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greement
igned
in Moscow

The Third Mixed Commission Meeting under the Canada
U.S.S.R. Agreement on Co-operation in the Industrial Appli-
cation of Science and Technology held in Moscow, October
15-19, 1973, successfully concluded with the signing of a
protocol by The Honourable Alastair Gillespie, Minister of
Industry, Trade and Commerce for Canada and by L.N.
Efremov, First Vice Chairman, State Committee for Science
and Technology for the U.S.S.R. Accompanying Mr. Gillespie
were 36 senior Canadian industrialists representing a wide
segment of Canadian industry. This is the largest group of
businessmen a Canadian minister has led to the Soviet Union.
During the mission the businessmen held more than 80 meet-
ings with their Soviet counterparts, identifying a number of
new areas of mutual interest and recognizing a number of
specific opportunities already under negotiation that should be
continued. Members of the delegation agreed that the work of
the mission represented a step forward in Canada-Soviet trade
and economic relations.

In this photograph, W.G. Pybus, Canadian Minister-
Counsellor in Moscow, is seen at Mr. Gillespie’s right. Stand-
ing directly behind Mr. Efremov is R.A.D. Ford, Canadian
Ambassador to the U.S.S.R.
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members of the European Free Trade
Association (EFTA) entered into Free
Trade Area agreements with the Com-
munity and an offer of association was
extended to countries of the Common-
wealth in Africa and the Caribbean.
These association negotiations, des-
cribed elsewhere in this issue, may re-
sult in a vast area of preferential  even
free  trade covering the enlarged Com-
munity and about 40 developing coun-
tries in Africa and the Caribbean. In
addition, the Community has entered
into association or preferential trade
agreements with several countries of the
Mediterranean basin, has concluded non-
preferential trade agreements with
Yugoslavia, Argentina and Uruguay,
and has participated fully in the Kennedy
round of GATT Tariff Negotiations as
well as in the preliminaries for the forth-
coming multilateral trade negotiations,
where it will certainly play a leading role.

Considering that the Common Ex-
ternal Tariff was not fully operative until
1968 and that the last derogation from
the Common Commercial Policy was
eliminated only at the end of last year,
this record of activity and achievement
is impressive. But it should not surprise
us, because of the weight the Community
carries as a major trading power and the
tradition of virtually all its member
countries participating actively in inter-
national affairs.

In 1971 the Community’s external
trade (excluding trade among its mem-
bers) accounted for about 29 per cent of
total world trade and about two-thirds of
this was with industrialized nations. The
United States, Canada and Japan are the
Community’s main MFN trading part-
ners and it is surprising perhaps that the
Community has concluded no formal
bilateral trade agreements with such
countries nor with Communist state-
trading nations.

An examination of this apparent
paradox throws an interesting light on
the external trade and international
relations policies of the Community.
Clearly, it has given priority to the
establishment of formal agreements with
countries of Europe, or of regions with
which Europe is closely connected by
geography or history, and which are
eligible for membetship or association
with the Community. With other coun-
tries and these include its most im-
portant trading partners trade rela-
tions are governed by the GATT and or
by pre-existing bilateral agreements with
individual EEC countries. The question
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arises whether this situation is satis-
factory to either the EEC or the others
concerned, or whether the network of
agreements concluded by the Commun-
ity with its closer neighbours will be
extended to embrace additional trading
partners.

United States trade with the Com-
munity exceeds by far that of any other
country with the Nine. It has expanded
very rapidly during the last 15 years. The
U.S. recently has been supplying about
20 per cent of Community imports and
has been absorbing about 16 per cent of
Community exports, without benefit of
any special bilateral agreement. But the
large volume and diversity of trade has
led to development of close consultative
arrangements between the Commission
and the United States Administration,
including semi-annual meetings between
the Commissioner responsible for Ex-
ternal Trade and Relations (now Sir
Christopher Soames) and his United
States counterparts.

In common with other countries
(notably Canada), the United States
seems to have come to the conclusion
recently that a more comprehensive
basis for its relations with the Com-
munity is desirable and discussions are
now being held between the two on a
declaration of principles governing their
economic relationship.

In Canada’s case, the normal chan-
nels of communication with the Com-
munity have been supplemented in recent
years by frequent contacts at the minis-
terial and official levels. These were
initiated by the Minister of Trade and
Commerce and the Secretary of State for
External Affairs in 1970. They played an
important role in the efforts of the Cana-
dian Government to protect Canadian
interests in the enlargement negotiations
and at the beginning of the transitional
period following British accession to the
Community. It has been agreed since
that these contacts should occur on a
more regular and formal basis the
visit of Mr. Gillespie to Brussels in
May and the November visit by Sir
Christopher Soames to Ottawa being the
first in this new exchange.

The subjects to be pursued will in-
clude the substance of Canada’s rela-
tions with the Community across the
whole spectrum of our common econo-
mic interests and the means to develop
our relations further. 1t is encouraging
to note that the nine heads of govern-
ment, in their Summit Communiqué in
October 1972, expressed their wish *“‘to

maintain a constructive dialogue with
the USA, Japan and Canada and the
other industrialized Community part-
ners”.

Japan’s trade with the Community
has expanded rapidly ($4.6 billion in
1972) and, from a relatively low base,
now equals that between Canada and the
Community. This trade has given rise
to problems because Japanese imports
have deeply penetrated some sectors and
are regarded by European manufactur-
ers as damaging to their interests. These
factors led to extensive discussions
several years ago between the Japanese
Government and the Community on the
possibility of a trade agreement but no
conclusion was reached, due largely to
differences of view on the safeguards
issue. 1t seems unlikely that discussions
will be resumed until after conclusion
of the current multilateral trade negotia-
tions.

The Community’s trade with State-
trading nations has been small as a
percentage of the Community’s total
external trade but has increased both
absolutely and proportionately in the
last 15 years. Due to a derogation from
the Common Commercial Policy which
permitted member countries to enter
bilateral agreements with the State-
trading nations until December 31, 1972,
no Community agreement with such a
nation has been concluded, but no doubt
this will occur, particularly since such
agreements remain a significant instru-
ment for regulating and promoting trade
with the State-trading countries. In
addition, the Secretary General of
COMECON has recently sounded out
the Chairman of the Community’s
Council of Ministers on the possibility of
negotiations with a view to goncluding
some form of commercial agreement
between the Community and the Eastern
European countries’ Council for Mutual
Economic Assistance (COMECON).

In summary, the Community’s en-
largement and the dynamic development
of its external trade have reinforced its
position as the world’s largest trading
entity and its impact on the interests of
its trading partners throughout the
industrialized world. Its relations with
its trading partners are in a state of
evolution and the situation is all the more
fluid because the Community is itself
changing as it moves towards economic
and monetary union. Many suggestions
for improving the consultative and for-
mal arrangements through which these
important international relationships are
expressed are under consideration. g



The enlarged EEC-

An opportunity for Canada

JACQUES CASTONGUAY, Western Europe Division, European Bureau

The enlarged European Economic
Community, as the world’s largest trad-
ing entity and the main area of industrial
and technological development outside
North America, offers greater oppor-
tunities for diversifying Canadian trade
and economic relations than any other
country or region.

The enlarged EEC is already a major
factor in our international trade and
economic relations. Hence, a further
strengthening of Canada’s ties with EEC
members would play an important role
in helping us achieve some key economic
goals such as the development of ef-
ficient and internationally competitive
manufacturing and secondary processing
industry.

In the past Canadians perhaps have
tended to see this growing Common
Market too much in terms of the dif-
ficulties and constraints it seems to pose
and not enough in terms of the oppor-
tunities that it presents. The sales poten-
tial for Canadian exporters is immense.
The enlarged Community accounts for
roughly 40 per cent of world trade (in-
cluding intra-Community trade) and of
world monetary reserves. It encom-
passes a single trading group of more
than 250 million consumers.

After the five-year transition period
ending in 1977 the EEC will be a single
market with a common tariff and import
regulations. The stimulating effect of
enlargement on the economies of the
three new member countries is expected
to increase per capita income, resulting
in considerably greater demand for goods
and services. The EEC presents a
dynamic challenge to Canadian com-
panies prepared to be creative and pro-
ductive in their efforts.

Speaking at a dinner inaugurating the
CIIA Conference in Ottawa on Novem-
ber 1, 1973, Sir Christopher Soames,
Vice-President of the EEC Commission
responsible  for external relations,
pointed out: “The enlarged European
Community stands today at the cross-
roads of the world’s trading system. It
does not have the means, even if it had
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the desire, to be a self-sufficient econo-
mic unit. It simply does not have the
resources to become one. For our energy,
for our basic raw materials, for many of
our requirements for manufactured
goods, for some of our food and for cer-
tain areas of our technology, we need to
look beyond the frontiers of the
Nine . . .”

According to Sir Christopher, the
enlarged EEC is thus by no means an
inward-looking regional bloc.

Canadians should take advantage of
this great and growing market not just
as a place where they can sell increasing
quantities of agricultural products and
raw materials but also as an outlet for
our manufacturers. Indeed, EEC
countries are large purchasers of fully
manufactured goods and Canada pro-
duces a great variety of such goods. The
Canadian share of Community imports
from outside countries is under 4 per
cent; in some member countries it is
considerably less than this. In addition,
the nature of our sales to the Community
leaves room for considerable expansion
in exports of end products.

In the past, Europeans have tended
to regard Canada as being tied economi-
cally to the United States. However,
efforts by Canadians to intensify
financial and trade relations with the
EEC have begun to evoke a response
there. The recent visit to Ottawa of Sir
Christopher Soames was an important
indication of that. In his speech at the

CI1A Conference on November 1 he said:

“Will the new Europe treat North
America as one single block or as two
separate countries, each having different
policies? Once more | am in a position
to give you a clear answer. Twelve
months ago, the communiqué from the
Community Summit named Canada as a
country with which the Community
would like to develop what we normally
refer to as a *‘constructive dialogue”.
Since then, our task, within the Euro-
pean Commission, has been and it
will remain our firm objective to
ensure a serious content to this dialogue.

..* What is Canada to us? We of course
recognize the importance of your coun-
try, today in full industrial growth, and
as ever before, rich in energy, raw
materials and agricultural products, all
of which are of vital interést to the
Community. And of course we still con-
sider Canada as one of our main trading
partners, with whom we wish to increase
our trade, especially in industrial prod-
ucts and services ... Canada and the
Community share the basic aim of in-
creasing the flow of trade and invest-
ment between us. In this connection I
believe that there is real scope for some-
thing bold and imaginative in the field of
joint industrial ventures. We must swap
technology and expertise; we must open
up investment and markets in both
directions . . .”

This special issue of Canada Com-
merce contains a variety of articles
related to our trade and economic rela-
tions with the EEC. They confirm that
the European Community is the world’s
largest trading entity with a huge market.
They will show you the trade perfor-
mance there of various industrialized
nations including Canada. They shed
some light on the goal defined at the EEC
October 1972 Summit of a European
Union and help to understand the com-
plexities of the Common Agricultural
Policy as well as the EEC relations with
the developing world. They consider our
bilateral relations with the six former
member countries and Britain and
indicate a range of market opportunities
there for Canadian exporters. Practical
advice is also given on selling to
European markets.

In many ways, the EEC should be an
easier market to come to grips with than
many others. The Department of In-
dustry, Trade and Commerce has been
concentrating a great deal of its trade
development efforts on the markets of
the Community, particularly through its
Trade Commissioner Service and its fairs
and missions programs it stands ready
to assist you in every way possible. O
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CKENSO  Second Secretary
(Agriculture ,  1ssion of Canada to the
European Communities
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A key feature of the Tseaty of Rome
was the commitment to establish a Com-
mon A ricultural Polic CAP . t as
become t e most stinctive o all the
common policies of the EEC and covers
about 95 er cent of EEC a ricultural

roduction.
e AP has several elements:

(a) Su ort The Community,
through n 1o0nal authorities, is commit-
ted to bu from the marke at or

ricesse 'y e ouncllo Mini

gricu ture. This operation, financed
y ommunity funds, in effect guaran-
tees the farmer a floor ric for those
products for w 1c t ere is an inter-
vention mechanism.

(b) Community preference To
make the suppor sys em e ec ive and to
ensure that EEC farm production is not
displaced by imports from the rest of the
world, a system of variable levie is
applied to im or to rnngt e price at
which they are sold within the Com-
munity up to a level which rovides a

rice reference -
uce.
c) Dis-osal f s
Ex ortre ates are available to move sur-
uses onto t e world mark an ese

r gete renc  etween hi her
EEC and lower wor  rices.
PUC Ur* 1mMprovement The

Communit oeontri utes to t e cost of
programs to increase efficienc 1n the
rural sector.

Agriculture is traditionally a difficult
economic sector. Governments must
make decisions in an area dominated by
politically powerful and often mutually
hostile farm and consumer lobbies. This
is as true in the EEC as elsewhere.

Major decisions are made in the
Council of 1msters of A riculture on
te asis o pr osa romte EC
Commission. a -to-day decisions on
a g poicy are ma e y the
Commissio working closely with man-
agement committees made up of officials
from the various agriculture ministries.

One of the first problems to face the
¢éx anded Council of Ministers of A ri-
cu ure w 0 agricu ura
prices for the 1 74 cro ear.
Establishment of t ese prices every year
is done in a highly political atmosphere
and agriculture ministers are well aware
eonsumer and rural lobbies are watching
the outcome of their deliberations.

Thrs year, the Council held four ses-
sions over a period of two menths before
reaching agreement on May 1. Prob-
lems arise from considerable differences
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in the level of farm incomes and produc-
tivity throughout the Community as well
as differences in the relative weights of
rural and consumer opinion in each
member state.

The negotiations on price levels were
also prolonged because complementary
decisions were made at thesa ¢ 1 e o

1 somewtlat the system of border
taxes 1 pos d to offset currency uctua-
lons, to as t -

vatae areas an t introduce
measures 0 stimulate beef an veal
ro uci n.

e ouncil did not accept the
general price increase proposed by the
Commission but decided on a grid of
price increases for various products. For
example, beef and veal prices were in-
creased by . n .5 er nt,
respectivel . 1 prices were increased

y eweendan . e ntandcereals
b lpercen. ese price changes re ect
an expresse desire by the ministers to
correct some of the disparities in farm
income.

A recent report on farm revenue in
the Community (statistics taken from
original member states) indicates diver-
gent returns, depending on types of pro-
duction: a  eneral agriculture farms
haveinco eso a ou er erson;
(b farms raising livestoc , particu ar y
ca tle, have a relativey ow level of in-
come, at about $2,256 er but
throughout the ommunity, dair
farmers on average receive substanti
higher revenue than beef armers; c)
arms 1nvo e 1n more speculative pro-
duction such as hortic ltur f wi e,

ultr an nota | , have a level
0 ncome between those of (a) and (b).

To premote eef out ut, t € ouncil
approve a regu a ion Introducing a
system of remiums for convertin dair
herds to meat production. T is, 1 et e
grid of price increases, was prompted by
a Community surplus of dairy products
and a shorta eo ee .

The premiums are a so intended to
bolster beef farm revenues. These are
granted to the producer with a minimum
of 11 dairy cows (there are provisions for
producers with as few as five dairy cows)
Jfor the conversion of a herd to meat
produyction, provided its kept for a given
length of time. At the same time market-
ing of milk products must be stopped.

Stemming from a Commission pro-
posal covering hill farming, the Council
adopted a resolution on farmin
economicall de r t e pur-
pose 0 w Ic is to maintain farming
aetivity and hence a certain population
level and/or to preserve the countryside
in poorer areas.

Studies show that low agricultural

incomes and poor wor 1n con_1ions
are causing massive epopulation of
some farmin a at will
eventua y e ol andonment.

EEC member states will be au orized
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to introduce special aid programs to en-
courage farming and to improve farm in-
comes in such areas.

The Commission, in submitting its
proposal on hill farmi , said that the
problem of low incomes in agriculture
must be resolved principally by measures
for farm im rovements and income su -

ortsint e mos severely affecte areas.
1s proposal and the ensuing resolution
represent a new dimension in structural
reform in the EEC. Like previous pro-
posals, it seeks to solve a social problem
in rural areas. But a marked difference
is its aim to maintain the level of the
rural population in specified areas
through a system of financial aids.

The resolution on aid to de ressed
areas raises the interesting ques ion o
w et er it can be taken as a short fir t
ste toward finding a " stote

rice mechanism for farm incom su -

or .

actors such as the increasin cost of

the CAP, consumer concern over ood
costs, consumer com aints a out su -
si 1zed ex ort of agricu tural pro ucts
an t e tra itional lower cos f food in
Britain, are bringing into s arp focust e
asic questions of how to raise farm in-

comes without incurrin sur uses and

w  provide t ¢ arm sector with an
¢ uitable shar of an ex anding
econom

ra itionally, farm prices have been
increased annually due to pressure from
farm groups. But with the burden of
higher prices falling most heavily on
those least able to afford it ie. low
income families  and with British con-
sumer concern about increasing food
costs, some changes in the CAP can be
envisage . 1S ooeary O pre ictt e
long- erm implications of the resolution.
But there are suggestions that it could
be expanded into a eneral s T -
come assista e f ’ e
far T 1s.would reduce some of the
ressure for ever-highms.

New re ulation for rocessed fruit and

vegeta es
SEsEE——

In June the Council reached a ree-
ment on a common commercial 01
or processed ruit an ve etable -

ts.  1s poicy, irst propose by the

ommission in 1969, was put aside due
to the inability of members to reach
agreement among themselves as well as
objections from several of the Com-
munity’s trading partners. Pressure to
revive the proposal and thus establish a
common commercial policy in this sec-
tor developed because of the need to

establish a lobal mandate for ne oti- -
tions with t ¢ e 1erranean countrie
0 paimn, srae, unisia, geria a
Morocco.

The new common commercial oli |,
which re aces existin na 10 - T,
covers 1m orts o processed fruit an
vegetable products rom a outsi e

countries. It consists of three Regimes
based upon the degree of Sensiivity ol

the product.

Regime I applies to all proces d

fruit an etable produc . 1
ua 1e will  be
ao0lse,wile e exsting lﬂf will
ber . Safeguard measur s to pro-

tect the Community rom market dis-
ruption due to imports from third coun-
tries will continue. Additional mecha-
nisms for in orm on, consultation, sur-
veillance and protection will be applied
to imports from State trading countries.
In general, Regime I is quite liberal

as ~  orts will not be subiecl to variable
lvis r rices ut . For a few

of the more “sensitive” products, addi-
tional measures will apply under
Regimes 11 and III.

Regime II applies to canned toma-

toes, o ‘uice citrus~ uices and
canne eac es. Ort ese our pro ucts,
oor rices will be based on (a) c.i.f.
im ort rices in traditional trade during

t e prece 1n two ear, (b)_p_r_i_c_g_s on t.he
mark 0 t e mainim ortin cou s
outside the E C an (c) a nee to avoid
a more restrictive effect on trade than at
res . oor rices will be mai ained
by a system o e osits and i ort
c rtificates. The import certificates, n
addition to providing a means of enforc-
ing the floor price, will enable the Com-
mission to assess the volume of imports.

Re ime III applies exclusively to
tomato concentrates, the product con-
sl ere super sensitive” to foreign
competition. Tomato concentrates will

have a mini r ric based upon
the criteria for Regilgle t at also -
into account the t re.

m ort certificat  will be required to-
get er wit a system of rvei -+ e for
State trading countries, an voluntar

restraint from Mediterraneanco rie .
EEe——

International agricultural markets

During the summer months problems
in the internationa agricu ural markets
were of considerable concern in Com-
munity circles. Against a background of
U.S. export restrictions on protein
materials and Community concern over
rising prices for grains, the Council of
Ministers of Agriculture authorized the
Commission to take measures in times f
shorta e to limit disru tiono t ¢ om-
munity s interna mar et.

If t ¢ ommission considers that
market disruption is likely, and if inter-
national c1.. prices exceed threshold
prices 'y more an?2 p;-c'enl, te

Oommission may 1 ro uce  €vy onex-
orts and suspend ex orts p y or
oay. e ommunity has already
made considerable use of this new regula-
tion. As of the third week of September,
ex or to third countries of uru
w eat were suspended. Exports o arley,
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corn and soft wheat faced export taxes

an TO amned Irom =
cessing o um whe t (specifically
semolina, groats, our, macaroni,

spaghetti and related products) could not
be exported from Ital to third countries.

p axes were applied on certain
products processed from barley and soft
wheat.

The Council also approved a system
of e ort licence oilseeds nd ’I-
s ed ro ucts. This will enable the Com-
mission to assess market trends more
accurately and to foresee market dis-
ruptions.

EEC sugar policy
]

The EEC is working to establish a
com rehensive sugar policy.
o e sl ted by three
deadlines. First, the International u ar
Agree ent (ISA exire a een o
1 . econ, e m
reement ex ires on D ,
1 an t e second Y -
vention one month late . Third, the Com-
mumit s interna sugar policy is vaid
uni e market-
Ing year. n or er o ensure t at con-
tracts are concluded in time, new ro-
duction arrangements must be e e-

The Commission, in a memorandum

to the Council, has made proposals for a

future sugar policy. As *“ oints of de -

ture” the memo statest at ase on an
s1 ated internal consum tion o

million tons 1n t € ommunity
s ou
(a) ac the 1 t
mm ort

(b) imit internal production by a

em o S 0 e ween
and 10 m merictons t e
ea -
roximatel  self-suff” = t, as-
suming t a - € area sown to

sugar beet does not increase;

(c) ne otiate the im ort of sugar on

reer 1a tr rom develo -
1n  countries associated e
ommunty O approximately

T this figure

stems from the present ritis
obligation under the Common-

e u ar reemen an
Pro oco ote ra -
cession.

ama—

The memorandum has had a mixed
reception within the Community and, as
of this writing, the Council has not made
a decision on it.

