
controls on foreign exchange and
trade.

On September 11 the Govern-
ment announced the liberalization
of the dollar exchange rate, effective
September 12. This meant that ex-
change banks could thenceforth set
freely spot telegraphic transfer rates
for yen-dollar exchange within a
margin of Y1.80 above and below
the official rate of Y360 per U.S.
dollar. This action was taken as a
preliminary move in a series of
liberalization measures, to include
the eventual introduction of the yen
as an exchange currency, and all
aimed at freeing trade as far as
practicable. The authorities are con-
cerned lest the public attribute to
the move more significance than it
deserves. They have emphasized
that it is merely an advance in the
right direction and have stressed
that Japan’s progress in easing ex-
change and trade restrictions cannot
yet compare with that of the West-
ern European countries.

Why Step Taken

The decision to take this step,
which has been under intensive
study for some time, was un-
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doubtedly based on the continuing
and rising favourable balance of
international payments, (Japan’s
foreign currency holdings as of Sep-
tember 30 were over $1,209 mil-
lion, an all-time high); the export
surplus in trade with the United
States for the first time in a long
period, and the imminence of the
general meeting of the International
Monetary Fund, at which trade and
exchange liberalization was to be
discussed against a background of
rising reserves in many countries,
including Japan.

A considerable amount of agita-
tion has also been apparent in re-
cent weeks, supported by such
powerful and influential bodies as
Keidanren (Federation of Economic
Organizations), for a review of the
present severe regulations governing
foreign investment in Japan. This
matter seems likely to receive sym-
pathetic consideration from the
Finance Ministry, where the existing
legislation is now under study.

Policy Approved

Again, at a conference of minis-
ters concerned held on September
16, a basic policy on steps towards
import liberalization was approved.
This policy includes:

® Present restrictions on ten basic
commodities on the Automatic Ap-
proval list, (steel scrap, abaca fibre,

C rrency udget

gypsum, tallow, lard, soybeans, cop-
per alloy scrap, lauan mahogany,
cowhides and pig iron) which dis-
criminate against imports from dol-
lar countries, will be removed from
all but pig iron. (Under the Auto-
matic Approval system, applications
of traders to import are automati-
cally approved within the total
figure for Automatic Approval im-
ports in the foreign currency budget.
Import of these items from the dol-
lar area has hitherto been permitted
under the Fund Allocation system,
whereby purchases are limited to
specific amounts allocated to indi-
vidual end-users.)

® Import liberalization of these nine
commodities is to proceed gradually
but is to be completed by the end
of the fiscal year 1960 (March
1961).

o The shifting of other principal
bulk raw commodities, such as raw
cotton and wool, to the Automatic
Approval list, and import liberaliza-
tion of finished products (e.g., tran-
sistorized radios and sewing ma-
chines) is to be properly considered
at an early date.

These developments, moreover,
are related to Japan’s stronger for-
eign exchange position with the con-
sequent incentive to reduce or
eliminate  discriminatory import
controls, particularly against dollar
products.

Freer Imports Needed

Because existing import and ex-
change controls have been playing
such an important role in ad-
justing Japan’s international bal-
ance of payments and regulating
domestic industries, procedural
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problems have been encountered
in abolishing or relaxing these re-
strictions. In the final analysis, the
needs of Japan’s expanding econ-
omy have predominated, although
the full implementation of import
liberalization has still to be achieved
and will undoubtedly take some
time.

Budget Set

The import budget, fixed at
$2,862,930,000, reflects the greatly
improved economic situation. It is
the second largest since the war and
is 15.2 per cent larger than that
for the first half of the current fiscal
year and 30 per cent greater than
the October 1958-March 1959
budget. It provides for $2,328 mil-
lion worth of commodity imports
and $534,930,000 worth of invisible
imports. Some 150 products form-
erly subject to foreign currency allo-
cation may now be imported under
the Automatic Approval system.
For most of these there has been
little or no demand during the post-
war period. This change adds only
some $10 million to the Automatic
Approval import total which, at
$670 million, represents 31 per cent
of the total import budget, com-
pared with 33.5 per cent in the
previous half-year. Of the ten basic
raw materials that formerly were
discriminated against when they
were from the dollar area, two
(lauan mahogany and copper alloy
scrap) go on the Automatic Ap-
proval list for global treatment with
effect from January 1, 1960.

Table one above compares the
new budget with those for the first
half of the current fiscal year and
the second half of the last fiscal
year.

The same comparisons are made
in table two.

As this table shows, imports of
wheat are held at about the same
level as during the two previous
half-year periods. The quota for
barley is nil, the need for it having
disappeared for the time being fol-
lowing a series of bumper rice
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TABLE 1
COMMODITY IMPORTS
(in thousands of U.S. dollars)
Oct. °59- Apr.- Oct. °58-
Mar. ’60 Sept. °59 Mar.’59

Commodity Groups (2nd half) (1st half) (2nd half)
Foodstuffs 209,643 192,712 217,907
Monopoly goods 16,342 7975 15,150
Lumber 17,848 17,562 9,984
Raw materials for daily necessities 19,845 20,730 14,762
Textile materials 430,217 280,408 337,877
Fertilizers and raw materials 19,050 15,350 14,758
Coal 43,125 46,595 41,455
Iron and steel raw materials

(excluding coal) 114,260 63,661 41,380
Non-ferrous metals and non-metallic

minerals 54,000 39,500 23,977
Petroleum 166,117 140,130 126,651
Chemicals and chemical materials 13,985 13,354 13,653
Pharmaceuticals 3,804 3,866 275
Machinery 200,000 165,000 150,000
Materials for processing trade 37,000 35,000 33,000
Goods for compensating transactions 20,000 30,000 30,000
Goods for U.S. Forces 3,500 3,500 4,000
Re-export and additional import goods 2,000 3,000 2,000
Miscellaneous imports (I) 62,264 57,657 54,487
Miscellaneous imports (II) 25,000 25,000 30,000
Automatic Approval goods 670,000 580,000 470,000
Reserve fund 200,000 200,000 125,244

Total 2,328,000 1,941,000 1,757,000
TABLE 2

IMPORT VOLUMES OF PRINCIPAL COMMODITIES

Oct.’59- Apr.-Sept. Oct.’58-
Commodities Unit Mar. ’60 1959 Mar. ’59
Rice 1,000 metric tons 200 34 24
Barley ‘ ‘“ “ nil 257 309
‘Wheat “ « “ 1,046 1,073 1,024
Soybeans " « “ 459 429 318
Sugar “ e “ 500 500 570
Wood 1,000 cu.m. 786 1,392 462
Salt 1,000 metric tons 1,140 970 970
Raw cotton (for spinning) 1,000 bales 1,491 1,202 1,191
Raw wool 1,000 882 405 525
Scrap iron and steel* 1,000 metric tons 1,604 1,610 523
Coking coal (for iron-steel
making “ o “ 2,126 2,075 1,640
Crude oil 1,000 kilolitres 13,136 10,194 8,625
Heavy oil “ “ 950 174 758

*Excludes imports under the A.A. system.

crops. Raw cotton and raw wool new import records as the demand

quotas are up substantially as pro-
duction in the textile industry in-
creases. Raw materials for the iron
and steel industry will probably set

for steel is expected to rise still
further. A substantial jump in the
crude oil quota reflects the growing
demand for gasoline. The heavy oil
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quota, although it was set some-
what higher than in the first half
of the fiscal year, was in fact held
down to assist the depressed domes-
tic coal-mining industry.

Invisible Imports

All but one or two items in the
invisible import budget stand at a
higher level for the second half of
the fiscal year than for the first
half, as shown in the next table.

INVISIBLE IMPORTS
(in thousands of U.S. dollars)
Oct.’59- Apr.-Sept.

Invisible Items Mar. °60 ’59
(Original)

Payments for
transportation 194,260 156,046
Payments for insurance 10,630 9,275
Expenses for travelling

abroad 16,000 11,000
Payments of profits for

foreign investments 40,780 33915
Government transactions 16,420 16,361
Expenses accompanying

trade transactions 40,920 38,500
Payments for foreign

technical assistance 40,280 34,400
Communications expenses 3,910 4,122
Other services 51,520 35,278
Gifts 6,150 10,550
Long-term capital

transactions 55,200 52,476
Short-term capital

transactions 6,900 5,548

Expenses accompanying
commodity transactions 1,960 215

Reserve fund 50,000 50,000

Total 534,930 457,686

Among the more conspicuous in-
creases are appropriations for trans-
portation, payment of profits on
foreign investment, and payment of
royalties and other charges arising
from technological tie-ups with
foreign companies. The amount
provided for ‘“other services”—
which is more than $16 million
greater than in April-September
1959—includes the drilling ex-
penses associated with Japan’s oil
venture in the Middle East. Funds
for overseas travel are up from $11
to $16 million. e
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Belgium Prefers Steel Office Furniture

-« .Markets can be developed for Canadian-made steel furniture in
Belgium, where demand outstrips domestic production.

A distinct preference for steel
furniture has developed in the Bel-
gian market. The local metal fabri-
cating industry, a modern one,
satisfies most of this growing de-
mand but each year domestic pro-
duction must be supplemented with
imports. Although “Made in Can-
ada” products compare in quality
with Belgian furniture, they are usu-
ally higher priced and thus have
made little impact on this market.

Large Demand

Local output is confined largely
to office and industrial furniture,
where metal fabrications account
for over 70 per cent of total sales.
Because Belgians continue to prefer
wooden furniture of traditional de-
sign for their homes, only 20 per
cent of the kitchen furniture market
is covered by steel products (the
proportion in the United States is
50 per cent). Sales by the industry
in 1956 totalled $12.5 million, ac-
counting for 17 per cent of all
furniture sales in the country. Pro-
ductivity and design have improved
and today the manufacture of a
metal bookcase takes only half the
time it did in 1947.

Imports Double Exports

Belgian imports of steel furni-
ture are roughly double exports in
value but both have been growing
steadily. Imports have increased at
an average rate of 14 per cent a
year; export increases have been
somewhat more modest. In 1958
net imports amounted to $1.74 mil-
lion, with 68 per cent coming from
the Netherlands. Dutch merchandise
is not subject to a 16 per cent im-
port duty as are goods originating
outside the Benelux area. None the
less, well-known British makes of
steel office furniture are sold here,
and so are similar products from
France and West Germany. Bel-

gium’s exports go mainly to the
Belgian Congo and the Netherlands.

Retail Prices

This office recently prepared a
comparative price study of Belgian,
United Kingdom and Canadian
office furniture. The following table
gives typical Belgian retail prices of
products comparable in quality and
design to Canadian steel furniture.

BELGIAN RETAIL PRICES OF
STEEL FURNITURE

(in Canadian dollars)

United
Belgian Kingdom
Item Product Product
Executive desk $110 $188-265
Secretarial desk 78 120-200
Filing cabinet 66 78
Executive tilter chair 65 55

Difficulties of Entering Market

The Canadian exporter faces
serious obstacles when trying to sell
in Belgium. An efficient trade,
manned by workers receiving wages
well below Canadian equivalents,
produces lower-priced furniture. A
duty of 16 per cent, supplemented
by a current import tax of 8 per
cent, increases the importer’s landed
price, already seriously affected by
freight costs from Canada. (The 8
per cent import tax compensates for
a similar tax on furniture produced
domestically.) Nevertheless, local
production cannot fully cover
domestic needs and all foreign
suppliers, except the Netherlands,
face the same tariff barrier. United
Kingdom shippers have significant
freight costs yet they sell here.
Canadian manufacturers, however,
might be able to ship to this market
if they cut profit margins to a
minimum,

—J. R. ROY,

Assistant Commercial Secretary,
Brussels.
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The Outlook

for
World

S. C. HUDSON, Chief, Grain Division, and

F. A. PISCOPO, Economics Branch.

1 Underlying Trends in World

EAT production has been
growing steadily since the beginning
of the century, with the exception
of marked declines during the two
World Wars; in fact, it has more
than doubled during this period. In
the early decades, much of the in-
crease resulted from the opening-
up of new land in the Western
Hemisphere and in Australia. Re-
cent years have brought extensive
changes in the pattern of world
wheat production. In those coun-
tries in which supply failed to keep
pace with rising demand, a higher
level of production became a na-
tional goal, with little regard paid
to domestic costs in relation to inter-
national wheat prices. Current pro-
duction has risen some 30 per cent
above the years before the Second
World War, and it is double that
before World War 1. The U.S. De-
partment of Agriculture figures
show that world output has aver-
aged 220 million metric tons (8.1

heat Exports

billion bushels) a year for the last
four years, 1956-59. The average
for 1950-54 was 188 million tons
(6.9 billion bushels), and for 1945-
49, only 158 million tons (5.8
billion bushels). The production
forecast for the next few years is
as high as 250 million metric tons
(about 9 billion bushels).

A remarkable expansion of the
international trade in wheat has
occurred since the end of World
War II, parallelling production
gains. The rapid growth of wheat
supplies in the United States avail-
able for export and for carryover
has become the dominant feature.
With the help of various forms of
concessional sales and give-away
programs, the U.S. has extended its
share of the world market to about
40 per cent of the total, from an

heat Markets

average of 22-23 per cent for the
period from 1900 to 1959.

Western Europe

Because Western FEurope ac-
counts for well over half of the
world’s commercial wheat market
and 65 per cent of the Canadian
export market, developments in this
area are particularly significant.

Although world wheat produc-
tion and also consumption and trade
have increased in recent years, a
different pattern has emerged in
Western Europe. There production
of wheat has gone up and commer-
cial imports have gone down, either
in absolute terms or proportionately.
In other words, the move has been
towards a greater measure of self-
sufficiency, largely because of na-
tional agricultural policies on grains
and also because of technological
progress.

Wheat is subject to some form
of government intervention in all
European countries. This interven-
tion is related to price and income
support measures and includes such
devices as import quotas, import
levies, milling quotas, currency con-
trol, tariffs, and multiple exchange-
rate techniques. Few countries base
their price-support level on world
market conditions. Instead, they
base it on cost of production or
other domestic considerations, thus
providing incentives for greater out-
put. As a result, some former im-
porting nations are now entering the
export market. Traditional deficit
countries such as Italy and Spain
have so expanded production of soft
wheats that they have surpluses for
export and have joined the new
International Wheat Agreement as
exporters.

e international movement of
grains is currently affected by a net-
work of trade agreements and pay-
ments arrangements. The most
recent development along this line
is the European Common Market,
as a result of which long-term con-
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tracts between signatory countries
covering the supplying of wheat
have already emerged. Such ar-
rangements contribute to rigidity in
the pattern of trade and stimulate
uneconomic local production. They
thus become of particular concern
to traditional wheat exporters.

Most of the importing countries
control the flow of imports of all
grains, either through state-trading
agencies or by the use of import
licences. Import licences are usually
tied in with exchange controls and
import quotas. The method of re-
stricting the volume of imports is
relatively simple. In breadgrains it
is often done by setting milling
quotas that make it compulsory for
millers in importing countries to use
a specified minimum volume of
domestic grains in making flour,
even if this results in a lower quality.
For some countries, such as the
United Kingdom and the Nether-
lands, 25 to 35 per cent of the grist
must be made up of home-grown
grains; in others it runs as high as
90 per cent. The current minimum
for Germany is 66 per cent and for
Austria, Belgium and Ireland, 70 to
79 per cent.

The national grain policies of im-
porters in most cases do not allow
consumers in the importing coun-
tries to benefit from lower foreign
prices and in this manner may con-
tribute to limited consumption. At
the same time, the producers in im-
porting countries are protected from
the competitive impact of lower-
priced grains from abroad. The
United Kingdom is a major excep-
tion only as far as consumer prices
are concerned. By use of the de-
ficiency payment system, the British
producer is subsidized but consumer
prices are kept more in line with
the lower world price level. As long
as the majority of importers main-
tain a comprehensive system of
protection to encourage production,
the cost of any adjustment in the
demand/supply position falls pri-
marily on the exporting countries.