Selling in the EEC

Prepared by Western Europe Division, European Bureau

With enlargement, the EEC has be-
come the largest import market in the
world by far. It is Canada’s second
largest export market and our most im-
portant one overseas. Yet the share
of Canadian exports going to the
EEC is very small and the proportion
of end products among them is not large
either. This article attempts to indicate
to Canadian exporters how they might
get more of the action offered by the en-
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larged EEC and how the Department of
Industry, Trade and Commerce can help
in these efforts.

Other articles in this issue illustrate
the overwhelming size of the EEC as an
import market. In addition, articles on
individual EEC countries underline the
untapped opportunities that exist for
Canadian exporters. These markets offer
perhaps the best opportunity in the world
for diversifying exports by providing

EEC and the multilateral trade negot’ -
tions

In the context of the GATT Multi-
lateral Trade Negotiations, the Com-
munit has gone on record in favo

expansion of trade in stable world
mar es -

a ricu ura ro ucts traded in bul , as
t e main means o achieving this objec-
tive. Thus, for cereals, rice, sugar and
some dair s

oposes € ne o1aion of a reements
containing p ovisions Inc u ing mini-
mum and maximum prices, mea es
covering a ustmen ly, stora
to facilitate oo a1 an a code o good

. The Commum y as

In 1cate a 1 ould apply the CAP
to ensure that any such commitments
undertaken would be respected.

In view of the commitments that may
evolve from the Multilateral Trade
Negotiations and in light of the belief in
some quarters that the CAP should be
reformed, the Commission is preparing
an agricultural policy review for presen-
tation to the Council of Ministers. At
this stage, though, the outcome of the
review is a matter of conjecture. O

markets additional to those which many
firms have developed in the U.S.A., and
include outlets for many fully manu-
factured goods.

Selling to EEC markets perhaps
isn’t all that simple but selling in the
United States also has its problems.
There are several differences between
exporting to the U.S. and to the EEC.
Transportation is an obvious one.
Further, within the EEC you are dealing
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with nine separate countries in which

demand and tastes vary considerably in

some product sectors. There are also
language and cultural differences to take
into account in your marketing plans 1n

Europe.

Before you say it is not worth the
effort, let’s look at what you have going
for you:

t. The sheer size of the enlarged EEC
as a market ard its potential. The
countries making up the Community
account for about twice the share of
global imports (27.5 per cent  and
this does not include the internal
trade) that the U.S. has (13.7 per
cent).

2. The Government’s desire to expand
exports to the EEC finds expression
in very active promotion efforts of
the Department of Industry, Trade
and Commerce. There are, for ex-
ample, 48 Trade Commissioners at
13 different posts within the Com-
munity a higher concentration of
Trade Commissioner Service man-
power than in any other comparable
geographical region. They are at your
service.

3. You may benefit from departmental
efforts aimed at increasing the share
of finished goods among total ex-
ports. The facilities that are available
include advice by departmental ex-
perts in many fields related to in-
dustry and export trade, and finan-
cial assistance for projects that
qualify in order to make that extra
effort necessary to establish a new or
larger market.

A brief check list of items that sum-
marize the sort of assistance that the
Department can provide to exporters to
the EEC is set out below in the form of
an imaginary discussion between a
Department officer and a Canadian
manufacturer seeking market opportuni-
ties as related by the officer.

“You have been telling me about the
Common Market for some time. If it’s
as good as you say I think my company
should be in on it. What do I do to take
advantage of all this Government
expertise?”’

“Let’s first get the Government role
in exporting straight,” 1 said, ‘‘before we
get down to details. Exports to any coun-
try are aided and encouraged by the
Government. In all cases, be it inter-
governmental consultations,  tariff
negotiations, personal contacts or
financial aid, you should look at our
efforts as grease for the wheels of your
exporting machine. We are here to help
you, not to replace your own efforts.”

“All right, fair game. Anyway, I
can’t imagine leaving the decisions that
would affect the success of any of my
operations to anybody who is also look-
ing after my competition.”

“You have been exporting to the U.S.

for four or five years now, but have you
eVer visited or contacted our regional
office?”

““No. Where is it?” he said.

At this point I gave him a list bf alt
the regional offices in Canada and told
him that the regional office should be the
prime point of contact for any company
wanting to export. It could help him to
avold many pitfalls, and put him onto
the correct people in the Department to
help him.

“Is it worthwhile for me to go to the
regional office now? After all, we have
been exporting our products for five
years,” he injected.

“Yes! Go! The first thing they will do
is mMake sure you get your firm and its
products ligted in the Department’s
Exporters Directory — if it isn’t already
listed. That will circulate your .name to
every Trade Commissioner looking for
products like yours, and. it-will confirm
40 him the status of your company as a

,Canadian exporter when you, et intouch

with him.

“The second _thing_they will do is
establish contact for you wjth the appro-
priate officers of the Department in
Ottawa and with our Trade Commis-
sioners located on the scene in the Com-
munity. This is when the action starts.
No more generalities. We will need to
know what you have to sell and what
your capacities are, both in marketing
and production. Together we will
evaluate the access conditions, point out
the best markets for your products and
try to select the best initial target.

“The third thing the regional office
will do is review with you the various
assistance programs sponsored by the
Department. If any of them are appro-
priate for your case they will start the
wheels rolling so that your eligibility can
be determined.

“The people in our regional offices
are there to help you make sure you
utilize whatever facilities of the Depart-
ment that can be helpful to you.”

*“I understand the flow but what type
of financial assistance is there and what
strings are attached?” he asked.

“In your case we would probably
recommend PEMD (Program for Export
Market Development). One of its four
sections covers market identification and
marketing adjustment. It is a shared-cost
program designed to encourage firms
like yours to investigate a market area
and, if its prospects are good, to launch a
marketing program.

“The Department will contribute up
to 50 per cent of eligible costs incurred
on defined work previously agreed upon.
If you are successful you are asked to
repay the Department’s share of the costs
at the rate of 1 per cent of sales of the
product identified made in the region
concerned during a period of up to three
years or to the total of the Government’s

contribution, whichever comes first. If
you are not successful in obtaining ex-
port business, repayment is not re-
quired.”

“What type of costs are eligible?”” he
asked.

‘“Eligible costs under this section of
PEMD include: (1) agreed-on expenses
necessary to substantiate or disprove a
marketing opportunity 1n a foreign mar-
ket, the cost of which represents a barrier
to the company; (2) agreed-on expenses
incurred to cover the initial adaptation
to unfamiliar marketing practices such
as: translation of sales literature; pro-
vision of specialist technical advice;
establishment of af er-sales service;
unusual product demonstration require-
ments; other related costs.”

“What about tariffs and other prob-
1 .” he asked.

“We are réally on top of that™Not
only"do our 1 térnati nal Bureaux have
detailed up-to-date” information bt
Ottawa spends a lot of time and effort
to have tariffs and other barriers to
CanFdian exports reduced and’in resolv-
ing access problems facing individuat
firms or industries. You can always con-
tact our tariff officer for the EEC
countrf€y at the following address:

Tariff Officer (EEC),

Western Europe Division,

European Bureau,

Department of Industry, Trade and
Commerce,

112 Kent Street,

Ottawa, Ontario,

K1A OHS5.

Tel. (613) 995-6438.

“Listen, while we’re talking about
problems, let’s take a look at the biggest
inhibitor to Canadian exports  lack of
knowledge of the European scene. |
don’t mean a tourist’s knowledge but the
business scene.”

“If you want to succeed in selling to
Europe you will just have to get over
there and work at it. Six months to a year
of operation in Europe will do wonders
for your ability to tap the market. And
remember, you wouldn’t expect a new
sales office to break even before a year’s
operation.”

“What’s the name of your regional
director in Toronto? I'm going to call
him when I get back to Burlington,” he
said.

“Do me a favour? Before you call the
regional office, sit down with your own
people and assess your company’s
strengths and weaknesses. If you have
some ideas on a marketing program jot
them down. Then call the office and brief
them on your firm, products and desires.
If you then set up a meeting, I’m sure it
will be a beneficial one”, [ said.
“Remember that your market machine
can roll into Europe with our grease but
you have to do the driving.” O
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Shopping centre at Woluwé in the Belgian province of Brabant.

L. A. CAMPEAU, Commercial Counsellor, Brussels

Looking back, 1972 was a year of
record price increases in Belgium, the
cost of living rising by 6.5 per cent.
Despite this economists say it was a good
year. Production figures advanced as the
country emerged from a period of slow
growth. The good performance was due
mainly to increased foreign demand,
more lively consumer demand at home,
higher levels of public spending and an
upturn in the key building sector. Ac-
cording to official reports, the GNP rate
of growth was around 4 per cent last
year, with investment levels low and
unemployment relatively high, consider-
ing that Belgium employs 45 per cent of
the active population in industry and 6
per cent in agriculture.

Industrial output continued to ex-
pand in 1972, due chiefly to record steel
production which increased by more than
12 per cent. This trend continued into
1973 and Belgium is now the EEC’s
second largest steel producer. Construc-
tion expanded at a slower pace while out-
put of the public works sector declined,
with a similar situation in coal, metal-
working and synthetic fibres.

Early this year, Belgium and five
other EEC countries decided to float
their currencies and the effects have
made themselves felt gradually. As the
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share of the dollar countries in Belgian
imports and exports is rather small, the
direct effect on Belgium’s economy has
been almost negligible. For some specific
sectors, such as metalworking, textiles
and glass, the effects may be more
serious.

Indirectly, Belgian industry may be
faced with keener competition on the
domestic and in foreign markets. It is
still too soon to say whether this may be
offset by the revaluation of the currency
of West Germany, Belgium’s largest
supplier and customer. But, since the
dollar depreciation, the Belgian franc has
shown signs of being a strong Com-
munity currency helped by the revalua-
tion of the German mark.

There is no doubt inflation is the
number one economic problem in Bel-
gium, just as in other industrialized
countries.

The Commission of the European
Communities has warned Belgium and
other EEC countries against over-
stimulating their economies, and recom-
mending anti-inflationary = measures.
Over the last quarter of 1972, Belgian
food prices rose 6.6 per cent while prices
of services went up 13.6 per cent.

Early this year, the Belgian Govern-
ment announced a wide-ranging anti-

inflationary package. To prevent over-
heating and to check the rapid expan-
sion of the economy, the discount rate
went up in three rapid successions, reach-
ing 6.5 per cent in August.

First was a squeeze on the country’s
instalment spending the minimum
deposit was raised and the time limit
shortened. Other measures were taken,
such as tightening of the regulations on
personal bank loans. During the summer,
a squeeze was placed on the liquidity of
the banks raising the special deposit they
must make to the Central Bank.

The Government has been examining
other measures, such 4s putting a ceiling
on bank credits, although help to invest-
ments in labour-intensive projects in
areas hit by unemployment remains a
priority. The Government is also study-
ing ways of encouraging private savings.

Some Belgian sectors have taken a
critical view of these measures, pointing
to the Government’s expenditures and
suggesting that these anti-inflationary
measures are creating hardships for tax-
payers. Belgian authorities feel that price
stability measures are not strictly neces-
sary to safeguard the country’s com-
petitive position, since there is inflation
in all Belgium’s neighbours and trading
partners.



Belgium’s economic expansion has
been supported by foreign investment,
particularly from the United States.
Foreign concerns have established them-
selves in Belgium with a view to making
inroads to the other EEC countries. Be-
tween 1959 and 1970, foreign enterprises
in Belgium accounted for a total of about
$2.5 billion  the United States* share
was 53 per cent of the total. In 1972, U.S.
investment represented 14.4 per cent
while investment from Common Market
countries reached 47.3 per cent.

Real estate is also offering attractive
investment prospects to foreigners.
Various factors, such as relatively high
level of investment yields, easy tax and
exchange control regulations, availability
of suitable development sites and simple
planning rules, have been sufficiently
attractive for foreign groups, mainly
British, to make their initial acquisitions
in Brussels, before going into less open
markets. The first wave of British in-
terest came in the early 1960s when
Brussels was beginning to establish it-
self as the administrative capital of the
EEC. Demand for offices to let remains
high.

Belgium is the tenth largest trading
country in the world with about 4 per
cent of total world trade and exports
products worth about 44 per cent of the
GNP. In other words  in Belgium one
actively employed person in five works
directly for exports. It is not surprising
that for such a small country  densely
populated, possessing few raw materials
and surrounded by highly industrial
nations foreign trade should be of
vital importance.

The boom of Common Market coun-
tries has resulted in a greater demand for
Belgian products, to the extent that
some Belgian exporters are neglecting
non-Community markets, in order to
meet the demand from EEC neighbours.
For that reason, the Government believes
there is a need for more trade diversifica-
tion to reduce Belgium’s dependence on
the economic situations of a relatively
small number of other countries. The
main suppliers to Bleu in 1971 were the
five EEC partners (63.1 per cent), the
EFTA countries (11.4 per cent) and the
U.S. (6.5 per cent). The main export
markets in the same year were the EEC
partners (68.6 per cent), EFTA (10.5 per
cent) and the U.S. (6.8 per cent).

The geographical distribution of
Belgium’s foreign trade in 1972 was
characterized by decreased imports and
increased exports in transactions with the
Federal Republic of Germany, the
Netherlands, and the United Kingdom.
Trade with France and ltaly increased
more than in 1971 while trade with the
U.S. decreased. A surplus was recorded
in relation to each of the countries of the
EEC, exports rising by almost 14 per
cent and imports by more than 11 per
cent.
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Canadian sales to BLEU in 1972,
showed an increase of about 10 per cent.
Belgian exports also did well, rising 50
per cent over 1971. Despite the excellent
performance of Belgian sales last year,
our substantial favourable trade balance
was maintained.

Although Canada’s share of the
Belgo-Luxembourg import market is
still small, (estimated at 1.5 per cent)
exports from Canada in 1972 amounted
to $196 million, making BLEU one of
our most important overseas markets.
During the first seven months of 1973,
figures available give cause to believe
that Canadian sales for the year should
well exceed the $200 million mark.

This impressive growth is attribut-
able to increased exports of a wide
variety of products, such as chemicals,
biological medicines and medical prod-
ucts, meat and meat products, cattle,
tobacco, hides, skins and furs, wheat,
lumber, pulp and paper, molybdenum,
industrial equipment, nickel, oil-seeds,
iron and steel, iron ores, electrical,
electronic equipment, aircraft engines
and parts.

Canada traditionally has enjoyed a
substantially favourable balance of trade
with  BLEU (in 1972, about $107
million dollars). Belgian exports to
Canada consist mainly of ferrous metals,
textiles, photographic films, chemicals,
glass and glassware, industrial machinery
and equipment, non-ferrous metals, food
and agricultural products, electrical and
precision equipment, firearms, books and
printed matter and pharmaceuticals.

In 1972 Canada ranked 12th as a
supplier to BLEU after West Germany,
France, Netherlands, Britain, the U.S.,
Italy, Sweden, Zaire, Saudi Arabia,
Japan and Switzerland and 18th, follow-
ing the USSR, s a buyer of BLEU’s
products.

The upswing in the economy is likely
to continue in the months ahead but there
is little hope of any significant slowing of
the upward movement of costs and
prices. The Government wishes to use
public finance to maintain an economic
balance characterized by a high level of
employment and price stability.

Industrial output will continue to
climb and is expected to rise by 7 per
cent. The steel industry should maintain
its strong expansion because it showed a
production increase of 11.4 per cent
during the first part of 1973. Slightly
increased activity in construction is fore-
seen, particularly in housing. A reduc-
tion of 10 per cent is expected in public
works following restrictions imposed by
the authorities. 1t is believed that the
textile industry will maintain its progress,
having shown an increase of 4.8 per cent
in 1972.

The outlook for export demand is
clearly expansionary, but the inter-
national currency crisis makes export
prospects difficult to evaluate. 1t is pos-
sible that the Government’s latest anti-
inflationary measures will take some
steam out of the domestic demand and
boost exports. On the other hand, ex-
panding demand may lead to a rise in the
volume of imports, as prospects appear
good for foreign suppliers of transport
equipment, plastics, textiles, leisure
goods and domestic equipment, including
equipment for restaurants and hotels.

According to authoritative reports,
the biggest danger of inflation in the
months ahead may come from mineral
commodity prices and industrial whole-
sale prices. There is some indication that
rises in prices of agricultural products
will be checked. 1f this happens, it will be
the result of the weather and farm
production and not from any anti-
inflationary policy. O

Canada’s Trade with BLEU

$ million
Exports Imports Trade Balance
1968 127.4 57.5 + 69.9
1969 116.2 60.9 + 55
1970 189.9 51.5 + 138
1971 178.6 58.9 + 119
1972 196.2 89.0 + 107.2
1972
(Jan July) 929 49.7 + 432
1973
(Jan July) 139.1 58.7 + 804
(Source: Statistics Canada)
CANADA COMMERCE



Britai

The first year

GAETAN BRUNEAU, Commercal
Secretary, London.

The British economy is expanding
rapidly, by about 5 per cent a year. Some
say it is expanding too rapidly, in the
light of the continued decline in un-
employment and in the shortages of
material that are becoming apparent.

There is debate on whether or not
expansion will slow down of its own
accord to a rate consistent with the
growth of production. The National
Economic Development Office estimates
that much of Britain’s manufacturing
industry, including agriculture, could
keep pace with an over-all rate of about
3.5 per cent but, if the growth rate
continues at 5 per cent, quick action
will be needed to overcome serious
obstacles such as lack of manpower, in-
vestment and materials. New markets
will have to be found also.

Already, many industries are quoting
longer delivery times because of growing
shortages of key materials such as steel,
plastics, building materials, textiles,
fibres, paper and timber as well as over-
extended production capacity. There is,
of course, a world-wide scramble for
these products, but Britain seems likely
to suffer more than most of its EEC
partners in the present inflationary
period.

The shortages have affected con-
sumers and heavy industry. Delivery
dates for building items such as plastics,
sanitary ware and copper pipes are being
quoted at several months. Furniture
manufacturers are quoting six months or
more and car makers, faced with bigger
demand than expected, have had to
ration their dealers. The British Steel
Corporation expected to be able to meet
demand by the end of 1973 but now
estimates it will not be able to do so until
well into 1974 as more and more com-

panies announce plans to extend
capacity.
Private investment, together with

exports, are the main growth areas of the
British economy at present. An invest-
ment boom is badly needed and it is a
paradox that just as it appears to be
developing, the economy is stalling be-
cause of the extraordinary demand for
goods and services. If investment con-
tinues to grow, and there is no real
doubt that it will, the manufacturing
sector is expected-to be most affected.
This is the most export-oriented sector

A modern landmark in London, England

the Post Office Tower, used primarily
Jor transmitting television and telephone
signals although it is capped by a
revolving restaurant.
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Denmark in the EEC

T. W. HARBOE, Commercial Officer,
Copenhagen

The main beneficiary of Danish
membership in the enlarged EEC has
been the agricultural sector. Prices of
agricultural products have risen, and
agricultural exports to the other member
countries during the first six months of
1973 increased 42 per cent. The fish
industry also benefitted with exports to
EEC countries increasing by 35 per cent.

Industry did not fare as well, and
industrial exports to the other member
countries rose by only 21.9 per cent.
Several factors may have been respon-
sible for this, as well as a relatively
moderate increase in Danish exports to
all countries, with credit restrictions
and an overall shortage of labour playing
major parts. A survey of 800 companies
showed that 28 per cent expect larger
orders to come in during the next few
months, but 66 per cent of the 800 firms
are short of labour. This supports the
opinion of the OECD in its reports on
Denmark that the rise in Government
expenditure on goods and services has
limited the resources available for ex-
ports and productive investment.

The free movement of labour among
EEC countries has had little, if any,
impact on the local labour shortage, and
most foreign guest workers come from
Yugoslavia, Turkey, and certain North
African countries. But there are not
enough, and the Government recently
raised the quota for such workers to
2,000 men, a level still not considered
satisfactory by industry. The anticipated
establishment of a number of branch
plants by companies in Norway and
Sweden both non-EEC countries
which would have improved Danish ex-
port figures, so far has not happened.

Large domestic consumption has
also been a factor in limiting the increase

Marine engine building at the Burmeister
and Wain yards in Copenhagen. Ship-
building is one of Denmark’'s most
important industries.
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in total Danish exports to 14.4 per cent
while, following the abolition of the
special import tax, total Danish imports
rose by 30.4 per cent, bringing the im-
balance of trade during the first half of
1973 to almost the same amount as for
the whole of 1972.

The other EEC member countries
had a proportionately greater share of
Danish exports as they increased by 29.6
per cent, while the percentage increase of
total imports from those countries at
29.8 per cent was close to the increase in
imports from all countries. In compari-
son, total exports to EFTA countries
rose by only 6.5 per cent, while total
imports from EFTA showed a steep rise
of 32.9 per cent.

Danish imports from Canada during
the first six months of 1973 progressed
favourably in several major areas over
the corresponding period in 1972. While
still small when compared with Den-
mark’s major trading partners, imports
from Canada, as forecast in our report
last year, increased satisfactorily in a
number of areas (see Table ).

So far, agriculture has derived the
largest advantages. Comparing the first
six months of 1972 and 1973, agricultural
exports to West Germany rose by 98.1
per cent, to Italy by 144.8 per cent and to
France by 250 per cent.

Responsible for the increases were
larger exports of most agricultural com-
modities to West Germany and spectacu-
lar increases in exports to Italy of pork
and pork meats (621.9 per cent) and of
beef and veal (101.8 per cent). Danish
farmers, in fact, are determined to take
full advantage of membership and many
are increasing their livestock and in-
vesting in more sophisticated machinery.

Britain, of course, remains the
largest market for agricultural products,
and Danish membership in the EEC was
dependent upon Britain’s entry. The
combined export value of bacon, butter,
and canned and prepared meats to that
country during the first six months of
1973, totalled 1.5 billion kroner, or
67.1 per cent of the total export value of
these products, compared with 68.2 per
cent for the corresponding period in
1972.

Denmark has no natural industrial
resources and few major basic industries,
but it does have technology in many
areas and imports are needed to utilize
and expand this capability. Thus, im-
ports of machinery and other capital
equipment as well as imports of com-
modities for use in local production have
increased. The comparatively high
standard of living also has forced up im-
ports of consumer products.

There is a sizeable market for quality
products and Canada should be able to
increase its share. At any rate, Canadian
manufacturers face the same customs
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duties and transport costs as their
counterparts in the United States. Our
exports to Denmark during the first
six months of 1973 totalled less than one-
tenth those from the United States and
Canadian manufacturers might take note
of the table on Denmark’s imports.

There are prospects for increased
imports of Canadian products in many
areas. The potential is not as over-
whelming as in some of the major world
markets, and for that reason may be
particularly well suited to a Canadian
firm wishing to diversify its exports and
not put all its eggs in one basket. O

Table 1

Main Canadian Exports to Denmark
(million kroner)

1972 1973
Fish and fish products 11.4 12.4
Tobacco 22 4.6
Hides and skins 7 1.4
Oilseeds 4.1 10.8
Raw minerals 7.6 12.0
Chemical raw materials 9 1.5
Plastic raw materials 1.1 1.6
Chemicals 4 1.0
Textiles 2.5 4.0
Iron and steel 1.3 9
Machinery 3.6 6.5
Plywood 17.1 9.2
Table 2
Denmark’s Imports — January/June 1973
(million kroner)

Canada U.S.A.

Fish 12.4 14.2
Grain and grain products 0.9 84.4
Foodstuffs 1.5 79.3
Lumber 0.2 8.2
Wood products, not furniture 9.2 90.2
Paper, cardboard and products thereof 0.1 18.0
Chemical raw materials and components 1.5 54.6
Medical and pharmaceutical products 0.5 189
Plastic raw materials 1.6 37.1
Non-electrical machinery 3.1 289.7
Electrical machinery and apparatus 34 80.7
Clothing 0.3 7.2
Instruments 0.6 49.1
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The face of Parisis changing rapidly
three or four years.

t

JOHN P. BELL, Commercial Counsellor, Paris

“Cheese, wine, perfume, haute
couture  c’est fini!” This comment was
made by the President of France,
Georges Pompidou, during one of the
press conferences he held last year. We
are happy to report from the vantage
point offered by our office in Paris that
France still produces over 200 varieties
ot cheese, some of the best wine in the
world and remains an international trend
setter in the field of high fashion.

While the President made no
reference to the Lido, the Follies
Bergéres and the Crazy Horse Saloon,
we can report also that these institutions
remain very interesting attractions
on the Paris scene. But, and the but is to
be emphasized, France is very much in
the process of an economic and com-
mercial revolution, by which it is becom-
ing just as well known for its colour
television system, the Concorde and
Mirage aircraft and great industrial
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development projects, such as that at
Fos-sur-Mer.

During the past years, France has
changed from being a semi-agrarian,
cartel-influenced  protected economy
to one more open and modern, based
upon industrial specialization, exports
and, of course imports. France has be-
come the fastest growing market in
Europe and one that has a great deal of
potential for Canadian exporters and
investors.

There are, necessarily, many factors
responsible for this development. Per-
haps the most significant has been
France’s participation in the European
Economic Community, with the resul-
tant exposure to an environment of
competition. It is interesting to note that
since 1968, capital investment has
increased by approximately 20 per cent a
year. Another factor relates to the
tremendous influx of modern manage-

all the buildings in the foreground of this photograph have been constructed within the last

ment techniques which has brought
considerable changes in the organization
and dynamism of the average French
industrial firm. The French system of
defining national economic priorities
within the framework of their five year
planning and somehow encouraging
firms to agree to work towards these
goals has also played a positive role.

Two of the many indications of this
economic buoyancy are the building
boom and the significant changes in
retail distribution. One only has to take
the bus from Orly airport to the centre of
Paris to be struck by the terrific increase
in building. Office buildings, apartment
blocks, hotels, commercial centres and
public buildings are sprouting like mush-
rooms.

There are five new sky-scraper com-
plexes in and around Paris, but this
certainly is not confined only to the Paris
area. Permits issued for the construction
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of hotels will mean as many more hotel
rooms in Paris as there are now. This
means a fast-growing demand for every-
thing from architects, hotel management
and wall-to-wall carpeting. In fact, one
Canadian consultant hopes to design the
new commercial layout of the *“Les
Halles” centre. Three Canadian hotel
chains, in a joint venture with French
interests, are building or managing large
hotels in France and a Canadian firm re-
cently got the order for wall-to-wall
carpeting for one of them.

Channels of distribution and con-
sumer tastes are undergoing great
changes. Those who have spent some
time in France will be familiar with the
countless little corner stores. While the
personal service is usually very agree-
able, the fact is that the selection is often
limited; there is an absence of prepared
foods and sometimes freezers, and the
degree of specialization makes it neces-
sary for a housewife to go to several
shops each day. In Canada she would
only have to go to a supermarket once or
twice a week.

Over the past 10 years, there has been
a tremendous decline in these small out-
lets, albeit tesisted by the storekeeper
group, and a significant rise in large
supermarkets and department stores.
For example, 253 new supermarkets and
31 hypermarkets (over 2,500 square
metres) opened in France in 1971 and 265
opened in 1972. They did $8 billion worth
of business in 1972. But there are still
270,000 small corner stores, which com-
prise 70 per cent of all outlets in France.
Related to this is the continuing in-
crease in consumer spending and the
evolution in consumer habits and tastes.
In the food sector, expenditures on pre-
pared items have increased at about 27
per cent and within this, the frozen food
market is increasing at about 40 per cent
a year. The leisure time and sporting
goods market is also increasing at a fast
rate and reflects growing French af-
fluence.

France, a country of about 50 mil-
lion inhabitants, characterized by great
geographic, climatic and cultural diver-
sity, witnessed an increase in GNP of
close to 6 per cent in 1972 as opposed to
about 2'/ per cent for Britain and 4!
per cent for West Germany. France al-
ready has a GNP (in absolute terms)
which is 25 per cent greater than that of
Britain and its per capita GNP is now
higher than that of West Germany.

In 1972, French exports increased to
fully $26.1 billion (they were $21 billion
in 1971) and total imports amounted to
$24.75 billion. The strong export per-
formance resulted from increased econo-
mic activity in France’s main markets,
continued competitiveness of the franc,
a strong position after the Smithsonian
monetary agreements and continued
under-used capacity in many export-
oriented industries. Agricultural exports
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showed the largest increase at 14 per
cent. However, the percentage of con-
sumer goods in total exports increased
from 12 per cent to 15 per cent and for
the first time, manufactured goods
accounted for 50 per cent of exports.
Imports increased by more than 1114
per cent with large purchases recorded
in aircraft equipment and components,
energy, iron and steel, chemicals and
consumer items.

This rather spectacular economic
performance was marred by two weak
spots, namely the uncomfortable rate of
inflation and a slow growth tendency in
the labour market. With regard to the
first, it is estimated that in 1972 the price
level increased by 6.8 per cent as opposed
to an increment of 5.9 per cent in 1971,
with the principal forces behind this
rapid increase being higher food prices
(8.8 per cent) increased cost of services
(7 per cent), wage increments (12 per
cent) and the relaxation in March 1972
of price controls.

On the other hand, the price of manu-
factured products increased only moder-
ately. French authorities contend that the
rapid increase in food costs was, in large
part, the effect of conditions outside
France, such as the provisions of the
Common Agricultural Policy and an
overall shortage of beef, the cost of which
rose by 17 per cent over the year. In the
second area of concern, the labour
market, it should be noted that the in-
crease in those employed in industry, as
opposed to agriculture, increased by only
1.6 per cent and that there was some
rigidity in the movement of labour be-
tween industrial sectors. In addition,
the inflow of foreign workers was down
about 36 per cent from 1971 although it
was not too far from the 85,000 suggest-
ed in the Sixth Economic Plan.

In general terms, economic policies
advocated in the Sixth Plan (1971-1975)
were adhered to in 1972. Efforts towards
regional economic development continue
to be given high priority, with the im-
mense industrial port complex at Fos-
sur-Mer, near Marseille, and industrial
expansion at Dunkirk receiving particu-
lar attention. The Government is pro-
moting a policy of decentralizing pro-
duction with the result that considerable
resources are being directed to problems
related to transportation, communica-
tions or distributing facilities in certain
regions. However, Paris is likely to re-
main the commercial, financial and
transportation centre of the country and,
excepting certain cases, the Canadian
exporter can count on doing most of his
business in the capital.

High technology industry sectors will
continue to receive special attention
through research incentives, assistance
in funding and the creation of an atmos-
phere conducive to mergers which would
result in large firms capable of surviving
and expanding within the enlarged EEC

and in the world economy. These
*“secteurs de pointe” include aerospace,
ocean technology, pollution control and
computers. Furthermore, special in-
dustry plans are being executed in the
food, mining, glass and forest product
sectors.

The Sixth Plan proposes considerable
Government investment in infrastructure
support, especially for better telephone
equipment and services, highways, ports,
airports and urban transport. The
strategic importance of the economy’s
reliance on imports will remain crucial
to the development of the French
economy. 1972 saw the articulation of a
non-ferrous metals policy with emphasis
on diversifying sources of supply to
countries outside the Franc Zone
Canada and Australia were given prior-
ity. The concern of the French about the
potential dangers of pollution has been
underlined through formation of the
Ministry of Environment.

French investment abroad continued
to be encouraged by the Government,
especially for supply of resources. The
amount of investment outside France
remains, however, relatively meager
compared to that of other developed
countries. The French continue to remain
fairly open to foreign investment,
especially for new undertakings and
where technology imports, greater ex-
ports, and increased employment result.
As is the case in Canada, special efforts
are being made to attract foreign invest-
ment to the slower-developing regions.
On the other hand, the authorities are
far less willing to allow takeovers of
operating French concerns when they fall
in sectors of special concern. There has
been considerable interest shown recently
by some Canadian firms in making direct
investment in France for production and
sale of products in France.

According to a study recently under-
taken by Herman Kahn’s Hudson Insti-
tute, the longer term holds out even more
promise than the short run. Indeed, the
findings of the report are so positive that
the French themselves find it surprising
to learn that they have Europe’s most
dynamic economy with one of the highest
rates of growth in the industrialized
Western world and that within 10 years
they may be able to overtake Germany to
become the strongest economy in
Europe, in terms of total production.

By 1985, France’s per capita con-
sumption, the report points out, could
match that of Sweden and by 1990 it
could be the highest in Europe. The
Hudson study bases its favourable prog-
nosis in part upon the relatively develop-
ed service sector of the economy, the
French concentration on “industries de
pointe” such as electronics, computers,
and aerospace, and also on the high
productivity of the French labour force
in relation to that of other countries.
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Canadian trade with France

In spite of these encouraging econo-
mic developments, Canadian trade with
France remains relatively modest. There
are many exceptions, but generally, the
Canadian business community has not
yet reacted to take full advantage of the
potential offered by the French market.
Between 1967 and 1970, Canadian sales
to France doubled to $154 million but in
1971 and 1972 they tapered off at about
that level. However, the level of Cana-
dian exports to France is somewhat
higher than our statistics suggest be-
cause in some cases goods destined for
France pass through non-French North
Sea ports and are not shown as exports
to France. Furthermore, some important
French orders for Canadian goods are
still under production and will not be
delivered until 1973 or 1974.

In 1972, about 75 per cent of our
sales to France were raw materials and
semi-processed products, although the
component of fully manufactured goods
appears to be rapidly increasing and in

Million
francs
Agriculture 14.987
Meat, fish and products 5.253
Dairy products 437
Cereals and products 447
Fruit and Vegetables 2.371
Wines and beverages 1.106
Mix agricultural products 5.373
Energy 16.192
Coal and products 2.088
Petroleum and products 14.104
Raw materials and primary
products 13.515
Minerals and non-ferrous
metals 6.208
Iron Ores 818
Textiles and Leather 3.054
Wood, rough or sawn 1.040
Other raw materials 2.395
Semi-manufacturers 24.238
Iron and steel 8.152
Textiles 1.487
Chemicals 13.396
Woodpulps 1.203

the past two years important inroads
have been made in aircraft, shipbuilding,
electronics, telephones, mini-calculators
and other areas. Opportunities remain
excellent in these and other sectors, such
as certain processed foods, pollution

control  equipment, dairy cattle,
oceanology equipment, construction
systems and building  materials,

machinery, sporting and leisure time
articles, and special vehicles. Our sales
to France for the first six months of 1973
increased 30 per cent over the same
period for 1972 and sales of fully manu-
factured goods have jumped almost 45
per cent.

The devaluation of the franc by 12!
per cent in 1969 and the unpegging of the
Canadian dollar in the spring of 1970 had
the general result of increasing the cost of
Canadian products in France about 18
per cent. The Smithsonian monetary
agreements of 1971 and the U.S. dollar
devaluation of 1973 have meant that
Canadian exports have returned to the
favourable position of 1969. In addition,

Table 1 — Selected French Imports 1972

(from outside Franc Zone)

(Source: Statistiques du Commerce Extérieur de la France).

percent of Million percent of
total imports francs total imports
11.8 Finished products 57.215 45.0
o3 Capital goods 33.187 26.1
0'4 Metal products 2.574 2.0
l‘9 Machine tools 2.992 24
0'9 Machines for public and
4'2 special work 2.456 1.9
12'7 Precision equipment 5.493 4.3
l.6 Other mechanical machines 7.322 5.8
" 'l Electric Machinery and
: appliances 7.268 5.7
10.6 Tractors 1.495 1.2
: Aircraft and ships 3.587 2.8
4.9 Consumer Goods 24.028 18.9
0.6 Automobiles 8.452 6.6
2.4 Textiles and leather products ~ 7.254 57
0.8 Processed wood and paper
1.9 products 4052 3.2
lg-i Miscellaneous 4.270 3.4
12 Others .958 0.8
10.5
0.9 TOTAL 127.105 100
CANADA COMMERCE

the inflation rate in France has tended to
outpace that in Canada, further increas-
ing our price competitiveness. In spite of
tariffs and, in some cases, non-tariff
barriers, the French market remains
relatively open to products coming from
outside the EEC, especially in the in-
dustrial sector. Multilateral trade nego-
tiations hopefully will further improve
the terms of access for Canadian prod-
ucts going into France.

While there is no pat rule on how one
should approach the French market, all
the traditional approaches, such as
agents, distributors, joint ventures,
licensing, trade fair participation and, in
certain cases, direct investment should
be examined. As this article has attempt-
ed to point out, the French market offers
considerable potential to the Canadian
exporter prepared to devote the neces-
sary effort to it. The officers of the Com-
mercial Section of the Canadian Em-
bassy will be pleased to assist. Inciden-
tally, the Canadian Embassy is just a few
blocks from the Crazy Horse Saloon! O



World’s Premier Food Fair Table 2 — French Imports by Countries of Origin
(Million Francs)

In the August issue of Commerce Canada we outlined how
- . . . 1971 1972
Canadian companies could capitalize on the booming French
processed food revolution. West Germany 26.397 30.219
Belgium and Luxembourg  12.934 15.442
Canadian food companies are competitive, and access con- Italy 11.694 13.838
ditions are excellent, for a wide range of food products which US.A. 9.990 11.022
should be exhibited at one of the largest food fairs in the world, Netherlands 7.545 8.391
the Salon International de I’ Alimentation which will take place Britain 6.036 7.061
in Paris in November. This fair was considered by the 57,000 Switzerland 2.998 3.236
French and 13,000 foreign professionals who visited it in 1972 Spain 2.023 2.656
as the best in the world. Saudi Arabia 2.030 2.711
. . o Sweden 2.430 2.616
The rough gain on investments in this fair is tenfold in terms Kuwait 1.183 1.966
of sales within France alone, not to mention improved contacts Japan 1.530 1.855
among the 50 other countries participating. Information on the
fair, cost of entry, etc., can be supplied on request from our Canada 1.189 1135
Paris office. The Department of Industry, Trade and Com- TOTAL 117.997 135.741
merce has programs to financially assist participation of Cana-
dian companies at this fair under certain conditions. (Source: Statistiques du Commerce extérieur de la France)

Table 3 — Main Canadian Exports to France

($ milion)
1971 1972 1971 1972
Horse meat 532 3.209 Liner board and corrug
Salmon, frozen 6.874 10.820 container board 2.153 2.726
Salmon, canned 372 466 Steel wire rods, Hot-rolled 1.340 1.767
Wheat 1.997 1.348 Aluminum ingots 4.615 152
Furskins 563 822 Copper refinery shapes 12.572 9.245
Flax seed 1.153 968 Nickel anodes, ingots, etc. 2.224 816
Rapeseed 20.779 16.206 Cranes and derrinks 1.785 534
Iron ores 1.931 2.359 Log handling equipment and
Zinc ores and concentrates 8.409 9532 parts 725 872
Molybdenum ores and Chain saws and parts 249 798
concentrates 5.560 715 Parts of reaper threshers 608 516
Other non-ferrous areas 852 1.455 Motor vehicles and parts 2.145 1.640
Coal 824 Aircraft, engines and parts 3.615 5.348
Asbestos fibres 13.145 10914 Navigation instruments and
Sulphur 542 1.970 parts 2473 548
Mix non-metallic minerals 4.574 3.174 Card-punch, computers and
Lumber 5.468 2.671 parts 2.822 2.366
Plywood 1.868 1.974 Biologicals for humans 878 1.201
Woodpulps 17.490 22.981 Plastics and synth. rubber
Newsprint 1.273 1.206 not shaped 685 660
TOTAL 154.291 151.319

(Source: Statistics Canada)
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France to Increase E ectronics Imports

L. RICHARD KOHLER, Assistant Commercial Secretary, Paris

Current speculation in France con-
tends that the near future will not give
birth to any spectacular fourth genera-
tion computers. The trend is expected to
be a progressive move towards more
perfected materials and more sophisti-
cated peripheral equipment.

The French predict IBM, HONEY-
WELL, UNIVAC and BURROUGHS
will be the only ones to offer a general
line of universal computers. Accordingly
CONTROL DATA now appears to be
concentrating on systems, peripherals
and services; NCR on smaller systems
and terminals; and XEROX on scientific
computers.

In keeping with this trend, IBM has
ceded its office equipment interests in
the U.S. to CONTROL DATA, and,
in France HONEYWELL BULL has
sold its similar interests to NATIO-
INFORMATIQUE.

France’s CII, a French state-con-
trolled computer manufacturer formed
five years ago to meet the challenge of
foreign dominance and now joined with
Siemens and Philips to form UNI-
DATA, is also pushing for the develop-
ment of specialized computers, para-
computers and telecommunications
equipment on the domestic front. The
state is assisting CII in its research and
development to the tune of 222 million
francs in 1973. Its share of the French

PAIR
b

market in small to medium computers
should surpass 15 per cent this year.

The picture is a simple one, and ob-
viously not peculiar to Europe or
France: large computer manufacturers
will hold their ground  Arthur D. Lit-
tle sees 1BM controlling 63 to 68 per
cent of the U.S. market by 1977. But
those manufacturers who are beginning
to specialize in mini and micro comput-
ers are on the threshold of a new, larger
and more accessible market.

Canadian companies like Rapid
Data (who in the last six months have
captured between 12 and 15 per cent
of the French pocket calculator market),
have a distinct, albeit temporary, advan-
tage in France. Micro Computer Ma-
chines Inc., demonstrating a prototype
portable mini computer, appears to have
caught the attention and interest of the
industry. Once this Canadian company
gets into production, it may well have
an edge over competitors in this field.

Canadian suppliers of electronic
components for such equipment, should
be heartened by France’s “Bureau
d’Informations et de Previsions Econo-
miques” statement that imports by
France of electronic components will
increase by 15.8 per cent annually from
1970 to 1977. Indeed such imports have
nearly doubled from 1969 to 1972.

In 1972 the computer market in

France grew 15 per cent over 1971 (as
high a growth rate as anywhere in Eu-
rope). The use of mini computers has
increased 36 per cent over the last three
years.

Current Cost in Europe of Small and
Mini Computers

Small

Price:
10 to 20,000 francs a month
Capacity:
50 to 100 Kilo-octets
Speed:
30to 50 KIPS
HONEYWELL 58
1BM 3
SINGER SYSTEME 10
BURROUGHS B 1700
Mini
Price:
15,000 to 20,000 francs a month
rental
Capacity:
100 to 250 Kilo-octets
Speed:
200 to 300 KI1PS
DIGITAL EQUIPMENT
P.D.F. 1V45
DATA GENERAL NOVA 800
CIl MITRA 15
TELEMECANIQUE T1600

No, these are not members of Canada’s finest. They are doormen at the Crazy Horse Saloon, one of the attractions of the Paris

scene.
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Foreign
Exchang
Rates

These nominal quotations may help
exporters in checking prices, but

they should consult their banks before
making any firm commitments. When
more than one rate is shown, the

ont to be used depends on the com-
modity traded. Information on the
rate for any specific commodity may
be obtained from the International

Burea , Department of In ustry
Trade and Commerce, Ottawa.

The mid marke rates only are quoted,
except when buying and selling rates
are specified. The buying rate is that at
which banks purchase exchange from
exporters; the selling rate is that at
which banks sell exchange to importers.

Rates used exclusively in non-merchandise trading are not included in this table.