The pattern of development in
the European market during the
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past decade presents certain con-
trasts when looked at regionally. In
the United Kingdom, production
increased by about 15 per cent but
imports were well maintained. In the
northwest European countries, do-
mestic production of wheat in-
creased by about 35 per cent and
aggregate net imports declined by
over 10 per cent. In southern Euro-
pean countries, total production
went up by nearly 60 per cent and
net imports down by nearly 90 per
cent. During this period, per capita
consumption of wheat decreased in
Britain and northwest Europe, but
increased substantially in southwest
Europe.

The outlook is for the mainten-
ance of a continuing increase in
wheat production in continental
Europe. It seems probable also that
Western Europe’s grain produc-
tion will become more genuinely
competitive as a result of improve-
ments in productivity, The con-
sequent heavy supplies of soft
wheats will undoubtedly cause some
shrinking of European export out-
lets, in which, however, Canadian
hard spring wheat should maintain
some competitive advantage.

The Soviet Union

The largest expansion in wheat
production in recent years has taken
place in the U.S.S.R.—mainly as a
result of the development of the
hitherto virgin lands of Kazakhstan,
West Siberia and the Urals, a series
of good harvests, and improved
technology. Russia has traditionally
ranked among the world’s largest
producers and exporters of wheat
as well as of other grains. On the
basis of present boundaries, wheat
production reached a high of over
40 million metric tons in 1937 but
did not regain that level until 1955.
Since 1954, as a result of the open-
ing-up of new lands, it is estimated
that the area sown to wheat in the
U.S.S.R. increased from 49 to 69
million hectares and production rose
by about 50 per cent. The 1958
production is believed to have been
of the order of 2.3 billion bushels,

300 million over the estimated pre-
vious high in 1956. This year’s out-
put is reported as considerably
lower, probably less than two bil-
lion bushels, as a consequence of
smaller acreage and of drought in
a number of areas.

Although official Soviet plans call
for a further large increase in grain
production by 1965, there is evi-
dence that coarse grains will receive
the major attention. With the
shortage of fertilizer, the expansion
in wheat production to date has
resulted in large part from the open-
ing up of new land. It is planned
to increase fertilizer deliveries to
agriculture, thus making possible
greater application to grain crops,
going up from the present 1.5 mil-
lion to 8 to 10 million tons by 1965.
Increased yields can therefore be
anticipated, although at the same
time the present area devoted to
wheat will probably be reduced as
a result of greater use of crop rota-
tions. Like Canada’s prairic wheat
land, the yield on much of the newly
developed wheat area in Russia will
be subject to wide variations, de-
pending on the rainfall.

It is evident, however, that wheat
production in the U.S.S.R. will be
maintained at a high level and that
Russian wheat will be an important
potential competitive factor in the
world market.

The Major Exporters

Aggregate production of wheat in
the four major exporting countries
—the United States, Canada, Ar-
gentina and Australia—during the
last five years has averaged 51.4
million metric tons, compared with
39.8 million tons for the period
1935-39 and 52.7 million tons for
the 1946-50 period. This expansion
has stemmed largely from phenom-
enal increases in yield in the United
States and to a lesser extent in
Canada, reflecting favourable cli-
matic factors, improved technology,
and more capital invested in agricul-
ture. In the United States, the rise
in yields more than offset the sub-
stantial reduction in acreage in 1956
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and 1957, thus cancelling out the
expected effect of acreage reductions
required by public legislation. In
addition to the effect of increased
fertilizer and improved cultural
operations, the pronounced tend-
ency to remove the poorer soils
from production became an impor-
tant factor in higher yields.

Production in individual export-
ing countries has varied widely from
year to year, particularly in Canada
and Australia, During the period
1952-57, for example, wheat pro-
duction in Canada ranged from 35
per cent above the five-year average
to 39 per cent below. Similarly, in
Australia wheat production in in-
dividual years ranged from 20 per
cent above to 41 per cent below the
average for the period.

The distribution of wheat exports
among the principal exporting coun-
tries is significant in an examination
of recent world trends. Although
total imports are currently almost
double prewar, the most significant
element is the growth of conces-
sional exports from the United
States under government programs.
A large part of this movement has
been to under-developed countries
in Asia and Latin America which,
although they lack immediate pur-
chasing power to satisfy their poten-
tial capacity to consume, offer long-
term possibilities as commercial
outlets.

Clearly there is a great capacity
for larger wheat production in the
four major exporting countries.
However, it is to be expected that
as long as the current situation con-
tinues under which stocks in the
“big four” wheat-exporting coun-
tries are sufficient to meet their
domestic and export needs for one
year, expansion of acreage will be
limited and increased production
will tend to be largely fortuitous.

The outlook for wheat production
is summarized in the following gen-
eral statement included in the report
of the Fourth Session of the FAO
Group on Grains:

“Grain production, trade and
consumption trends and the ap-
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praisal of factors underlying them
would indicate that surpluses, or the
persistence of production in excess
of effective demand, may now be
considered as a chronic feature of
the present world grain economy.
The heart of the problem lies in the
level of price or income guarantees
to producers of wheat and other
grains in many exporting as well as
importing countries. These guaran-
tees, combined with other aspects
of national agricultural policies, if

maintained substantially unchanged,
will continue, together with techno-
logical advance, to stimulate year
after year an output larger than can
be absorbed by normal effective de-
mand. Independent measures of
surplus disposal may therefore as-
sume a semi-permanent character
and affect an increasing part of the
international trade in grains, thus
adding to the marketing difficulties
now being experienced by exporting
countries.”

2 Current Situation in World W eat Markets

The world supply of wheat for
the year 1959-60 is believed to be
much the same as in the year just
past—and once again well above
the commercial demand.

Supplies on hand at July 1 in the
four major exporting countries
totalled somewhat more than two
billion bushels, up 22 per cent from
last year. Most of the increase
occurred in the United States; Can-
ada is the only major exporter that
managed to reduce stocks. It is
probable, however, that the larger
carryover (which exceeded all pre-
vious records) will be offset by
smaller production in 1959.

It is estimated that world wheat
production in 1959 will approxi-
mate 8 billion bushels, compared
with nearly 9 billion last year. This
sizable decline results mainly from
lower yields in some key countries
because of less favourable climatic
conditions. Instances of a reduction
in seeded acreage are few: the
U.S.S.R., Italy, France, and Argen-
tina are the most significant cases.

Prospects for wheat production in
most of Europe and Asia are
favourable; on the other hand, it is
now certain that the outturn in
North America will be smaller than
in 1958. At this time of the year it
is too early to prognosticate on
crops in the Southern Hemisphere.
However, on the basis of seeded
acreage and of weather conditions
so far, production will be moder-
ately less than last year.

Official figures by the U.S. De-
partment of Agriculture give a U.S.
crop of about 1,116 million bushels,
compared with last year’s unparal-
leled 1,462 million bushels. Not-
withstanding this sharp drop, the
new crop will provide half-a-billion
bushels for export and carryover,
to be added to the gigantic surplus
stored in the United States. e
larger crop expected in Canada—
forecast by DBS at 421 million
bushels,* up 13 per cent from 1958
—and the improvement in Mexico’s
production can only in part compen-
sate for the reduced U.S. outturn.
The total North American produc-
tion will be thus smaller than in the
previous year.

In Western Europe

Wheat production in Western
Europe is expected to be practically
the same as in 1958, but the quality
of the crop will be substantially
better. Production in the United
Kingdom is expected to total about
100-150 thousand tons less than
last year’s 2,750,000 tons. Wheat
of remarkably fine appearance and
quality has been harvested, whereas
much of last year’s crop was not fit
for human consumption. Wheat pro-
duction in Western Germany is esti-
mated as somewhat higher than last
year’s 3.7 million tons, despite the
drought that curtailed the yields,

*Recent weather conditions in the Prairie
Provinces may result in a lowering of this
figure.
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especially of spring wheat. France
has gathered an excellent crop in
quality as well as quantity; it may
exceed 11 million tons, compared
with 9.5 million harvested in 1958.
This will leave France with almost
three million tons for export and
carryover, above the stocks already
available. In the Netherlands, Bel-
gium and Austria, high yields of
good-quality wheat are reported as
common. In Southern Europe as a
whole production has been satisfac-
tory, with bumper crops harvested
in Spain, Yugoslavia and Greece
and crops moderately reduced but
still sufficient for domestic needs
gathered in Portugal and in Italy.
In the Scandinavian countries, par-
ticularly in Sweden, the drought has
damaged yields more than elsewhere
in Western Europe; a material re-
duction in wheat outturn is probable.

In Eastern Europe

Reports from Eastern Europe are
fragmentary, but on the basis of
available information it seems that
the supply position will be less
stringent than in previous years.
Wheat crops in the satellite coun-
tries are reported as adequate, with
the exception of Poland, where the
prolonged drought caused consider-
able damage, and possibly Bulgaria.
Output in the Soviet Union is ex-
pected to be somewhat smaller than
in 1958, because of smaller acreage
and insufficient moisture in several
districts. However, there is no doubt
that Russian supplies will exceed
domestic needs and, if the demand
from the European satellites turns
out to be less burdensome than in
1958, the possibility of stronger
Soviet competition in western mar-
kets will be enhanced.

In Asia

The supply of foodgrains in Asia
is, by and large, better at the present
time than it has been for a good
many years. In spite of this im-
provement and the current high
level of imports, it can be assumed
that the potential demand for food
still remains very large. Wheat pro-
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duction was considerably above
average in India, Pakistan and Iran,
but Turkey’s crop has been some-
what smaller because of drought.
Reports on the crop in Communist
China are limited and often con-
tradictory and, although it seems
that production of wheat and other
grains is increasing, it is difficult to
say whether any improvement has
been made on a per capita basis.
Japan reports a good rice crop and
a slightly below average production
of other foodgrains. In examining
prospects for wheat exports to Asian
countries, the local availability of
rice is of foremost importance.
Reliable estimates indicate that rice
production has been satisfactory in
nearly every Asian country. It must
be noted, however, that consumer
acceptance of wheat is growing
among Asians, especially in Japan.

On the basis of domestic avail-
ability of milling-quality wheat and
other foodgrains in importing coun-
tries, it seems reasonable to expect
some decline in import demand. It
must be noted that the smaller
wheat production of this year is
largely centered in exporting coun-
tries; it is therefore of little conse-
quence for international trade. In
view of the present level of stocks
and of the limited elasticity of wheat
demand, the favourable balance-of-
payments position of many leading
importing countries, the low cargo
rates, and attractive grain prices are
not likely to stimulate the wheat
trade noticeably. It seems, therefore,
that total world trade in wheat will
shrink moderately compared with
the level of last year.

In the face of a re-entry of Aus-
tralia and France into the export
market with normal exportable sup-
plies, a decline in demand is bound
to stiffen competition among ex-
porters. This will be felt particularly
among the suppliers of filler-type
wheats, because they will have to
compete directly with the unusually
high quality crops in Western
Europe. It may not unduly affect
the take of the strong wheats such
as Canada provides. @

A New Canadian Export

THE young man with his head in this
gleaming apparatus of stainless steel and
aluminum is demonstrating one of the
newest products to be exported by a
Canadian manufacturer: a Pneumotaxic
Guide X-ray Localizer for the treatment
of Parkinson’s disease and other diseases
of the brain. It is made by Preci-Tools
Limited of Montreal, which for the past
nine years has been turning out at its
Bleury Street shop top precision tools
for both local and foreign buyers. This
is the first time the firm has made a
complete surgical instrument, says Presi-
dent Z. Grunvald.

Preci-Tools Limited came to Canada
in 1952 after 25 years of toolmaking in
Belgium. Soon it became known for
precision jobs on aircraft instruments,
special tools, jigs, fixtures, panel and
dial engravings, gyroscope pivots, and
prototype developing. Its customers now
include hospitals, aircraft plants, labora-
tories, business machine manufacturers,
and universities. The firm is just setting
up a special department for making high-
precision instrument gears.

The apparatus shown in the photo-
graph was designed for holding a
patient’s head during various types of
brain operations. The head rests on a
comfortable cushion in the mobile head-
holder and the frame frees for incision
almost the entire surface of the skull.
Brain lesions are located by X-ray and
a needle electrode. When the electrode
has touched the lesion, it is replaced by
a fine, blunt-wire cutting instrument.

The X-ray localizer is made entirely
of Canadian aluminum and stainless
steel. Eight have already been sold to
the United States. @
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Aluminum

JAMAICA—Alumina Jamaica Ltd., a subsidiary of
Aluminium Ltd., has announced that its second
Jamaican plant being built at Ewarton will be com-
pleted in the next few months. To cost $16 million,
it will be able to turn out 250 thousand tons of alumina
a year, roughly half the capacity of the Kirkvine works.
Most of the concentrate is being sent to Kitimat, with
small shipments to Scandinavia, India and Brazil—
Kingston.

Asphalt

BRAZIL—An asphalt plant operated in conjunction
with one of the principal refineries of Petrobras (Brazil’s
National Petroleum Council) has doubled its produc-
tion to 122 thousand barrels a month, or an average of
4,607 barrels a day. The plant’s rated capacity is 3,500
barrels. With production nearing estimated demand of
16,000 to 18,000 tons a month, Petrobras is studying
new means of increasing output, especially of liquid
asphalt—Rio de Janeiro.

Carbon Black

NETHERLANDS The Ketjen sulphuric acid works
of Amsterdam hopes to open early in 1960 its new
carbon black plant in the Botlek area near Rotterdam.
The factory is being built in co-operation with Godfrey
L. Cabot of the United States, said to be the largest
carbon black producer in the world—The Hague.

Chemicals

MEXICO—Productora Quimica Mexicana, S.A. de
C.V,, in the State of Mexico, plans to add to its
present production many products that are now being
imported. These new products include acetic, hydro-
chloric, nitric and sulphuric acids; radium and lead
acetates, acetone and industrial alcohols; ammonium
and mercury salts; sulphate of aluminum, and bicar-
bonate of soda—Mexico, D.F.

Citric Acid
MEXICO—Industrias Quimicas de Mexico, S.A., a

joint Mexican-American company affiliated with the
Stauffer Chemical Co. (U.S.A.), will build a citric

12

Commodity Notes

acid plant in central Mexico. Production is scheduled
to begin in the spring of 1960. Company officials state
that the new plant will make enough citric acid to
supply Mexico’s needs, thus eliminating several million
dollars a year in imports—Mexico, D.F.

Flour

DOMINICAN REPUBLIC The Compaiia Molinos
Dominicanos C. por A., is to start operating its new
RD$2 million flour mill in January 1960. It is ex-
pected initially to produce 150 tons of flour a day and
later, 250 tons. Machinery, valued at RD$850 thou
sand, was bought from a West German firm. The mill
contains complete facilities for flour and feed storage
and packaging, and will use both imported and
domestic wheat—Ciudad Trujillo.

Forest Products

SOUTH AFRICA One of the latest forestry develop-
ments in South Africa is the completion of a £1.3
million private enterprise sawmill at Sabie, Eastern
Transvaal. Latest official estimates show that in 1956
investment in the forest products industries in the
Union totalled £ 160 million—Johannesburg.

Linseed

INDIA—Linseed production in 1958-59, estimated at
430 thousand tons, the highest since 1948-49,
increased by 181 thousand tons over last year. The
area under linseed has risen from 3,129,000 acres in
1957 to 3,708,000 acres this year. The yield per acre
for 1958-59 is 260 pounds, 46 per cent higher than
in 1957-58. The expansion in production is a result of
the larger area under cultivation and the higher yield
per acre. The crop also enjoyed good growing weather
throughout the year—Bombay.

Motor Vehicles

PORTUGAL—On August 24, licences were granted
for the first time in Portugal for making cars, trucks,
general-purpose vehicles (jeep-type) and tractors.

One of the licences for the manufacture of freight
and passenger heavy vehicles, general-purpose vehicles
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and tractors has gone to a firm in north Portugal. Its
new factory must be completed within two years.
Production should include 20 per cent Portuguese
materials and parts by the end of the first working year,
to be increased gradually to 60 per cent by the end
of the fourth year.

The second licence, to make at least two types of
cars, (one of small and the other of medium cylinder
capacity), trucks and tractors, has been granted to a
new company to be called Fabrica Portuguesa de
Automoveis.

Imports into Portugal in 1958 of all kinds of vehicles,
including tractors, numbered 22,697 and were valued
at Can. $31.2 million. The Portuguese overseas
provinces imported about 8,500 vehicles of all kinds
last year—Lisbon.

Natural Gas

FRANCE—Compagnie Frangaise du Methane, respon-
sible for Lacq gas distribution north of the Garonne, is
reported to be negotiating with the Swiss company
Electro-Watt to build a pipeline feeder in 1961 from
Besangon to Basle that would supply Switzerland with
a million cubic metres a year—Paris.

Paper

SOUTH AFRICA—Ten factories in the Union of
South Africa are producing paper—mainly carton
board, printers’ board, cartridge paper, sack draft,
wrapping and toilet paper, liners and fluting, and
mechanical and wood-free paper. Between them the
factories turn out about 55 per cent of the Union’s
paper requirements of some 360 thousand tons a year—
Johannesburg.

Phenol

NETHERLANDS—The Ketjen sulphuric acid works
of Amsterdam is preparing to build a new fl.10 million
plant for phenol production. Phenol is a raw material
for the organic chemical industry, and so far has been
mainly imported from abroad. Ketjen will finance the
project from its own resources—The Hague.

Phosphate

MEXICO—Guanos y Fertilizantes de México, S.A.
plans to make calcium triple superphosphate in the
near future. A plant is to be built in the state of
Veracruz at an estimated cost of $4.28 million. It is
expected to turn out 50,000 tons of calcium triple
superphosphate a year once it is in full production
Mexico, D.F.

Pumps

MEXICO—1Jacuzzi Universal, S.A. is making a new
line of pumps for the chemical industry that, accord-
ing to company spokesmen, will handle any kind of
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chemical or acid. These pumps have been imported in
the past. The company has also added to its regular
line of boiler feeder pumps, which were also imported
before Mexican firms began making them quite recently
—Mexico, D.F.

Seed Potatoes

DOMINICAN REPUBLIC In 1958, the Dominican
Department of Agriculture imported seed potatoes
from Canada of the Red Pontiac, Sebago and Katahdin
varieties for experimental planting in the agricultural
colony of Constanza. Production totalled five million
pounds at the beginning of 1959; many of the potatoes
weigh about one pound each. Shipments of Canadian
Kennebecs, Netted Gems and Royal Russets have
also been brought in, and these have been planted
successfully.

With the results obtained so far, it is believed that
growers will be able to harvest two crops a year: the
first in March or April, and the second in August or
September. It is expected that Canadian seed will make
the Dominican Republic self-sufficient in potato produc-
tion—Ciudad Trujillo.

Steel

COMMUNIST CHINA A seamless-steel tubing mill
with an annual capacity of some 20,000 tons has been
built in Tientsin, North China, according to press
reports, It is the first factory of its kind in that city and
is part of the scheme to expand Tientsin’s steel industry.
It is reported that this scheme increased steel output in
that area by 20 per cent last year over 1957—Hong
Kong.

Tanks

MEXICO—Jacuzzi Universal, S.A. is completing a
ten-million-peso expansion program to house its tank-
fabrication plant. The new plant will make tanks for
water, filters and air compressors—Mexico, D.F.

Telephone Exchanges

GREECE—The state-owned Greek Telecommunica-
tions Organization (OTE) is building nine new tele-
phone exchanges in Greece this year—four of them
in the capital area with 2,400 connections. At the end
of 1959, telephone installations in the whole country
should number nearly 170 thousand, which will boost
the national average of two telephones per 100 persons
to 2.3.

In addition to expansion on the mainland, extensions
and new installations will be made for island connec-
tions, including short-wave ship-to-shore installations in
Attica, Crete, Chios, Patras and Salonica. Cable, tele-
phone and radio connections with European and East-
ern countries are also to be extended—Athens.
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—South West Africa Annual.
An Ovambo shepherd holds in his arms a newborn persian lamb, or karakul.

Exploring the Market
in South West Africa

Our Trade Commissioner in Cape Town, back from a business

trip to South West Africa, comes up with some interesting facts
about this little-known territory. Population is rising, industries
growing; opportunities for doing business seem promising.

M. R. M. DALE, Trade Commissioner, Cape Town.
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SOUTH WEST AFRICA is a
fast-developing area that Canadian
exporters ought not to overlook. Ex-
pansion of its mining, fishing and
agriculture, plus an increasing popu-
lation and a dearth of secondary
industries, has prompted higher
spending and a rising demand for
consumer goods and industrial
equipment.

Ties with the Union

South West Africa is sensitive to
changes in world economic activity.
Most of its products—diamonds,
copper, lead, persian lamb pelts,
fish, cattle and dairy products, some
of which may be regarded as lux-
uries—are sold in overseas markets
outside the control of the Adminis-
tration.

Today, economic integration of
the Territory and the Union of
South Africa is under way. Al-
though 80 per cent of South West
African imports, both consumer
and investment goods, come from
South Africa, the Union takes only
25 per cent of the Territory’s ex-
ports. However, sales to the Union
account for all the Territory’s ex-
ports of cattle and dairy products,
important factors in determining its
national income. The Territory has
not borrowed money from the
Union Government nor from any
other source since 1937, but the
Union is still responsible for certain
of South West Africa’s services, in-
cluding customs and excise, rail-
ways, police, defence, public ser-
vice, air services, external affairs,
and native affairs in the northern
section. Thus the Territory’s budget
is able to show surprising surpluses
each year and today the Administra-
tion has about £23 million n the
bank. At the same time, residents
enjoy a low rate of taxation.

Pace Is Quickening

The number of Europeans in the
Territory has risen from 50,000 in
1951 to 70,000 today. In the prin-
cipal cities, such as Windhoek, they
have increased from 12,000 to
22,000, and in Walvis Bay from
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1,000 to 5,000, since the last official
census in 1951.

This population, which has not
yet reached its maximum, has de-
manded improved services and has
thus sparked increased government
expenditures. Many of these services
represent lasting benefits and have
led to further economic develop-
ment. For example, the harbour at
Walvis Bay is being expanded
from three to nine berths at a cost
of some $11 million. The railway
gauge is being widened at a cost
of $18 million, locomotives are be-
ing changed from steam to diesel
electric, and municipal and rural
water supplies are being improved.
New construction includes a £1
million hospital, new roads, im-
proved facilities for tourists, hous-
ing for public servants, and more
educational facilities—all of which
contribute to prosperity.

Mining

Prospecting for minerals in South
West Africa continues as in early
times, though today it is large cor-
porations that are conducting
geological surveys and uncovering
hidden deposits.

Vast deposits of ores occur
throughout the country. Base metals
mined at present include copper,
lead, zinc, tin, wolfram, tantalite,
nickel, monazite, beryllium, feld-
spar, graphite, iron, lithium, and
manganese; silver is produced as a
by-product of copper. Also found
among the copper ores are the valu-
able compounds of renierite and
germanite, used for the extraction of
germanium. When the new pyro-
chemical plant for extracting ger-
manium is in operation, South West
Africa will play an important role
in the world’s electronics industry.

Enough salt is produced from
pans to supply the needs of the Ter-
ritory and to provide some for ex-
port. Marble, limestone and kyanite
for the ceramic and brickmaking
industries are also mined. A large
percentage of the world’s produc-
tion of diamonds comes from the
Territory, as well as a great variety
of semi-precious stones.
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Mineral production has increased
substantially over the past 12 years,
with values rising from about $8
million in 1936 to over $100 mil-
lion today. Sales of all minerals,
both for export and local use,
totalled $60 million in 1958, down
$20 million from the previous year.
Diamonds accounted for more than
50 per cent of this total, about $42
million. Lead, copper and zinc con-
centrates were valued at $20 million
and manganese at over $3 million.

The outlook for 1959 appears
brighter, though spectacular expan-
sion over the next few years is not
expected. The mining corporations
are undertaking normal develop-
ment and exploration and the
broadening of the narrow-gauge
railway to the north should mean
increased mineral output.

Petroleum prospecting has at-
tracted a good deal of attention this
year. An aerial magnetometer sur-
vey of South West Africa’s diamond
area No. 2 has begun and will be
completed in two months. Rights to
oil and gas in the 10,000-square-
mile area were recently ceded to the
Trans-American Mining Corpora-
tion by the Diamond Mining and
Utility Company, with the sanction
of the South West African Adminis-
tration. The area extends from a
point 60 miles north of Liideritz
for 160 miles to Conception Bay.
Fishing

The fishing industry, centered
around Walvis Bay and Liideritz,
has grown rapidly and makes a sig-
nificant contribution to the Terri-
tory’s economic life. It brings in
over $25 million worth of business a
year and employs some 4,000 per-
sons. Six mechanized canneries and
freezing plants permit efficient and
hygienic production of canned pil-
chards, fish oil and fishmeal.

This year the permissible pilchard
catch has been increased by 50,000
pounds to 300 thousand. This bodes
well for the industry because there
has been greater demand for fish-
meal and oil as well as for canned
fish. Competition from the United

States and Japan has been keen,
however, particularly in the Philip-
pine market for canned fish. Al-
though canned lobster production
has fallen off, the United States
market for frozen tails has kept the
rock lobster industry healthy and it
has processed about 20 million
pounds a year.

Pilchard, Rock Lobster Production and
Whitefish Catch

1957 1958
(short tons)
Pilchards
Canned 42,838 56,422
Fishmeal 46,768 46,200
Fish oil 10,793 12,381
(pounds)
Rock lobster
Canned 1,808,093 430,330
Frozen tails 1,374,150 1,777,360
Fishmeal 3,698,110 1,881,624
Whitefish 10,382,766 6,619,566
Farming

Sparse rainfall in South West
Africa tends to limit agriculture to
stock-raising, except in some of the
northern regions, where small quan-
tities of wheat and about two mil-
lion pounds of maize are raised each
year. Cattle farming is carried on
in the north and karakul (persian
lamb) farming in the south. There
is some dairy production but this
has been gradually reduced in
favour of raising beef stock. This
year both the Territory and the
Union had an over-all shortage of
butter and cheese.

Karakul farming has been giv-
ing way to cattle farming, but
present drought conditions, which
are ideally suited for karakul, may

SOUTH WEST AFRICAN EXPORTS OF
KARAKUL PELTS

Average price
No. of pelts Est. value per pelt
1952 2,504,925 £5,641,198 45s.0d.
1953 2,838,422 5,038,199  35s, 6d.
1954 2,741,355 4,865,905  35s. 6d.
1955 2,864,246 5,728,492  40s. 0d.
1956 2,862,927 5,605,854  40s. 0d.
1957 2,633,169 5,606,456 42s.7d.
1958 2,708,644 5,168,996 38s.2d.
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revive interest in this industry. A
“Persian Lamb Board” has at-
tempted to regulate it and to bridge
the gap between farm and fash-
ion. Extensive advertising programs
have been carried out on the Con-
tinent and in Canada and the United
States. Persian lamb pelts, incident-
ally, are Canada’s biggest import
from South West Africa.

External Trade

Separate trade returns for South
West Africa and the Union of South
Africa have been suspended since
1954. However, the pattern in the
latest available statistics is said to
be similar to that today and is there-
fore worth examining.

The marked increase in trade be-
tween South West Africa and the
Union since 1950 is indicated by
the following table, which shows
that exports (excluding diamonds)
to the Union almost doubled and
imports rose by about 75 per cent in
that period. The Union supplied
81.1 per cent of imports in 1954
and took 23.1 per cent of exports.

South West African Trade with the Union

(including merchandise and government

stores)
1954 1950
£ £

Imports from

the Union 14,080,614 7,516,947

Re-exports 3,731,141 3,057,424
Total imports 17,811,755 10,574,371
Exports to the Union
(excluding diamonds) 8,197,950 4,723,025

Although most South West Afri-
can imports come from the Union
there are, in some cases, separate
import permits issued for the Terri-
tory. These have increased substan-
tially since 1954, and it is therefore
safe to assume that total imports
from all sources must now be close
to $85 million.

Outlook for Canadian Sales

Canada’s exports to South West
Africa range from orlon blankets
and cotton piecegoods to live mink
breeding stock, from lumber to
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aluminum, canned fruit to motor
cars, fish nets to surgical supplies,
and electric fences to mine hoists.
There are opportunities for a wide
range of consumer goods—includ-
ing canned food, clothing and

FOREIGN TRADE OF
SOUTH WEST AFRICA

Imports Exports
£ £
1946 6,972,749 9,647,922
1947 9,524,030 9,449,519
1948 11,081,613 12,843,212
1949 11,790,774 14,867,758
1950 13,172,312 21,375,495
1951 18,032,442 3,487,019
1952 20,367,866 35,198,832
1953 24,721,362 34,497,452
1954 22,734,040 36,818,195

MAIN IMPORTS

1954 1952
£ £
Metals, metal manu-
factures, machinery,
vehicles 7,742,351
Fibres, yarns, textiles,
apparel 3,471,760 2,609,876
Foodstuffs 2,685,779 2,999,077
Oils, waxes, resins,
paints 1,668,661 1,290,795
Leather, 1ubber,
manufactures 820,472 792,922
Tobacco 705,734 573,397
Minerals, earthenware,
glassware, cement 670,599 573,068
Drugs, chemicals,
fertilizers 578,507 510,086
Books, paper, stationery 472,066 373,502
Ales, spirits, wines,
beverages 426,994 379,925
MAIN EXPORTS
1954 1952
£ £
Diamonds 12,068,070 11,765,279
Hides, skins 4,212,986 5,177,293
Vanadium ore 323,357 353,596
Tin ore 167,717 51,151
Copper ore 48,581 28,297
Lead, zinc, manganese 7,664,002 9,795,421
Fish 2,815,021 1,738,428
Animals (living) 2,779,685 ,397,053
Wool 1,093,247 767,936
Butter 972,345 663,880
Meat 607,307 85,138
Other foodstuffs 486,039 264,763
Other agricultural
products 1,653,129 1,650,440

watches—and for construction ma-
terials such as lumber and cement
mixers. Farm machinery, air-condi-
tioning equipment, and aircraft are
also in demand.

Quotations for South West Afri-
can imports should be c.i.f. Walvis
Bay. Where direct shipment is im-
possible, quotations may be worked
out that include costs of tranship-
ment at Cape Town and onward
movement by coastal vessel.

The South West African market
is covered in some instances by
Union agents. However, Canadian
exporters are advised to examine
their sales to South West Africa and
to determine whether or not their
Union agents are, in fact, covering
the market satisfactorily. There are
plenty of opportunities for business
direct with South West African con-
sumers or through manufacturers’
agents who are well established in
the Territory.

Cattle Risk Tsetse Bush

Try driving 400 head of cattle
through the Tanganyika wilderness,
swarming with wild animals and infested
with tsetse fly, to bring them safe and
healthy to their destination five weeks
and 400 miles later. It’'s a feat worth
exclaiming about.

This 's what a team of Tanganyika’s
Veterinary Department officers and
Wagogo tribesmen did recently. They
herded 400 steers and six Boran bulls
from Kilosa in the Eastern Province 1o
Nach'ngwea in the Southern Province,
where many of the inhabitants have
never tasted fresh milk and where there
has always been a shortage of meat.