Note: The following rates were current at December 11. Because of unsettled market conditions ‘exporters hould consult their

bankers for up-to-date quotations. ————
Country foreign currency Canadian dollar Country
and unit in in foreign and
Currency Canadian dollars curreiicy units Currency
Algeria Ecuador
Dinar .2380 4.20 Sumre (official)
Arab Repuhlic of Egypt El Salvador
Pound (official) 2.5561 .39 Colon
Argentina . Fiji
P  (financial) .1002 9.98 Dollar
(commercial) .2000 5.00 Finland
Australia Markka
1.4858 67
Dollar 6 France, Monaco, etc.1
Austria Franc
Schilling 0514 19.46 French Pacific?
Bahamas Franc
Dollar 1.0002 1.00 F Afsi
ranco-African
Belgium and Republics3
Luxembourg Franc
Franc .0249 40.16 Germany
rm:
Bermuda D Mark
Dollar 1.0397 96 Gh
ana
Bolivia New Cedi
Peso .0500 20.00 P
reece
Brazil Drachma
Cruzeiro (official free) .1637 6.11 Guatemala
Britain Quetzal
Pound 2.3085 43 p
uyana
British Honduras Dollar
Dollar 6078 1.64 Haiti
Burma Gourde
Kyat 2077 4.81 Honduras
on
Chile Lempira
Escudo (bank rate)
(free) N.A.10 ggﬁgr Kong
China, People’s Repnblic of -
.4188 2.39 ungary
Yuan Forint (official)
Sgg (fixed) 0413 24.21 Iceland
) i Krona (official)
Costa Rica .
Colon 1505 6.64 ;“:;:e
Cnba .
Peso N.A10 Rpopa
Czechoslo Iran
Koruna (fixed basic rate) N.A.10 Rial
Denmark Traq
Krone .1606 6.23 Dinar
Dominican Repnblic Ireland
Peso 1.0002 1.00 Pound

foreign currency Canadian dollar
unit in in foreign
Canadian dollars currency units

.0400 25.00
.4001 2,50
1.2279 81
2674 3.74
2195 4.56
0121 82.64
.0044 227.27
3781 2.64-
.8668 1.15
0357 28.01
1.0002 1.00
4444 2.25
.2000 5.00
.5001 2.00
.1963 5.09
0869 11.51
0112 89.29
.1243 8.05
0024 410.00
0134 74.63
3.3785 30
2.3085 43



Country foreign currency Canadian dollar ountry fore cwrrency Canadian dollar
and unit in in fore and unit in in fore
Currency Canadian dollars currency units Currency Canadian dollars currency units
Israel Philippines®
Pound 2381 4,20 Peso (free) .1490 6.71
Italy Poland
Lira .0016 625.00 Zloty (fixed basic raté) 2577 3.88
Jamaica Portugal & Overseas Provinces$
Dollar 1.1002 91 cudo 0393 25.45
Japan Saudi Arabia
Yen .0036 271.77 Riyal 2850 3.50
Kenyat Sierra Leone
Shilling 1379 7.25 Leone 1.2371 .81
Korea, Republic of Singapore
Won .0027 370.37 Dollar .3358 2.98
Lebanon South Affica
Pound (free) N.A10 Rand 1.4903 67
Libya Spain & Dependencies
Dinar 2.777 .36 Peseta 0175 57.14
Malawi Sri Lanka?
Kwatcha 1.2280 .81 Rupee .1480 6.76
Malaysia Sweden
Dollar 4128 2.42 Krona 2212 4.52
Mexico Switzerland
Peso .0800 12.50 Franc 3133 3.19
Moroc o Syria
Dirham .2380 4.20 Pound (free) 2711 3.69
Netherlands Thailand
Florin 3554 2.81 Baht (free) .0501 19.96
Netherlands Antilles Trinidad & Tobago8
Florin 5588 1.79 Dollar 4809 2.08
New Zealand Tuanisia
Dollar 1.4788 .68 Dinar 2.2983 44
Nic a Turkey
Cordoba .1426 7.01 Lira 0713 14.03
Nigeria United States
Naira 1.4700 .68 Dollar 1.0002 1.00
Norway Uruguay
Krone 1769 5.65 Peso (free) 0011 909.09
Pakistan ) Venezuela
Rupee .1010 9.90 Bolivar (official free) 2337 4.28
Panama Yugoslavia
Balboa 1.0002 1.00 Dinar (official) N.A.10
Paraguay Zaire, Republic of?
Guarani (free) .0080 125.00 Zaire 1.961 51
Peru Zambia
Sol (free) N.A 10 Kwacha 1.3893 72
1. Franc is also used in French Guiana, Cameroon, Togoland, and Malagasy. 6. Approximately same for Portuguese
Guadeloupe and Martinique. Also Reunion, Comoro Islands, St. Pierre territories in Africa.

. . and Miquelon. 1. F . lv Ceyl
2. New Caledonia, New Hebrides, - rormerly Leylon.
French Polynesia. 4. Rate also applies to Tanzania and 8. E. C. dollar, at same rate, used in

. Uganda. ind:

3. Chad, Central African Republic, ganda parbados and Leeward and Windward
Congo (Brazzaville), Dahomey, Gabon, 5. Exchange rate in Philippines on ) .
Ivory Coast, Islamic Republic of floating basis with daily quotations 9. Formerly Congo (Kinshasa).

Mauretania, Niger, Senegal, Upper Volta, by banks. 10. Rates not available at press time,



International Projects

BANGLADESH POWER GRID

The growth of a power grid in western
Bangladesh will be assisted with two
Asian Development Bank loans totalling
$10.45 million and a technical assistance
grant. Bank financing for the West Zone
power project consists of a special funds
loan of $9.25 million at 1 per cent
int rest, repayable in 40 years including
a 10-year grace period and $1.2 million
from ordinary capital resources at 7'%
per cent interest repayable in 20 years
including a four-year grace period.

The West Zone power system is
completely separated from the East Zone
system by the Ganges-Brahmaputra
rivers. The demand for power in the
West Zone system has been rapidly
rising and it is estimated that the system
will require 90 MW by 1975, rising to
145 MW by 1980. The present firm
capacity of the West Zone is 43 MW.
The power system suffered considerable
damage during the eveats of 1971. The,
project forms the basis for growth of an
interconnected powér system in the West
Zone together with other power instal-
lations now under construction. When
completed, the system will extend some
300 miles north from Khulna to Thakur-
gaon.

I plementi Organization: Bangladesh
Power Development Board, WAPDA
Building, Dacca, Bangladesh.

Procurement: Procurement will be made
in accordance with the Bank’s Guide-
lines for Procurement. Under proposed
special operations, loan will consist
primarily of one contract for a turn-key
of approximately 40 MW gas turbine
generating station. Under proposed
ordinary operations, loan will consist
of one or two small contracts for ancil-
lary equipment to effectively operate the
station on the grid, and the purchase of
spare parts from the supplier of existing
generating plants to bring the latter up to
design performance. Procurement is to
commence from early 1974.

Consultants:  Consultants will be
financed under the proposed ordinary
capital resources loan and are to be
selected in accordance with the Bank’s
Guidelines on Uses of Consultants.
Scope of consultant services will consist
of bid evaluation, design, site manage-
ment of project construction and com-
missioning, development of system
guidelines and training programs.
Technical assistance on a grant basis is
also provided to cover the services of
management, accounting and financial
consultants to be selected by the Bank,
for strengthening the capacities of the

executing agency. Short list of consult-
ants is to be finalized.

KOREA TOURISM

The World Bank has approved a loan
of $25 million to help finance develop-
ment-of an international tourism resort
at Bomun Lake, near Kyongju City in
southwest Korea. Kyongju is the coun-
try’s ancient capital and is its major
cultural ang historical centre.

The $50 million project forms part of
the first phase of the resort’s planned
development. This phase, scheduled for
completion by 1982, envisages the build-
ing of hotels with total capacity of 3,000
rooms and the provision of utilities,
services and recreational facilities for the
complex.

Implementing Organization: Six Govern-
ment agencies will implement the project.
The Agricultural Development Corpora-
tion will build the dam and related irriga-
tion works; the Kyongju City overn-
ment will construct the water supply,
sewerage, and solid waste disposal
systems of both the City and the Bomun
Lake resort; the Korean Electricity
Company will construct and operate the
electricity facilities of the project; the
Ministry of Communications will install
and operate the telecommunications
facilities (not to be financed by the Bank
loan); the Bureau of Tourism in the
Ministry of Transportation will operate
the hotel training school; the Kyongju
Development Office (KDO) will imple-
ment all the remaining infrastructure
work.

The special department in the
President’s Secretariat co-ordinating
efforts of public agencies in the tourism
sector will co-ordinate activities of the
six agencies concerned with the project’s
implementation. A new entity, Kyongju
Tourism Agency, will administer the
Bomun Lake resort.

Procurement: Contracts estimated to
cost $50,000 or more will be awarded on
the basis of international competitive
bidding; contracts estimated to cost less
than $50,000 will be tendered locally.
Domestic manufacturers will be allowed
a preference margin of 15 per cent or
applicable customs duty, whichever is
lower, over c.i.f. price of competing
imports for machinery and equipment.

Consultants: Consultants will be engaged
to assist in project implementation and
advise and train staff in hotel manage-
ment, and to carry out a feasibility study
of the tourism potential of Cheju Island.

MALAYSIA DEEP-SEA PORT

The first deep-sea port on the east
coast of Malaysia will be constructed
with the aid of a $30.4 million loan from
the Asian Development ank. The total
cost of the project is esti ted at $51.9
million. The new port will be built at
Tanjong Gelang about 16 miles north of
Kuantan, the capital of Pahang State.
The present population of the port hin-
terland which consists of Trengganu
State and most of Pahang State is about
600,000 and is expected to increase to
about -1.2 million by 1990. The new
Kuantan Port will handle both liquid and
dry cargoes in bulk and packaged such as
palm and mineral oils, fertilizer, rubber,
timber, tapioca and manufactured prod-
ucts. The project calls for construction
of a deep-sea commercial port, related
access roads, storage and transit
facilities for both dry and liquid cargoes,
and pumping facilities.

Implementing Organization:
of Communications, Malaysia.

Procurement: Contracts for civil works
mainly consist of land levelling, dredg-
ing, construction of breakwaters, quay
wall and superstructural works. Plant
and port equipment mainly consists of
cargo handling equipment, tugboats,
pilot launch and mooring boats.

Contracts for civil works involving
estimated expenditures exceeding US
$150,000 equivalent and contracts for
equipment and materials involving
estimated expenditures exceeding US

75,000 equivalent will be awarded on
the basis of international competitive
bidding.

Contracts for civil works involving
estimated expenditures of less than US
$150,000 equivalent and contracts for
equipment and materials involving
estimated expenditures of less than US
$75,000 equivalent will be awarded on
the basis of tenders or quotations obtain-
ed from a reasonable number of selected
suppliers which shall be from more than
one eligible country. Prequalification of
contractors for a part of civil works com-
menced in July 1973 with the cohcur-
rence of the Bank.

Consultants: The consultants for detail-
ed engineering, preparation of tender
documents and supervision of construc-
tion of the Project have been engaged by
the Government of Malaysia under its
own financing.

Ministry



Wanted: Manufacturers

This information is intended to promote additional manufacturing in Canada. Further material on items listed is for
prospective Canadian manufacturers only. No responsibility is assumed for claims or statements made. Address inquiries,
quoting item numbers, to: Industrial and Trade Enquiries Division, Department of Industry, Trade and Commerce,

Ottawa K1A OHS.

Materials handling device

American company offers under
licence the Canadian manufacturing
rights to three models of materials hand-
ling devices designed for easy attachment
to forklift trucks. One model is designed
to pick up, carry, stack, dump and pour
all kinds of drums. Another one picks up,
tips to horizontal, carries and racks 55-
gallon (U.S.) metal drums. A third
model dumps the loads of drop-bottom
boxes at any predetermined height by
merely raising the forks of the lift truck
to w ich the device is attached. Principal
features common to all models include
complete mechanical and automatic
operation, easy and fast (10 seconds)
mounting without tools, and rugged con-
struction for long life. Literature avail-
able. Item 2951

Electronic switching devices

German firm offers the Canadian
manufacturing rights for its line of elec-
tronic switching devices used for auto-
mation in heavy industry particularly in
ironworks and in aluminum and other
metal producing industries. These elec-
tronic transducers are claimed to offer
significant advantage with regard to
operating reliability. They are of simple
construction, have no moving parts,
require no adjustment, and are fully
encapsulated in cast resin to give opti-
mum protection against environmental
influences. Literature available. Item
2952,

Stage lighting controller

British manufacturer offers under
licence the Canadian manufacturing
rights to its programmable modular
lighting controller. This automatic
theatre lighting controller enables a
lighting programme for a complete show
to be built up to th most exacting
requirements during rehearsal and.then
stored for automatic production during
actual performances. The equipment
consists of a readily portable control
panel and a free-standing console
housing the electronic circuitry and the
power supply pack. High reliability is
provided by all solid state electronics.
Literature available. Item 2953

Coin operated shaver

American company offers under
licence the Canadian manufacturing
rights to its coin operated shaving

machine. The machine is comprised of an
air-cooled shaver which allows three
minutes of shaving for 25 cents. The
shaver is cable-driven and actuated by
air pressure. On contact with the skin,
air starts to circulate and sets up a
suction which removes the hajr from the-
surface of the face. After each shave,
the unit automatically retracts into its
metal cabinet where it is sterilized by

ultra-violet rays. Literature available.
Item 2954

Compounds for soil stabilization

Swiss company seeks Canadian
licensee to manufacture two chemical
products used in soil consolidation and
stabilization. It is claimed that these
products permit the use of any existing
soil for construction work by changing
the soil's physical properties. Both
products aid in deep soil stabilization and
erosion control on dirt roads and other
dirt surfaces by protecting the treated
soil against the soaking-in of surface
water. Literature available. Item 2955

Portable cement mixer

Canadian firm offer under licence
the Canadian manufacturing rights to its
lightweight, portable cement mixer
designed for the do-it-yourself market.
This unit consists of a five-gallon paint
pail adapted for mixing cement. The
pail is connected to a motor by a pulley-
belt arrangement and is rotated by a two-
stage speed reduction system. The mixer
is claimed to be economical to manu-
facture and readily portable. Literature
available. Item 2956

Air tester

reek inventor is offering the Cana-
dian manufacturing rights to his air
tester. This simple device detects and
mechanically separates the air carried
along with flowing fuel oil. The appara-
tus, which is placed in the flowing oil, is
claimed to measure even the slightest
quantity of air. Chief advantages of this
device are its simple operation and its
low cost of construction. Literature
available. Item 2957

Ball hockey game

Canadian inventor is offering the
rights to manufacture under licence in
Canada his patented safety ball hockey
sticks and balls designed for both indoor
and outdoor playing. The stick handles

and the removable contoured blades,
made of plastics, are hollow and light-
weight. The vinyl and polyethylene balls
are 3 inches in diameter and are claimed
to be specially designed to reduce
bouncing and t6 eliminate injury to
players. Limited production by the in-
ventor has already transpired. Literature
available. Item 2958.

Newspaper bundler

American company is interested in
having its inexpensive newspaper bund-
ling device manufactured under licence
in Canada. This unit, designed for use in
the home, is constructed of sturdy welded
steel. It incorporates a holder lor recy-
clable paper twine and a safe, built-in
twine cutter. 1n less than 30 seconds, a
two weeks’ accumulation can be bindled
without touching the, papers. The system
is designed to encSuragc and greatly
facilitate the segregation, accumulation
and tying into bundles of paper for re-
cycling purposes. Literature available.
Item 2959.

Toy game

Canadian inventor offers under
licence the Canadian manufacturing
rights to his unique toy game. It consists
of a flat paddle with several dimple-like
cavities on each side, and a spin top. The
manner of playing consists in spinning
the top on the paddle surface and
manoeuvering the top from groove
number one to as many other consecu-
tively numbered grooves as possible be-
fore the top stops spinning. As a player
becomes more proficient there are a
number of more complex games which
can be played using the same equipment.
Literature available. Item 2960.

Box closer

French inventor is interested in
licensing a Canadian firm that would
manufacture his device designed to en-
sure the closing of cardboard boxes after
they have been opened. This item ha two
adjustable gripping parts: one part clips
onto the lid and one clips-the lid to the
body of the box. The spacing of each
clip can bé modified according to the
thickness of cardboard. The device
prevents the lid from staying haif-open
and it can be reused many times.
Literature available. Item 296



Anti- re shield

Canadian inventor offers the licens-
ing rights for his portable anti-glare
shield for use in any glass enclosed
vehicle, e.g. automobiles, trucks, trac-
tors, combines. This patented device
consists of a small opaque screen that
¢ n be quickly attached to the window
glass of a vehicle in whatever position

required to filter out the source of the
glare. The screen is held in position by a
single vacuum cup. The vacuum is made
or broken by squeezing a bulb connected
to the cup by means of a hollow stem
which passes through a hole in the screen.
The shield is easily attached and de-
tached using only one hand. Literature
available. Item 2962.

Live bait 1der e

American inventor is seeking a
licensing arrangement with a Canadian
firm to manufacture his holder for live
bait. The holder consists of a flexible
shell of transparent plastic film. It is
shaped to hold firmly the forward two-
thirds portion of a bait fish such as a
minnow. The bait fish stays alive and is
able to swim and attract the game fish.
A fish hook is connected to the outside
of the shell. Literature available. Item
2963.

The inquiries listed below come from sevéral sources, including various Branches of the Department in Ottawa and from the Trade
Commissioner Service posts abroad. More information on these items can be had by contactin the post at the address shown under

item.

aterials

GREECE Wooden flooring, dimen-
sions 40cm x Scm x 2cm. Wood to be
type commonly used in Canada and
competitive with Eastern European
suppliers: Septimios P. Pieris, Commis-
sion-Agent, P.O. Box 661, Athens,
Greece.

SRI1LANKA  Hydro carbon solvents:
Commercial Division, Canadian High
Commission, P.O. Box 1116, 6
Gregory’s Road, Cinammon Gardens,
Colombo, Sri Larka.

UNITED STATYS Compression-
moulded adripren: automatic mixing
units and small heated platen presses.

Polystyrene ..sins-and polystyrene-
acrylic copolymers: Canadian Consulate
General, 500 Boylston Street, Boston,
Massachusettes 02116, U.S.A.

WEST GERMANY  Glass wool and
mineral wool.

Marble and granite.

Scintillation  chemicals, isotopes,
heavy water: Minister-Counsellor (Com-
mercial), Canadian Embassy, Freidrich-
Wilhelmstrasse 18, 53 Bonn, West
Germany.

Equipment and Machinery

DOMINICAN REPUBLIC Indus-
trial electrical generators: Consul and
Trade Commissioner, Canadian Consul-
ate, 1606 Pan Am Building, Hato Rey,
Puerto Rico 00917.

MEXICO  Candy factory being estab-
lished requires equipment for milk boil-
ing, evaporation, mixing, rolling, cool-
ing, weighing and packaging: Com-
mercial Counsellor, Canadian Embassy,
Apartado Postal 5-364, Melchor
Ocampo 463, 7th Floor, Mexico 5, D.F.,
Mexico.

POLAND Pr«pane-butane com-
pressors: Commercial Secretary, Cana-
dian Embassy, Matejki 1 5, Srodmies-
cie, Warsaw, Poland.

UNITED STATES Insulated con-
struction-type two, three and five-gallon
water cans or coolers.

Incandescent and mercury (high-
intensity discharge) commercial and
industrial ceiling and oqutdoor lighting:
Consul and Senior Trade Commissioner,
Canadian Consulate General, 500
Boylston Street, Boston, Massachusetts
02116, J.S.A.

WEST GERMANY  Sprocket wheels,
spur and bevel gears, racks and cogs,
worm gears, steel brushed roller chains
and conveyor chains.

Hand tools for plumbing and heating,
automotive mechanics, tinsmiths: Minis-
ter-Counsellor (€Eommercial), Canadian
Embassy, Freidrich-Wilhelmstrasse 18,
53 Bonn, West Germany.

Pharmaceuticals

SR1 LANKA . Pharmaceuticals for
Sri Lanka Department of Health: Com-
mercial Division, Canadian High Com-
mission, P.O. Box 1006, 6 Gregory’s
Road, Cinammon Gardens, Colombo,
Sri Lanka.

Footwear

WEST GERMANY Sealskin boots,
other sealskin articles: Minister-Counsel-
lor (Commercial), Canadian Embassy,
Freidrich-Wilhelmstrasse 18, 53 Bonn,
West Germany.



Foreign Tariffs and Trade Regulations

Brazil

The following tariff changes have
recently been announced by the Customs
Policy Council.
Resolution 1847 of October 25, 1973
exempts from duty for six months carbon

black of the HAF, FEF, ISAF, MPC
and EPC types (tariff heading 28.03.01-
.00).

Resolution 1848 exempts from duty until
June 30, 1974 phthalic anhydride (tariff
heading 29.15.01.02).

Resolutiou 1849 exempts from duty until
June 30, 1974 Butyl phthalate, octyl
phthalate, isobutyl phthalate and iso-
octyl phthalate, and phthalate mixtures
(tariff headings 29.15.01.03, 29.15.01.07,
29.15.01.99 and 39.19.33.00).

Resolution 1850 of October 16, 1973
modifies Resolution 484 of August 17,
1967 and provides a list of machinery and
apparatus of chapters 84 and 85 and
vehicles classified under headings 87.01-
01.01, 87.02.16.00, 87.03. .00, 87.07-
00.00 and 87.14.06.02 of the Braziliau
Customs Tariff which may be imported
with 50 per cent reduction of the duty
when for use for industrial and agricul-
tural purposes. The reductiou may not
result in a rate of less than 10 per cent
ad valorem. Duty reduction stall be ap-
plicable only when there is no national
production, except in special circum-
stances.

Resol 1851 exempts from duty until
June 30, 1974 butyl alcohol and isobutyl
alcohol (tariff heading 29.04.03.00).

R- ution 1853 exempts from duty
until June 30, 1974 decyl alcohol, nonyl
alcohol, octyl alcohol and isooctyl
alcohol if importer produces proof of
having purchased one ton of national
products for each imported ton (tariff
headings 29.04.06.00, 29.04.15 00, 29.04-
.16.00 and 29.04.25.00).

Resolution 1854 of October 25, 1974
exempts from duty for one year the fol-
lowing products:

: Tariff ding

Sulphur in bulk, for agri-

cultural use 25.03.01.00
Natural phosphates,

unground 25.10.01.00
Sulphuric acid 28.08.01.00
Oleum 28.08.02.00
Orthophosphoric acid 28.10.02.03
Anhydrous ammonia 28.16.01.00
Potassium nitrate con-

taining 98° orless KNO3  28.39.19.01
Most fertilizers classified

under Chapter 31

Resolution 1858 of October 23, 1973
exempts from duty for six months poly-
vinyl alcohol (tariff heading 39.02.02.11).

Resolution 1859 reduces the duty from
37 per cent to 15 per cent for one year on
sodium cellulose phosphate (tariff head-
ing 39.03.04.99).

Resolution 1860 extends for 180 days
reduction of duty from 30 per cent to 20
per cent established by Resolution 1618
of April 6, 1973 on hexamethylenedia-
mine and its salts (tariff heading
29.22.31.00).

Resolution 1861 reduces the duty from 37
per cent to 15 per cent on gelatin of a
high degree of purity for pharmaceutical

use (tariff heading 35.03.01.99).

Resoluti 1862 reduces the duty from 25
per cent to zero for one year on tire cord
fabrics (tariff headings 51.04.01.04,
51.0-. 2.04 and 59.11.01.00).

Resolution 1863 reduces the duty from 55
per cent to 20 per cent for one year on
mechanically operatéd alternating pumps
for «ncrete (tariff heading 84.10.02.00).

Resolution 1864 exempis from duty for
one year diphenylamine (tariff heading
29.22.05.00).

Resolution 1865 exempts from duty for

one year-trimethylethane (tariff heading
29.04.99.99).

Venezuela

The following tariff changes have
recently been announced:
Extracts of quebracho bark aud of chest-
nut wood uty reduced from 0.1 per
cent to 0.01 per cent (tariff headings
32.01.00.01 and 32.01.00.02);
Magazines and newspapers bound with
stiff covers and other books exempted
from duty (tariff headiugs 49.01.89.01
and 49.01.89.99);

Coils of iron or steel for re-rolling
duty reduced from 50 per cent to 1 per
cent (tariff heading 73.08.00.00). An
import licence from the Ministry of
Development is required; ingots of alloy
steel  duty reduced from 60 per cent to
1 per cent (tariff heading 73.15.01.00).
An import licence from the Ministry of
Development is required.

The following tariff subheadings have been introduced:

Tariff

Descripti R ofduty
Xylenols 27.07.00.03 0.08
Pitch cut-backs 27.16.00.01 0.005
Dyes presented in forms or 32.09.89.02

containers for sale at retail 5 per cent
Mastics with a base of plastic 32.12.00.01

material 90 per cent
Filmpacks 7.03.00.02 5 per cent
Mounts for diapositives 39.07.89.12 20 per cent
Jackets of chamois or chamois 42.03.00.02

coloured, of natural artificial

or régenerated leather 25 per cent
Containers, other than boxes, 48.16.02.01

sacks, bags, and cones, of

paper and cardboard, of a

capacity exceeding 177.4 cm

(6 0z.). 20 per cent
Travellers-cheques (Reserved 49.07.89.02

for National Government) free
Discs of bonded fabrics or 59.03.00.01

similar bonded yarn fabric

(Permit from-the inistry of

Finance) 3 per cent
Canvas painted for embroider- 62.05.00.07 15 per cent

ing

The rates of duty on items one and two above are in bolivars
on the gross weight in kilograms. Bolivar = $0.23.30 Cdn.

Decree D6-0315 published in the
Official Gazette of October 18, 1973
abolishes the requirement that seed
potatoes be dyed when exported to
Venezuela.



The Ocean Freight Market

Office of the Transportation Policy Adviser.

Apart from the tanker market, which was depressed due
to cuthacks in Mid-East oil production, ocean charter fixtures
during the fourth quarter either estghlished new record highs
or generally maintained rates at 1973 boom levels. Scarcity
and rising costs of bunker oil (for example, at Brazilian ports
increasing by over four times between April and December to
as much as U.S.$107.50 per metric ton) created much uncer-
tainty in the market and tended to push rates upward.

Dry cargo rates remained high, notwithstanding that
several tankers and OBO vessels were transferred from their
normal oil routes. These ships were especially apparent in
Indian and transatlantic grain trades. The largest single trans-
atlantic shipment involved 'a 168,000-ton hulk/oil carrier
chartered to carry 88,000 tons of grain from the U.S. Gulf to
Europoort. o .

The Hampton Roads/Japan coal trade was particularly
indicative of rising dry cargo charter rates. In this trade, during
early Octoher a 32,000-ton ship was fixed at U.S.$23.50 per
ton compared with a peak of $13,50 per ton during the 1970
shipping boom.' Su - :uent fixtures were lower until early
November when rates were again on the ascent. By early
December, Japanese steel industry and energy requirements
contrihuted to pushing rates up to U.S.$24.75. One of the last
1973 coal fixtures was for a notahle rate of $25.25 per ton
for a 35,000 ton vessel loading in January.

Rates in Canadian trades generally attained high levels.
For example, July rates for heavy grain from St. Lawrence
ports to Britain were as low as U.S.$9.20 and in December
reached a high of $15.75 per ton. Grain rates from British
Columhia/U.S. North Pacific to India rose from a 1973 low
of $17.50 in January to $45.50 in Decemher. Iron ore trans-
ported Sept Iles to Japan commanded a spot fixture rate of

$9.50 .per ton (75,000 ton cargo) in May compared with
$14.45 per ton (110,000-ton shipment) in December.

Time charter rates for dry cargo vessels rose appreciahly
throughout most of 1973. To illustrate, a 15,000 to 20,000
ton ship on a 12-month charter was fixed at U.S.$4.45 in
January and in Octoher similar- charters were fixed between
$7 and $9. However, the uncertainty of a continued supply of
hunker oil de:ressed inquiry for longer-term time charters,
and the rate fell to $7.50 in mid-Decemher. As a further
consequence of the hunker. situation, shippers turned progres-
sively towards voyage and short-term time charters.

The suhsequent drop in available oil cargoes resulted in
a general decline in tanker rates. In early Octoher rates for
25,000 to 38,000 ton tankers between the Caribbean and the
Northern Range (including Portland, Maine, the terminus of
the oil pipeline to Montreal) ranged between Worldscale 390
and 420 (U.S.$8.74 and $9.41), and in December sank as low
as_Worldscale 150 ($3.36). To alleviate an oil shortfall in
eastern Canada, a number of tankers were chartered to trans-
port western Canada oil from British Columbia through the
Panama Canal to Portland, Maine, or optionally direct to
eastern Canadian oil refineries. Nine tanker fixtures were
reported on this routing, at rates ranging hetween Cdn.$11.02
and $12.35 per ton.

CHARTER RATES — FOURTH QUARTER 1973

The rates shown in column A are in sterling or U.S.
dollars with the Canadian dollar equivalent in column B
calculated at £ = 2.430 and US.$ 0.998. For comparison
the rates for the previous quarter are shown in column C with
the Canadian dollar equivalent in column D calculated at
£ = 2.541 and U.S.$ = 1.000. The rate schedule does not
necessarily represent all charter movements to or from Cana-
dian ports since details of certain fixtures are not puhlished.

TIME CHARTERS—The classes of motor ships indicated have been selected as representative for the purpose of illustrating time
charter rates. Average rates per deadweight ton per 'month for the fourth quarter of the year were as follows:

Fourth Quarter 1973 Third Quarter 1973
A B C D
£ or US$ Cdn. $ £ or US$ Cdn. $
General Trading (approximately 4 to 12 months)
11,000-15,000 dwt. 13-16 knOts ..................c.ccvurnooo... 9.46 9.48 8.27 8.27
15,000-20,000 dwt. 13-16 knots ............................... 10.10 10.12 7.36 1.36
20,000-30,000 dwt. 13-16 knots . ... ........... ... ..... .. ..... 8.99 9.00 7.56 7.56
30,000-40,000 dwt. 13-16 knots .......................... e 7.42 7.43 6.33 6.33
VOYAGE CHARTERS—Average rates for the fourth quarter of the year were as follows:
Heavy Grain (per long ton)
St. Lawrence to Britain . ... .......... ... .. ... .. ... ... ..... £10.87 26.41 £527 13.39
St. Lawrence to Belgium/Holland/Germany .................... 19.84 19.87 9.88 9.88
St. Lawrence to NOrway .......................ooiiuiian. .. 16.50 16.52 11.85 11.85
St. Lawrence to North Africa ................................. 36.66 36.72 19.92 19.92
St. Lawrence to (Mediterranean) .............................. 24.18 2421 — —_
St. Lawrence to Yugoslavia/Greece ............................ 23.25 23.29 — —
St. Lawrence to Japan .................... ... ... ... ..., *28.25 28.30 — —_
St. Lawrence to People’s Republic of China ....... ............. *34.45 34.51 *31.00 31.00



Fourth  arter 1973 Third Quarter 1973
A B C D
£ or US$ Cdn. £ orUS Cdn.
Saint John/Halifax to North Africa ........................... *32.00 32.05 — —
Saint John/Halifax to West Africa ............................ *36.50 36.56 — —
Great Lakes to Belgium Holland/Germany . .................... 28.67 28.72 18.41 18.41
Completing St. Lawrence ... .............................. 19.46 19.49 10.68 10.68
Great Lakes to Norway — ................... .0 uuuiiinnnn.. 18.48 18.51 — —
Completing St. Lawrence .............................. 11.66 11.68 —
Great Lakes to US.S.R. (Baltic) .............................. 42.79 42.86 —_ —
Great Lakes to Portugal . .... ........ .. ... ... .. ... ... .. *36.25 36.31 —_ —_
Great Lakes to Portugal . ............ ... ... ............. *¥27.25 27.29 —_ —_
Great Lakes to Roumania .... ............................. .. *28.00 28.04 — —_
Completing St. Lawrence . . .................. O *21.00 21.03 — —
British Columbia/North Pacific to Persian Gulf .................. 34.67 34.73 27.90 27.90
British Columbia/North Pacific to India/Pakistan ................ 41.01 41.08 30.26 30.26
British Columbia/North Pacific to People’s Republic of China . .. .. *27. 27.04 £6.94 17.63
British Columbia/North Pacific to Japan ....................... 25.25 25.29 18.75 18.75
British Columbia/North Pacific to South Korea ................. 24.36 24.40 17.78 17.78
Coal (per long ton)
Hampton Roads to Japan .................................... 20.26 20.29 15.03 15.03
Sydney, N.S. to Chicago ........................... e *13.46 13.48 — —
Oilseeds (per long ton)
Great Lakes to Belgium/Holland/Germany ................. e 34.84 3490 *35.00 35.00
Oilseed Meals (per long ton)
Great Lakes to Belgium/Holland/Germany ..................... 29.00 29.05 21.21 21.21
Sulphur (per long ton)
British Columbia to Belgium/Holland/Germany .............. .. *22.00 22.04
Potash (per long ton)
British Columbia to India/Pakistan ....... .................... 41.28 41.35
British Columbia to Chile ..... .............................. 40.00 40.06
Iron Ore (per Long ton)
St. Lawrence of US. Gulf ................ .... .. ..... .. 6.50 6.51 —_ —
St. Lawrence to United Kingdom ................... P 9.97 9.99 £2.95 7.50
St. Lawrence to France (Atlantic) ............ e . 4.50 4.51 — —
St. Lawrence to Italy ............. ................. .. *9.55 9.56 5.73 5.73
St. Lawrence to Japan .............. R . 16.48 16.51 — —
Scrap Iron and Steel (per long ton)
St. Lawrence to Japan ....................... ... .. ... .. 40.30 40.36
Saint John/Halifax to South Korea ............... . . 46.00 46.07
U.S. Atlantic to Japan ............ e e 42.00 42.07
Oil Black (per long ton)
Venezuela to East Coast of Canad . ............. .. ... ....... 7.68 7.69 6.43 6.43
Venezuela to Portland, Maine() .. ... .. .. .. . ... ... . .. .. 6.98 6.99 6.54 6.54
Persian Gulf to Portland, Maine ............. ... . 25.13 25.17 30.83 30.83
Mediterranean to Portland, Maine ............... ... .. .. 15.29 15.31 12.00 12.00

(1)Terminal of the Montreal-Portland Pipeline.
*One fixture reported only.



t nd Bleibt”

WILLIAM JONES,
Minister Counsellor, Bonn

“Ist und bleibt” is an expression
frequently used by German public speak-
ers to emphasize a point. It means “is
andremains’’ andis aptly used in describ-
ing the status of West Germany as an
import market. It is, and remains, the
largest in Europe.

How do Canadian firms participate
in this market? It may be useful to ex-
amine Canadian performance here first.

The figures in Table 2 are extract-
ed from the German import statistics
and are designed to show by principal
commodity groups and sub-groups
where the Canadian share of German im-
ports from non-EEC countries exceeds
one per cent. West German statistics
have been used because they show total
imports of Canadian products, whether
they came direct from Canada, or found
their way to Germany via third countries
such as Belgium and the Netherlands.
The comparison with imports from non-
EEC countries has been made al-
though these were less than half of the
total imports because these provide
an opportunity to compare our success
with that of other countries that do not
share the trade benefits which the EEC
provides to its member countries.

Remember, when examining the ta-
ble, that Britain, Denmark and Ireland
did not join the EEC until early last
year and that trade between EEC coun-
tries is carried on about as freely as that
between the Canadian Provinces (tar-
iffs between the original EEC members
and the new ones are being removed in
stages and this is dealt with elsewhere in
this issue).

Only in grains and cereals, oilseeds,
woodpulp and paper waste, raw minerals,
ores and metal waste and non-ferrous
metals did we supply more than S per
cent of the product group import re-
quirements except for woodpulp,
which rose to as high as 23.3 per cent.
Other principal Canadian exports were

Continuous arc casting at the Huckingen
Joundry of Mannesmann AG, one of
Germany's largest firms, with interests
in many fields.
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barley, flaxseed, wheat, copper, zinc
and asbestos.

Of course, from the German point of
view, 1972 was a year of minor recession.
This meant that development of the eco-
nomy did not continue through the year
at the rapid pace previously experienced.
This was reflected by a decline in our
own exports, according to Canadian sta-
tistics, of roughly $3.5 million.

In 1973, this trend was completely
reversed and during the first six months
of the year, our exports to West Germa-
ny showed a 30.3 per cent increase over
the same period in 1972. This remarkable
improvement is largely a reflection of
increased purchases of Canadian raw
materials and Canadian foodstuffs.
These figures reflect, first, a quickening
of the German economy, second, antici-
pation of revaluation of the mark and,
third, a concern on the part of buyers
that world inflationary pressures would
cause substantial price increases.

But the figures, although impressive,
do not fully reflect the keen interest of
this country in imported products. This
is partly because of the competitive
pricing of imports after revaluation,
but also because of internal shortfalls
in supply, due to producing flat-out
to meet rapidly increasing domestic and
external demand while faced with an a-
cute shortage of skilled labour. Job va-
cancies are about three times the number
of unemployed.

It is easy to get the impression that
West Germany is interested only in raw
or semi-manufactured imports from
Canada  but do not be misled. Canada
exported $51.5 million worth of finished
goods to West Germany in 1972, or
about 16.5 per cent of the total. This was
an increase of about 5 per cent over the
1971 figure. There appear to be many
opportunities to continue increasing sales
of Canadian finished goods to West Ger-
many.

Perhaps the most heartening fea-
ture of the German market today is the
interest being shown in products which
Canada has not exported to Germany
before. A growing number of Canadian
exporters find there is a market here for
their products and many of them, after
a visit, return to Canada enthusiastic
about the potential.

Some of these apparent opportuni-
ties do not prove out for one reason or
another. Perhaps one of the reasons is a
tendency to look upon Germany as a
whole for marketing purposes. There is
often an attempt to find representation
covering the whole country when a good
representative in one or two marketing
areas would be sufficient for initial
penetration. Important market areas are
those served by: a) Hamburg  with prin-
cipal sub-market areas surrounding
Bremen, Hannover and West Berlin;
b) Duesseldorf  with at least five sub-

»

market areas within a short distance;
c) Frankfurt; d) Stuttgart; €) Munich

with Nuremberg as its principal sub-
market area.

Of course, a number of products do
find a national market here but these are
usually specialized equipment or indus-
trial raw materials and best serviced by
a single representative contacting all po-
tential customers.

Attempting to measure interest in
Canadian products and the nature of that
interest, the Bonn office conducted a di-
rect mail survey of about 11,600 agents
registered with the German Agents As-
sociation in the Frankfurt, Stuttgart
and Munich marketing areas. The re-
sponse was surprisingly good more
than 10 per cent 1,375 positive replies
and only 46 negative ones. The positive
returns are shown in Table |.

Similar surveys being conducted by
the Duesseldorf and Hamburg offices
have not been completed; however, it
is expected that a similar pattern of
returns will be received by them.

The returns were also compared with
the pattern of representation of Canadian
firms in Germany as we know it. Ad-
mittedly our records are incomplete but
they do provide a fairly clear indication
of where we have traditionally concen-
trated our sales efforts and suggest the
direction future efforts should take and
where they should be concentrated. The
distribution of these representatives by

marketing areas is as follows: Hamburg
97; Duesseldorf 56; Frankfurt 54;
Stuttgart  39; Munich 44.

Agents are not the only way to sell
Canadian goods in Germany and often
the Canadian supplier is able to make
sales direct to distributors who are much
more numerous than agents but, are in
many cases, more difficult to deal with.

What does the future hold for Cana-
dian exporters to West Germany? The
mid-October prognosis of five authori-
tative economic institutions indicates
little hope that the present boom will
continue into 1974. Hedging with quali-
fications about governmental policy,
the state of the world economy and other
factors, these institutions predict a real
increase in imports of only 7 per cent,
compared with 11.5 per cent in 1973
and a decline of the rate of real increase
in gross national product from 6 per
cent this year to 3 per cent in 1974. But,
in terms of currency, the increases they
quote in each case are substantially
greater than the percentages imply.

From all of this, the conclusion has
to be that the market is here, will con-
tinue to be here and will continue to
grow. Canadian firms should take advan-
tage of it, if for no other reason than to
diversify their markets with a view to
riding out fluctuations in world markets.
But, as in most cases, the only way to be
successful here is to start with a well-
planned, on-the-spot examination of
the potential. O

TABLE | — SU MARY OF REPLIES TO
DIRECT MAIL SURVEY

(classified by product interest and number of employees)

Product 1-4* 5-9* 10 -* Total
Aerospace 1 1
Agriculture Food 131 37 45 213
Automotive 18 7 8 33
Boats Trailer Camping 1 1 1 3
Commercial Institutional 19 9 4 32
Construction materials 64 16 11 91
Electrical Electronics 50 8 21 79
Environmental 1 1
Fashion Cosmetic 123 18 19 160
Hospital Medical 14 4 4 22
Household Consumer 121 25 31 177
Industrial materials 81 22 20 123
Machinery Tools 82 11 15 108
Off-road transport 6 2 3 11
Plumbing Heating Air

conditioning 21 6 7 34
Textiles 95 11 8 114
Total 826 179 197 1,202

* Number of employees.{(On 173 replies, the number of employees was not

specified. They are not included here.)
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Table2 — WEST GER AN IMPORTS BY CO MODITIES IN 1972

DM'000* 9 Cdn. share

Commodity All Countries Non-EEC Canada (non-EEC imports)
Foodstuffs and Live Animals

Fish and fish products 614,981 476,498 21,961

Grains and Cereals 2,717,435 1,089,289 164,009

Sugar, honey, confectionery 374,874 125,424 1,364

Foodstuff preparations 143,898 46,000 6,571

Others 15,810,767 7,599,071 8,046
Total 19,661,955 9,336,282 201,951 2.16
Beverages and tobacco 2,000,781 1,006,340 5,735 0.57
Raw materials (except mineral fuels)

Hides and skins, raw 866,242 794,011 31,583

Oilseeds and oleaginous fruits 1,453,507 1,425,213 87,770

Wood and cork 1,701,860 1,564,594 75,900

Woodpulp and paper waste 1,022,234 932,375 217,521

Mineral raw material

(except fuel, ore, precious stones) 1,110,009 831,597 66,448

Ores and metal waste 3,307,278 2,826,420 283,423

Others 3,202,224 2,356,275 5,422
Total 13,529,584 10,730,485 768,067 7.16
Mineral fuels, lubricants 11,832,802 8,667,074 3,755 0.04
Animal and vegetable fats and oils 813,399 603,634 946 0.16
Chemical products

Tars and carbon chemicals 85,014 26,031 1,101

Medical and pharmaceutical 741,432 393,257 6,267

Chemical fertilizers 251,456 115,166 4,159

Explosives 63,745 35,027 394

Plastics and cellulose 2,059,400 437,814 5,347

Others 4,885,921 2,164,565 10,736
Total 8,086,968 3,171,860 28,004 0.88
Processed articles

Leather, leather goods

and dressed furs 1,036,155 460,371 16,582

Paper and paper board 2,654,511 1,603,205 21,373

Iron and steel 6,883,907 2,220,388 40,598

Non-ferrous metals 4,967,485 3,452,034 196,939

Others 13,763,338 4,815,338 8,465
Total 29,305,396 12,551,336 283,957 2.26
Machinery and Vehicles

Electrical 5,929,341 2,891,832 34,594

Others 18,733,104 7,679,678 35,023
Total 24,662,445 10,571,510 69,617 1.96
Other processed articles

Boots and shoes 1,421,520 330,440 50

Optical and precision instruments,

photochemical products, clocks and

watches 2,285,905 1,418,878 3,523

Others 10,972,962 4,943,963 41,943
Total 14,680,387 6,693,281 45,516 0.68
Other products, n.e.s., incl. gold 4,170,465 2,814,453 164 0.01

* Cdn. $1.00= DM 3.22
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Oil refinery at Whitegate in County Cork, Ireland.