The herdsmen were occasionally
forced to ¢ imb into trees to take refuge
fron lions, elephants, eopards and
rhinos. Fires were lit at night to ward
off preying animals; the -cattle were
swum over the Lewegu River; they were
inoculated regularly and sprayed with
insecticides to protect them from the
tsetse fly—all this, yet they arrived with-
out mishap. And, after a few days’ rest,
and with coats gleaming, they settled
down to a ruminating life in Nachingwea.
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As the Businessman Sees

“THIS was my first trip to
Europe and the entire trip was most
stimulating and interesting. In addi-
tion to getting a general grasp of
economic and political conditions
in Europe, I made specific inquiries
about possible sources of financing
for B.C. industries, the possibility
of European industrialists setting up
branch plants in B.C., and the possi-
bility of increasing trade (two ways)
generally with British Columbia.”

One of the fifty Vancouver Board
of Trade members who participated
in the 7th Offshore Trade and
Goodwill Mission sponsored by the
Board made these remarks on his
return. The trip lasted 24 days and
took the party to Czechoslovakia,
France and the United Kingdom.

Previous Board missions had
visited the United Kingdom, West
Germany, the Netherlands, Bel-
gium, Austria, Spain, Portugal,
Japan, Argentina, Peru, Mexico and
Uruguay. A mission that will set out
in April 1960 is now in the planning
stage.

Journey to Prague

The 1959 tour was the first to
visit one of the Communist coun-
tries; it was therefore significant and
interesting, Those who took it in-
cluded both buyers and sellers and
all were eager to see how business
could be done in a country in which
trade is rigidly controlled and oper-
ated by government only.

From the moment of arrival at
the airport in Prague, when we were
cordially and warmly greeted with
English words and Czech slivovic
by the President of the Czecho-
slovakian Chamber of Commerce,
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Czechoslo

akia

This past summer, a trade and goodwill mission took fifty mem-
bers of the Vancouver Board of Trade on a businessman’s tour
of Czechoslovakia. Here is one member’s account of contacts
made with the Czechs and his views about increasing trade.

REG. T. ROSE, General Manager, Vancouver Board of Trade.

Frantisek Adamek, we were made
to feel welcome. So far as we could
learn, ours was the first organized
party of Canadian businessmen to
visit the country in postwar years
—and certainly the largest delega-
tion representing the business life of
Canada.

Our program of plant visits,
courtesy calls on government and
civic officials, tours of the western
area of Czechoslovakia including
Marianske Lazne (Marienbad),
Karlovy Vary (Carlsbad), and Pil-
sen, and to Brno in central Czecho-
slovakia (arranged but which time
did not permit us to take) indicated
that we were free to travel where
and when we liked. We were also
assured that, except for strategic
areas or military operations, we
could see anything we asked to see.
Generally speaking this was true—
yet some curious anomalies ap-
peared. A fine-paper distributor,
discovering that no fine papers be-
yond local needs were produced in
the country, asked to see a modern
printing plant. Despite several at-
tempts and some promises, he did
not visit one.

Again, arrangements were made
for two engineers interested in the
use of forest products to see a fibre-
board plant. But when a third man
wanted to go along at the last

moment, this apparently was not
permitted.

Trading through Corporations

All foreign trading is done
through the several distinct govern-
ment agencies set up for this pur-
pose. Businessmen from abroad
have no contact with the plant or
plants in which manufacturing goes
on. In many cases the sales
representatives were extremely able,
well-informed persons. (Madam
Karasova of Glassexport was an
example.) In other cases, the ap-
pointment appeared to have been
made on grounds other than trained
sales ability.

In price, certain commodities ap-
peared to be competitive and offi-
cials said they were prepared to
meet foreign competition and to
quote at prices necessary to obtain
orders. Obviously, they had knowl-
edge of prices and conditions in
Canada and the United States.

Sales pressure is noticeable; the
Czechs believe in the “hard sell”.
They are direct, persuasive, per-
sistent, and fired with a zeal for
promptness of decision.

However, we came away with the
feeling that although a large number
of excellent products are made in
this small but well developed indus-
trial nation, there seem to be some
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technical problems, apart from
political considerations, to be over-
come before any large-scale in-
crease in purchasing is attained. It
seems too that purchases from Can-
ada are not likely to rise signifi-
cantly, largely because of problems
of availability.

The Czechs are definitely not in-
terested in providing capital funds
for industrial development else-
where. They need capital within
their own country.

Sell to Communist Bloc

Another factor to be recognized
is the dependence of Czech industry
on Russian, or satellite country,
orders. It was said that over 75 per
cent of export production is destined
for these areas. These orders, of
course, were placed in bulk
through government agencies. The
type of buying done in private-
enterprise areas does not conform
to this pattern and exhibits a greater
demand for differences of design,
style, quality, and range, not easily
available under the present form of
administration. The Czechs, how-
ever, are vigorous in their sales pro-
motion of the goods they produce
and are finding good response in
many parts of the world.*

A Businessman Comments

In a report to his company, one
of our party made three comments
that are relevant to any discussion
such as this.

“The obstacles which appear to
stand in the way of increasing sales
to Czechoslovakia are:

1. “Standards. For example,
screw threads are not the same as
in North America and the Czechs
are not prepared to alter their
standards to conform.

2. “They do not maintain stocks
of spare parts for their equipment
in Canada nor even in North
America at present. They prefer

*See also “Doing Business with Czecho-
slovakia” in the December 20, 1958, issue
of Foreign Trade
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A Czechoslovak worker tends a Swiss-type automatic screw machine in a
Czech factory. A large proportion of the country’s industrial output is sold
to the Communist Bloc countries through government trading agencies.

when they sell equipment to sell
several years of spare parts at the
same time.

3. “There does not appear to
be any reliable procedure for re-
dress if equipment is not satisfactory
or not up to specifications. The
foreign trade corporations are the
official contacts for foreign buyers
and these corporations buy from the
Czech factories to sell to foreign
customers. There does not seem to
be any possibility of a potential cus-
tomer establishing direct communi-
cation with the technical people in
the factory.”

Later discussions with Czech
trade officials in this country indi-
cated that they do not altogether
agree with these remarks. However,
the government agencies appear to
be unwilling to set up stocks of
spare parts and service personnel
in anticipation of business. Rather,
they hope that appointed distribu-

tors will accept these responsibilities
as a normal business risk.

Several members of the Board of
Trade mission were engineers and
architects, who reported strong in-
terest among Czech architectural
and engineering groups in engaging
in “package” deals, including mar-
ket and feasibility studies, the de-
sign, building and construction of
plant and equipment, and manage-
ment of the plant until the local
personnel are trained.

From published figures it would
appear that Czechoslovakia has
made a remarkable recovery since
the war. In the areas we visited we
noted considerably less war damage
than in Germany. We could not, of
course, determine how much gutting
of factories by the retreating Ger-
mans or the incoming Russians took
place. But the emphasis of the five-
year plans is evidently on industrial
and agricultural development rather
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than on consumer goods and hous-
ing. Czechoslovakia is in the fourth
year of the second five-year plan.

Personal Impressions

Representatives of finance in our
group had ample opportunity to
meet with state bank officials and
to discuss differences of policy.
Indeed the Czechs we met—and
they included many who were par-
ticularly articulate and well in-
formed—all obviously were tried-
and-tested supporters of the present
regime. They were ready to discuss,
debate, or argue, but all in good
part and with the optimistic hope
that we would find their point of
view acceptable.

No group could have been more
hospitably received or more atten-
tively served. We had opportunity
to meet and interview at length
ministers and officials of the Foreign
Trade Department, the mayor and
senior officials of the City of Prague
and the president, economists and
officers of the Czech Chamber of
Commerce. The latter is a govern-
ment agency that acts primarily as
a public relations body, including
the management and administration
of trade fairs such as the one at
Brno, and of exhibits in trade fairs
throughout the world. A staff of
fifty is currently promoting exhibits
of trade goods in 32 trade fairs out-
side of Czechoslovakia.

Those we met assured us that
they were Czechs first and Com-
munists second. They are intensely
nationalistic, with pride in a tradi-
tion and heritage that is amongst the
oldest in Europe. They seemed
proud too of the strides toward
national unity and harmony made
after the establishment of the nation
following World War I but this has
now been dwarfed by more recent
attainments.

One wonders sometimes whether
the “hard sell” of country, peoples,
production and politics is sympto-
matic of a bit of wishful thinking,
for we found also some evidences
of strict control, of continuous
propaganda in many forms, and of
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the overwhelming influence of Mos-
cow. But this is a story in itself.
We went by invitation and we
were courteously and generously
1eceived. We were given great op-

portunities of observation, and
afforded every facility to trade and
to develop interest in trading. We
are grateful for an outstanding and
exhilarating experience. ®

Seed Potatoes for Argentina?

Earlier forecast that Canada might sell seed potatoes to the
Argentine is now revised, in light of new developments.

THE prospects for imports of
Canadian seed potatoes into Argen-
tina have undergone a complete and
unexpected change in the ten weeks
since Foreign Trade published a
report on the subject in its July 18
issue. It is now unlikely that Argen-
tina will buy any imported seed
potatoes this year from any source,
except for one possibility. This is
that, up to the end of November,
some relatively small orders may be
placed (principally for Kennebecs)
to arrive in Argentina for early
January planting in the late, north-
ern potato zone near the city of
Rosario.

A number of factors have con-
tributed to this. In May and June
potatoes were extremely high-
priced. Wholesalers paid between
five and six pesos a kilo in the fields
for potatoes and retail prices
reached as high as nine and ten
pesos per kilo. As a result, con-
sumption fell off sharply and when
prices came down, the demand was
not elastic enough to reach its
former level until a number of
weeks had elapsed. Because of con-
sumer refusal to buy (the potatoes
were of particularly poor quality in
any case) during the period of high
prices, stocks of table potatoes be-
gan to accumulate.

In addition, production estimates
were discovered to be conserva-
tive. A local variety called Huinkul
often gives unpredictably large
yields, as it did this year. Suddenly
it was realized that there would be
an over-all surplus of table potatoes.
Everybody seems to have been
caught off guard. Growers and

wholesalers who have been in the
business for years lost, and continue
to lose, large amounts of money. At
present wholesalers are paying as
low as 1.50 pesos per kilo for sup-
plies. The large stocks of high-
priced potatoes that some whole-
salers had on hand are now bringing
4.50 pesos per kilo retail. Locally
grown seed potatoes, although of
poor quality, are selling at about
200 pesos per bag. The cheapest
imported seed, at the now more
steady exchange rate of about 81
pesos per U.S. dollar, is twice that
price and although it is generally of
a much higher uniform quality, un-
der present circumstances there is
no demand. Many growers are pre-
paring to replant what they have
harvested rather than take a loss.
Practically all growers have sus-
tained some losses already, and add-
ing to the confusion is the fact that,
during the period of high prices,
growers as well as wholesalers and
everybody else could not do any
banking or even cash cheques be-
cause of the bank strike that for
many weeks closed all but the few
Buenos Aires branches of foreign
banks.

Briefly, then, Argentina at present
has a surplus of low-quality pota-
toes, smaller consumption, growers
who have neither the money nor the
inclination to buy new imported
seed, and the possibility of another
bad year in 1960 because even
larger quantities of low-quality po-
tatoes may be produced.

—G. E. BLACKSTOCK,

Assistant Commercial Secretary,
Buenos Aires.
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Six Months of Irish Trade

Our correspondent in Dublin finds much that is hopeful, in spite
of the adverse trade balance. The Government has given its
blessing to an export-promotion program and sales abroad of

some products

materials have increased.

foodstuffs, manufactured goods and raw

W. R. VAN, Commercial Secretary, Dublin.

IRELAND moved into 1959 with
a bigger trade deficit than in the
same period last year, the result in
large measure of the caprices of
weather and some non-recurring ex-
penditures. The second half of the
year appears much more promising.

First, some figures. Imports in
the first six months of 1959 totalled
£108.1 million, an increase of
£7.9 million over the same period
in 1958. Exports, at £ 60.1 million,
shrank by £5.3 million. This cre-
ated an adverse trade balance of
£48 million, 28 per cent higher
than during the same period a year
ago.

Favourable Trade Terms

Import prices, which have been
fairly constant since the spring of
1958, were on the average 2 per
cent lower during the period. Export
prices, on the other hand, tended to
rise and were, on the average,
higher. Lower import prices thus
meant a saving in exports of roughly
£2.1 million, though exports ac-
tually increased by £7.9 million.

Because of the disastrous harvest
of 1958, Ireland had to import
much more wheat—£4.9 million
worth in fact, compared with £1.2

IRISH WHEAT IMPORTS

6 months 6 months
From: 1959 1958
(£000,000)
Argentina 1.2
Australia 2.0
Canada 1.4 0.8
United States 0.2 0.2
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million in the same period of 1958.
The table below shows imports by
country of origin.

Other big imports included air-
craft and parts valued at £2.2
million, up £1.6 million over the
previous year. Imports of unrefined
sugar, at £1.8 million, practically
doubled, and those of seeds for sow-
ing increased from £0.9 to £1.8
million. A new import was crude
or partly refined petroleum for Ire-
land’s first oil refinery, recently
opened at Cork.

Imports from dollar countries
climbed by £2.2 million over the
first six months of last year. Prod-
ucts were mostly wheat from Can-
ada, coal from the United States,
and unrefined sugar from the
Dominican Republic. Purchases
from the non-sterling European
Monetary Agreement countries in-
creased by £4.3 million, and in-
cluded a more varied range of goods
than last year—aircraft and parts,
fertilizers, machinery, electrical
goods and timber.

How did Canada fare? In the six-
month period under review, we
boosted our exports to Ireland from
$3.3 million to $4.1 million,
(f.o.b.). Wheat, newsprint, alu-
minum ingots, drugs and chemicals,
rags and waste were mainly respons-
ible for the increase.

Agricultural Exports Down

The continued decline in cattle
exports, the falling-off of bacon
shipments from last year’s record

high, and the stopping of butter
sales together accounted for a drop
of almost £10 million during the
six months. Counteracting the seri-
ous decline in primary agricultural
commodities, to the extent of more
than half of the values lost, were
bigger sales of a wide range of other
exports—foodstuffs, other manufac-
tures, and raw materials.

The following statistics compare
the value of exports by groups of
commodities:

EXPORTS FROM IRELAND

6 months 6 months
1958 1959
(£°000)

Cattle 22,927 16,041
Other animals 3,653 4,105
Bacon and creamery
butter 5,821 2,736
Other food, drink and
tobacco 15,168 16,009
Manufactured goods
(excluding food, drink
and tobacco) 8,727 10,569
Raw materials 2,639 4,592
Miscellaneous small
exports 4,321 4,352
Total domestic exports 63,256 58,404
Re-exports 2,152 1,716
Total, all exports 65,408 60,120

The slump in bacon and butter
exports was largely made up by
much higher sales of frozen beef to
the United States, steady and sub-
stantial sales of cereals to the United
Kingdom (including Northern Ire-
land), and expanding chocolate-
crumb exports to the United King-
dom and Canada.

The export value for manufac-
tured goods jumped by 21 per cent
over the six-month period of 1958.
A wide range of products were
affected, including cement, jewel-
lery, women’s clothes, leather,
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furniture, glassware and ma-
chinery (other than agricultural or
electrical).

PRINCIPAL IRISH EXPORTS OF
MANUFACTURED GOODS

6 months 6 months

1958 1959
(£°000)

Leather 746 1,057
Women's outerwear
(excluding knitwear) 492 744
Footwear 371 528
Woollen fabrics
(excluding handwoven) 301 359
Electrical machinery (in-
cluding radio and TV) 391 419
Other machinery
(excluding agricultural) 135 465
Secondhand cars 448 696
New cars 678 269
Metals and metal
manufactures 370 740
Paper products 1,072 966

Bigger shipments of wool to the
United States and the United King-
dom, as well as increased exports of
copper concentrate to Europe, con-
tributed most to the rise in value of
raw-material sales. Sharp increases
in both the quantity and price of
hides and skins to the United King-
dom and Spain also helped.

Outlook Promising

Although the adverse balance of
trade for the first six months of
1959 may appear high, it may well
be offset by the following factors:

@ Cattle exports have been cut for
two reasons. Dry weather in the
U.K. has considerably slowed up the
grass crop. British farmers are
therefore reluctant to take more
than the bare minimum of cattle
for further fattening on their farms.
Once feeding conditions have im-
proved, British imports should rise.
Moreover, strides being made in
eradicating bovine TB should also
ultimately improve exports.

® Because of the poor harvest last
year, unusually large quantities of
wheat, especially Argentine and
Australian soft wheats, have had to
be imported. This year’s harvest in
Ireland is said to be good.
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© Heavy imports of aircraft and
parts for the national airlines are a
non-recurring expenditure.

® Because of the fine weather this
year, the tourist trade has greatly
expanded and the results of this
summer’s “take” will, of course, not
be known until the second half of
the year.

© Production of petroleum products
in Ireland’s new refinery should par-
tially offset future import outlay.

® New industries, with products
basically for export, including ore
from the Canadian-owned copper
mines, are steadily increasing Ire-
land’s earnings from sales abroad.
Helping things along is the Irish
Export Promotion Board, which has
been made a government agency
with a significant boost in its ap-
propriation. The Board will receive
grants from the Government of up
to £1 million to carry out more
extensive export promotion. ®

U.S. Buys Gypsum

Expansion in the United States gypsum industry may widen

the scope for Canadian suppliers

if they can cope with

competition from Mexican, Jamaican and U.S. producers.

CANADIAN suppliers of crude
gypsum may soon find a bigger
market for their product in the
Southern States. The reason? U.S.
companies are building two new
gypsum plants and expanding a
third. Canadians can expect stiff
competition, however, from domes-
tic producers of crude gypsum who
will probably boost output to meet
rising demand. Other rivals in the
field are Mexico and Jamaica, which
have greatly increased exports of
crude gypsum to the U.S. during
the last four years.

Construction Moves Ahead

The National Gypsum Company
recently increased the capacity of
its plant at Savannah, Georgia, by
25 per cent which, it is said, makes
it the largest gypsum plant in the
world (It has thus been enlarged by
300 per cent since it was built in
1939.) National Gypsum imports
about 350 thousand tons of gypsum
rock a year for this plant from
its quarries in Nova Scotia. Last
year the company installed new
dock equipment at Savannah to

enable gypsum ore to be unloaded
from its new 18,000-ton self-
unloading ships. This has cut un-
loading time in half. The Savannah
plant turns out gypsum wallboard,
lath, plaster and other gypsum
building products.

The Bestwell Gypsum Company
of Ardmore, Pennsylvania, is build-
ing an $8.5 million plant in Bruns-
wick, Georgia, that will begin opera-
tions this fall. Bestwell has also
announced plans to build a $5.5
million plant at New Orleans on the
new Mississippi River-Gulf Outlet,
which extends from New Orleans
to the Gulf of Mexico. It will make
plaster, lath, and gypsum board and
is scheduled for completion by June
1960. About 200 thousand tons of
gypsum rock will be imported an-
nually to supply the factory; its
production capacity is to be 150
million square feet of gypsum board
a year. The plant will be built 14
miles east of the Industrial Canal
and will have almost straight-line
access (when the Outlet is com-
pleted) by deep water to the Gulf of
Mexico 70 miles away. The site
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comprises 30 acres and can be
reached by rail and road.

Adjacent to the plant, the Port of
New Orleans will put up a million-
dollar public bulk-handling facility.
This will permit the unloading of
sand, gravel, sulphur, bauxite, lime-
stone, gypsum, sugar and similar
bulk commodities from ships and
barges for delivery to barges or con-
veyors serving adjacent industries.
It will include a travelling bulk-
unloading crane and conveyors with
an initial unloading capacity of up
to 750 tons an hour.

U.S. Production Rises

In 1958, total U.S. output of gyp-
sum products—including acoustical
and insulating plaster, plasterboard
and wallboard—was higher than in

1957; so was the total of products
sold and used. Domestic production
of gypsum in 1958 reached some
9,647 thousand tons. This is ex-
pected to be slightly higher this year,
thanks to increased activity in home
construction. The five leading states
mining crude gypsum are Michigan,
California, Towa, Texas and New
York, which together produce about
62 per cent of the total.

Canadian Sales Down

Imports in 1957 totalled
4,334,467 short tons (one short
ton 2,000 pounds), valued at
$7,570,671, of which Canada sup-
plied 3,686,237 short tons valued
at $6,500,085. The next largest sup-
pliers were Mexico with 419,304
tons and Jamaica with 167,203,

Imports for that year dropped
slightly from the 1956 figure of
4,346,135 tons, as did imports from
Canada (3,771,282 in 1956).
Mexico supplied 388,839 tons in
1956 and Jamaica 135,441. Pre-
liminary figures for 1958 indicate
that Mexico and Jamaica have again
increased their share of the market
and imports from Canada, accord-
ing to DBS figures, have declined
further to 3,246,017 short tons.
Whether or not Canada can capture
a larger share of the increasing mar-
ket depends largely on the ability
of Canadian suppliers to compete
with U.S. producers, and with ex-
porters in Mexico and Jamaica.

T. F. HARRIS, Consul and
Trade Commissioner, New Orleans.

Trade Commissioners on Tour

The following officers of the Trade Commissioner Service are
undertaking tours in Canada. Their itineraries are:

D. S. ARMSTRONG, Commercial Counsellor in Cairo, Egypt:
Montreal—Nov. 2-13 Ottawa—Nov. 16-27

A. B. BRODIE, Commercial Coun ellor in Tehran, Iran:

Windsor—Nov. 17
Vancouver—Nov. 19-25
Winnipeg—Nov. 27
Ottawa—Nov. 30-Dec. 4

Toronto—Nov. 6-11
Hamilton—Nov. 12
Brantford—Nov. 13
London—Nov. 16

JOHN MACNAUGHT, Assistant Commercial Secretary in
Wellington, New Zealand:

Southern Ontario—Nov. 30-
Dec. 1
Toronto—Dec. 2-7

Southern Ontario—Dec, 8-9
Ottawa—TFeb. 4-17
Montreal—Feb. 18-23

Businessmen who wish to see these officers should get in
touch with the Board of Trade or Chamber of Commerce in
the cities mentioned, with the following exceptions. In Toronto,
Winnipeg and Edmonton, the Trade Commissioners make
their headquarters at the offices of the Canadian Manufacturers
Association; in Windsor, Ontario, at the offices of the Greater
Windsor Industrial Commission; in St. John’s, Ottawa and
Vancouver, at the Department of Trade and Commerce; in
Victoria, at the Department of Trade and Industry, and in
Fredericton at the Department of Industry and Development.
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Tours of Territory

C. G. BULLIS, Assistant Trade Commissioner in Kingston,
Jamaica, will visit British Honduras from November 17 24.

D. H. CHENEY, Commercial Secretary in Lima, Peru, will
visit the following centres in Bolivia from November 3-18: La

Paz, Cochabamba, Santa Cruz, Oruro, Sucre, Potosi, Trinidad
and Tarija.

L. D. R. DYKE, Assistant Commercial Secretary in Athen
Greece, will visit Israel from November 16-27.

R. H. GAYNER, Vice Consul and Assistant Trade Commi
sioner in Manila, Philippines, will visit Taiwan from Novem
ber 10-20.

B. A. MACDONALD, Commercal Counsellor in New Delhi
India, will visit Hyderabad, Madras, Bangalore, Cochin, Trivan
drum and other business centres in South India during the
first half of November.

W. R. VAN, Commercial Secretary in Dublin, Ireland, wil
visit Cork, Limerick, and Shannon Airport from Novem
ber 17-19,

Businessmen who would like these officers to undertake
assignments should get in touch with them at their posts as
soon as possible. Write to Mr. Bullis at Kingston, Mr. Cheney
at Lima, Mr. Dyke at Athens, Mr. Gayner at Manila, Mr.
Macdonald at New Delhi, and Mr. Van at Dublin.
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Peru Sets Up a Steel Industry

Steel complex centered around Chimbote is now producing basic
steel products and beginning to supply certain export markets.
But Peruvians will still import specialty steels in various forms.

D. H. CHENEY, Commercial Secretary, Lima.

PERU recently delivered its first
shipment of steel (mainly reinforc-
ing rods) to a large fabricator in
the United States. According to re-
ports, the quality was found to be
excellent. During the past few
weeks, the country’s second large-
scale iron-ore mine has begun pro-
duction. These two developments
illustrate how initial disappointment
and even disaster has been trans-
formed into success by the deter-
mination and foresight of a group
of Peruvian and French business-
men and industrialists.

Custodian of the industry is the
Corporacién Peruana del Santa (the
Peruvian Santa Corporation), a
Peruvian Government entity formed
in June 1943, and similar to a
Canadian Crown company. Produc-
tion and manufacturing facilities of
the corporation consist of the fol-
lowing: extensive iron ore deposits
at Marcona in southern Peru, the
exploitation of which has been
leased to the Marcona Mining Cor-
poration, a U.S. company; a pig-
iron plant, a steel plant and a rolling
mill, located in the northern coastal
city of Chimbote; extensive harbour
installations, also located at the port
of Chimbote, and a 50,000 kw.
hydro-electric power plant about
100 miles east of Chimbote.

The Peruvian Santa Corporation
was established for the purpose of
setting up an iron and steel industry
in Peru. The town of Chimbote was
selected as the most likely centre
and plans were drawn up for the
construction of modern port facili-
ties. At the same time, preliminary
studies were made of the Marcona
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iron ore deposits in southern Peru.
A small railway running from
Chimbote to the site selected for the
hydro-electric power station was
purchased and work on the hydro-
electric power plant started. This
work was carried out almost entirely
by Peruvian engineers.

Difficulties Arise

During this initial period, several
contracts were signed with foreign
suppliers for equipment and with
the Marcona Mining Company for
the exploitation of the iron-ore de-
posits. However, the venture soon

ran into financial problems and in
1950 an avalanche and flood dam
aged much of the preliminary con-
struction work.

In 1954 the President of Peru
appointed an executive reorganizing
commission for the Peruvian Santa
Corporation, placing at its head an
experienced Peruvian engineer and
businessman. However, financing
problems continued. Soon negotia-
tions were begun with French bank
ing and industrial interests and an
agreement was concluded whereby
the corporation would import
French iron and steel products and
sell them for cash to Peruvian im-
porting firms. In return, it would
get five-year credit terms from the
French suppliers of iron and steel
equipment.

The stimulus that the corporation
received from this arrangement

This belt conveyor transports iron ore from Peri’s newest mine, Acari, to an ore
carrier at dockside. Late in August, the first shipment went to Bethlehem Steel
Company in the U.S. Output is expected to reach about one miilion tons a year.
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PERU’S IMPORTS OF PRIMARY STEEL

PRODUCTS
Quantity

(metric tons)

Description 1956 1957
Bars, plates and rods of
iron or steel, unpolished, of
any cross section, thickness

or length, not drilled 8,777 10,293
Bars and rods of iron or
steel, folded, distorted or

twisted, for buildings 26,984 23,098
Bars and rods of iron or
steel, polished, of rectangu-
lar or circular section, for

tools or other purposes 317 228

Steel bars of hexagonal, oc-
tagonal or cross-shaped sec-
tion, whether drilled or not,
for mining drills 531 883

Bars or rectangular section
or flat bars of iron or steel
for manufacture of tools
and springs 624 432

Angular beams of iron or
steel, neither drilled nor
otherwise prepared in vari-
ous shaped sections

9,136 11,125

Iron or steel wire of more
than ¥ mm. diameter, gal-
vanized or not, including

baling wire 7,568

1,338

4,412

Barbed wire 1,043

Bands, hoops, circles and
strip up to 20 cm. in width
and between one and three
mm. thick 890 490

Iron or steel hoops and

circles for closing packages 743 1,850

Tinplate in plates or sheets,

not painted or varnished 7,955 9,794

Plates of iron or steel, flat,
of any shape and size, not
drilled, painted or var-
nished

11,371 16,569

Plates or sheets of iron,
galvanized, flat or corru-
gated

6,354 8,920

Water pipes of non-malle-
able cast iron and unions
therefor

2,559 2,812

Pipes of iron or steel not
ore than 2 ‘'nches in-
ternal d’ameter

5,029 2,384

Pipes of iron or steel in
excess of 2 inches diameter
and black steel seamless
pipes for petroleum in-
dustry

9,779 21,547

Steel rails for railways and

tramways 4,139

1, 00

3,645

Steel Decauv’ le rails 1,083
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meant that it could consider pro-
posals being advanced by several
foreign companies. It called for bids
on the international market for the
completion of the hydro-electric
plant and for the installation of the
Chimbote iron and steel mill. In
June 1954 it accepted a bid sub-
mitted by a French group. A con-
sortium of Peruvian contracting
engineers became affiliated with the
French group and the way was
cleared for action. These affiliated
groups formed an operating com-
pany under the name of Sociedad de
Gastion (SOGESA) and French
engineers and technicians were dis-
patched to Peru to initiate work
on the project. Chief among the
French interests involved in its
financing and completion were the
Banque de Paris et des Pays Bas,
Société Genérale d’Exploitations
Industrielles (SOGEI), and Etab-
lissements Delatre et Frouard
Réunis.

The steel mill at Chimbote was
designed by a New York firm
retained as consultants to the
Peruvian iron and steel industry.
The civil engineering work for the
mill and the hydro-electric plant
was carried out by SOGESA.

In July 1956 the sheet mill at
the steelworks was inaugurated. By
the end of that year, financial prob-
lems again became acute and it was
necessary to secure soles 200 mil-
lion in Peruvian currency from the
Peruvian Industrial Bank. These
funds will be amortized in ten years,
beginning in 1960.

By the end of 1957 the power
plant on the Santa River was com-
pleted, providing an initial 50,000
kilowatts of power. In March 1958,
electric power was made available
for testing of furnaces in the steel
mill. The completed installations
were officially inaugurated by the
President of Peru in April 1958 and
Peru’s iron and steel industry began
to operate with a rated capacity of
60,000 tons of steel products a year.

The Chimbote operation has
been designed and built as an inte-
grated iron and steel plant to pro-

duce pig iron, concrete reinforcing
bars, wire rod, hot rolled sheets, and
various small bar sections. The
three principal divisions of the mill
are the pig-iron plant, the steel-
making plant, and the rolling mills.
Located on the open desert where
there is practically no precipitation
and very light winds, the buildings
are completely open, permitting a
high degree of air circulation and
making this steel mill one of the
most comfortable in the world to
work in.

The Pig-lron Plant

The iron-ore reduction equip-
ment consists of two submerged-arc
electric pig-iron furnaces of the
Tysland-Hole type. Each has a daily
capacity of 90 metric tons, giving
the plant a total output of 60,000
metric tons of pig iron a year. It
is equipped with the latest me-
chanized handling equipment to
transport and store raw materials
and charge the furnaces.

Iron ore from the Marcona mines
in southern Peru goes by ship to
Chimbote. From the dock the raw
material is moved less than half-a-
mile by rail to the storage yard
which has a capacity of approxi-
mately 50,000 tons of ore. Anthra-
cite coal, coke, and limestone are
brought to the plant by truck or
railroad. The coal comes from the
Peruvian mines in the Santa River
canyon and areas east of Chimbote;
the coke is imported from Germany
and Britain. Adequate supplies of
good-quality limestone come from
quarries located in the mountains
behind the mill.