P.F. CARR, Commercial Officer, Dublin

It appears Ireland’s economy has
shown an above average rate of growth
during the country’s first year as a mem-
ber of the European Economic Com-
munity. There was a real increase in the
GNP of 6 per cent, mainly because of
increased demand for agricultural prod-
ucts, increased industrial exports and
new fiscal and monetary policies.

But Ireland continues to have the
highest inflation rate in the EEC and un-
employment is also high. No improve-
ment in these areas is expected in the very
near future.

Nevertheless, 1972 imports increased
11.5 per cent over 1971, for a total value
of more than $2 billion. Consumer goods
imports increased 24 per cent in 1972,
showing greater gains than other product
sectors.

Import statistics for 1973 are expect-
ed to show increases on three broad
fronts: capital equipment, raw materials
and consumer goods. The upsurge in
imports in the fourth quarter of 1972
continued into the first half of 1973 and
it is expected that for the whole year,
merchandise imports will total almost
$3 billion, an increase of over 30 per €ent.

24

Although the Irish pound has re-
mained constant, in terms of sterling,
and appreciated against the dollar over
the past year, its depreciation against
other major currencies has been so great,
that on that account alone, import prices
were expected to rise significantly in
1973.

Trade with Canada

The lowering of tariff barriers be-
tween the EEC partners and Ireland has
only begun and EEC membership has,
therefore, not been reflected yet in trade
between Ireland and third countries such
as Canada. The first cut in Irish barriers
to EEC imports, and vice versa, came on
April 1, 1973, with a 20 per cent reduc-
tion of the tariff rate. For example, con-
tinental goods previously facing a 60 per
cent duty now enter lreland at 48 per
cent.

During the transitional period Cana-
da continues to enjoy preferential rates
of duty on exports to lreland. In most
cases Irish duty rates are higher and,
in some circumstances, considerably
higher than EEC rates. Consequently,
by July 1977, when Irish tariffs are sched-

ber
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uled to be aligned with the EEC Com-
mon External Tariff, Canadian godds
will face a rate that is lower than that
already in existence here. But, in the pro-
cess, Canada’s favoured status will be
eliminated. In the meantime, tariffs con-
tinue to be reduced by approximately
20 per cent a year.

In the past, Canadian exports to Ire-
land have competed successfully against
high tariff rates. This was particularly
true of clothing during the last year
with dramatically increased sales to
Ireland, despite a tariff rate of 40 per
cent and competition from Irish and
British industry. In the long run, the im-
plications for Canadian exports depend
on our prices overcoming the C.E.T.
Canadian goods have proven to be as
good quality as similar commodities
available elsewhere in some cases
they have been superior. Canadian ex-
ports to Ireland, while slumping in 1971
to $12.7 million, increased to $14.6 mil-
lion in 1972. But it must be noted that
Irish import statistics diverge consider-
ably from Canadian figures. For ex-
ample, Irish statistics indicate that
imports worth approximately $25 mil-
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lion originated in Canada in 1972. The
fact that considerable quantities of Cana-
dian merchandise are trans-shipped
through Britain is the generally accepted
reason for the divergence in the final
import figures.

Although the figures indicated a
small market, they nevertheless show
that there has been growth in recent
years, especially in the areas where more
attention is paid by Canadian exporters
to the Irish market. The Commercial
Division is especially concerned with this
area because personal visits have in the
past proven worthwhile, despite the rel-
ative smallness of the market. If you
are interested in finding out more about
the prospects for your products here,
we will be happy to assist you in every
way possible  or if you prefer to inves-
tigate the market first-hand, we can
introduce you to potential agents and in-
terested customers.OQ

IR

Exports
Commodity 1970 1971
Live animals 56,889.5 72,131.1
Meat & meat

preparations 75,110.7 89,165.1
Dairy products & eggs 26,302.1 35,856.8
Fruit & vegetables 6,120.5 6,393.2
Cocoa & chocolate

preparations 11,154.3 10,555.2
Feeding stuffs for

animals 5,840.6 7,494.9
Beverages 9,936.4 11,336.2
Metal ores & scrap 20,990.8 16,812.8
Medicinal & pharma-

ceutical products 9,411.8 9,584.4
Leather & leather

products 6,090.3 7,108.1
Textile yarn 23,446.1 28,779.3
Non-metallic mineral

products 7,163.7 9,121.3
Products of metal

(n.e.s.) 6,187.2 7,417.7
Non-electric

machinery 9,317.8 9,652.6
Electrical machinery

& goods 14,306.0 15,4210
Clothing, headgear,

footwear 22,143.0 26,576.0
Professional, scientific

goods 10,340.4 15,521.1
Miscellaneous manu-

factured articles 11,793.4 14,570.5
Total 455,492.0 527,900.3
Imports
Live animals 20,552.0 15,633.5
Cereals & cereals

preparations 13,792.4 19,181.1
Fruit & vegetables 15,024.6 16,530.1
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Table 1 — Canadian Exports to Ireland

$°000
Commodity 1970
Aluminum ingot 2,474,342
Wheat 1,686,528
Newsprint 1,765,269
Canned salmon (pink) 510,361
Mining & quarrying equip. 321,085
Tobacco, flue cured 695,449
Sulphite wood pulp (bleached) 532,572
Oats 34,791
Maple lumber 326,002
Broadwoven fabrics 26,907
Firebrick 31,019
Earth drilling & related mach. 368,473
Lumber, western white spruce 32,156
Welding wire rods, electrodes, etc. 37,716
Barley 454,712
Bleached kraft soft wood pulp 258,524
Bleached kraft hard wood pulp 949,076
Plastic film and sheet 39,249
Aircraft engines and parts
ELAND’S FOREIGN TRADE
(£°000)
1972 1970
86,102.0 Coffee, tea, cocoa,
spices 11,247.9
96,814.7 Feeding stuffs for
41,734.3 animals 10,379.8
7,411.6 Tobacco 5,276.5
Wood, lumber & cork 10,784.3
12,143.0 Textile fibres & waste 11,793.9
Crude fertilizers &
10,770.6 minerals 7,133.3
12,260.0 Coal, coke &
20,969.0 briquettes 9,716.9
Petroleum & Petro-
11,883.9 leum products 43,014.8
Organic & inorganic
8,772.0 chemicals 12,128.5
39,488.0  Medicinal & pharma-
ceutical products 11,533.5
10,043.4 Fertilizers 8,082.5
Plastic materials 16,294.1
8,381.8  Chemical materials
(n.e.s.) 5,487.2
15,886.1 Rubber products 5,284.1
Paper, paperboard, etc  18,200.6
17,799.8  Textile yarn 43,328.7
Non-metallic mineral
30,622.7 products 10,569.4
Iron & steel 22,286.2
18,7964  Non-ferrous metals 12,119.3
Products of metals
17,156.0 (n.e.s) 23,736.6
Non-electrical
634,744.0 machinery 89,181.6
Electrical machinery 38,360.5
Transport equipment 52,877.1
19,086.7 Clgthing & headgear 11,731.1
Miscellaneous
22.683.0 products 24,394.7
18,485.4 Total 676,652.1

1971
1,272,298
2,086,531
1,627,334

333,043

322,475
115,997

89,975
406,968
405,532

71,619
229,070
105,625
268,482
143,416
375,313
683,103
107,976
216,193
323.000

1971

11,198.3

8,303.9
6,505.0
13,549.8
10,781.6

7,237.6
9,452.7
58,100.4
14,347.5

11,811.0
9.669.5
19,017.9

6,502.0
6,588.7
20,162.0
49,301.8

11,220.1
23,706.4
10,842.2

27,822.7

94,839.5
41,408.3
67,526.1
15,239.8

27,509.1
754,913.2

1972
1,102,199
3,188,192
1,332,739

259,686
219,913
100,819
320,839
335,785
495,242
527,317

97,193

26,462
321,765

461,218
982,888
177,263
493,781

815

1972

11,662.8

9,383.4
8,479.5
14,653.5
12,721.6

5,9217.1
9,388.5
53,119.6
18,153.6

15,183.3
12,402.7
23918.8

7,279.8
7,984.1
23,220.9
56,654.4

11,567.4
27,7123
12,478.9

29,765.1

109,467.7
50,433.2
60,468.2
18,515.6

32,789.0
842,576.6
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In mid-October, the first Canadian home of western red cedar was officially opened near Aosta in the northwest Val d’ Aosta region
of Italy. The Commercial Division of the Consulate has been working closely with Canaban International of Vancouver, distributors
of Panabode Homes, in developing new markets for Canadian vacation homes in northern Italy.

W.J. COLLETT, Minister Commercial, Rome

The Italian economy is showing signs
of having entered a recovery phase after
a long period of near-stagnation that
commenced in 1970. But there is the
problem of controlling inflation without
halting the upswing in growth.

The new centre-left government
which took over in June of this year, has
begun an ambitious economic program

a 90-day selective price freeze, exten-
ded in modified form beyond the October
16 deadline; tighter controls on capital
outflow; massive borrowing from the

%

Euromarket to shore up the Govern-
ment’s deficit expenditure program and
to keep the lira out of the joint European
float; a tightening of credit but with
preferential treatment for medium and
small businesses; a freeze on rentals to
low to medium income tenants; an over-
all ceiling on the 1974 Treasury deficit
financing.

These measures already have had a
marked stabilizing effect. Price rises are
tapering off at a current rate of 11 per
cent (the highest in the EEC); industrial

production is 15 per cent higher than a
year ago, with growth in GNP now run-
ning at 6 per cent in real terms (double
the rate for 1972), and there are signs
of a promising recovery in the level of
private investment and consumer de-
mand.

Phase Two of the economic recovery
program still is being formulated but
there are signs of a shift from price
freezes to price controls. These would
probably incorporate a blend of con-
trols on prices, wages and short-term
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credit. But there are obstacles because
of ltaly’s reliance on essential imports
(about 8.5 per cent of the GNP in food,
fuels and raw materials), impending
contract renewals for two million work-
ers, international pressures on the value
of the lira and bottled up demands for
price increases to alleviate already
strained profits.

The greatest increases in industrial
output have been in chemicals and
mechanical engineering, with paper prod-
ucts running slightly behind. Industries
such as food processing, textiles, clothing
and lumber are expected to rise less than
6 per cent. Agriculture and food output
have suffered, primarily because of re-
duced wheat production, and ltaly’s
food deficit has reached a record level.
Partly this is because of bad growing
weather, but also it refiects the growing
need to develop modern and efficient
agriculture methods.

It is a goal of ltalian economic and
monetary policy to avoid deflationary
measures, to curtail government
spending and to make sufficient credit
available for productive investment of
all kinds. It is through this last measure
that Italy intends to reduce the disparity
between the South and the industrialized
North by supporting establishment of
labour intensive industry. The goal is
60,000 new jobs in the Mezzogiorno each
year for the next decade.

Most of the required investment will
come from Italy’s vast state-controlled
industries but Italy is counting also on
the assistance of the EEC Regional De-
velopment Fund for at least 10 to 12
per cent of the funds required (or about
one-third of the EEC regional develop-
ment budget) to supplement domestic
resources.

Italy’s foreign trade accounts for
32 per cent of the GNP ($121 billion).
In the first eight months of 1973, total
imports out-paced exports by about $3.3
billion. Much of this was accounted for
by heavy stock building in some sectors
but more so by rising international prices
of primary materials and food products.

Devaluation of the lira has not had
its full impact either. About 50 per cent
of Italy’s trade, as a market and a
supplier, is with the EEC and this has
increased each year while trade with
other countries, mainly the United
States, has declined. All told, two-thirds
of ltaly’s trade is with Europe and more
than 85 per cent of the country’s
1972 exports were semi or fully-
manufactured products.

Canada-ltaly trade in the first eight
months of 1973 was far ahead of that of
the same period in 1972. Canadian ex-
ports to ltaly increased 43 per cent to
$174 million while ltaly’s exports to
Canada rose 14 per cent to $154 million

meaning there was a $20 million sur-
plus in Canada’s favour for that period.
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There is no question that Italy will
continue to be a steady market for pri-
mary materials, especially grains, metals,
minerals, and forest products. Italy also
has a need for goods and equipment that
can be proven to enhance efficiency of
production because increased labour
costs have offset the traditional advan-
tage enjoyed by Italian industry in Eu-
rope.

But litaly is a buyer’s market and
frequently the secret of selling there
lies in such arrangements as joint ven-
ture, co-production, and licensing (see
Canada Commerce, October 1972). The

short-term prospects appear good {pr
Canadian products based on high tech-
nology. This includes sophisticated navi-
gational equipment, specialty aircraft
and engines, pollution abatement equip-
ment and products for energy conserva-
tion, oceanography, and nuclear power.

To penetrate the Italian market na-
turally requires an approach tailored to
Italian needs and customs. In this res-
pect, the services of the Department of
Industry, Trade and Commerce repre-
sentatives in Milan and Rome are
readily available.

Table 1 — Italian Trade Patterns

Imports Exports
1970 1971 1972 1970 1971 1972
(Percentage)

All Europe 61.6 62.6 65.6 70.0 709 70.8
EEC 45.7 46.9 49.1 477 492 50.1
EFTA 6.1 59 6.0 9.1 9.0 8.8
Eastern Europe 5.5 5.6 5.8 5.4 5.0 4.3
Other Europe 43 4.2 4.3 7.8 5.0 4.3

All America 17.4 15.6 14.0 15.7 15.1 15.1
Canada 1.4 1.5 1.3 1.0 1.1 1.1
US.A. 10.3 9.0 8.3 10.2 9.8 9.8
Argentina 2.0 1.9 1.4 9 8 6
Brazil 1.4 1.3 1.3 .6 8 1.1

Africa 8.8 8.4 7.5 6.4 6.2 6.6

Asia 11.0 12.4 12.2 6.1 6.0 5.8

Oceania 1.1 9 1.1 9 i 6

Others .1 . 9 1.1 1.1

Total ($ billion) 16.7 17.6 20.0 14.7 16.7 19.3

Source: ISTAT, Rome

Table 2 — Italy’s Trade by Commodity Group
1972
Imports Exports
(Percentage)

Agricultural and food products
(including live animals) 20.8 8.1
Raw materials 27.5 59

Fuel and fuel elements 14.6 4.1

Unrefined materials 12.9 1.8
Semi-manufactured products 20.9 19.6

Intermediate products 6.7 48

Unfinished products 14.2 14.8
Fully-manufactured products 30.8 65.8

Capital goods 18.7 30.1

Consumers’ goods 12.1 35.7
Total ($ billion) $20.0 $193

Source: ISTAT,

Rome
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The

Netherlands-
G te ay to Europe

NANCY M. STILES, Assistant Com-
mercial Secretary, The Hague

Closely linked with the German econ-
omy but nevertheless very much affected
by its long tradition as an international
commercial and trading entity, the Neth-
erlands occupies a position within the
EEC that is of considerable importance
to Canadian exporters. This becomes
evident upon consideration of three dis-
tinct but inter-related aspects of Dutch-
Canadian trade relations.

The Netherlands is a relatively open
market for imports, particularly indus-
trial. On a per capita basis, it is one of
the most industrialized nations in Europe
and its population is highly educated
and consumer-oriented. To some extent
Canadian exporters have capitalized on
this potential. In 1972, the Netherlands
was Canada’s seventh largest market
after the United States, Japan, Britain,
Germany, the U.S.S.R and the People’s
Republic of China. Canadians exported
goods to the Netherlands worth more
than $249 million.

Moreover, the Netherlands is in a
very real sense the “gateway to Europe”.
With its central location, extensive ship-
ping facilities and large number of
trading companies, it is an excellent
funnel for Canadian products flowing in-
to the rest of Europe and an ideal loca-
tion for the establishment of an over-
seas operational base.

Another important consideration
is that the Netherlands has traditionally
favoured an outward-looking trade
philosophy within the EEC and has -
tively pursued the objective of expanding
trade contacts with the industrialized
countries and with the less developed
world. At a time in which Canada is
seeking to diversify its export markets
and, in particular, is attempting to gain
a larger share of the European market,
the Netherlands is among our allies in
Europe in our efforts towards achieving
a reduction of trade barriers and further
trade liberalization.

Despite these favourable circum-
stances, Canadian exporters have yet to
exploit the full potential of the Dutch
market. In 1972, Canadian exports
represented less than | per cent of total
Netherlands imports, well behind coun-
tries such as Switzerland and Sweden.
Canadian exports to this market in the
first six months of 1973 decreased by
approximately 30 per cent compared
with the first six months of 1972. In
addition, the composition of our exports
has not always reflected the technolo-

The Amsterdam-Rhine Canal is linked
to the very centre of the Port of Amster-
dam and is being converted to push-barge
traffic. (photo courtesy De Amster-
damsche Haven)

CANADA COMMERCE



gical capabilities and innovative capa-
cities of Canadian industry. Of our ten
major exports by value to the Nether-
lands in 1972, nine were either raw ma-
terials or agricultural products; the
tenth, aircraft and parts, cannot be con-
sidered as a continuing item in our
trade.

Nevertheless, the Canadian export
performance has not been entirely dis-
couraging. During the past decade Cana-
dian exports to the Netherlands have
almost tripled. Moreover, a product
analysis of our trade with this market in
the first six months of 1973, compared
with 1972, indicates that exports of bulk
commodities (grains and metals) have
decreased, while exports of a number of
manufactured products such as naviga-
tional instruments and parts, card punch
sorting, tabulating computers and parts,
and measuring and testing equipment
and parts have increased significantly.
Canadian manufacturers should make
every effort to accelerate this trend.

Given current trends and develop-
ments in the economy of the Netherlands
and recent international currency re-
alignments, this year is a particularly
opportune time for Canadian manu-
facturers to attempt further penetration
of the Dutch market.

The gradual recovery of the Nether-
lands economy, begun in the latter half
of 1972, continued throughout most of
1973 in spite of business uncertainty
caused by an unprecedented five-month
delay (from November 1972 to mid-
May 1973) in the formation of the new
government. The increased buoyancy of
both domestic and export demand, im-
proved profits and a better investment
outlook all contributed towards the
expansionary trend.

Although business investment in 1972
was 8 per cent lower in real terms than in
1971, investment activity increased from
quarter to quarter, finally swinging into
a positive growth rate in the final
quarter. This upward trend in investment
spending is expected to continue in 1973.
Current estimates are that business in-
vestment will increase by about 8.5 to
9 per cent in 1973, reflecting improved
profits and emerging needs for more
productive capacity. According to a
sample inquiry published by the Central
Statistical Office last May, investment
by manufacturing industry at current
prices is expected to rise by 16.2 per cent
and by the building industry by as much
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as 40 per cent. The oil industry is expect-
ed to show the highest rate of expansion,
at almost 60 per cent.

This upsurge in business investment
may, however, be somewhat dampened
by the end of 1973 or early 1974. Interest
rates are rising sharply and money is
becoming tighter due to strict controls
imposed by the central bank in response
to the international monetary instability.
Moreover, Parliament has on its agenda
a selective investment levy bill, the
object of which is to divert investment
from the heavily industrialized western
part of the country to the less-industrial-
ized eastern and northern sections.
Critics of the proposed legislation are
concerned that the levy could cause
companies to postpone and possibly
cancel investment plans.

Although already approaching capa-
city limits, industrial production is
expected to increase by 4.5 per cent in
1973 compared with 5.2 per cent in 1972.
Increases in investment spending, exports
and domestic consumption will contrib-
ute to this trend. Worker productivity
is expected to increase by 4 per cent.

The economy continued to be affect-
ed throughout 1972 and 1973 by rapidly
rising prices, accelerated by wage in-
creases significantly higher than produc-
tivity increases. The cost of living in-
creased, on average, by 7.8 per cent in
1972 and is expected to increase by
approximately 8.5 per cent in 1973. The
average industriat wage increased by
12.5 per cent and the rise in 1973 is
expected to be as much as 13.5 per cent.

The Government’s approach to main-
tenance of price stability has changed
considerably since the announcement in
August 1971 that in its view the primary
responsibility for prices and wages rested
with the national trade unions and the
National Employers Organization. In
September 1972, the Government at-
tempted to conclude an agreement with
its employer and employee organizations
whereby the rise in income in the private
sector would be kept down. Although no
formal agreement was reached, the cen-
tral organizations for employers and
employees arrived at a bipartite agree-
ment for 1973, the “Central Accord”,
which advocated a policy of wage and
price restraint. In November 1972, with
prices still rising at a disquieting pace,
the Government prescribed that price
increases should be confined to the net
rise in costs which had taken place since

August 1972. In September 1973, in an
attempt to dampen the effect of rising
import prices, the Government an-
nounced a unilateral revaluation of the
florin of 5 per cent. Despite these
measures, inflation is expected to con-
tinue to be a problem, at least for the
first part of this year. The country’s in-
ability to insulate itself from continuing
inflation abroad and rising raw materials
prices will probably contribute towards
this trend.