Automatic electrode regulators
purchased in Switzerland maintain
a constant power input to the fur-
naces. An elaborate system of relays
and automatic warning devices in-
sures safe operation of the intricate
electrical equipment and control
systems. The pig-iron furnaces are
cylindrical and approximately 33
feet in diameter. They are supplied
with three self-baking, continuous
Soederberg  electrodes, approxi-
mately three feet in diameter. Raw
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materials for building up the elec-
trodes are imported in bulk from
France. As the electrodes are con-
sumed at the rate of approximately
20 to 30 pounds of electrode carbon
per ton of pig iron, they are fed
continuously by lowering them step
by step through water-cooled elec-
trode holders. New electrode casing
sections of steel sheets are welded
to the top of the electrodes as they
are consumed, while the electrode
paste imported from France is
packed into the empty casing. The
electrodes partially penetrate the
charge inside the furnace and heat
is obtained through the resistance
of the charge as well as from the
electric arc produced.

The Steel Mill

The steel plant is equipped with
two electric-arc furnaces 15 feet in
diameter. Each furnace can hold
more than 25 tons of molten steel
and together they have a production
capacity of 66,000 tons of steel
ingots per year.

Steel scrap produced from the
steel-trimming operations at the
rolling mills is also placed in the
furnaces, plus small amounts of
scrap. Electrodes for the steel-mill
furnaces are imported from Japan
in sections and these are bolted
together at the site.

The Rolling Mills

A series of concrete structures
with steel framework incorporating
the bridge cranes, heating furnaces,
and rolling equipment house the
rolling mill. The building is con-
structed in six parallel sections,
three of which are used to store
semi-finished steel and house the
furnaces and the mills; in the other
three, steel sheets are finished. A
seventh bay is used for finishing
bars, rods and shapes.

Steel ingots coming from the steel
plant are converted into steel billets
or sheet bar on a 26-inch mill. The
billets are rolled into concrete rein-
forcing bars, commercial profiles,
and wire rods by 18-inch, 12-inch
and 10-inch mills.
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The Chimbote mill turns out the
following products:

1. Ingots 10 x 10 x 60 inches, 650
kilos in weight.

2. Steel Billets—rectangulars 2 x 4
inches.

3. Sheet Bar
inches.

10 x 040 x 1%

4. Rods—concrete bar, 3 x 1%
inches; wire rod, % x % inch.

5. Structural Sections—round and
square bars, up to 1% inches; flats
up to 2 x # inches; angles up to 2
inches; beams up to 2 inches; chan-
nels up to 2 inches.

6. Sheets—Dblack, pickled or galvan-
ized, varying in thickness from .016
to .120 inch and in width from 24
to 48 inches.

Imports Still Needed

Although this new industry is
now supplying a significant propor-
tion of Peru’s domestic requirements
of basic steel products—particu-
larly sheet, plates and reinforcing
rod—the country will remain de-
pendent upon foreign sources for a
large volume and a wide variety
of specialty items. Production of
finished steel products in the 14
months from May 1958 to June
1959 totalled 39,128 metric tons.
In addition, small quantities of pig
iron and semi-finished products
were produced for export. Of the
total of finished products, the do-
mestic market absorbed 29,886
metric tons and the export market
9,242. Exports consisted of the
following: Argentina, 6,000 tons of
pig iron, 690 tons of sheets and
1,550 tons of semi-finished bars
(plate); United States, 1,000 tons
of reinforcing rod (a similar ship-
ment was made in July); Ecuador,
200 tons of reinforcing rod.

Peru’s main imports of primary
steel products during the years 1956
and 1957 are shown in the table
on page 24. ®

U.K. Food Output

THE amount and variety of food
produced in Britain have changed
considerably in recent years. Part
of the change has been fostered by
the Government to take advantage of
world market situations; part of it
reflects changed consumer habits.
These shifts have, in turn, affected
demand for products from Canada.

Domestic output of wheat and
flour (expressed as a wheat equiva-
lent) in 1951 accounted for 24 per
cent of total supplies; in 1958, it
dropped to 19 per cent because of
government policy of diverting pro-
duction from wheat to feed grains.
Of the 169 million bushels of wheat
imported in 1958, Canada shipped
almost 90 million. Barley imports
totalled 62 million bushels, of which
Canada supplied 44 million. Canada
also supplied a third of British im-
ports of oats, which totalled 11 mil-
lion bushels in 1958.

In 1951, Britain supplied 10 per
cent of her needs of oils and fats;
this rose to 18 per cent in 1958.
Domestic butter output jumped from
4 to 8 per cent of total supplies.

The proportion of home output of
carcass meats remains unchanged
from 1951, at 65 per cent, but bacon
and ham production declined from
49 to 42 per cent. The number of pigs
in Britain has dropped in the past
two years, partly because the Govern-
ment has discouraged pig-raising. Im-
ports of bacon and ham, mainly from
Denmark, totalled 758 million pounds
in 1958, 53 per cent of the total
market. No imports from dollar coun-
tries are licensed.

British cheese output soared from
18 per cent of total supplies in 1951
to 45 per cent in 1958. Imports of
cheddar dropped last year to 211
million 1b. though purchases of Cana-
dian cheddar, at 15 million Ib,,
doubled the 1957 figure. Indications
in the trade are that demand for
Canadian cheese continues strong.

Britons are almost completely self-
sufficient in eggs: imports account for
only 1 per cent of total supplies com-
pared with 14 per cent in 1951. Eggs
and egg products can now be shipped
from Canada and it is reported that
the trade has received favourably
trial shipments of our frozen eggs.

—D. B. LAUGHTON,
Agricultural Secretary, London.
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Australia

TARIFF BOARD INQUIRIES—The Australian Min-
ister for Trade and Customs recently referred to the
Tariff Board for inquiry and report the question whether
assistance should be accorded, through tariff action or
otherwise, to the production of textile of man-
made fibres which would be classifiable under Item
105 (D) (1).

Canadian firms exporting these products to Aus-
traila may wish to have their views on these tariff
inquiries placed before the Tariff Board. The most
effective method of doing so is for the Canadian
exporter to have his Australian agents act on his behalf
before the Board. Action should be taken as soon as
possible because tariff inquiries normally begin n
Australia soon after the announcements are made.

Rates of duty on these products may be obtained
from the International Trade Relations Branch, Depart-
ment of Trade and Commerce, Ottawa.

British Honduras

IMPORT CONTROLS RELAXED—British Hon-
duras issued an Open General Licence, effective July 1,
1959, for the import of goods from the dollar area,
with the exception of the following for which specific
licences are required:

Aerated waters

Air-conditioning machines, self-contained, comprising elements for
cooling, control of humidity, cleaning and circulating of air

Arms and munitions
Beans, dried (red kidney, pinto, split and lentils)
Boots and shoes of leather

Centrifugal drying and separating machines, other than of a kind
used for domestic purposes

Cattle for slaughter, etc.

Cigarettes

Citrus juices

Cocks, taps, traps and valves for controlling gases, liquids or vapours
Compressers and exhausters, air and gas

Dredging equipment

Dressed poultry

Eggs, in the shell (hens’)

Flexible tubing and piping, wholly or mainly of meta
Furniture

Gas and chemical plant
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Trade and Tariff Regulations

Gold, fuly and semi-manufactured

Lifting, haul'ng and transpo t'ng machine y,
winches, pulleys

he followi : hoists,

Lumber

Maize (cor )

Meat, fresh, chilled or frozen
Motor vehicles and parts thereof
Oi -refining plant

Peas

Pe oleum and shale ois, crude and refined (other than lubricating
oil , waxes of all kinds includ'ng mixtures of waxes, wax residues,
petrolatum and greases)

Pile-drivers
Printing machinery

Pumps of all kinds, including petrol and oil measuring pumps, other
than of a kind used in motor vehicles, ships, boats o aircraft or for
domestic purposes

Refrigerato s and refrigeration machinery, other than of a kind used
fo domestic purposes

R1 e, whole and broken

Swine for slaughter, etc.

Separators fo sepa a ing oil from mixture of oil and water
Soap, blue mottled (laundry)

Sugar

Tiles

Vegetables, fresh (cabbages, carrots, lettuce and tomatoe )
Welding mach'nes

Well-boring achinery and pla t

India

IMPORT CONTROLS—The Government of India has
just announced its import trade control policy for the
period October 1, 1959 to March 31, 1960. The new
policy continues the emphasi on strict economy in
imports, the adequate supply of raw materials for
existing domestic industries, and assistance wherever
possible to export industries.

Complete details of the revised licensing schedule
have not yet been received but it is understood that
there has been some increase in the quotas for copper,
brass scrap, zinc, unwrought nickel, parts for motors
and motor vehicles, photographic negatives and print-
ing paper (excluding X-ray films), and alloy and tool
steels (but not including stainless steel).

FOREIGN TRADE



Imports of certain products required by export-earn-
ing industries have also been liberalized. These include
hydrosulphate of soda, coal tars and dyes for textiles,
machinery, packing paper required by tea and coffee
industries, nylon gut for sporting goods industries, and
raw film for the motion-picture industry.

Quotas have been reduced for imports of the follow-
ing items: cables, pumps, bleaching powders, meters,
and certain drugs and medicines.

Details concerning the licensing treatment accorded
to specific items may be obtained from the International
Trade Relations Branch.

Japan

IMPORTS LIBERALIZED—The Japanese Govern-
ment recently announced its intention to liberalize
the import from the dollar area of nine commodities
by the end of the 1960 fiscal year (April 1960-March
1961). At present the nine items, when imported from
the dollar area, enter Japan under the Foreign Exchange
Allocation System; when they are liberalized, they will
be switched to the Automatic Approval System.

The nine items, with scheduled effective date for
import liberalization, are: copper alloy scrap and lauan
logs, January 1960; gypsum and abaca fibre, between
October 1959 and March 1960; scrap iron, soybeans,
lard, beef tallow, cattle hides, by the end of March
1961.

No decision was taken on the import liberalization
of a tenth item——pig iron—that was also considered
—Tokyo.

Malta

IMPORT RESTRICTIONS RELAXED—The Gov-
ernment of Malta has announced that, effective August
7, 1959, an Open General Licence has been granted
for the import of goods from the dollar area, except
for a limited list of items which still require specific
licences.

Information concerning particular commodities for
which specific licences are required may be obtained
from the International Trade Relations Branch of the
Department.

Morocco

DEVALUATION AND RELATED MEASURES
ANNOUNCED—Effective October 17, the Govern-
ment of Morocco devalued the Moroccan franc by
20.44 per cent, from 420 francs to the U.S. dollar to
506 francs. At the same time, the adoption of a new
monetary unit, the dirham, valued at 100 Moroccan
francs, was introduced. An exchange control system has
been reinstated governing all franc transfers within
the franc area, except those connected with commodity
trade.
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The measure calls for declaration and repatriation of
foreign holdings by residents and domiciled non-resi-
dents under certain conditions. The 10 per cent tax
applied on franc transfers to France since January 1959
has been removed. Provision is made for automatically
authorizing the transfer of earnings abroad, varying in
amount between 20 and S0 per cent according to
status.

In addition, the measure provides for termination of
the 1957 Tangiers free-port privileges, except for six-
months extension as regards most import-export opera-
tions and certain exchange transactions.

Rhodesia and Nyasaland

IMPORT CONTROLS—Details have been received
concerning revisions in the Federation of Rhodesia and
Nyasaland’s import control program for the July-
December 1959 licensing period.

The following goods have been removed from the
restricted list which means that they may now be
imported freely from the dollar area under Open Gen-
eral Licence without individual import permits:

Description Tariff
Item
No.
Hairclippers and scissors ex 99

Cocoa: ex 12

(c) Mass, paste or slab, unsweetened; block, chocolate,
unsweetened; and cocoa butter in bulk
(d) Other unsweetened; cocoa mixed with milk or
other food substances, except sugar
Chocolate specially prepared for drinking, and cocoa,
sweetened ex
Gaugze, sieving and screening, not being metal; battery
cloth and baize; matting, but excluding coconut matting;
brattice cloth, filter cloth and plastic filter sheeting;
bolting cloth; silk-screen silk and mill silk; blanketing
and felt, and similar textile materials; asbestos sheeting
for use in power laundries: (used in connection with

14 (2)

machinery) ex 60
Hats, caps and bonnets
(a) Hats
(iv) hoods and shapes ex 69
Quilts, padded 77(Q)
Airplanes and other aircraft ex 82
Firearms:

(a) Guns and rifles, including barrels therefor, single

(b) Guns and rifles, including barrels therefor, double
or other

(c) Revolvers and pistols, including barrels therefor

(d) Gun and rifle furniture ex 108
Hardware, including domestic kitchenware and appli-
ances, n.e.e., but excluding locks of all kinds, n.e.e. ex 113
Lamps and lampware:
(a) Lampshades and reflectors, including glass chim-
neys for oil lamps, n.e.e.
(c) Electric hand-lamps and torches
(e) Other (not including miners’ safety lamps and
racks therefor, or incandescent lamps of the pres-
sure type using liquid fuel only), n.e.e., including
brackets and fittings but not parts of motor
vehicles or cycles ex 116
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Description Tarift
Item
No.
Refrigerators, refrigeration plant and refrigerants there-
for:
(b) Refrigerators, including cabinet refrigerators and
refrigerated counters and display cabinets, hav-
ing a capacity of less than 14 cubic feet ex 139
Stoves, ranges, coppers, grates, ovens and steam-
jacketed pans, not industrial:
(b) Other, n.e.e., not including cooking stoves for
liquid fuel (oil) of pressure type ex 143 (1)
Electrical cooking and heating appliances, including
kettles and irons, not industrial 143 (2)
Washing and ironing machines, including wringers, not
industrial 143 (3)
Cards, playing 288
Carbon, tracing; wall and plain blotting paper, and other
paper, n.e.e. 295 (7)
Band instruments and stands, the bona fide property
of an air, military, naval or police force and not the
property of individuals 298

The half-yearly dollar-area quota for women’s silk
and nylon hosiery has been increased to £20,000
and has been extended to include ladies’ foundation
garments (previously prohibited). Because stoves,
washing machines and refrigerators of dollar-area origin
are now under Open General Licence, the restricted
quota previously in effect for these goods no longer
exists.

Further details concerning commodities which are
still on the restricted or prohibited list when originating
in the dollar area may be obtained from the Inter-
national Trade Relations Branch.

South Africa

REPRESENTATIONS RESPECTING THE TARIFF
—The South African Board of Trade announced
recently that it had received the following representa-
tions respecting the tariff:

Increase in duty on:

1. Fluorescent lamp ballasts (control gear) from free (minimum
rate) and 5 per cent ad valorem (intermediate rate) to 25 per cent

and 30 per cent ad valorem, respectively, with a maximum rate of
50 per cent ad valorem.

(Applicant: Superior Manufacturing Development Company,
(Pty.), Limited, P.O. Box 109, Bramley, Transvaal.)

2. Immersion thermostats for use in electrical domestic hot water
cylinders, from 15 per cent ad valorem (minimum rate) and 20 per
cent ad valorem (intermediate rate) to 25 per cent and 30 per cent
ad valorem, respectively.

(Applicant: Contractor (Pty.), Limited, Zuider Paarl, Cape.)

Canadian firms exporting these goods to South
Africa may wish to have their views on these tariff
inquiries placed before the Tariff Board. The most effec-
tive method of doing so is for the Canadian exporter
to have his South African agents act on his behalf.
Action should be taken as soon as possible because
tariff inquiries normally begin in South Africa soon after
the announcements are made.
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United Kingdom

TRAVEL ALLOWANCE LIMIT REMOVED—A
Treasury announcement of October 19, in effect, re-
moves the limit on the amount of foreign currency
available to United Kingdom residents for travel abroad.

In practice, the present basic allowance of £100
annually will be increased from November 1 to £250.
This amount will be automatically available to any
person in any foreign currency, including dollars. In
addition, the various special allowances for travel on
business, health, or educational grounds will continue
to be granted at the discretion of the chartered ba s.

Application to the Bank of England will be neces-
sary in cases where sums in addition to the basic
£250 (or the basic £250 plus special allowance) are
required. The purpose is to check against the un-
authorized export of capital.

From November 1, children under twelve years will
receive the same treatment as adults.

There will be no change in the existing regulations
whereby emigrants to the dollar area are permitted to
transfer &£ 5,000 per family at the time of departure.

ata for xporters

The International Trade Relations Branch of the
Department of Trade and Commerce has prepared
bulletins covering shipping documents and customs
regulations of the following countries: Argentina, Aus-
tralia, Austria, Belgian Congo, Belgium, Brazil, Chile,
Colombia, Costa Rica, Cuba, Denmark, Dominican
Republic, East Africa, Egypt, El Salvador, Finland,
France, West Germany, Ghana, Greece, Guatemala,
Haiti, Honduras, Israel, Italy, Japan, Mauritius,
Mexico, Netherlands, Netherlands Antilles, New Zea-
land, Nicaragua, Norway, Panama, Peru, Portugal,
Spain, Surinam, Sweden, Switzerland, United States,
and Venezuela. The United Kingdom certificate of ori-
gin requirements and other conditions under which
Imperial Preference is granted are covered by Notice
No. 27 A issued by the United Kingdom Commissioner
of Customs and Excise.

Other pamphlets issued by the Branch include “Re-
quirements for Shipping Documents in Latin America”
and “Import Control Regulations and Tariff Treatment
of Canadian Goods”, both brief summaries in tabular
form, and an outline of “Tariff Preferences for Cana-
dian Goods Abroad.” For copies of any of these
pamphlets, readers should write directly to the Branch.
Data on other countries will be compiled from time
to time and they will be added to the list.
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Department of Trade and Commerce, Trade and Commerce Bldg., Wellington St.*

Hea Of ice Directory

Gov. Local
Minister: The Honourable Gordon Churchill 2-0337,2,0336
Private Secretary and Executive Assistant: Mrs. Rita Cook 2-0337, 2-0336
Deputy Minister: John H. English . . L e e 2-2888, 2-5838
Executive Assistant: A. G. Kniewasser . 2-2380
Economic Adviser: O. J. Firestone .. ... 2-4176
Legal Adviser: Miss E. I. MacDonald 6-7068
Associate Deputy Minister: James A, Roberts .......... ... oot e 6-8431, 6-8502
H. B. Scully . S . 6-8539
A. R. Winship ... . el o 6-8539
Assistant Deputy Minister (Trade Promotlon) H. Leslie Brown 2-2530, 2-0798
Assistant Deputy Minister (Trade Policy): J. H. Warren . 2-4042, 2-2649
Administration Branch
Comptroller-Secretary: Finlay Sim 2-2262
Administrative Assistant: Miss M. L. E Jones 6-7411
Financial Assistant: S. B. Kayes . ... 2-4312
Personnel Division
Chief Personnel Officer: L. J. ROAEET .......cooeovveeevvernerenins 2-5430
Office Services Division
Chief: C. DIOIEt ..ot ererir s ee e erreosersseneseesesresbesetsansereanseas 2-5011
Agriculture and Fisheries Branch
Director: G. R. PatersSOn ........cccovoiiiiiiiiieiiieitieeeee et ee e ens st sns s 2-4301
Assistant Director: S. C. Hudson 2-5830
Chief: T. R. Kinsella .. 6-7385
J. M. Bellemare ....... 6-7385
Chief: G. E. Woollam . .................. 2-0914
Assistant Chief: K. L. Melvin 2-0914
Furs, Non-Alcoholic Beverages: D. H. Burns ............... P SUUUPUURRORt 2-4161
Grocery and Confectionery Products: J. B. Mountain e e e 6-6350
Livestock, Animal Products: K. L. Melvin i e e e, 2-3172
J. Kaffezakis s e e e 6-6350
Plant Products: A. J. Stanton ... ... v s 6-7523
B. E. Husband ..... e e 2-4161

Chief: S. C. Hudson .. ..cciiir e e e U 2-5830, 2-5648
Assistant Chief (Administration): R. M. Esdale ........... 2-5830, 2-5648
Co-ordinator Markets Development: W. F. Hillhouse 6-7036, 2-5830
Assistant, International Programs: A. R. A. Gherson .......... e ————— 6-7036

*Unless otherwise noted, all offices of the Department are in this building. Cable address: COMAGENT, Ottawa. If you are
telephoning from out of town, call the government switchboard, CEntral 2-8211, and ask for the local; if you are in Ottawa,
dial 9, then the government local.
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Canadian Government Exhibition Commission 479 Bank Street Gov. Local

Director: Glen Bannerman ....................... 6-7412, 2-3558

Administrative Officer: A. D. Simmons .... 6-6795
Assistant to Administrative Officer: F. J. Bradley 6-7818
Chief, Design Section: T. C. Wood ............. .. 2-3671

Assistant Chief, Design Section: G. E. Stranks e e e 2-3682

Superintendent of Exhibits: R. L. Greene 2-3524

Assistant Superintendent of Exhibits: J. Rachlis 2-3524

Accountant: J. A. Cryderman ............... 2-3776

Colombo Plan Administration (see Economic and Technical Assistance Branch)
Commodities Branch

Director: Denis Harvey .. . 2-5417

Assistant Director: E. C. Tho ne . .. 6-7163

Assistant to Di ector: C. J. MacCallum 6-6519

Commodity Divisions

Chemicals Division
Chief: A. M. Tedford ...................... 2-5993
Assistant Chief: G. E. McCormack . 6-7601
Oils, Fats, Miscellaneous Chemica s: G R. Gough . 2-2905
Petroleum, Organic Chemicals: T. V. Harquail 6-6075
Pharmaceutical Products: G. A. Ferguson . 2-5177
Plastics, Heavy Chemicals: G. E. McCormack 6-7601
Statistics and Special Projects: W. J. Curran 2-2905

Consumer Goods Division
Chief: D. G. W. Douglas ................ 6-6197
Assistant Chief: A. C. Fairweather . 6-7815
Beverages: A. C. Fairweather .......... . . . ... . .. .. 6-7815
Business Equipment, Radio and Te ev1s1on, Sc1ent1ﬁc Instruments, Hospital

Equipment: R. P. Vachon .... ... . e 2-5337

Consume Durable Goods, Electrical Appliances: W. H. Grant .. 2-3209
Handicrafts, Chinaware, Jewellery, Photographic Equipment: R. A Droum 6-7956
Hardware: J. A. Findlay ..o . 6-6958
Ladies’ Wearing Apparel, Linens: E. G. Gerridzen ............ .. .. 2-5378
Leather, Rubber and Plastic Products: W. L. Herman . 20518
Plumbing and Heating: D. C. Meyers .....c.ccooo oo o .. . 6-6383

Recreational Supplies, Musical Instruments, Toys: P. G. Jones ... 2-4160

Textile Fibres and Fabrics, Miscellaneous Men’s Wearing Apparel Jute
Products, Wastes: R. M. Josephson

....................................... 2-3004
Records, Statistics, Office Services: Miss M. E. O’Connor ...... . . 6-8760
Engineering and Equipment Division
Chief: R. A. Frigon .......cccccoceciee vl 2-4082
Consulting Engineering, Aerial Surveying, Nuclear Energy: R. A Frlgon . 2-4082
Engineering Projects and Industrial Electronic Equipment: R. C. Wallace 2-5382
Light Industrial Equipment and Trade Fairs: F. T. Carten @ ... 2-5859
Agricultural and Automotive Equipment, Vehicles, Aircraft, Shlps, and Rail-
way Rolling Stock: G. C. Clarke ........... ... . 2-3873
Communications and Electronic Equipment: D. L. Draper 6-6479
Machine Tools and Heavy Industrial Machinery: J. R. Johnson .................. 6-7546
Construction Contracting and Process Plant: David Mott .............................. 2-5859
Forest Products Division
Chief: J. C. DUNN oot i e 2-0273
Assistant Chief: M. N. Murphy  .............. s 6-6974
Logs, Round Materials and Lumber: J. C. Dunn ........................ 2-0273
O. Hickie ...........ccoooveeiiieiiiee, 2-4863
Manufactured Wood Products: W. G. Huxtable .....................c..ocoooioi . 2-5811
Wood Pulp, Newsprint and Other Papers: M. N. Murphy ............cccocoooco....... 6-6974
Paper and Paper Products: E. J. Ward ............. .. . ccoooiioieeceeeeeeeeeeees 2-5127
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Commodities Branch (continued)

Economic and Technical Assistance Branch

Economics Branch

Energy Studies Branch

Industrial Development Branch
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Gov. Local
Metals and Minerals Division
Chief: J. M. Rochon ............... 6-8422
Assistant Chief: G. W. Rahm .... 2-5159
Iron and Steel: G. W. Rahm 2-5159
Non-Metallic Minerals: R. P. Mulvihill ..o 2-5823
Non-Ferrous Metals: R. J. HUrley .........c.ooovoiiiieiiieee et 2-3823
Statistics: W. L. POWET ........ooooiiiiiiiei et et s 2-3823
Transportation and Trade Services Division
Chief: G. M. Schuthe .............. ...... C e e et 6-6236
Assistant Chief: H. A, Hadskis ......... .ccceieveiireicnnenes e 2-2737
Transportation and Communications Section:
Head: ........ ... . OO 2-2737
Traffic: D. H Munro .......... O OO OO UY 6-7835
Export and Import Permits Sectlon

G. L. Tighe ... f e e e 2-3640

Export Processing Officer: L. M Lang ............................................. 6-6976

Assistant Processing Officer: Miss M. T. Langille ..., 6-7834

Import Processing Officer: R. T. Traversey ... ..... .oooociovivornaennn. 6-6991

Directories Section:
R. W. Bedard ......cooocoooeeies L L L i e 6-6681
B.W.I. Trade Liberalization Plan and U K. Token Import Scheme Section:

J. Y. LaFleche ........... ..... e e e e ————— 6-6905, 2-5670
Director: O. E. Ault . ... oot oo 6-8495
Acting Assistant Director: G. S. Hall . ... .. ... ... 2-3612
Capital Projects Division

Chief: F. E. Pratt ... .. ..o oo vt e e e oo 6-8429
Program Planning Division
Acting Chief: F. J. Lyle . . e e e e e 2-0981
Capital: Euan Smith . .. e e e e, 2-0981
Technical: Geo. Harrower ... ... ... .. ... ... ... 2-3000
Training Division
Chief: J. T. Hobart ... .. . . . . ... ... 6-8662
Experts Division
Acting Chief: 1. A, Hodson . ....... . ... ... .. ... 2-5542
Finance and Administration Division
Chief: J. H. Marshall ............ccooooooiiiiiiniiieccie e eeeeveee e v 2-2551
Director: V. J. Macklin .........ccoooovoiiiiiiiecce e e 2-5658
Assistant Director: D. J. Daly ..............c......... 6-8900
Assistant to the Director: Miss J. E. Leitch 2-3575
Foreign Trade: P. C. Collingwood ................... . ... 6-7667
Capital Investment: J. H. Latimer ..... 2-5711
Domestic Industries: E. Westbrook - e 2-3847
Resource Industries: A. M. Coll ............... 6-7408
Area Studies: H. R. Smale ... 2-5266
Econometrics and Development: 6-8288
Acting Director: Gerald W. Green . .. .. .......... 2-0121
Director: B. R. Hayden @ ... e 6-7886
Research Division
Chief: W. M. Hall ... ... 2-4143
R. Billard e e 2-3019
New Products Division
Chief: G. A. Cooper . e —— 2-4181
Import Analysis Division
Chief: G. P. BOurne ......... ....ccocoveveeever vevreereeerecneeiiennn 2-5909
Miss E. Hurst . . ... e, 6-6925
Regulations and Publications Division
Chief: J. H. O’Conmnell ............cc.oooooeniiieriiniteereeceee st eeeeseeer s s ss e 2-3713
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International Trade Relations Branch Gov. Local
DIHFECIOr: e 2-2250, 2-2981
Assistant Director: R. E. Latimer 2-2981
Assistant Director: V. L. Chapin 6-7594
General Relations Division

Chief: R. E. Latifer ........ccocovviiiieininiceeieeee et ieiestasiese st ssnsnes 2-2981
Jo R DOWIS .ooooivieiiiiic ettt et sre st sb e sb s s a s bn e s aanes 2-5642
W. LAVOIE ..ocoooiviiieiieiictiectieceeeete e esee e reneemae et et ens e e sasaba s aeebsesas e e s esneaus 6-7696
)2 VAR £ ¢ {1 1 Z OO OO OO U OO PP RPPIPPIS 6-7696
Miss H. M. SPEINCE ...ocervieriieirieceree et ssnesesesstsn e se e ns 6-7696
Jo PuRENY oottt ettt e 2-5528
Asia and Middle East Division
Chief: J. R. DOWIS ..ooooiiiiiiiiierecieetianiesene e eevtsasnssaessesreansens 2-5642
W. D. Wallace ........ 2-2144
J. M. H. Davison 2-2144
Commonwealth Division
Chief: A. W. AL LAIE ..ot cevesersesesscenasessressbtstsssres e s eanenonss 2-2421
(UK.) Miss H. K. POUET ....coouoriiciienciieeeiinnnnieis s b s 2-3920
A, R POTEEE ..ot er e et eber s r e b e s e n st s e niens 2-3920
(General) R. W. BlaKe .....ccocoomireriiinirincr ittt 2-0436
(Other Co  .) R. B. NICKSOM ..ouoereririiecicieiiiie et 2-0436
T, W LAtIIET .ooovooeeeeeeeee et ceereeseesursvsseeseesrseeeaessesesbessae e s beaseesbasnennannas 2-3920
Miss M. V. McCOITUCK .......cooeeierriereccriniiisnre e 2-0436
European Division
Chief: W. G. PYDUS ....cocoooveieieiireiiereeiiic et ese et e 6-8727
Fo P. WEISET .voveeeiecetieieiemisieressisesbeneseesesres s ssas s s 6-6531
T, B LANCASLEL .oooeeieeeeecieieeeteaenreeenteeeseaeeaeaeansesass e e e e st s s e e s s sbn s 2-3701
Miss L F. SKuce .......ccocovvecmvmniiiinnciinnnes ST RO 6-6531
M. O. AL KIUPKA .ooooiiioit it 2-5528
Latin American Division
Chief: C. E. Butterworth 6-7641
A. M. Baldwin 6-7641
L Ho BIOWIL <o et e et eeer e et sane e snessas e nare it e et stas st 2-5528
United States Division
Chief: G. A. Browne e teret it e e areeee et rb et bees 2-5176
B. S. Shapiro 6-8469
J. B. O’Neill 6-8469
Small Business Branch
Assistant Director: Morgan J. Mahoney . 2-4737
T. E. BOCKINE .oooovvviviicicecviecereee e e 2-5207
S. G. Barkley ..ocooviiieiceveeeeeee e 2-5207
F. X, Wildgen ..o e e 6-7573

Standards Branch Standards Building, Holland Ave., Tunney's Pasture
Director: R. W. MacLean ..........cccocceeees 2-2132
Assistant Directors

Electricity and Gas: E. F. Power .. 2-2956

Weights and Measures: C. S. Phillips . 2-2000
Precious Metals Marking, and Enforcement:

G. R, Lewis ..o, Lo 6-7075
Standards Building, Holland Ave., Tunney’s Pasture
Supervisor, Standards Laboratory: W. J. S. Fraser . 2-2575