Unemployment also continued to be
a problem throughout 1972 and 1973.
The average unemployment rate in 1972,
was 3 to 3.5 per cent, which is high by
Dutch standards. Unemployment began
to level off in November and December
of 1972, but began to rise again in
January and February 1973. However,
the trend in the latter months of 1973
was more encouraging and the Central
Planning Bureau has now forecast a 2.5
per cent average unemployment rate for
1973. The Government has initiated a
number of large-scale employment pro-
grams, the latest involving more than
750 million florins. These programs tend
to concentrate on adult retraining and
public works projects in the less in-
dustrialized north and east.

External trade, exclusive of trade
with Belgium and Luxembourg, in 1972
was almost in balance for the first time
since 1945. Imports rose by 3 per cent to
Fls. 46.1 billion (F1 1 = $0.3087 in 1972),
and exports increased by 9.5 per cent to
Fls. 45 billion. The growth in exports was
due primarily to increased sales of
natural gas, gasoline, iron and steel,
transport equipment and chemical prod-
ucts. Capital earnings and the services
sector also showed a marked improve-
ment, resulting in a current account
surplus of Fls. 3 billion. The outlook for
1973 is almost as bright. Total Dutch
trade is expected to increase by approxi-
mately 10 per cent, keeping pace with the
estimated increase in world trade. The
current account surplus in the balance of
payments is expected to decrease slightly
to Fls. 2.5 billion.

The upswing of the Netherlands
economy and the now even more favour-
able dollar-florin exchange rate imply
an improved prospect for Canadian
goods in this market. The December
1971 and February 1973 U.S. dollar
devaluations and the recent 5 per cent
florin revaluation have now made the



dollar approximately 30 per cent cheaper
in terms of the Dutch florin. Thus,
while foreign competitors are being
forced by strong home inflationary
pressures to raise their product prices,
Netherlands importers of Canadian
products have been able to increase the
competitiveness of their goods by either
lowering florin prices or resisting in-
creases.

As a result, many are now actively
considering the possibility of importing
what, until now, had been considered
non-price-competitive Canadian goods.
This category encompasses virtually the
complete range of Canadian consumer
products, including both high fashion and
casual apparel, disposables, furniture,
textiles, do-it-yourself tools and sports
and recreational equipment.

Specific opportunities for Canadian
exporters exist in an extensive range of
technical products. Dutch importers have
exhibited interest in special high-
technology equipment in the areas of
electronics, process control, measuring
and testing, science, marine and oceano-
logy.

In the past the Dutch machinery
market provided few opportunities for
Canadian exporters. Recent sales of saw-
mill machinery and special packaging
equipment, however, indicate that Cana-
da is being increasingly considered as
a potential supplier in this field.

In addition, the market outlook for
forest products and certain types of
building materials continues to be good.

The Netherlands, as the most densely
populated and industrialized country in
Europe, is becoming increasingly aware
of the need for more stringent anti-
pollution measures. Recent and antici-
pated anti-pollution legislation will
necessitate significant capital expendi-
tures by private industry in pollution-
control equipment, systems and instal-
lations. Canadian manufacturers with
expertise in the design and production of
environmental control equipment should
be able to obtain a share of this market if
they are flexible and can meet local
specifications.

In fact, flexibility is the key to suc-
cess in the Netherlands market. Cana-
dian manufacturers who are willing to
modify their products in response to dif-
ferent market requirements, or consider
a different market approach such as
participating in a licensing agreement or
joint venture, or establishing a sub-
sidiary, have the best chance to gain or
expand sales in the Netherlands.

In all cases, whether the Canadian
manufacturer is interested in straight
selling or establishing an operational
base for assembly, manufacturing or
distribution, he should take advantage of
the services provided by the officers of
the Commercial Division of the Cana-
dian Embassy in The Hague. O
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Major Suppliers to the Netherlands — 1972

Fls. million

Total Imports 54,308
West Germany 15,021
Belgium Luxembourg 8,169
US.A. 4,520
France 4,413
Britain 2,874
Italy 2,353
Saudi Arabia 1,997
Kuwait 1,227
Sweden 1,056
Iran 1,050
Canada 429

Source: Netherlands Bureau of Statistics.
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Major Canadian Exports to the Netherlands

Aircraft, aircraft engines & parts,
aircraft assemblies equipment & parts

Flaxseed

Wheat

Wood pulp

Iron ore

Rapeseed

Molybdenum in ores, concentrates & scrap

Zinc in ores & concentrates

Pig iron

Plywood

Total
Total Canadian exports to Netherlands

Commodities listed as % of total exports

Source: Statistics Canada.

1972 1971
($ million)

49.1 7.8
28.3 23.1
26.5 41.3
210 20.9
18.4 17.8
10.4 26.7
7.6 10.9
7.2 6.8
5.3 6.1
5.0 3.0
178.8 164.4
249.2 234.0
71.7% 70.3%

What the Netherlands Bought in 1972

Live animals, meat, fish & dairy

Vegetable products, edible & inedible
Prepared foods, tobacco

Materials for animal feeds

Crude oil, mineral fuels

Mineral products, n.e.s.

Chemicals & plastics

Hides, skins, furs

Lumber, plywood

Paper, carton & products

Textiles, clothing

Metals, excl. precious metals

Electrical machinery & equipment, electronics
Transport equipment

Scientific & measuring equipment & instruments
Miscellaneous commodities

Total, including others

Source: Netherlands Bureau of Statistics.

(Fls. milion)

1,248
4,058
1,943
1,018
7,284
1,147
5,315

510
1,150
1,721
5,122
5,481
8,920
4,294
1,332
2,702

54,308
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Problems of Economic
nd M ne ry Union

CARL C. PEDERSON,

First Secretary, Mission of Canada to the European Communities

Mention EMU in casual dinner con-
versation outside the EEC and you are
likely to draw a blank, but, at time of
writing, an intensive debate is taking
place on how and when to give EMU real
impact.

EMU, or economic and monetary
union, was officially launched by the
EEC Council of Foreign Ministers in
March 1971; some in the Community
regard it as possibly the most important
pan-European development since the
crowning of Charlemagne. Its full ma-
turation could mean the emergence of
another world super power with conse-
quent far-reaching changes in global
economic, monetary, trade and defence
relations.

EMU envisages no less than the
transformation of the entire complex of
Community relations into a European
union by the end of the present decade.
The essential elements are: (a) free cir-
culation of people, goods, services and
capital without distortion of competi-
tion; (b) accompanying structural poli-
cies to correct sectoral and regional
imbalances; (c¢) unconditional reciprocal
convertibility of Community currencies
with fixed rates of exchange between
them, and the complete and irreversible
elimination of margins of fluctuation;
(d) mitigation of disparities in standards
of living and improvement in the quality
of life, and (e) vesting in the Community
of the competencies and responsibilities
which will enable its institutions to en-
sure the conduct and management of the
union.

Less than two months later, however,
an international monetary crisis badly
compromised the fledgling EMU by
spreading monetary disarray among
member states, making it impossible
to continue with the progressive narrow-
ing of fluctuation margins between Com-
munity currencies, which was an essen-
tial element in the EMU plan. Stability
was temporarily restored by the 1971
Smithsonian agreement which saw a
general realignment of parities. It

created, however, a situation whereby
it was theoretically possible for Commu-
nity currencies to fluctuate against each
other by 9 per cent, a level hardly com-
patible with the notion of stable trading
conditions in a single market without
trade barriers.

Member governments, therefore, had
a strong incentive to agree on remedial
economic and monetary measures and,
in March 1972, Council gave EMU a
new lease on life with decisions that:
(a) the co-ordination of member states’
short-term economic policies should be
further improved, (b) the maximum
fluctuation between Community curren-
cies should be restricted to 2.25 per cent,
(c) measures should be adopted to regu-
late capital flows into the Community,
and (d) measures for regional develop-
ment should be accelerated.

EMU was given a further boost by
the October EEC Summit of 1972 when
heads of government confirmed that
EMU should be realized by the end of
1980.

The first stage of EMU, which was
scheduled to end in 1973, has only shown
moderate progress. EMU’s centrepiece,
the system of narrower margins of fluc-
tuation, has proved highly vulnerable;
its inherent weaknesses were quickly
exposed by recurring international
monetary crises and are reflected in the
current arrangement comprising a joint
float against the U.S. dollar of only six
of the nine member states’ currencies.
A European monetary co-operation fund
(the possible basis for an eventual kind
of federal reserve) has been established
but as of now it lacks the funds to be an
effective instrument for intervention. On
the economic front, co-ordination of
member states’ economic policies has
not yet yielded the expected results; na-
tional governments have tended to attach
lower priority to agreed Community
guidelines whenever they have conflicted
with national political and economic
priorities. In additien, enlargement of
the Community has slowed progress,
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particularly in harmonization of national
legislation. Fiscal harmonization is
proving to be slow. Although the value
added tax system (VAT) became opera-
tive throughout the Community in 1973
with Italy adopting it, important struc-
tural and rate differences remain that
adversely affect the free functioning of
the internal market. Rather than the
expected liberalization of capital move-
ments, new restrictions have come into
force. As for structural policy, only the
first elements have been put into posi-
tion; very little, for example, has been
accomplished until now in the key area
of regional policy.

Meanwhile, member states have been
questioning whether they are indeed
ready to move on to the second phase,
originally scheduled to begin January 1,
1974, and lasting to the end of 1975. The
three main elements of the second phase
envisaged by the Commission are:

Economic and monetary policy.
There would be greater co-ordination of
national budgetary policies by means of
regular checks on the implementation of
national budgets, continuing consulta-
tions on methods of financing budgetary
deficits, and harmonization of certain
national budgetary instruments at the
Community level. The Community’s
monetary system would be extended to
cover all Community currencies; there
should be further progress on the narrow-
ing of fluctuation margins. Adequate
protection should be ensured for the
Community against external speculative
capital flows and progress made on
liberalization of intra-EEC capital move-
ments. The European monetary co-
operation fund should be endowed with
sufficient assets to make it a credible
instrument of monetary policy.

Structural policies. A regional de-
velopment fund would be created and
national regional policies better co-
ordinated. In the social policy field, a
number of proposals are envisaged, in-
cluding guaranteed income both for
persons undergoing vocational retraining
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and for the unemployed. Concerning
taxation policy, further steps would be
taken to harmonize VAT and certain
excise duties. As for direct taxes, a tax
system applicable to intra-Community
mergers and to the parent and subsidiary
companies in different member states
should be adopted. Measures would also
be introduced in the area of personal in-
come tax to help free movement of
labour. The Community should achieve
free movement of capital within its bor-
ders, partly by adopting a single policy
toward third countries. The Community
budget should become an important
instrument in the second stage and new
functions assigned to it would concen-
trate first on social and regional poli-
cies. Directives to eliminate all remaining
technical barriers to intra-EEC trade
should be adopted by the end of 1977.
Government purchasing by member
states should be made freely from all
Community partners. A comprehensive
industrial policy should provide for a
better restructuring of European indus-
try, the harmonization of company law
and the establishment of Community
registered rather than nationally-
registered companies.

Institutional aspects. Parliament’s
power over budgetary matters would be
strengthened as from 1975. The Com-
mission has not detailed, however, what
institutional reforms should be made
after 1975 or 1980.

Member states have not so far been
able to agree on the content of the second
phase and much of the current debate
revolves around the following broad
considerations. 1. Concerned about im-
porting inflation and continually having
to support weaker European currencies,
Germany is insisting on much more ef-
fective co-ordination of member states’
economic policies and that this should
at least parallel if not precede additional
common measures in the monetary field.
2. As a condiditon for embarking on
Phase 2, the Netherlands is demanding
moves to democratize the Community’s

decision-making process and, in parti-
cular, to expand the powers of the Euro-
pean Parliament. 3. Saddled with paying
large sums to support European farmers
and with soaring food bills at home,
Britain wants a quid pro quo out of Phase
2 of EMU. Specifically, it seeks a com-
mon industrial basis for the Nine and a
Community commitment on an effective
regional development fund that will give
Britain a readily visible return from its
contribution to the EEC budget. 4. As
for France, Phase 2 means inter alia
a further narrowing of fluctuation mar-
gins between currencies; sterling and
lira joining the common float; increased
and automatic short-term support for
member states in balance of payments
difficulties, and the progressive use of a
European monetary unit of account.

At time of writing, the Nine are still
hopeful that a package can be success-
fully negotiated, permitting them to
meet the January | deadline.

The political decision to realize EMU
has been taken; its realization, however,
will require at some point an unprece-
dented act of political will a genuine
and substantial transfer of national de-
cision-making powers to the Community
level. The present trend is to postpone
most key decisions of centralization
until the end of Phase 2. This is hardly
surprising since the Nine are not yet
ready to give up further key elements
of national sovereignty; even Phase 3
(to begin January [,1976) may come
rather soon for some members. From a
practical viewpoint, member states point
to the desirability of further consoli-
dating enlargement and the achievements
of the first phase, and to the unknowns
over the next two years in the inter-
national trade and monetary negotia-
tions.

To conclude, EMU invites a degree
of uncertainty and skepticism and the
way ahead is far from clear. EMU may
not be for 1980; but then again it just
might. O
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ITC Library Services

S. RUSH, Chief Librarian, Department of Industry, Trade & Commerce

Do you, Mr. Businessman, have a
business and reference library near you?
A source where you or another executive
of your firm can find facts or figures on
Canadian trade and business practices,
can look up data in international trade
and business directories, or discover
which Canadian firm makes what, and
where? If you haven’t or if it cannot pro-
vide what you want, call on the Depart-
ment of Industry, Trade and Commerce
library it welcomes requests from Ca-
nadian businessmen, whether they be in
St. John’s or Victoria, Yellowknife or
Windsor.

There are approximately 85,000
titles in our library, including books,
periodicals, pamphlets, documents of
international organizations and govern-
ments, and items on microfilm and mi-
crofiche.

The books cover the fields of admin-
istration, management, business, com-
merce, economics, finance, industry,
investment, government, law, trade and
foreign relations. Selected press releases
and published speeches of noted Cana-
dian politicians are also on file.

There is an international documents

centre holding about 15,000 titles. Docu-
ments are received regularly from the
Asian Development Bank and the Inter-
American Development Bank, the Cus-
toms Co-operation Council, General
Agreement on Tariffs and Trade, Inter-
national Monetary Fund, United Na-
tions and from the Organization for
Economic Co-operation and Develop-
ment.

All this information contained in the
library is available to Canadian business.
In fact, requests have been received,
and answered, from many other coun-
tries as well  Venezuela, Mexico, Ger-
many and other places around the world.
Last year, up until the end of October,
1,400 requests from people other than
those within the Department were re-
ceived and answered.

There are two ways to get material
or information from the Department’s
library. First, there is the inter-library
loan. Go to your own local library and,
if it has not got what you want, it can ask
for the book or the information from any
other library, including ours. This is a
courtesy service among all registered
libraries in Canada. The book or the

Indian Engineers Study
Canadian Communications Technology

Six communications engineers
from India recently completed an
eight-week course in earth station
technology given in Montreal by the
Government and Commercial Sys-
tems Division of RCA Limited under
the sponsorship of the Canadian In-
ternational Development Agency.
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When they return to India, the
engineers will take over the operation
and maintenance of the Dehra Dun
earth station near Delhi which is
currently being installed by RCA
Limited under a development loan by
CIDA.

This is the third CIDA commu-

material requested is sent to your library
and is in turn loaned to you: you are re-
sponsible for it to your library, which is
responsible to the originating library.

The interlibrary loan can be useful for
bulky matter such as books or lengthy
pamphlets. But if the information you
seek can be xeroxed, and is unavailable
at your local source, then write in to the
Chief Librarian, Department of Indus-
try, Trade and Commerce, 112 Kent
Street, Ottawa K1A OHS, Ontario. If
he has the information, he will send it
to you or let you know where it can be
obtained.

Who can use this service? Almost
anybody in Canada, with the possible
exception of undergraduate students,
who should have ample reference sources
within their own college libraries. If you
are in Ottawa you can go personally to
the Library, but you may be asked for
an introduction or letter of reference
from your local library. The departmen-
tal library welcomes requests from busi-
nessmen, manufacturers, researchers and
scholars for information available from
its collections. O

nications training program given by
Canadian engineers at RCA Limited.
Previous programs were for Indian
engineers manning another RCA
earth station at Arvi, near Bombay,
and engineers from Pakistan in
charge of the RCA earth station at
Karachi. 0






Canadian aid
to South Asia

KEN RICHARDSON, Canadian International Development Agency

Canada’s program of international
development assistance  estimated this
year to exceed a half-billion dollars
began 22 years ago with the inception of
the Colombo Plan.

From a modest contribution of
$400,000 in 1951, the aid program to
south and southeast Asia has become the
largest of the regional bilateral aid
schemes administered by the Canadian
International Development Agency
(CIDA). This year’s allocation of $169
million more than half of Canada’s
bilateral aid funds  will be used to aid
development in 18 countries (see Table).
It brings the total Canadian contribution
to social and economic development in
Asia to more than $1.7 billion.

The Colombo Plan was born out of
the urgent need to solve pressing econo-
mic and social problems facing Asia’s
develgping nations, including India,
Pakistan, and Ceylon (now Sri Lanka).
Its main purpose was to help raise the
living standards of upwards of a billion
people.

“We have come a long way together
in our partnership for progress with
the people of these Asian countries,”
said Paul Gérin-Lajoie, president of the
Canadian International Development
Agency. “The modernization of centu-

Canadian communications equipment
provided to the Gombak Medical
Centre, which treats refugees, near the
Malaysian capital of Kuala Lumpur,
helps provide a vital link with aborigine
outposts in the jungle.
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ries-old societies in many of these coun-
tries is forging ahead. Canada has made
significant contributions to their social
and economic development by channel-
ing funds into many different sectors of
this area’s economy in the past 22 years.”

Dams and power developments, in-
dustries, roads, airports, and other faci-
lities have been built. Many Canadian
teachers and experts have imparted their
knowledge and skills and hundreds of
students from these developing nations
have studied in Canada over the years.
Canadian food and commodity aid pro-
grams have helped to meet urgent re-
quirements and have provided scarce
foreign exchange for development pri-
orities.

The know-how that helped to build
Canada has played an important part in
equipping Asian peoples to realize their
economic potential. The skills that helped
harness the power potential of Niagara
and Churchill Falls helped to build large-
scale power and irrigation projects like
the Warsak and Kundah dams in Pakis-
tan and India. Additional energy and
irrigated land has resulted in new in-
dustry, employment and increased agri-
cultural production.

Canada’s telecommunications tech-
nology has helped to bring India and
Pakistan into the global space communi-
cations system. Canadian-designed earth
satellite stations and communications
equipment are being used to improve
domestic communications.

Canadian aircraft, equipment and
experts are helping to develop civil avia-
tion in Nepal, Indonesia, and Afghanis-
tan. Canada is also assisting in airport
construction and modernization pro-
grams in India and Indonesia.

Expertise that has earned Canada an
international reputation in forestry cir-
cles is being used in countries such as
Malaysia, Indonesia, Sri Lanka and

Burma to evaluate and develop logging
industries and forestry resources.

Canadian scientists are helping Asian
countries to maintain the pace of the
*“green revolution”. Large quantities of
fertilizer and other materials provided
by Canada are being used to improve
agricultural production.

Emphasis on food aid is declining
somewhat, due to increased capability
in foodgrain production, but this sector
has formed an integral part of the Cana-
dian development assistance program.
Large contributions of foodgrains and
foodstuffs have helped to sustain food
supply systems in times of drought and
famine, while developing countries
worked towards self-sufficiency in food
production.

Extensive commodity aid in the form
of raw and semi-processed materials
provided by Canada has helped to in-
crease domestic production and offset
shortages of foreign exchange in many
south and southeast Asian nations. In
recognition of the role that the private
sectors can play in the development
process, CIDA has provided India and
Indonesia with lines of credit to enable
importers in the recipient countries to
purchase machinery, equipment and
services in Canada. Under these lines of
credit, interested Canadian exporters
deal directly with local end users and
make sales in the normal commercial
manner.

Many of these countries have suf-
fered from man-made and natural dis-
asters. Canada has responded in these
times of crisis with extensive emergency
relief as well as rehabilitation and re-
construction programs. Such was the
case with the refugee relief program in
the Indian sub-continent in 1971-72,
and our continued support of similar
programs in Bangladesh and Vietnam.

“We have seen changes in emphasis
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in the Asian aid program over the
years,” said Mr. Gérin-Lajoie. ‘‘De-
veloping nations now have the greater
voice in decision-making as it affects
their development. We respond to their
requests for support of priority develop-
ment requirements they have identified,
on the basis of Canada’s ability to
finance those things it can do well.

“To have gotten from where they
were in 1951 to where they are today is
a remarkable tribute to the determina-
tion and diligence of these people. To
reach their final objective economic
and social self-reliance will not be
easy. They face monumental problems of
population control and food supply, as
well as ecological and energy crises.

“But they are moving forward, de-
termined to find their rightful place in
our modern world. The outcome is not
all that certain. However, with the
proper concentration of human and ma-
terial resources from developed nations,
they will no doubt reach their goals.”

Wheat and other foodstuffs supplied through Canada’s aid programs has helped carry developing countries in Asia through times

of drought and famine.
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Canadian Aid to South and Southeast Asia

India

Pakistan

Indonesia

Malaysia

Sri Lanka
(Ceylon)

Thailand

South Vietnam

Laos

Khmer Republic
(Cambodia)

Other countries

Bangladesh

Total

1968-69

74.02
16.71
97
1.67

3.85
1.55
2.88

.25

.21
1.70

103.91

’69-70

88.61
32.76
2.33
1.57

6.40
2.26
2.35

.36

.22
4.07

140.93

Fiscal Years

"70-71
$ million

103.14
47.50
3.57
2.36

"71-72

101.52
24.32
3.95
3.59

6.41
.58
2.38
.20

.03
4.74

147.70

"12-73

78.26
941
14.47
2.84

7.53

1.90
16
05

5.64
48.29

169.14
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An Awakening Market

Balance of payments surplus and
aggressive development program
present opportunities

for Canadian exporters.