Trade Commissioner Service

Directorf H. Leslie BroYvn ............................................................................... 2-2530, 2-0798

Assistants to the Director: P. A. Savard ..... 2-3058
L.D.Buke .. .. .. 22242
Executive Director: T. R. G. Fletcher .... .... RN 6-8286
Assistant Director (Personnel): G. F. G. Hughes ... ... ........... ... 6-6800
Assistant Director (Administration): W. J. Millyard 2-5669
G. F. Farrow 2-5717

Western Representative: K. F. Noble, 331 Marine Bldg.,, 355 Burrard St.
T 2 - X O U Mutual 1-7161

Newfoundland Representative: Stott Bldg., 123 Water Street, St. John’s,

NewfoundIand ............ oo o ettt et r e ees varaeans 2698
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Trade Fairs Abroad Office Gov. Local
Liaison Officer for Trade Fairs: K. G. RamSay .. .....ccococovimmmvioicrerereseeeerasrnens 6-8269
GO, HAZENM ... . oo ettt et ne s ettt enanan 2-4379
Trade Publicity Branch
Director: C. J. Van Tighem . .. . . . . eeeeeeeeeeeee e 2-2479, 6-6394
Assistant Director: J. Fergus Grant ... ............cccccoooiomooiioieiceeoeoieeeeeeee s 2-2186
Editor, Foreign Trade and Commerce extérieur: Miss Q. Mary Hill ................. 6-6588
Editorial and Art Services Division
Chief: F. R, HamiltON ............cooiiviieiiieiieieeee et sae s e 6-6435
Translation Branch
Chief: Emile BOUCRET ...........ooovivivieiiiiteeeieeeeeeeee et oo 2-2760
Dominion Bureau of Statistics Holland Ave.
Dominion Statistician: Walter E. Duffett .............ccccoovvooeeoioeeoooeeeeeeeoeo 2-2529
Assistant Dominion Statistician: J. T. Marshall ..., 6-7695
Assistant Dominion Statistician: S. A. Goldberg ... 2-5458
Senior Research Statistician: .............cccocooveeneenennn. 2-3562
Consultant on Classification: N. L. McKellar ... 2-3437
Chief Administrative Officer: H. L. AlIeD ........cccovoiiiiieiiiieeeeeeeeeeeeeeeeeenn 6-7368
Agricultural Division
Director: C. V. Parker .........cccccocoiiviiiiirieireeeeeecee ettt etee s 2-4774
Business Finance Division
DIECtOr: €. SCOLE . .ocvoviiiiiiireeiieceeceetes ettt ssne st se s s e s eneenene 2-4052
Census Division
Director: O. A. LeMIUX ... ...ccocociriiiiiieniiierieeeeeeieeeiees ereieessees s seeeseseenes 2-2088
Education Division
Director: F. E. Whitworth ... ... .. oo e e 2-5933
Health and Welfare Division
Director: F. F. HArITiS . .coocooo ot oo e oot et e 6-6651
Industry and Merchandising Division
Director: H. McLeod ... ..o o0 e 2-2125
Information Services Division
Director: C. C. Lingard ... ... ... . . o e 2-0418
International Trade Division
Director: C. D. Blyth ..... .. . . et e et 6-8340
Labour Statistics Division
Director: H. F. Greenway ... .. ....cc. oo oo oot ceeeeeeeeeeeeeeeeeeeee e 6-7424
Mechanical Tabulation Division
Director: A. B. MCMOITAN . ..oocoiiiiiiiiis e e 6-8232
Prices Division
Director: L. E. RoWebottom .......ccooooviiviiiiiiiiiii oo 2-3913
Public Finance and Transportation Division
Director: G. A. Wagdill ..o 2-5396
Research and Development Division
Director: F. H. Leacy ...occcooviviiiiiiieeieeceeet et 2-3071
Special Surveys Division
Director: W. L MOOTE ......ccc.oooeiiiriiiiitirienie ettt a e 2-5570
Export Credits Insurance Corporation Birks Bldg., 107 Sparks St., P.0. Box 655
President and General Manager: H. T. Aitken ........cccocooovviiiiiiiiiiiinciieeee CE2-4828
Assistant General Manager: A. W. Thomas ...  CE2-4828
Secretary: T. Chase-Casgrainl ............c.occoovveeieiiieeieoeee e CE2-4828
Economist: D. C. Taylor ........cccoooviiiiiit st e s veeaeoa CE2-4828
Underwriter: S. Garrett CE2-4828
Credits Supervisor: C. A. Law CE2-4828
Claims Supervisor: F. G. Reynolds .........cccooeioiiiimiioieciceeeceeeeeeeen, CE2-4828
Accountant: B. R, King ....................... CE2-4828
Montreal Branch 607 St. James St. WESt ..........c.oooeoviviovemreioeeoeeooeeeoo UNG6-1268
Toronto Branch Rm. 1511, 55 YOIK St. ..cooooioioereioeeeeeoeeeeeeeeoeeooo EM4-5778
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The following nominal quotations may prove useful in checking prices. Canadian traders
should consult their banks before making any firm commitments.

Conversions into Canadian dollar equivalent and units of foreign currency per Canadian
dollar have been made at cross rates with sterling or the United States dollar on the date shown.

Except when buying and selling rates are specified, the mid rates only are quoted. The
buying rate is that at which the banks purchase exchange from exporters. The selling rate is
that at which banks sell exchange to importers.

When several rates are indicated, the rate applicable depends on the commodity traded.
Information on the rate for any specific commodity may be obtained from the International
Trade Relations Branch, Department of Trade and Commerce, Ottawa.

Rates used exclusively in non-merchandise trading are not included in the table.
For conversion to United States dollar equivalent multiply by 1.05575717.

Foreign Exchange Rates

34

Can. dollar Units per
Country Unit Type of Exchange equivalent Canadian
Oct. 26 dollar
Argentina ...... ver .01157 86.43
Austria ...coeeienen .03670 27.25
Australia .......... 2.1268 .4715
Bahamas .....coeues 2.6585 .3761
Belgium, Belgian
Congo and
Luxembourg ....| ¥Frane ...... .01894 52.80
Bermuda ....... ...|Pound ..... 2.6585 .31761
Bolivia . .......... | Boliviano .00008290 12,062.73
British Guiana ..., | Dollar ...... .5539 1.80
British Honduras.. | Dollar ...... .6646 1.50
Brazil ......... vve. | Cruzeiro .... | General Category® .. .004443 225.05
Special Category .. .002294 435.94
Official selling .05007 19.97
Burma ........ e |[Kyat cooiii |iereeniiiiiiiiiai .1989 5.03
Ceylon PP RUDPEE ..c.oo|rveeonsoces .1994 5.01
Chile ......... veeso | PeSO (L.l Free 0009004 1,110.62
Colombia ........ ..|Peso ........ Certificate ......... .1479 6.76
Costa Rica ..... ...| Colon ...... Official ............ .1687 5.93
Controlled free .... 1424 7.02
Cuba ...covvveeae.. |PeESO L.....l. .9472 1.05574
Czechoslovakia Koruna .1315 7.60
Denmark .......... | Krone ...... 1 cceoeeenen.. .1375 7.27
Dominican
Republic ........ | Peso ..cooooe|ieecieiniiiinnaan, .9472 1.05574
Ecuador ........ .. | Sucre ......|Official .06315 15.83
Free .05318 18.80
Egyptian Region,
United Arab Rep. | Pound ..... Officlal ............. P 2.7199 .3677
2,1125 4734
.3789 2.64
2.3950 .4175
.002960 337.84
France, Monaco,
ete. vovvvnnns veoo | Frane ...... .001930 518.13
French colonies ... | Frane ...... .003860 259.07
French Pacific .... | Franc ...... .01062 94.16
Germany .......... D Mark . 2269 4.41
Ghana ............ Pound ..... 2.6585 .3761
Greece ........... . | Drachma .03157 31.67
Guatemala ........| Quetzal ., .9472 1.05574
Haiti ....... Gourde .1894 5.28
Honduras . Lempira .4736 2.11
Hong Kong Dollar ...... .1650 6.06
.1662 6.02
Iceland ...........|Krona ...... .05816 17.19
India ....oo00eee .. | Rupee ..... . .1994 5.01
Indonesia ......... Rupiah ..... .02105 47.50
Iran .....e00e ..ees | Rial ........ .01250 79.97
Iraq ...... vevssees | Dinar ...... 2.6521 .3770

*Latest available quotation date.

Notes
(See below)

(1)

Sept. 29 (2)
@

4

tax 2%

(5)
(7

*Oct. 9
(€]
(8)

FOREIGN TRADE



Can. dt:llar <l.:h‘itsdper Notes
Country Unit Type of Exchange equivalent anadian
Oct. 26 dollar (See below)
Ireland ............ Pound ..... 2.6585 .3761
Israel .5262 1.90
taly .....oovvvvnnnn . 001526 655.31
Japan .002631 380.08
Lebanon .3005 3.33
Mexico .07578 13.19
Netherlands .2508 3.99
Netherlands
Antilles ......... .5054 1.98
New Zealand .. 2.6585 .3761
Nicaragua ........ Effective buying .. .1435 6.97
Official selling ........... L1344 7.44
Norway .......... .1328 7.53
Pakistan ...... ... Rupee ...... .1994 5.01
Panama .......... Balboa ..... .9472 1.05574
Paraguay ......... Guarani .... .007828 127.75
Peru ......cevivnnes Sol .evvvenes .03413 29.30
Philippines ....... Peso ...uuuee .4736 2.11
Portugal & Colonies | Escudo .03306 30.25 )
Singapore and
Malaya .....o..0 [Straits Dollar [..voevenrininiiniiinn, .3102 3.22
Spain and
Dependencies ... | Peseta ...... | .coe00  ciiiiiiiiiiiiiiel. .01579 63.34
Sweden ........... Krona ..oooo | cveveeeiiiiiiiiiinieenees .1830 5.46
Switzerland ....... Franc ..o...co | veveeiiiiiiiininennnnnens .2181 4.58
Syrian Region,
United Arab Rep. | Pound ..... Free ......ccvviivennanns .2645 3.78
Thailand .......... Baht ....... Free ........ccoivivininns .04508 22.18 (8)
Turkey ........... D 5 O .1052 9.50 (8)
Union of
South Africa ....|Pound .....[..ccoviiiiiniinnnnn.n. 2.6585 .3761
United Kingdom .. |Pound .....|..c.oovvernnnninnn.... 2.6585 .3761
United States .....|Dollar ...... |.......... 9471875 1.05575717
Uruguay ........ Free .08982 11.13
Basic buying .......... . .6250 1.60 (8)
Principal selling ......... .4504 2.22
Venezuela ..... «+. | Bolivar B R T, .2827 3.54
West Indies Fed. .. |Dollar ...... |....covivuiivnvnnaen... .. .5539 1.80 (10)
Pound .....[...ccoviiiiiiiiiina.., .. 2.6585 .3761 (11)
Yugoslavia ...... ++ | Dinar ..... . | Official ......... .003157 316.76 (8)
Settlement rate .001499 667.24

*Latest available quotation date.

Notes

1. Argentina: Effective Jan. 1, 1959, a single fluctuating exchange rate was introduced.
Ex;t)orts are subject to retention taxes of either 10 or 20 per cent ad valorem under this
system.

2. Brazil: exporters receive cruzeiros at official buying rate of Cr.$18.36 plus (a) an exchange
premium of Cr.$57.64 per U.S. dollar for coffee, cocoa beans and cake, and castor seeds,
and (b) Cr.$81.64 per U.S. dollar for all other exports except sugar, cotton and cocoa
butter, and a few other products, export returns from which may be sold on the free
exchange market.

3. For imports of wheat, newsprint and petroleum, the effective rate of exchange is the
gﬂ“ilcial selling rate of Cr.$18.92 per U.S. dollar plus a surcharge of Cr.$81.08 per U.S.

ollar.

4. Chile: free rate applies to exports and to imports, except prohibited imports. Chilean

importers must deposit local currency in amounts ranging from 5 to 5,000 per cent,

depending on product, prior to shipment of goods.

France: territory includes Algeria, Tunisia, Guiana, Guadeloupe, Martinique,

Equatorial Africa, West Africa, Cameroons, Togoland, Somaliland, Madagascar, Reunion,

St. Pierre and Miquelon.

. New Caledonia, New Hebrides, Oceania.

. Additional rates are in effect.

Portugal: approximately same rate for Portuguese territories in Africa.

Barbados, Trinidad, Tobago, Leeward and Windward Islands.

Jamaica.

O W -3 [= 30

10.
11.
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Markets in Brief
COLOMBIA, South America

Area: 439,714 square miles.

Population: 13.2 million.

Climate: tropical in coastal areas, cool in mountains.
Language: Spanish; sales literature in Spanish essential.

Currency: peso; one peso equals Can.$0.1479 at certificate
rate applicable to all imports as at October 26, 1959.

Weights and measures: metric system.
Capital: Bogota; altitude 8,680 feet.

Chief ports: on Caribbean—Barranquilla, Cartagena, Santa
Marta; on Pacific—Buenaventura.

Marketing centers: Bogota (population) 903,000; Medellin
457,530; Cali 396,220; Barranquilla 340,420; Cartagena
147,520; Manizales 142,880; Cucuta 112,180; Bucara-
manga 144,680.

Economy: mainly dependent on coffee; agriculture and cattle-
raising important; local capital available for industrial
expansion; oil exploration,

Total Colombian imports: 1958—1S$393,883,000 (c.i.f.);
1957—US$482,575,000 (c.i.f.); imports per capita—
$29.83.

Chief imports: 1957 (in per cent)—machinery, apparatus
24.2, chemicals and products 16.4, iron and steel and
manufactures 13.6, electric machinery 7.6, textiles and
manufactures 7.1, petroleum products 5.4, paper and
manufactures 5.0.

Chief suppliers: 1958 (in per cent)—United States 67.1, West
Germany 11.7, United Kingdom 4.4, Sweden 3.0,
Canada 3.0.

Value of imports from Canada: 1958—Can.$13,865,247; 1957
—Can.$14,627,202.

Chief imports from Canada: newsprint 15 per cent, cellu-
lose products 15, phosphate fertilizers 8.3, asbestos 6.3,
malt 5.8.

Total Colombian exports: 1958—US$387,434,000 (f.o.b.);
1957 US$511,108,000 (f.0.b.).

Chief exports: coffee 78.1 per cent, crude petroleum 14.8,
bananas 1.7, tobacco 0.4, wood 0.3.

Chief markets: 1958 (in per cent)—United States 73.8, West
Germany 9.9, Sweden 2.6, Netherlands 2.1, Canada 1.4.

Value of Canadian purchases: 1958—Can.$16,584,718; 1957
—Can.$18,190,326.

Chief Canadi
hogany 0.8.

purch : green coffee 97 per cent, ma-

Dollar exchange: freely available for all permitted imports
but many commodities subject to licensing or their
import prohibited.
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Prices: quote only in U.S. dollars and must be f.o.b.

Samples: import restricted if of commercial value.

Trade agreements: most-favoured-nation agreement with
Canada; equal tariff treatment of imports from all
countries.

Import controls, documentation, customs tariffs, marking
and labelling: consult the International Trade Relations
Branch, Department of Trade and Commerce, Ottawa.

Canadian banks: Royal Bank of Canada——Bogota, Medellin,
Cali, Barranquilla, Cartagena; Bank of London and
Montreal—Bogota, Medellin, Cali, Barranquilla.

Correspondence: airmail only; letters 10 cents per half ounce.

For detailed information on this market write:
Latin American Division
International Trade Relations Branch
Department of Trade and Commerce
Ottawa
or

Commercial Secretary
Canadian Embassy
Apartado Aero 3562
Bogota, Colombia
(by airmail only)
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If undelivered return to:
The Queen’s Printer, Ottawa, Canada
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