JOHN H. TRELEAVEN, Consul d
Assistant Trade Commissioner, San
Juan

Driving into the centre of the Domini-
can Republic’s capital of Santo Domingo
along broad, tree-lined avenues; walking
down Isabel La Catolica, the heart of the
commercial and financial district; travel-
ling along Expressway Las Americas that
follows the Caribbean shoreline; visiting
the mountain town of Bonao, trans-
formed by Falconbridge Dominicana
from a sleepy, agricultural centre into
the focal point of an industrialized
country  no matter where you go, an
air of dynamism, optimism and plain old
enthusiasm is evident.

The Dominican Republic occupies
the eastern two thirds of the island of
Hispaniola, one of the four Greater
Antilles. With a population of four
million people and an annual per capita
income in excess of $350, it shares the
island with Haiti, its neighbour to the
west. Although Canada does not have an
Embassy in Santo Domingo, responsi-
bility is- jointly shared between our
Embassy in Caracas and the Consulate
in San Juan for our work in the Domini-
can Republic.

During 1972 the gross national prod-
uct of the Dominican Republic increased
12.5 per cent from the $1.6 billion
reached in 1971 a record for this
country and one of the highest rates
achieved in the hemisphere. This com-
pares most favourably with an average
annual increase of 7.5 per cent from 1968
through 1971 and the 1.2 per cent
realized during the period 1960-67.

Projects like the $200 million invest-
ment of Falconbridge Dominicana, seen
as an exceedingly bold move when an-
nounced in 1968, are being matched in a
series of new investments both public and
private.

Rosario Dominicana will establish a
gold mine. Two separate groups were
recently awarded concessions for cement
factories. The IBRD is putting millions
of dollars into a major tourist develop-
ment project on the north coast. In late
1972 the Inter-American Development
Bank signed a series of loans to assist
Dominican agriculture, fisheries and
manufacturing industries. The Canadian
International  Development  Agency
(CIDA), through the 1ADB, has begun
a $12 million rural electrification project
with the Corporacion Dominicana de
Electrecidad (CDE). In a joint venture
the IADB and IBRD will invest a total
of $26 million in a massive irrigation
scheme in the Yaque Del Norte river to
increase productivity in this fertile

Falconbridge Dominicana’s ferro-nickel
plant at Bonao, about 40 miles north of
Santo Domingo, the capital.
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region. Increased Dominican Govern-
ment spending on roads, schools and
public housing facilities meant that
public investment during 1972 increased
32 per cent beyond the 1971 levels.

The new prosperity basically is made
possible by increasing demand for the
country’s traditional agricultural ex-
ports. Total output of sugar in 1972
reached 1.2 million short tons (raw
value), a record figure. Livestock pro-
duction increased 6 per cent and meat
exports were up an astounding 131 per
cent to 15.12 million pounds. Continued
firm prices for sugar, coffee, cacao and
tobacco, which together account for 85
per cent of export earnings, should
guarantee a bright future.

During 1972 total Dominican ex-
ports reached $347.6 million, an increase
of $104 million, or 43 per cent, above the
1971 level. Largely due to the start-up
of Falconbridge Dominicana, non-
traditional exports have increased to $35
million in 1972 from $23.8 million the
year before. For the first time in the last
decade the Dominican Republic had a
favourable balance of trade of $9.9
million and a surplus in its balance of
payments of $11.7 million.

To continue this momentum the
Dominican Government, adopting tech-

niques proved successful in more de-
veloped countries, is attempting to
create for the private sector an infra-
structure that will help orderly growth
and the promotion of product sales. The
Dominican Central Bank has played a
prominent role in managing the country’s
resources. Through the Investment Fund
for Economic Development (Fondo de
Inversiones para el Desarrollo Econo-
mico), it has granted financing to the
private sector mainly manufacturing
and agriculture totalling $51 million
since its establishment in 1966.

To control the supply of basic agri-
culture products, the Price Stabilization
Institute (Instituto de Estabilizacion de
Precios), through analysis of the coun-
try’s long-term requirements, negotiates
imports of wheat, feed grains and other
agricultural products uneconomical to
produce domestically, and also encour-
ages cultivation of those products for
which Dominican farmers can find an
attractive home market. The effect is to
ensure that Dominican foreign exchange
reserves are used only for purchasing
essentials.

An independent government corpor-
ation, Centro Dominicano de Promocion
de Exportaciones (CEDOPEX), was
established last year to provide assistance

and leadership for Dominican exporters

especially those bringing in non-
traditional products. In July 1972 the
organization opened its first overseas
office in San Juan, Puerto Rico, the
closest, most attractive market for most
Dominican  products.

The country’s swift economic ex-
pansion depends to some extent, on an
increasing flow of imports. Whereas
imports in 1971 totalled $311 million,
last year an 8.7 per cent increase was
registered. Diogenes H. Fernandez,
president of the Dominican Central
Bank, has suggested the following com-
modities on which Dominican economic
development depends: agricultural and
industrial equipment and machinery,
industrial chemical products, primary
products, consumer goods, electrical
appliances and loading and transporta-
tion vehicles.

Canada’s exports to the Dominican
Republic from 1966 to 1969 averaged
$5.7 million annually; during the years
1970 through 1972 the annual average
was $18.7 million. Such a dramatic in-
crease results partially from investment
by Canadian-owned companies. During
this period Falconbridge Nickel Mines
was establishing its production facility
with an investment of some $200 million.

Major Canadian Exports to the Dominican Republic

1969 1970

Telephone apparatus

equipment & parts 539 2,716
Measuring & testing

equipment
Insulated wire and cable 200 1,091
Copper bars, rods &

shapes 560 847
Mining quarrying

machinery and parts 12 696
Aluminum pigs, ingots,

shot slabs, etc. 400 492
Newsprint, paper 376 740
Herring, bloaters 691 479
Fire brick and similar

shapes 367
Railway street roll stock 7
Sardine, canned 553 511
General purpose industr

machinery 53
Writing & reproduction

paper 235 187
Conveyors, conveying

systems & parts 866
Industrial control

equipment 6 8
Structural shapes, sheet

piling 4,660

Plastic & synthetic
rubber

Sound amplifiers

Radio transmitting &
receiving units

Biological products for
humans

Electricity measuring
instruments

Zinc blocks, pigs and
slabs

($°000)
1971 1972 1969 1970 1971 1972
3,103 3,318 Non-metallic mineral
basic products 7 1 20
788 31 Hake, dried salted 116 172 363 417
883 1,082 Valves, 1ron or steel 15 104 10
Switchgear, protective
770 987 equipment & parts | 253 121 13
Insecticides, rodenticides 172 98 65
698 214 Industrial furnaces, kilns,
ovens & parts 660 111
742 620 Break fast cereal foods 110 56 151 148
606 575 Durum wheat, except seed 138
45| 779 Wheat, except seed 441
Asbestos, milled fibers in
255 371 groups 4 & 5 129 166 132 458
218 86 Milk powder, skim milk 20 6 84
199 55 Potatoes, seed 125 125 89 60
Potatoes, fresh 19
190 9 Malt 190 211 202 293
Prefabricated building
218 201 structures & parts 652 69 75
Car tires 49 61 1 |
178 53 Disc harrows & parts 1 20
Tran formers & parts 31 636 53 34
169 29 Safety and sanitation
equipment & parts 13¢ 53 54
143 142 Copper pipe and tubing 4 1€ 99 5
Paper for printing 123 103 74 116
7 11 Groundwood printing
130 paper 13
Cranes and derricks 175 26 55
12 Pumps, pumping systems
and parts 2 123 26 81
130 15 Vacuum pumps, fans,
blowers & parts 6 466 17 29
164 101 Pleasure & sporting craft 13
162 45 Total 6,165 20,483 11941 11414
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At the same time, the Dominican Tele-
phone Company was expanding. By
early 1974, it will have purchased in
Canada telecommunications equipment
worth $25.6 million using three loans
from the Export Development Corpora-
tion.

Canadian exporters to the Dominican
Republic have long had the advantage in
that the Royal Bank of Canada and the
Bank of Nova Scotia (the former with 11
branches, the latter with five), are the
largest foreign-owned banks in the
country.

Business Opportunities

These are the opportunities we see
for Canadian exporters during the next
several years. In all cases there are
capable Dominican companies seeking
Canadian sources:

1. Electricity distribution and gener-
ating equipment, including pole line
hardware, towers, circuit breakers,
switchgear, industrial and domestic
generators, electric motors, and trans-
formers.

With CDE operating at 97 per cent
capacity following a 47 per cent increase
in consumption between 1968 and 1972,
the Corporation is in the midst of a rapid
expansion program that, by 1982, is
likely to reach $300 million. Canada is
participating in this expansion in a very
significant way. Through a CIDA/IADB
$7.5 million loan for rural electrification,

Establishing your relationship with a
Dominican agent or representative
should only be done in the full awareness
of Law 263. In essence, it provides in-
demnification to Dominicans acting as
agents, representatives or distributors
if the represented firm decides to termi-
nate an agreement  either to withdraw
from the market or to establish its own
sales office or production facilities
within the country, without just cause.
Indemnification provided by the Law is
fixed on the following:

1. All losses experienced by the con-
cessionary for reasons of his personal
efforts set forth for the exclusive benefit
of the business that is being taken from
him.

2. The actual value invested for the
acquisition or rental of localities, equip-
ment, installations, furniture and fix-
tures used in the business which has been
suspended.
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tenders for equipment are being called
on a staged basis and procurement is tied
to Canadian sources.

2. Electronics equipment, including
telecommunications equipment, street
lighting systems, and communication
equipment.

3. Apparel and textiles, including
bulk textiles, especially doubleknits.

4. Construction  equipment  and
materials: lumber, plyform, particle and
hardboard, cement, reinforcing steel,
quarrying machinery, cement mixers,
road graders and tractors, basic hard-
ware materials, hand tools, and copper
and steel pipe and tubing.

5. Chemicals: PVC resins; products
used by distilling companies, breweries,
soft-drink bottlers, paint makers, cement
and cement products industry, oil re-
fineries, fertilizer companies; cleaning
products and disinfectant for agricul-
tural veterinary sectors, citric acid (both
hydrous and anhydrous); pharmaceutical
products.

Local groups have established several
pharmaceutical industries, two of which
will be producing I.V. solutions (saline
and glucose). However, one manufac-
turer will produce aspirin in tablet and
liquid form; cough and cold remedies;
hematinics and anthelmintics. As local
manufacturing becomes more signifi-
cant, a potential will be created for basic
raw materials such as basic vitamins,
minerals, fluid extracts, citric acid and

3. The value of the merchandise or
products, spare parts, accessories and
fixtures in stock.

4. The amount of benefits obtained
by the concessionary in sale of the
merchandise, products or services during
the last five years or if not reaching
five years, five times the annual percent-
age of the amount of benefits obtained
during the last years, as it may be the
case.

Experience so far fails to reveal any
loopholes in the Law, since whatever is
not provided in it is left to the interpreta-
tion of the Dominican courts. This means
any decision to terminate a contract
agreement invariably costs money. Until
recently, when the Law was amended for
the third time, a tacit or verbal agree-
ment was as good as a written contract.
But now Dominicans representing
foreign firms are required to register with
the Exchange Department of the Central

sodium citrate. Some of the mana-
facturers also plan to incorporate in their
product line branded generics, mostly
antibiotics.

6. Industrial machinery: as new in-
dustries are established, markets will be
created for packaging and bottling
equipment, industrial safety clothing,
basic steel products, tin plate strips and
hoisting machinery. Mining equipment
will be required by Rosario Dominicana,
and geological equipment may find a
market with the Direccion General de
Mineria, recently established to control
all mineral exploration in the country.

7. Educational  equipment: The
IBRD has provided the Dominican De-
partment of Education with $1.3 million
to equip schools in Phase 1 of a project
that will probably see a thorough
modernization of Dominican education
facilities. Of the companies prequalified
to bid on the first phase of the project,
Canadian firms are in the majority.

8. Consulting services: The moderni-
zation of the Dominican Republic will
rely, to a large extent, on expertise from
abroad either obtained through the
multilateral financing agencies or on a
direct basis.

If your company wishes our assis-
tance in competing in the Dominican
market, contact us at: Canadian Con-
sulate, 1606 Pan Am Building, Hato
Rey, Puerto Rico 00917. o

Bank the names of companies for whom
they are acting.

Experience shows that caution must
be exercised if exporters are to avoid
complications because of Law 263. The
only secure way for the exporter to pro-
tect his interests is to appoint more than
one agent for the country. In fact, the
size and population distribution of the
Dominican Republic necessitates several
distributors for some types of products,
as there are very few firms with sufficient
economic resources to finance the credit
required by opening accounts for a large
number of customers. Perhaps because
a non-exclusive arrangement reduces the
leverage of a Dominican company, few
will accept such an arrangement. There
is no harm, however, in trying for non-
exclusivity.

Remember, then, that in choosing
your outlet in the Dominican Republic
you are looking at a marriage contract,
not a week-end affair! o
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The Canadian Trade and Tariffs
Committee (CTTC) has been established
to receive the views of all Canadian in-
terests regarding Canada’s participation
in the new round of trade negotiations
under the General Agreement on Tariffs
and Trade (GATT). John Gear
McEntyre, formerly Deputy Minister of
National Revenue (Taxation) and cur-
rently Consul General in Los Angeles,
is Chairman of the new Committee.

At a meeting of GATT Ministers in
Tokyo on September 14, 1973, a new
round of comprehensive multilateral
trade negotiations was initiated. These
negotiations will seek to achieve the
expansion and liberalization of world
trade through the progressive disman-
tling of obstacles to trade and will be con-
ducted on the basis of the principles of
mutual advantage, mutual commitment
and overall reciprocity. It is intended
that these negotiations will be completed
by the end of 1975.

The GATT negotiations will be of
vital importance to all regions in Canada
and to all sectors of the Canadian
economy and Canada intends to play a
full and active role in the negotiations.
In view of the complexity and potential
scope of these negotiations, the Govern-
ment is very anxious to receive the views
of all interested groups in the country.

In order to give equal opportunity
to all interested Canadians to be heard,
the CTTC will hold some sessions in
different parts of the country. The CTTC
will remain in existence during the
negotiations, so there will be continuing
consultations.

Written submissions will be welcome
from any Canadian firms or industry
associations, labour, farmer or consumer
groups. The Chairman of the CTTC
will contact Provincial Governments
with a view to discussing the additional
Federal-Provincial consultation mecha-
nism on the trade negotiations. All infor-
mation provided to the CTTC and all
views expressed will be considered con-
fidential. The Committee, of course, will
have no objection if any group chooses
to make public the nature of its own sub-
mission.

At the negotiations, Canada hopes to
achieve the following:

(1) the reduction or elimination of
trade restricting or distorting effects of
non-tariff measures and bringing such
measures under more effective inter-
national scrutiny and discipline;

(2) a substantial reduction of tariffs
on industrial and agricultural products;
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(3) a significant improvement in the
terms of access for agricultural exports,
resulting in a greater role over time for
comparative advantage and increased
stability in international trade;

(4) in carefully defined and selected
sectors, a comprehensive attack on all
barriers to trade especially where these
impede the processing and upgrading of
resources in the country of origin;

(5) improved opportunities for de-
veloping countries to increase their
export earnings.

Submissions to the Committee
should include what information is con-
sidered relevant in light of the particular
circumstances of the party submitting it.

Considerations in preparing a brief

(1) Commodities produced, location
of production, employment (total and by
region if possible), volume and value of
production, exports, imports required for
production, main international competi-
tion, and any plans for expanding pro-
duction and introducing new products.
Information should be provided for a
representative period possibly starting in
1967 and going beyond 1973 if possible.

(2) Main factors influencing de-
mand, structure and development of the
industry internationally and of Canadian
industrial or agricultural sectors as
necessary to have a clear understanding
of the sector’s strengths, weaknesses and
its world competitive position.

(3) In assessing possible export op-

portunities, information might be pro-
vided about:
(a) products now exported and the
pattern of export performance, taking
account of possible new product lines; in
particular, markets for the most recent
years including 1970, 1971, 1972;

(b) the tariff treatment in major present
and potential export markets including
the relevant tariff items;

(¢) main non-tariff barriers and other
trade distorting practices in major pres-
ent and potential export markets with
an indication of how these affect exports
of the products. Non-tariff barriers
identified in the GATT preparatory work
include anti-dumping and countervail-
ing duties, export subsidies and other
trade distorting subsidies, levies, quanti-
tative restrictions and import licensing,
product standards including health regu-
lations, government procurement prac-
tices, customs valuation, import docu-
mentation and formalities, tariff classi-
fication, packaging and labelling regu-

lations, state trading practices. Policies
in foreign countries which are felt to
have a trade distorting effect should
also be identified;

(a) reduction or elimination of tariffs,
non-tariff barriers and other trade dis-
torting measures in foreign markets
which Canada should attempt to secure,
with as detailed an assessment as pos-
sible of increases in exports of existing
and new products and in production and
employment.

(4) Regarding access to the Cana-
dian market, information should be pro-
vided about:

(a) production components presently
imported and import competition in the
domestic market including duties paid on
imported products for the most recent
years including 1970 and 1972;

(b) Canadian tariff items regarding
which it is felt existing rates might be
reduced. This should include detailed
information on the effect on production,
employment and consumer’s interests
in Canada of substantial reductions, tak-
ing account of possible reduced costs of
imported production components and of
possible comparable reduction of bar-
riers in export markets. Similarly infor-
mation as to the possible effect of tariff
reductions for items regarding which
reductions of duties would not be desir-
able;

(c) any non-tariff measures applied by
Canada of the categories indicated in
paragraph 3(c), and an indication of their
effects.

(5) Indication of the degree, nature
and timing of adjustment that would be
required as a result of substantial re-
ductions in foreign and Canadian trade
barriers identified in paragraphs 3 and
4 above, given that the results of the
negotiations generally would be phased
over a period of time.

Briefs should be submitted in 15
copies. The CTTC will be prepared to
receive briefs immediately and arrange
for oral presentations on request early in
1974. Oral presentations will not be
heard until after receipt of the brief on
which they are based. Briefs and requests
for appearance before the Committee
should be submitted at the earliest pos-
sible date, in order that full consideration
may be given to them. For more informa-
tion contact: the Secretary, Canadian
Trade and Tariffs Committee, Room
211, Postal Station “B”, 59 Sparks
Street, Ottawa K1A OHS5, Ontario (Tele-
phone: (613) 996-8291). o
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Montreal en ineer
iven top aw r

The Sir John Kennedy medal of the Engineering Institute of Canada was
recently awarded to J. Georges Chenevert, consulting engineer, in recognition of
his “outstanding merit and noteworthy contribution to the engineering science and
profession.”

The Kennedy medal is the highest honour given by the Institute and the award
to Mr. Chenevert was the first in three years. He is one of the founders of the firm of
Surveyer, Nenniger & Chenevert and during his nearly 50 years of practice he has
been responsible for a large number of engineering projects in Canada and abroad.

Among Mr. Chenevert’s major engineering achievements has been his con-
sulting work for Hydro Quebec on the potential hydro electric development of the
Quinze and Manicouagan Rivers, which include the Daniel Johnson Dam  highest
multiple arch dam in the world.
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INVILALION....

This may be the first time you have read Canada Commerce.
We hope you found it informative  if you did, probably you will
want to see more of this monthly magazine and you will be happy
to know that obtaining a subscription is a relatively painless
experience.

For starters, if you (or your firm) are a Canadian producer of
goods and services, you can have £ahada Commerce, in English
or French, every m nth free of chargé. For some readers there
is a subscription fe anyone in Canada who is not a “‘producer
of goods and services' can have g{\e magazine for $5.00 a year;
those abroad can subscribe for $7.00 a year — still a bargain,
considering the information provided.

As you see, this has been a special issue of Canada Com-
merce. From time to time we run these specials to provide in-
depth coverage of particular market areas. More often, issues
are of general interest with articles on everything from changing
eating habits in France to white-collar crime in Canada.

In addition, there are regular fe‘;atures such as Export
Opportunities, Wanted Manufacturers and International Projects.

International currency fluctuations are hard to keep up with these
days but each month Canada Commerce publishes Foreign
Exchange Rates compiled by the Bank of Canada. These may not
be up-to-the-minute but they are valuable in keeping an eye on
trends. Other articles tell of Canadian successes in business and
industry and often provide useful tips on getting ahead in export
marketing.

But the most important function of the magazine, perhaps,
is keeping you posted on what's happening in the Department of
Industry, Trade and Commerce and in other Government Depart-
ments. Regular directories of ITC offices in Canada and posts
abroad are published, along with articles on the many Depart-
ment services available. More than anything else, Canada
Commerce can be an effective tool for cutting red tape — by
showing you how to avoid wasted steps.

We invite you to clip the form below and mail it with your
letterhead or business card to:Editor, Canada Commerce,
Department of Industry, Trade and Commerce,

Ottawa K1A OH5.

D English

Ottawa K1A OH5

Yes, | want to receive Canada Commerce every month

D French

DCheque or money order for subscription enclosed

(You may be eligible to receive Canada Commerce free of charge see
above for details. Cheques or money orders should be made out to the
Receiver General of Canada. Do not send cash in the mail.)

Canada Commerce, Dept. of Industry, Trade and Commerce,




